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The New Competition—How to Meet It 








It is only by the indus- 
try - wide codperation 
that inter - commodity 
competition can be met. 
Every-element must for- 
get the causes of strife— 
all must contribute. It 





Extracts from an address to association 
secretaries by O. H. Cheney, vice president 
American Exchange Irving Trust Co. of 
New York that should be of vital interest 
to every lumberman at this time when the 
lumber industry especially is feeling the 
effects of this new competition 
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A premature, vaguely- 
understood codperative 
advertising campaign is 
worse than none at all. 
It is not enough to take 
full pages in magazines 
of two million circula- 








is not fair to expect the 
manufacturer to bear 
the burden of a codperative advertising campaign 
alone, or the retailers alone, or the wholesalers alone. 
That which benefits one benefits all and all should 
contribute effort and money. But every effort de- 
mands strong trade associations. The new competi- 
tion can not be met by weak associations. A secretary 
plus a figurehead and a letterhead do not make a 
trade association. A trade association must consist 
of a membership which does what it wants its secre- 
tary to do for it. In too many associations the secre- 
tary’s salary is in the nature of alimony paid by 
members to be let alone. 


tion with a picture of a 
pretty girl and a slogan 
‘‘vou need iron—eat more rivets.’’ Trade associa- 
tion advertising is not a way of getting off cheap— 
whereby each member contributes a little and gets a 
lot. It is not a substitute for individual advertising. 
Trade association advertising is worth only as much 
as the individual members drag out of it—not what 
they put into it. Trade association advertising must 
be supplemented by individual advertising and mer- 
chandising to get its real value. The return on 
cooperative advertising is directly proportionate to 
the strength of its tie-up with the members’ indi- 
vidual efforts. 


SSOCIATION advertising is a vital weapon in inter-commodity competition—it may be the most 
vital—but the new competition, like modern warfare, can not be fought with a single weapon. 


It is not enough to tell the public to eat more of this or to wear more of that. 


research to develop new uses and new markets. 
tising fancies, on efficient use and economical use. 


HE only way in which inter-distributer com- 
© petition can be met is by efficiency. The only 
way to prevent the other fellow from stealing 
your place is to make yourself so useful that he can’t 
take it. The only way to keep a retailer from going 
into the wholesale business is to become a better 
wholesaler. If you have learned anything from your 
experience, if you have established a reputation and 
technique, if you serve as you should, you have ad- 
vantages which the newcomer will find it hard to 
beat. The only way for the trade association to help 
the member meet this type of competition is to help 
him become a more useful link in the chain of dis- 
tribution. 


Every product needs 


About every product the public needs facts, not adver- 


methods of trade association activity will be 
found inadequate. Every trade association 
will then have a standing committee on the new com- 


© = time is approaching when the present 


petition—and it won’t be the kind of committee . 


which is so prevalent now. Sooner or later—and the 
sooner the better—such committees will develop into 
a board of strategy for each industry as a whole. 
It will be the duty of such a board of strategy to use 
the utmost resources in vision, brains and money that 
the industry possesses in studying continuously the 
new competition and in carrying out the necessary 
measures for defense and attack. The only answer 
to the new competition is the new cooperation. 
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HIS FINE, much needed room 
was lost in the attic until, one 
day, a wise lumber dealer told 
a.perplexed house owner about 
the many advantages of 


BESSLER stairways 







HE enterprising lumber dealer explained how 
a Bessler Disappearing Stairway makes it easy 
to reach the attic and how it avoids taking up 


space or disturbing the arrangement of the room 
below; 


And he also pointed out that the total cost,— 
finishing the attic and all—was small compared to 
the value of the space it made available. 


There’s money and satisfaction for you in sell- 
ing Besslers. Write for details. 


THE BESSLER DISAPPEARING STAIRWAY CO. 
AKRON, OHIO 














Exact-~ 


to a hair’s 


breadth 






Maple with 
Fine Natural 
Qualities 


The Maple we are cutting 
takes the eye of the discrim- 
inating Maple buyer. It 
has hardness without brit- 
tleness. Itis practically free 
from mineral streak. Year- 








Any two pieces of “Ever- 
lasting” flooring from any 
two bundles will match per- 
fectly, side and end. 


Each operator is provided with three tool steel gauges 
to check the width, thickness, tongue and groove. Inspec- 
tion is continuous, to insure exact, unvarying uniformity. 


NICHOLS & COX LUMBER CO. 


Grand Rapids, Michigan 
Center of fine wood working 
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HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 


ly rings are hardly disting- 
uishable and grain is close. 


You'll find mighty little 
waste in this northern pen- 
insula Maple. 


Try a car of our Maple. 


ILLAC-S00 


LUMBER COMPANY 
Cadillac ,Michigan 


w.L. te aa JOsePn a> teed ¢c T.MITCHELL 


GEORGE ‘Snow ¢. A SAUNDERS d- Hi COLBY 
Secretary Sen Mgr. Seles Mgr 
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Observing Stipulated Terms of Payment 


ROBABLY ONE of the most prolific sources of friction and 

ill feeling among buyers and sellers of lumber is disregard 

of the terms of payment as stipulated in the contract of sale. 

Of course time of payment is of the essence of the contract, and as 
a matter of justice a reasonable time is presumed in absence of a 
Necessity compels the seller to adjust his terms 
of sale to his facilities for financing his business, and a violation 
of those terms by a considerable number of his patrons might 
readily bring serious inconvenience if not disaster. 
that open accounts have brought ruin to many a business man. 
There always has been some laxity on the part of buyers of lum- 
ber and a good deal of leniency on the part of sellers with respect 
It may as well be admit- 


stipulated time. 


to terms of payment and their observance. 


ted that sellers generally have not been sticklers for observance to 
the letter and that buyers of good name sometimes have not felt 


It is well known 


made. 


called upon to inconvenience themselves in paying upon the precise 
date that marked the line beyond which the cash discount is not al- 
lowable. Sellers in such cases often have good-naturedly remon- 
strated, but have made the allowance. Just now, however, the manu- 
facturer is carrying a heavy load because buying is from hand to 
mouth and buyers are not carrying their usual stocks. 
stocks of lumber are largely at the mills. 

On the Query and Comment page of this issue appears a letter 
from a large manufacturing concern protesting the tendency on 
the part of buyers to withhold payment beyond the discount period 
and then to take the discount anyhow when payment is finally 
If this practice prevails to a very great extent and if it 
is due to the causes assigned by this correspondent, the fact is to 
be regretted not only because of a burden thus unfairly placed 
upon the seller’s shoulders, but because it extends a discreditable 


The reserve 
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practice in the lumber business. The first sign of deterioration 
in an industry is a habitual disregard of the obligations imposed 
by good business practice, and whether he willingly admits it or 
not, the merchant who begins to treat lightly the terms of payment 
on his purchases is doing an injury to his own good name that can 
hardly be compensated for in the trifling discounts he gains. 


Planing Mill Costs and Profits 


(pe is so much difficulty in arriving definitely at the facts 





regarding the costs of their various manufacturing opera- 
tions that lumbermen may feel justified in believing that 
their industry differs from most others. Certainly, now and then 
facts developed regarding the costs of lumber manufacture are such 
as to raise the question whether methods of cost keeping are as 
accurate as they might as well be. These facts also suggest that 
lack of satisfactory profits on an operation as a whole may in some 
cases be due to losses where they are least expected, and are there- 
fore not looked for. 

It has been a rather common belief that in the cutting of small 
dimension the most profit could be realized in cutting up the lower 
grades. However, some experienced dimension manufacturers have 
asserted that the profit is to be looked for rather in the cutting up 
of the higher grades. Evidently the labor cost involved in cutting 
up in comparison with the volume of salable lumber resulting from 
the operation is so much greater with lower grades than with the 
higher that it counterbalances the expected gain in utilization of 
low grades. 

Labor cost has in most industries risen to a point where it is 
a major part of the cost. As a consequence, the manufacturers’ 
problem is to save labor or at least increase its efficiency, rather 
than to use high priced labor in trying to conserve low priced mate- 
rial. This is a hard doctrine and an unpopular one to advocate at 
the present time, particularly in the lumber business. But there is 
an abundance of facts to suggest to the lumberman that he exercise 
the utmost care in adding to the labor cost of any of his products, 
lest in doing so he bring the total cost to a level that forbids profit. 

As bearing on this question the paper read by F. G. Davies before 
the North Carolina Pine Association, and published in the AMERI- 
CAN LUMBERMAN of last week, should be read with the utmost in- 
terest by lumber manufacturers. The facts set out by Mr. Davies 
were the result of tests evidently performed with minutest care 
but on a commercial scale. Though they may be so startling to 
the average lumberman as to excite skepticism, it is believed that 
they can hardly be called in question. Attention is here directed 
to the paper because it is a very valuable contribution to the indus- 
try and lest it be overlooked by lumbermen who would be greatly 
benefited by its careful perusal and preservation. 


Getting Business “At the Source” 


OV) ce: LUMBERMEN have told or written the AMERICAN 

LUMBERMAN that they always look for and read the “Timely 
Tip” which is a weekly feature of the retail department of 
this paper. We certainly hope that every dealer who habitually 
reads that feature, as well as those who may heretofore have passed 
it by, will read, re-read, and ponder this week’s “Tip,” because it is 
a clear and unmistakable signboard pointing out the road, or at least 
one of the roads, to increased business, and that of a profitable, non- 
competitive character. 

This particular signboard is marked, “Personal solicitation of 
business.” That is a very live subject, as all dealers who heard any 
of the numerous talks at the retailers’ conventions during the season 
just closed, in which this question either was the main theme or 
else introduced incidentally, will recognize. A recent questionnaire 
by the AMERICAN LUMBERMAN as to what were the principal sub- 
jects to which the retail lumberman should give his attention, in a 
large number of instances elicited the response that the matter of 
personal solicitation of business was of vital importance. 

Even if the discussions of the subject on convention platforms or 
in the columns of trade journals be deemed in a measure academic, 
no one can gainsay the concrete fact of almost two thousand dollars 
worth of goods sold in one day by an active yard manager doing 
what he terms “consumer work.” As is pointed out in the “Tip,” 
while a large part of the total was made up of live stock and poul- 
try feed and of farm implements, which though handled by the 
company referred to of course are not universally sold by lumber 
dealers, the important fact remains that the actual sales of build- 
ing materials represented in this day’s work totaled something over 
six hundred dollars. 

But much of the force of the story will be lost if anyone imagines 
that this dealer went out and sold boards and dimension to the above 
amount. As a matter of fact, excluding a sale of composition shin- 








gles amounting to $68, the balance of the amount ($535) repre- 
sented sales of complete farm structures for specific purposes de. 
signed to increase the farmers’ profits. These structures included 
three brooder houses, two hog houses of one size and six of another. 
It is easy to sell buildings, or materials for buildings that add to the 
earning capacity of the farm plant, if the farmer is thoroughly sold 
on the idea that the buildings actually will increase his profit. That 
is where salesmanship, advertising, and general promotive work 
along educational lines, play their part in the merchandising 
scheme. In this particular instance, evidently this preliminary 
work had been well performed, because the manager of the con- 
cern referred to, the Home Lumber Co., of North English, Iowa, 
says: “The actual selling of this material may have been made 
several days before through advertising sales effort coupled with 
confidence in our manager, the goods he sells, and in our company. 
It’s the work you do today that brings in the sales tomorrow.” 

The proof of the pudding is in the eating, and a $2,000 pudding 
of this sort is a very enjoyable dessert for any business. It is not 
at all strange that Mr. H. Harrington, of the above company, in a 
letter to the AMERICAN LUMBERMAN transmitting the information 
which has been made the basis of this article, says: “Going after 
business is our motto from this on.” 





Building Labor to Chart Its Course 


THOROUGH SURVEY of the building industry in all its 
Ay nrases by qualified economists, particularly with reference 

to local conditions, will be at once begun by the Economic 
Council of Building Trades Unions of Boston and vicinity, accord- 
ing to an announcement this week. The council has been made a 
permanent organization with practically every craft in the indus- 
try represented. A statement of the aims and purposes of the 
council has been sent to the various unions in the building indus- 
try, pointing out that members of the building trades have to some 
extent during the past three years enjoyed reasonable prosperity, 
and naturally desire this prosperity and good times to continue. 

The statement differs from many pronouncements by organized 
labor in that it recognizes certain economic facts and apparently 
seeks to outline a constructive course of action based thereon. Un- 
questionably should organized labor give serious thought to devel- 
oping the market for building rather than to restricting it by 
needlessly increasing the cost of construction by strikes and exces- 
sive wage demands, great good would result. 

“During the last six months,” the statement asserts, “there has 
been a great deal of idleness and the prospects for the near future 
do not seem encouraging. We are frequently accused of being 
responsible for the high building costs, particularly rents. To 
this charge we have never made any intelligent defense, other than 
mere denials, although there is much evidence that can be gath- 
ered and arranged to prove that the charge is false.” 

Declaring that there is a growing impression among some of 
their own members in the building trades unions that their policy 
is inadequate to protectthe workers’ interests properly, the state- 
ment points out that sounder arguments than the time-wern asser- 
tions of the excessive cost of living can be found, such as “our rights 
to a fair share of what we produce, our importance as workmen 
to the industry, remembering, of course, that the building industry 
as yet is still a skilled hand industry.” 

Commenting on present agreements and contracts in the building 
industry, the statement asserts: “Fixing the wage scale is not 
enough. We should through our trade organizations assist in de- 
veloping the market, and many opportunities are available for us 
to do so, such as the proposed plan for a State commission to build 
groups of dwellings, street widenings etc. 

“Another argument for a more progressive policy and a deeper 
economic strategy is the theory that, in building enterprises, there 
are three distinct factors, land, labor and capital. The value of 
the complete enterprise is divided within the three factors, not 
equally or equitably, but according to the power of each factor. 
Consequently, if we are to increase our share, without adding to 
the cost of building enterprises and discouraging future projects, 
we must go beyond the contractor and increase the supply of land 
and capital, thereby reducing their power, making them work 
cheaper, as it were. This sounds like the old law of supply and 
demand, but in the present instance, reversed.” 

One proposal that is being carefully considered and is arousing 
much interest, is that the members of the allied building trades 
unions shall pool their savings and checking accounts in one great 
bank of their own, the assets of this bank to be used exclusively 
as capital for building enterprises. The proponents of this scheme 
figure that such a financial institution could be made one of the 
most powerful banks in the country and that it would give the 
workers a tremendous influence in the building industry. 
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Lumber Movement Declines 


(Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., April 7.—The National 
Lumber Manufacturers’ Association, reviewing 
reports received by telegraph today from 316 
of the chief softwood lumber mills of the United 
States, eoncludes that the week ended April 2 
was abreast or ahead of the preceding week in 
production, shipments and orders. The totals 
of the reporting mills are a little less than 
those of the preceding week, but the difference 
of twenty-three in the number of mills indi- 
cates that actually there was an increase in 
comparison with the same period a year ago. 
There were, however, considerable actual de- 
creases in all three factors after making due 
allowanees for the fact that fifty-four fewer 
mills reported this year than last. The hard- 
wood operations, 124 in number as compared 
with 143 the week before, indicate slight de- 
ereases in production and shipments and a pro- 
nounced falling off in new business. hen 
compared with reports for the same week last 
year, however, there was a slight decline in 
production, shipments were about the same, with 
considerable increase in new business. 

The unfilled orders of 183 southern pine and 
West Coast mills at the end of last week 
amounted to 514,016,828 feet, as against 
526,860,948 feet for 185 mills the previous 
week. The 111 identical southern pine mills in 
the group showed unfilled orders of 214,054,568 
feet last week, as against 221,902,154 feet for 
the week before. For the 72 West Coast mills, 
the unfilled orders were 299,962,260 feet, as 
against 304,958,794 feet for 74 mills a week 
earlier. 

Altogether the 298 comparable reporting soft- 
wood mills had shipments 110 percent and 
orders 108 percent of actual production. For 
the southern pine mills, these percentages were 
respectively 104 and 88; and for the West 
Coast mills, 112 and 118. Of the reporting 
mills, the 279 with an established normal pro- 
duction for the week of 187,027,570 feet, gave 
actual production 90 percent, shipments 98 per- 
cent, and orders 96 percent thereof. 

The softwood figures for last week, the week 


To make allowances for the fewer West Coast 
mills reporting this year, add 22,000,000 feet 
to production, 24,000,000 feet to shipments, and 
25,000,000 feet to orders in comparing soft- 
wood figures with last year. 

The hardwood figures for last week, the week 
before and the same week last year follow: 








March Sets New 
Building Record 


Construction contracts to the amount of 
$620,738,200 were awarded last month in 
the 37 States east of the Rocky Mountains, 
according to the F. W. Dodge Corporation. 
This tops the previous high record of Au- 
gust, 1925, by nine million dollars. The 
increase over March, 1926, was nearly 4 
percent and the increase over February of 
this year was 57 percent. 

The March record brought the contract 
total for the first quarter of this year up 
to $1,398,776,100, which is only about 4% 
Percent below the figure for the corre- 
sponding period of last year. At the end 
of January, this year was 16 percent be- 
hind last year; at the end of February, 10 
percent behind; at the end of March, only 
4/2 percent behind. This shows that there 
was in March a quite considerable recov- 
ery from the low contract volumes of the 
preceding two months. 

Contemplated new construction was re- 
ported in March to the amount of $1,198,- 
090,900, an increase of 16 percent over 
March, 1926. This record total of con- 
templated work indicates an upturn in 
construction demand. 




















Production—17,050,000 feet, against 20,279,000 
feet the week before, and 20,695,000 feet last 
year. Shipments—18,153,000 feet, against 
22,949,000 feet the week before, and 18,643,000 
feet last year. Orders—18,283,000 feet, against 
25,577,000 feet the week before, and 15,650,000 
feet last year. 


A similar comparison of the hardwood move- 
ment follows: Production—374,495,000 feet, 
against 333,075,000 feet. Shipments—370,- 
473,000 feet, against 324,144,000 feet. Orders 
— 384,927,000 feet, against 332,275,000 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulations below. Eighteen 
of these mills, representing 62 percent of the 
eut of the California pine region, gave their 
production for the week as 9,131,000 feet, ship- 
ments, 20,541,000 feet, and new business, 
20,164,000 feet. Last week’s report from 21 
mills ,representing 63 percent of the cut, was: 
Production, 10,658,000 feet; shipments, 22,- 
023,000 feet, and new business, 17,441,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 72 mills re- 
porting for the week ended April 2 was 18 
pereent above production, and shipments were 
12 percent above production. Of all new busi- 
ness taken during the week, 34 percent was for 
future water delivery, amounting to 25,864,386 
feet, of which 19,006,958 feet was for domestic 
cargo delivery and 6,857,428 feet export. New 
business by rail amounted to 45,477,767 feet, 
or 60 percent of the week’s new business. 
Thirty-four percent of the week’s shipments 
movéd by water, amounting to 24,510,852 feet, 
of which 17,696,137 feet moved coastwise and 
intercoastal, and 6,814,715 feet export. Rail 
shipments totaled 43,243,648 feet, or 60 percent 
of the week’s shipments, and local deliveries, 
4,708,538 feet. Unshipped domestic cargo or- 
ders totaled 105,803,408 feet; foreign, 76, 
587,797 feet, and rail trade, 117,571,055 feet 


From Spokane come reports that a number 
of pine sawmills have started the season’s cut, 
although in most cases plants have started with 
one shift whereas last year two-shift operation 
was the rule. According to the Four L em- 
ployment service, there has been little change 
in fir logging schedules. While 80 percent of 
the camps are operating, few are running at 























Greyhound racing is having a rapid rise in popularity the country over and numerous tracks are being constructed to satisfy the demands of the 
fans. These tracks are generally a quarter of a mile in length, and the construction of these, togetler with kennels, grand stands, bleachers, pavil- 
ions and fences all around, in each case represents the consumption of many thousands of feet of high grade lumber. The photographs published 
herewith show views of the Metairie Kennel Club and Limon Park greyhound racing tracks at New Orleans, La., and give an excellent idea 
regarding the amount of lumber used each time a similar track is con structed. Southern pine was used almost exclusively in the building of 


the tracks above depicted 





before and the same week last year follow: 
Production—177,062,000 feet, against 181,- 
984,000 feet the week before, and 236,652,000 
feet last year. Shipments—194,811,000 feet, 
against 198,059,000 feet the week before, and 
237,146,000 feet last year. Orders—190,939,000 
feet, against 200,857,000 feet the week before, 
and 240,329,000 feet last year. 


The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first thirteen weeks of 1927 
with the same period last year: Production— 
2,394,978,000 feet, against 2,815,169,000 feet 
last year. Shipments—2,444,578,000 feet, 
against 2,939,990,000 feet. Orders—2,603,- 
095,000 feet, against 3,030,520,000 feet. 


capacity. Fir lumber manufacturing slumped 
recently when several large mills were closed 
down temporarily. Announcements of other 
shutdowns to become effective during the next 
two months also have been made. 

The California Redwood Association, with 
one more mill reporting, shows a marked in- 

(Continued on Page 69) 
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Observing Cash Discount Terms 


We enclose you a sticker that we are forced to 


put on our invoice. We believe it would be to the 
interest of the manufacturers and wholesalers to 
revise their ideas of payment. 





PLEASE NOTICE 


As this is the period of hand-to-mouth 
buying, the manufacturer is holding sub- 
ject to interest, insurance, taxes and 
depreciation 90 percent more stock than 
usual to have it in readiness when the 
consumer wants it. 

In view of the above we insist upon our 
terms being strictly lived up to which are 
“Cash less 2 percent 10 days from date 
of invoice, or 60 days net.”’ 











Some firms take 2 percent 30 days, others 2 
percent 15 days. They pay no attention to the 
terms, believing the manufacturer is about down 
and out and that he ought to be satisfied to get 
anything. 

Now, the worm is turning and we believe that 
your journal can do a lot toward keeping these 
matters straightened, so therefore we hope to see 
some comment on this proposition.—INQuirRy No. 
1,926. 

[The foregoing letter comes from one of the 
larger manufacturing concerns in the northern 
producing territory. Of course, the stipulation 
with regard to discount to be taken within ten 
days, or within any other period is as much 
a part of the sales contract as the stipulation 
with respect to grades and shipments.—EbITonr. ] 





Plans for Summer Cottages 

Do you know of anyone who puts out a decent 
book of plans of summer cottages? We know of 
one such plan book but even the publisher of it 
admits that it is a poor job. We shall appreciate 
any information you can give us.—INquIRY No. 
1,929. 

[This inquiry comes from an Ohio lumber 
company. There have been published, as this 
inquirer suggests, a number of books of plans 
of summer cottages. Some of them have been 
published by concerns for their own use and 
have not therefore been available for general 
distribution. Recently the California Redwood 
Association, of San Francisco, has published a 
booklet of ‘‘Plans for Redwood Week-end 
Homes,’’ which is very attractive and contains 
plans suited to a variety of needs. The plans 
of the cottages in this book were submitted by 
California architects in a contest put on by the 
Redwood association in which it was stipulated 
that the cottages should cost not more than 
$2,500 each. A notice of this book of plans 
was published in the AMERICAN LUMBERMAN 
some time ago. The price of this booklet, as 
indicated on the title page, is 25 cents a copy. 
—EDITor. ] 


Trade Name of Philippine Wood 


Referring to Inquiry No. 1900, “Duali” is a Phil- 
ippine wood that the Federal Trade Commission 
has ruled can not be called Philippine mahogany. 
Three-ply panels of this wood can be obtained 
from any Pacific coast hardwood dealer.—No. 
1900-A. 

[This concern, which is a milling company in 
California, sends also a bulletin of the Mill- 
work Institute of California containing an 
authoritative statement of the government of the 
Philippine Islands regarding ‘‘ Duali’’ and other 
woods. A letter from the war department of 
the Bureau of Insular Affairs, Washington, D. 
C., included in this bulletin, contains the follow- 
lowing statement: ‘‘ Various inquiries have 
been received in this office from Europe and the 
United States as to the corresponding official 
names of the trade names used by ‘a certain 
lumber company.’ So far as is known in this 
office these trade names are as follows: Bataan- 


Tanguile; Orion-Guijo; Bagac-Apitong; Lamao- 
White Lauan; Duale-Palosapis. 

‘*These trade names are names of provinces, 
towns and sitio in the province of Bataan where 
two of the four sawmills’’ of the company are 


located. ‘‘These trade names have no bearing 
as regards botanical or technological identifica- 
tion of the species of the lumber which this 
company is selling. The trade names, as is un- 
derstood by this office, are simply to indicate 
grades and trademarks of their manufactured 
lumber. ’’ 

Finally, the bulletin of the California bureau 
states: ‘‘You now have an authoritative state- 
ment regarding the botanical or technological 
identification of Philippine woods marketed un- 
der copyrighted trade names. When copyrighted 
trade names are used in a specification by all 
means quote on that basis. However, you may 
at the same time submit an alternative proposal 
using the native or official classification which 
corresponds to the copyrighted name and at the 
same time present samples of the lumber and 
this bulletin in support of your contention.’’— 
EDITOR. ] 


Current Prices on Custom Sawing 

Will you please give me the current prices on 
doing custom sawing such as matched flooring, 
siding, shiplap, surfacing one or two sides, sizing 
dimension lumber, with labor from $3 to $2.50 a 
day.—INQuiry No. 1,928. 

[This inquiry comes from a Wijsconsin oper- 
ator, and it is published with the hope that 
readers will be able to supply the information 
asked for.—EbiTor. | 





“Kinks in Sawmill Upkeep” 

Referring to the article “Kinks in Sawmill Car- 
riage Upkeep,”’ in the AMERICAN LUMBERMAN of 
March 26, page 53, I note that it shows (K) as 
sweeper, which is a good thing to have, but it 
should not be fastened to the carriage axle as the 
iron hinges cause a great deal of wear by reason 
of the swinging motion caused by change in direc- 
tion of the carriage. This wear will soon necegsi- 
tate replacement of the axle unless it is regularly 
and carefully lubricated; and even at that, there 
will be an appreciable wear. 

Instead of applying sweeper to axle, hinge it to 
the rod that is fastened to the end of the carriage: 
the rod to be below the line of bumper head. 

In the article I notice this sentence: “If the 
V wheel rides rail side, play takes place.” <A 
matter of punctuation makes a great deal of dif- 
ference. If my experience teaches me the correct 
practice, and I believe carriage manufacturers 
will verify my statement, the sentence should read 
this way: “If the V wheel rides rail, side play 
takes place.” In other words, the V_ wheel 
should ride the sides of the rail and not the flat 
part of the wheel on the flat ‘part of the rail.— 
Inquiry No. 1,925. 

[The foregoing inquiry comes from a prac- 
tical millman in Arkansas. The context of the 
article showed quite clearly that the comma 
was misplaced, belonging after, the word ‘‘rail’’ 
rather than after the word ‘“side.’’ This com- 
ment will be read with interest by persons who 
read the original article.—EbirTonr. } 
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Prices for cypress at New 
Orleans are as follows: Round 
logs, in rafts according to size 
and quality, $7.00@10.00; 
square timbers, prime for 
cargo lots, $18.00&20.00; 
lumber, choice according to 
seasoning, $25.00 @ 35.00; 
lumber, prime, $18.00 @ 
23.00; merchantable, $14.00 
@ 16.00. 

- - 

The newspapers of Buffalo 
and Tonowanda, N. Y., are in 
a good sized quarrel as to 
which of the respective towns 
is the largest lumber market. 
A liberal amount of ““Youra- 
liar” and “Youranother” char- 
acterizes the discussion so far. 

oa » 


Occasionally, even in these 
days, a great bargain is offered 
in pine lands. While it is today, 
undoubtedly, the very best 
property to hold and the safest 
to invest in, upon certain con- 
ditions, many owners are com- 
pelled, for one reason or an- 
other, to sell, often at a sacri- 
fice. To buy pine lands with 
the intention of sawing the 
timber into lumber, or selling 
the logs at present prices, 
would not be a good specula- 
tion, but to a man having cap- 
ital to invest for an indefinite 
period, to buy the right kind 
of pine land favorably located 
and hold on for a rise in value 
which must surely come, 
would be a good investment. 
We have been informed that a 
tract of land containing 50,- 
000,000 feet of pine and an 








excellent mill site can be pur- 
chased for less than $1.00 per 
thousand feet stumpage. The 
timber is tributary to the Yel- 
low River in Wisconsin and 
convenient for shipping the 
manufactured product over 
two railroads. 


* * * 


Shipment of square timber 
to Europe was made last week 
from Green Bay, Wis. 

e @-4 


S. R. Fuller, successor to the 
firm of Benton & Fuller, has 
opened a yard at the corner of 
Lumber and Canal streets, 
Chicago. — 


There are 700 men em- 
ployed in the kindling wood 
business in Brooklyn who turn 
out each year 50,000 cords of 
wood. 

* * & 

The Danaher & Melendy 
Co., Ludington, Mich., will cut 
some time during the summer 
a cargo of Norway deals for 
shipment to England. As this 
is one of the first attempts ever 
made to cut this kind of tim- 
ber into deals in that section 
the issue of the venture will 
be awaited with considerable 
interest. 

* # 

An effort is being made to 
repair the Eagle Rapids dam 
on the Chippewa River, Wis. 
It is said that the owners of 
logs now on the bottoms there 
are willing to pay enough in 





tolls to rebuild it. 


O. O. Stanchfield, Luding- 
ton, Mich., has recently placed 
in his mill a new friction 
movement for running the saw 
carriage. It is the invention of 

m. M. Ferry, Grand Haven, 


Mich. 
s 8 #& 

Walking on loose logs in the 
river is a favorite Sunday 
pastime with the citizens of 
Belding, Mich. A correspond- 
ent of the Iona Standard says 
many of them know just ex- 
actly how big a hole their 
bodies make in the water. 

ae 


The largest pine tree in 
northern Wisconsin is said to 
be in Wood County near the 
Wisconsin Central Railroad. 
Three feet from the ground it 
measures 20 feet and 6 inches 
in circumference. It is 70 feet 
from the ground to the first 
branch and overlooks the en- 
tire surrounding forest. 

* 8 *& 


A new lumber tariff was 
adopted recently by the rail- 
roads leading out of Chicago 
to points in a southeasterly di- 
rection. The rates to the prin- 
cipal cities are as follows: 
Louisville, Ky., 15 cents per 
100 pounds; Cincinnati and 
Hamilton, Ohio, and New AIl- 
bany, Peru and Brighton, Ind., 
1244 cents; Indianapolis and 
Terre Haute, Ind., 91/4 cents; 
Crawfordsville and Kokomo, 
Ind., 10 cents; Bloomington, 
Ind., 18 cents. From 24,000 to 
26,000 pounds is considered a 
carload. 
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Trade in Southern Pine Is Gradually Making Gains 


Southern pine: demand so far this year has lagged appre- 
ciably behind the volume for the corresponding period of last 
year, largely because the northern and eastern markets have 
been slow in opening up. Order files are practically the same 
as at the end of January, amounting April 1 to 10,556 cars, 
whereas on April 2 of 1926 there were on hand unfilled orders 
for 14,439 cars. The difference is accounted for by the later 
arrival of building weather this year. Yard trade in the East 
is quiet, and Southeast mills are competing this year, whereas 
last spring they were kept busy supplying Florida. There are 
signs of more activity in the North and middle West, but the 
larger inquiry has not yet developed volume business. A little 
more interest is being shown by railroads, and exports are in 
fair volume, but oil fields trade is slower. Call for larger 
timbers is, in fact, quite satisfactory, but mills want more 
cutting on smaller sizes. Brisk demand for lower grades has 
greatly reduced mill stocks. Prices show more strength, and 
ean at least be called firm. 


Cypress and Redwood Markets Showing Improvement 


Business in cypress has been a little. more active during the 
last couple of weeks. Demand is taking up possibly seventy- 
five percent of the output, with operations fairly active, so that 
stocks are accumulating. Smaller producers are somewhat 
conciliatory on prices, but their offerings are of straight cars 
of a restricted number of items. Consumers, however, are 
confining their orders largely to cars of numerous items, which 
can be supplied only by the larger mills, and prices on these 
are firm. Inquiry from both retail yards and industrial buyers 
has inereased within the last week or so, and as the mills have 
well assorted and seasoned stocks, they look forward to a good 
movement during the spring. 

California redwood mills produced only 88 percent of their 
normal output during the first twelve weeks of this year, 
whereas during the corresponding period of last year the cut 
was about 123 percent of normal. Bookings have totaled 136 
pereent of the cut this year. Shipments have amounted to 
116 percent of the cut and have reduced stocks by almost 
seventeen million feet. Business appears to be increasing, 
having gained to about 50 percent above production during the 
last four weeks of the period mentioned, and as files of unfilled 
orders are well above normal, quotations are showing a good 
deal stronger front. 


Demand for Shortleaf Is Now Displaying More Life 


North Carolina pine mills so far this year have made a better 
showing than they did for the corresponding period of last 
vear. Production for the first twelve weeks of last year was 
69 percent of normal, and bookings covered only 73 percent 
of the output, whereas this year the production was 72 percent 
of normal, and bookings amounted to 88 percent of it. There 
are indications of further improvement in the demand. Yards 
are ordering more mixed cars, and industrial users have begun 
to place some large amounts for water shipment. Prices remain 
at about their low level, but advances are expected as the 
weather opens up, for mill stocks, especially of framing, are 
low, as are retail yard assortments. 

Georgia air dried roofers have recently gained considerably 
in strength, as a result of improvement in demand from the 
East, and low price on 6-inch is probably not less than $18, 
with some sellers able to get $19. The inquiry indicates early 
further gain in volume of business. The mills, however, have 
not increased production. They have good stocks, and await 
a further strengthening in the market. 

Arkansas soft pine business has become more active, though 
it does not fully equal the production. Yards continue to 


Lumber Statistics Appear on Pages 58 and 59; 





confine their buying largely to mixed cars, though they have 
recently been taking some straight cars of flooring and finish. 
The movement to industrial users and to railroads also shows 
gains. Concessions are still obtainable on a few surplus items, 
but many have been withdrawn and the market is firmer. 


Northern Hardwood Volume Above That of Last Year 


Production of northern hardwoods for the year to date has 
run about eight percent above that for the corresponding 
period of last year. And whereas in this period of high pro- 
duction last year the bookings amounted to only 42 percent 
of the output, this year the bookings reached 52 per cent of it. 

The automobile makers are sending in the best volume of 
business, their needs being largely the thicker stocks in maple 
and elm. Low grades are moving well to the box and crating 
interests, and mill stocks of these items are small. There is 
also a little business from furniture plants and miscellaneous 
industrial users, but the total can not be called satisfactory. 
Building trades interests are coming in for larger amounts, 
but for the trade territory as. a whole the total is disappointing. 
Millwork plants are somewhat better buyers than are flooring 
factories. Southern producers, and especially oak flooring 
plants, appear to be giving some keen price competition, 
though there is reason to expect early development of more 
strength in the market as a whole. 


Southern Hardwood Volume Good But Prices Too Low 


Southern hardwood mills report continuance of low produc- 
tion. Output for the week ended April 2 was only 71 percent 
of normal, and orders exceeded the cut by 1614 percent. The 
mills ended the week with unfilled orders in their files amount- 
ing to about seven weeks’ normal production. With dry stocks 
searce at the mills, the market might be expected to show more 
strength at this season. But the mills entered the year with 
large total stocks, and demand has been and continues hesitant. 

The market is apparently suffering from lack of demand 
from the building trades. Oak flooring factories have full 
stocks and have curtailed production, so are buying very little 
rough oak, except at tempting prices. During the five weeks 
ended April 2, however, they reported orders 15 percent above 
factory output. Box and crate interests have been induced 
to take quite large amounts by the present low prices, and a 
large total of export business has recently been put on the mill 
books. There is a fair demand from automobile factories, and 
furniture plants have been increasing their takings. Con- 
tinuance of present volume would quickly take up the slack, 
and result in higher prices. 

Mill production is not nearly as heavily curtailed as are 
logging operations, and there is little prospect of an increase 
in the log supply until floods recede and the lowlands have a 
chanee to dry out. 


Fir Curtailment Puts More Strength in Quotations 


Many of the larger fir mills have announced further curtail- 
ment of production. Stocks are being reduced, and order files 
filled out, while at the same time distribution has become 
more orderly and more in line with needs of the market. The 
result is that quotations have strengthened considerably. Con- 
sumption has not shown much expansion, however, and the 
distributers do not have urgent needs. 

There is still some shortage of vessel space for the move- 
ment to the Atlantic seaboard, but yard trade is just starting 
up and supplies are adequate though not excessive. California 
reports low reserves and a speeding up in retail trade. A good 
deal more inquiry is coming from the middle West and South- 
west, especially from country points. 

General reports agree that buyers are more willing to pay 
asking prices of the mills, most of them having abandoned 
hopes of getting fir at recently prevailing levels. 


Market Prices and Reports on Pages 87 to 93 
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News of West Coast Mills and Men 


South America as Fir Market 


SzaTrTie, Wasu., April 2.—The East Coast of 
South America as a promising outlet for West 
Coast lumber was the principal theme of a trio 
of big shippers who visited the headquarters of 
the Douglas Fir Exploitation & Export Co. dur- 
ing the present week. The party consisted of 
P. B. Goldworthy, of London, and T. A. Owen, 
of Buenos Aires, each a representative of Leng 
Roberts & Co.; and W. J. Mulligan, of W. J. 
Mulligan & Co., San Francisco, who are the 
East Coast agents of the Douglas Fir Exploi- 
tation & Export Co. Leng Roberts & Co. are 
agents at Buenos Aires of W. J. Mulligan & Co. 

In talking with Lee E. Force, manager Seattle 
headquarters of the Douglas Fir Exploitation & 
Export Co., the visitors disclosed a great deal 
of optimism over the outlook for the fir trade 
with Argentina and other East Coast countries. 
The demand is steadily increasing, and the ex- 

tion is that the East Coast some day will 
evelop into a good market. In 1926 the ship- 
ments of West Coast lumber into that region 
were about 50,000,000 feet, as compared with 
29,000,000 feet in 1925. There is an excellent 
prospect that the rate of increase will continue, 
and the prediction is made that in a very few 
years Argentina and adjacent countries will be 
— absorbing about 300,000,000 feet of 


Establishes Coast Headquarters 
SeaTtte, WasH., April 2—A recent arrival 
in this city is H. E. Beebe, formerly of St. 
Paul, Minn., sales engineer of the Standard 
Conveyor Co. He has established Coast head- 
— of the company at 321 Lumber Ex- 
ge Building; and in addition to this office 
there are subagencies in Tacoma, Portland and 
©, and company representatives in San 
and Los Angeles. Mr. Beebe has 
come direct te Seattle from the factory in St. 
Paul. He is thoroughly experienced, having 
worked out of the home office as sales engineer 
in several territories. This is his first visit to 
the West Coast. He regards this as a promis- 
ing field for the lines of manufacture pro- 

duced by the Standard Conveyor Co. 


Operated on as Result of Old Accident 


SeaTTitE, WasH., April 2.—Ralph D. Brown, 
assistant secretary of the West, Coast Lumber- 
men’s Association, is resting easily at the 
Swedish hospital, after an operation as an 
aftermath of a stage accident near Portland 
seven years ago. At that time he was a pas- 
senger on a bus that went over a bank, injur- 
ing several persons, including Mr. Brown and 
L. A. Nelson, of Portland, grading rules expert 
for the association. One of Mr. Brown’s legs 
was broken, necessitating a surgical operation 
and the use of an iron bar as an aid to the 
limb. Lately this bar has become troublesome, 
and it was removed during the recent operation. 


Operations Reduced in Fir Regions 

SeaTTLe, WasuH., April 2.—A glance through 
the AMERICAN LUMBERMAN news columns from 
the fir producing regions presents to the reader 
a picture of actual heavily-reduced operation 
among sawmills, almost unheard of heretofore 
at this time of year. Major operations in Ta- 
coma, Grays Harbor, Everett and other points 
are shut down. The aggregate slowing down 
in output of lumber has reached considerable 
proportions. 

In the past many millmen have been driven to 
operate, against their own business judgment, 
because their bankers have not been willing to 
see them through a period of depression, until 
there could be an improvement in market con- 
ditions. From recent experiences, including the 
temparory shut down of lumber operations, it 
is believed that some of the bankers now realize 
that it is a mistaken policy to force sawmills to 
run. It is assumed that the bankers of this type 


are convinced that their loans are better safe- 
guarded by allowing the sawmills to conserve 
their raw material until such a time as the mills 
may be operated profitably and this is result- 
ing in part of the present decreased volume of 
production. 


Wood Sash Outlasts Steel in Fire 


PORTLAND, ORE., April 2.—That wood win- 
dow frames and sashes are as fire resisting as 
those of steel was demonstrated here this week 
in the gutting by fire of a building occupied by 
a printing house. The 3-story brick structure 
was practically burned clean above the second 
floor, excepting the walls, and yet the window 
frames and sashes were hardly blistered. This 
is accounted for by the fact that the firemen 
could play water on the walls but were unable 
to reach the interior till the great damage 
had been done because of the inflammable con- 
tents of the building—paper stock and inks. 
Steel window frames and sashes in the rear 
part of the building were bent, warped and 
paneless. 


Engineers Study West Coast Lumber 


SEATTLE, WasH., April 2.—A study of West 
Coast lumber at first hand is being made by 
building engineers representing five boroughs 
of New York city. The party, which will be- 
gin its researches next week and continue for 
ten days, comprises Thomas H. Heatley, Bronx; 
Richard Brown, Queens; A. B. Cumins, Rich- 
mond; Rollin C. Bastress, Manhattan; Edwin 
Wilkinson, Brooklyn; J. 8. Rine, eastern inspee- 
tor West Coast Lumbermen’s Association. 

While here the visitors will inspect mills and 
camps in British Columbia, Puget Sound, Grays 
Harbor and Columbia River, as guests of the 
West Coast Lumber Bureau. A bulletin issued 
by the bureau recites that in six years lumber 
shipments from western Washington and Ore- 
gon to the Atlantic seaboard have increased 
more than 4,000 percent. The greatest part of 
this lumber went to New York and the region 
immediately adjacent. Last year the total of 
West Coast woods used in New York building 
operations exceeded a billion board feet. 
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PRICES 


loadings for the week. 


STEEL 


March. 


are good in practically all sections. 
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Business in Brief 
There are so many contradictions in general business that the true condition is 
difficult to analyze. Some industries, notably steel, railroads, and agricultural im- 
plements, are producing at a high rate. Retailing and jobbing 
show considerably less activity than a year ago. it is probable 
that general business is below that at this time last year, but it 
seems to be improving very slowly. Unemployment continued to decrease with 


the opening of outdoor activities. As compared with the previous week there were 
more business failures and smaller bank clearings. Collections generally continue 


The price situation, on the whole, strengthened during the last week. The aver- 
age of prices is still below that of this time last year. Severe competition in many 
lines has the effect of further narrowing profits in many industries. 
The strong position of industry generally, however, is indicated by 
the distribution of about $500,000,000 in dividends and interest for 
the first quarter of the year. The Harvard wholesale commodity price index ad- 
vanced 138.9 for the week ended March 30 from 138.4 for the week ended March 23. 


Car loadings of revenue freight for the week ended March 26 exceeded the mil- 
lion-car mark for the third consecutive week this year and exceeded last week’s 
total loadings by 2,027 cars. The total loadings were 1,008,888 
RAILROADS cars. Compared with the total loadings for the corresponding 
week last year the increase was 40,943 cars and with the like week 

of 1925 a gain of 76,119 cars. During the week ended March 26, 70,867 cars of forest. 
products were loaded. All districts except the northwestern reported increased 


High production continues in the steel industry. Production figures for March 
are not available but it is estimated they will compare favorably or will run slightly 
higher than March of last year when a record was made. During the 
last week of March and the first week of April steel sales were the best 
of any previous weeks this year. The Chicago steel producing district 
is showing greater activity than the eastern districts. Pig iron production In March 
was exceeded by only one month last year. Pig iron prices have been advanced 50 
cents a ton. It is now selling $1 above the price prevailing during the middle of 


Grain and hog prices declined last week. Some contracts for wheat from the com- 
ing crop have been made at $1.25 to farmers. There is little change in the cotton 
situation. Crops and sales of fruits and vegetables produced 

AGRICULTURE in the South have been good with prices fair. Cattle prices 
showed an advance. The packing industry is fair with the 

expectation that it will show material improvement after Easter. Crop conditions 


The American Petroleum Institute estimates that the daily average gross crude 
oil production for the week ended April 2 was 2,477,900 barrels as compared with 
2,461,950 barrels the preceding week, a gain of 15,950 barrels. Due to 
the unsettled conditions in the bituminous coal industry brought on by 
the strike no figures on production for the last week are available but 
undoubtedly much less coal was produced than in the previous week. Coal prices, 
as yet, have shown no increase. Stocks on hand are plentiful and consumers are 
viewing the labor suspension in the union fields with indifference. 
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The Clarion Call 


Whose Business is it to see that the 
Lumber Business is Better Known? 


Who is going to acquaint the public with the wonderful story of the prod- 
ucts of the forest? Who will be benefited by failure to carry through the 
program? Who will be benefited by the successful completion of the pro- 
gram? Why hesitate to complete the task set before the industry last 
year? Almost within sight of the goal—just a little more effort is needed 
on the part of those whose business surely will be vitally affected. 


The stage has been set and the paraphernalia necessary to the opening of the 
show has been assembled. All that is lacking, after a year of hard work, 
are just a few accessories. With these provided the five-years’ program 
will be ready to start. You know what we are talking about. Are you 
going to let it fail just for the want of a few dollars? 





7 The lumber industry is within a hand’s breadth of reaching its goal. For 
a year the committee has been working with the various units in the lumber trade and has secured 
contracts almost sufficient to put over the big program. The last pull at the top of the hill is always 
the hardest. All that is needed now is just a little more concerted effort and a little more individual 
interest to push it ‘‘over the top.” 


We lumbermen have been talking about our industry lagging, because of the lack of publicity— 
because the general public has not been acquainted with all of the wonderful qualities of lumber. 
We get all ready to tell the story, but lack just a little courage, or a little interest, to complete the 
plan, and while we are hesitating the other fellows are selling their stuff. Are we going to let this 
golden opportunity to do some really effective work for the lumber industry slip away? 


The presentation of the lumber story collectively is not going to do the 
whole job, but it is going to help create an atmosphere whereby the indi- 
vidual member by judicious advertising may in- 
crease the sale of his lumber. It will create a 
bigger demand, a better understanding of the 
product and its uses. Only a few days remain before the annual 
meeting for YOU to put it over. Now is the time to make the 
final effort so that victory, so nearly in sight, shall be firmly planted on the J 
side of lumber and the entire lumber industry take a decisive forward step. 







Who is going to tell the story of lumber? Who 
can do it better than they who know the story? 


The lumberman’s light has been hidden because he has been backward 
about talking of his business. He has not thought it really necessary. 
The American Lumberman believes it is necessary in a confident way to 
tufn the spotlight on this most beautiful and useful of all building mate- 
rial. Come to the annual meeting of the National Lumber Manufacturers 
Association in Chicago April 28. No proxies. All present and voting. Mo- 
tion made, seconded, and carried unanimously. Forward, March. 
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Realan of the Retailer 








Truck and Trailer of the Kerckhoff-Cuzner Lumber Co., 


Los Angeles. 


Customer Financing in Southern California 


Expressions of Opinions From Two Operators of Large Yards— 
and Businesshke Methods Advocated 


Sound 


In Los Angeles one finds all kinds and 
sizes of yards and lumber companies. The 
curious fact is that the big fellows think 
the little yards are making whatever clear 
profit there is, and the little fellows are sure 
the big boys are the only ones getting rich. 
As we see it, this situation goes back rather 
directly to one of the but partially-solved 
problems of California retailing; the mat- 
ter of credits. This is not a simple puzzle; 
for some of the cleverest business geniuses 
of the Coast have worked on it for years 
without being ready to say that they can see 
their way through it. The situation has end- 
less ramifications, of which the most obvious 
is the over-supply of yards and retailing 
facilities. Here as elsewhere, a given yard 
has rather fixed overhead expense that must 
be met. Bills rain down in storms at cer- 
tain times, and the only way, seemingly, 
that they can be met is to turn some yard 
stock into cash, and prices are cut. It is 
a necessary thing at times, but eventually 
it is disastrous. The price level is pushed 
down; and if it is pushed below the cost line 
it must wreck somebody. 

Several people have said that curtailment 
is indicated. But just how is that going to 
be managed? If one yard reduces stock and 
ground space, that does not keep a new- 


comer from starting a new plant. E. P. 
Hunter, of the Cameron company, Waco, 
Texas, in making a speech on this subject 
stated an obvious truth when he said that 
you can’t knock the newcomers on the head, 








INANCING customers is 
closely associated with sell- 
ing lumber. If lumbermen 

go very far with it I think they’ll 
have to make it a separate de- 
partment. It’ll be safer for them 
if they do for financial loans 
ought not to be made in the same 
free and easy way that many deal- 
ers sell lumber on credit. Lum- 
ber represents money value quite 
as much as currency does; but 
you wouldn’t think so to see some 
dealers sending it out to almost 
anyone who asks for it. We don’t 
want to see lumbermen handling 
loans or cash in that careless 


fashion.—C. A. HaAywarp. 
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both because it’s against the law and because 
you’d wear out before you got the crowd 
thinned down. There is no suitable way 
known to the Realm of restricting the estab- 
lishment of yards in a place where outsiders 
just naturally want to break in. 

An accompanying factor that really rises 
from this over-supply of yards is the very 
extensive service which the public has come 
to expect and demand. Dealers in their 
anxiety to get volume have been ready to 
urge the extensive use of their superior 
service. No doubt this does checkmate some 
would-be retailers who can’t amass the capi- 
tal necessary to supply so costly a service, 
but on the other hand it usually increases 
the overhead without increasing the net 
profits correspondingly. So sales are forced 
by means of easy credit and elaborate serv- 
ice, and net profits dwindle. We make this 
generalized statement, not to describe all the 
retailing on the Coast, for it is obvious that 
profits are made in the lumber business; but 
we make it to describe an ever-present dan- 
ger that seems to loom quite as threaten- 
ingly here as it does anywhere else in the 
country. 

Several dealers have stated that the way 
out probably will be found by individuals 
who will be able to get their sales partly 
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Los Angeles ranks first among world ports for the importation of lumber. An unloading scene in the harbor of the southern California metropolis 
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outside of price competition not so much by 
more extensive but by more carefully or- 
ganized service; an assurance of quality, the 
seeing of the house completely through; in 
short an assuming of responsibility and a 
furnishing of technical knowledge not now 
generally available which shall be so valu- 
able to the owner that he’ll be willing to pay 
a reasonable sum for it. This is more easily 
stated than done. But according to the 
opinions there must be a more exact organi- 
zation of service and material and an educa- 
tion of the public to want only reasonable 
things for which they will pay a reasonable 
price. 

We were much interested in the state- 
ments of a few small dealers who have con- 


unit it isn’t profitable. 
from concerns specializing in mill cost sys- 
tems, and it is very illuminating. I don’t 
question their figures on various typical op- 
erations, for they are plausible and check 
out accurately. These figures show that mill 
prices are actually well below costs. We 
know that anyway, and there seems no point 
to knowing our costs to the cent when we 
are compelled to price our product in accord- 
ance with the scale of the other Los Angeles 
mills. 


Financing Methods Should Be Sound 


“It isn’t necessary that financing of cus- 
tomers should be done on an unsound basis. 
I’m satisfied that in some places it is very 
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A beautiful estate in southern California 


sidered all these things and who have backed 
up instead of rushing forward in order to 
get around these difficulties. These men say 
frankly that what works for them -wouldn’t 
work if applied generally. In short, they 
cater to the drop-in trade; the little stuff 
that is usually bought for cash. When big 
jobs requiring fast and prompt delivery and 
loose credit terms come up, these dealers 
smile genially and point in the direction of 
the mammoth yards. 

James Cuzner, of the Kerckhoff-Cuzner 
Mill & Lumber Co., one of the big and pow- 
erful corporations of California, said he be- 
lieved that a little dealer with a yard cover- 
ing about three city lots, some $1,500 worth 
of buildings and a second-hand Ford truck 
was in a position to make a larger net profit 
on his investment than was the big yard; 
provided, however, that he stayed religiously 
away from credits and from a competition 
in service and contented himself with jag 
trade. This, of course, is very well for a 
few individuals, but it doesn’t do much with 
the problem as a whole. 

“Almost anything can be said about Coast 
lumber,” Mr. Cuzner said, “and it will be 
true some place or other. However, a good 
many lumbermen are feeling anxiety over 
the apparent over-production at the mills 
and the exaggerated number of retail yards. 
This company owns some standing timber 
in the Northwest; but when our mill burned 
a number of years ago we didn’t rebuild it. 
We can buy lumber cheaper than we can 
manufacture it, so we’re holding our forests 
against the time when this situation 
changes. We have a planing mill here in the 
city, and we operate it for the convenience 
of our customers. Perhaps figured in that 
way it is all right, but as a separate business 


soundly and accurately done. I think it is 
done in that way by a share of California 
yards. But unfortunately there has been 
some loose financing out here that has estab- 
lished something of a custom which seems 
hard to change. I know of dealers who take 
second mortgages to cover the material they 
sell and who sometimes advance money to 
meet the contractor’s payroll. That usually 


We get literature 


not because it can’t be done but because the 
methods commonly followed are too hap- 
hazard. We lose sales because of our policy, 
and maybe some of them are good risks. But 
until we feel that we must enter the financing 
business definitely and work out more exact 
methods than are in common use we simply 
turn down the good with the bad. If we took 
both we’d lose more than we’d gain, and as 
I said before not many dealers have worked 
out the matter to the point of being able to 
separate good from bad. 


Bad Credit Methods Costly 


“These loose credit habits surprise some 
of the newcomers from the East who come 
out and establish yards. They build a plant 
and put in a stock that back home they could 
swing with the capital they have available. 
Then a few months after they open up they 
find that their book accounts are ten times 
their capital.” 

A building and loan man told us that he 
found the best risks are the industrial work- 
ers or the salaried people who know pretty 
accurately what their incomes are going to 
be. They work for their money and appre- 
ciate its value. They are cheerfully ready 
to build a house with sound resale value 
and of a cost that they can manage. The 
poorest risk is a newly emerged motion pic- 
ture actor or a temporarily successful specu- 
lator. The actors emerge from obscurity 
every now and then and find themselves 
drawing. an amazing salary; two hundred 
or five hundred or even a thousand dollars 
a week. They feel this pleasant stream of 
money pouring in and celebrate by building 
a house of a size commensurate with the in- 
come. They work perhaps ten weeks and 
are out of employment for a year. Work on 
the house is at an end, and somebody who 
has furnished materials and labor is out of 
luck. However, this is but one phase of 
dealing with the motion picture people. It 
is a vast and profitable business, and these 
in control of successful companies are as 
dependable as any other big business men. 

It is merely one of the by-products of a 
rapidly developing country that where tak- 
ing chances often brings ample rewards 
many people are inclined to take chances. 





Though this is a Burmese temple it is located not in the mysterious East but in Los Angeles, 


in the studio of one of the large motion picture producers. 


It took a month to build the set, 


two afternoons to photograph it and four days to tear it down 


is bad practice. It’s due to bad habit, both 
on the part of dealers and on the part of the 
public. We do a certain amount of credit 
business, but we don’t take paper. We have 
not seen the wisdom of financing buildings; 


Some have more nerve than judgment. 
When a project turns out well it is due al- 
ways to sound judgment. When it turns out 
badly it is luck. You may take your choice 
of stories, for you'll hear all kinds. That 
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many of the projects pushed with energy 
turn out well helps to explain the rapid 
growth and the mounting wealth of this 
wonder country. 

While on this subject of credit and financ- 
ing customers it is timely to mention a pow- 
erful corporation that does aid its customers 
to own their houses. This is the Hayward 
Lumber & Investment Co., located on the 
San Fernando Road. As a person ap- 
proaches this big plant he sees signs like 
this: “We Finance Homes;” “Lumber on 
Installments;” “Material for this house 
$420 on our Easy Payment Plan;” “Build 
your own home and Pay For It Like Rent.” 

C. A. Hayward, president of the com- 
pany, is no longer active. His son, Sam T. 
Hayward, vice president, is in charge of the 
plant. Mr. Hayward said that the company 
did finance selected risks on a conservative 
basis. Most of these loans are made on jobs 
in the metropolitan area. Many building 
and loan associations seem to prefer oper- 


detached houses under such circumstances, 
some corporation would have to build the 
houses and rent them. 

“Most lumbermen who are making money, 
and of course a good many are in spite of 
the stories I imagine you’re hearing, like 
to put that money back into the business. 
This money is accumulating faster than 
population is increasing and faster than a 
raised scale of living is increasing the pub- 
lic investment in homes. If all this money 
is put back into the business it will have to 
find a way to earn a suitable profit, and that 
will have to be some different way than the 
old return of net earnings on lumber and 
other building materials. It seems to me 
the logical use to make of it is in the closely 
associated business of financing owners. It’s 
an associated business, but if lumbermen go 
very far with it I think they’ll have to make 
it a separate department. It’ll be safer for 
them if they do, for financial loans ought 
not to be made in the same free and easy 





prosperity. That we have. Population is 
increasing rapidly, a very large part of the 
people wanting employment get it, industry 
is expanding on a sound basis and should 
continue to do so. I’m surprised that more 
eastern manufacturers do not realize the 
opportunity they’d have out here to estab- 
lish branch plants or to move their entire 
operations here. This applies, of course, to 
selected lines, but the selection is larger than 
many easterners realize. For instance, we 
have some silk mills. But the bulk of the 
raw silk coming in from the Orient still goes 
through to eastern plants. Then much of 
the finished product is sent back to be mar- 
keted at retail on the West Coast. There 
are other lines that are bulkier and on which 
freight or express charges are much greater 
than they are on silk. Any commodity that 
is made of raw materials which are produced 
in the West and that finds a western market 
should be manufactured out here. Work- 
ing conditions are ideal, labor is plentiful 














Left—‘‘ Build a Home First’’ was the dominant idea in the exhibit made by the Milwaukee Retail Lwmbermen’s Club at the Fifth Annual Home 


Show recently held in that city. 


Millwork Bureau at the recent Home Show 


Right—Millwork built-in features for the home were displayed in the booths of the members of the Milwaukee 





ating in outlying suburbs; but Mr. Hay- 
ward pointed out that rentals in the metro- 
politan section are higher and that the cost 
of materials and labor in such construction 
is the same. He insisted that his company 
worked cautiously in this field, took only 
first mortgages for conservative amounts 
and never undertook speculative financing. 
Some of the paper is marketed; a little 
without recourse but most of it with re- 
course. But we gathered the impression 
that the company carries most of this paper 
itself, 


Financing Problem Will Be Solved 


“There are several reasons why I think 
that financing is going to be worked out 
more extensively than we have done it,” Mr. 
Hayward said. “It seems to be part of mod- 
ern life for people to buy first and pay later, 
and, with all other lines of retailing offering 
the public the opportunity, I don’t believe 
we'll get by if we insist that they must save 
the money first before building a house. It 
seems to me that any such policy would be 
the beginning of the end of individually 
owned homes. If people continued to live in 


way that many dealers sell lumber on credit. 
Lumber represents money value quite as 
much as currency does; but you wouldn’t 
think so to see some dealers sending it out 
to almost any one who asks for it. We don’t 
want to see lumbermen handling loans of 
cash in that careless fashion. In fact this 
branch of the business ought to be handled 
with almost as much care as a bank handles 
its loans. Perhaps not quite; for a bank 
loans money belonging to its depositors and 
so has to go the limit in conservatism. 

“Tt will take experience and exact plan- 
ning to work this matter out, and it will be 
some time before all the public can be edu- 
cated to appreciate it. But I think that 
with the interests both of dealer and cus- 
tomer pointing toward such a development 
it will come. 


Lumber Conditions Improving 


“T don’t know what other lumbermen may 
be telling you, but my impression is that 
lumber conditions are improving. I con- 
sider them good, in fact, and I believe they’ll 
get better. Lumber perhaps more than 
most other lines must depend upon general 


and contented, fuel is cheap and markets 
are large. 


“There is one situation which is not so 
good for certain workers. So many people 
want to live in our climate that some trades 
and professions are overcrowded. Sten- 
ographic help, for instance, is not well paid. 
Many stenographers and secretaries have 
almost or quite enough to live on but want 
to have something to do, either to supple- 
ment their income or just to keep busy. They 
are willing to work for low wages; and 
there are so many of them that they depress 
the market for those who want an adequate 
wage. The same is true of some other lines. 
We even feel it a little in the lumber busi- 
ness. Some dealers come out and establish 
yards largely because they want to be occu- 
pied. They don’t do the market any good.” 


This company handles a full line of paints 
and building hardware. It has an attractive 
office of rough troweled Spanish stucco, dec- 
orated with terra cotta work and tiling. 
The establishment covers an extensive area, 
and a great deal of the lumber storage is 
the familiar California end piling. 
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Ford Discontinues Retailing of Lumber 


Wires AMERICAN LUMBERMAN That Companys Commissaries Wall 
Hereafter Sell Lumber to Employees Only 


During the last week the attention of the public has been focussed, 
because of sensational developments reported in the daily press, 
upon the fact that the Ford Motor Co., through its commissaries at 
a number of its plants, for some time past has been selling groceries, 
meats, clothing, shoes etc. to the public at prices enough lower 
than those charged by the neighboring merchants to cut sharply 
into their trade, while at the same time, because of the application 
of Ford efficiency methods and the immense volume of business, the 
company has been realizing a good profit on these sales. Talk of 
reprisals was being freely circulated when suddenly the situation 


With reference to the sale of lumber by the 
Ford commissary stores, we as yet have not 
found any effect of these sales on our business 
although our West yard is located very close to 
the Ford Rouge plant. We know from different 
sources that the Ford Rouge plant has a stock 
of lumber which they offer for sale on cash 
and carry basis. 

It looks as if Mr. Ford would like to eliminate 
all small retailers, and himself control every- 
thing that can be produced and sold. It seems 
that this attitude has been greatly reflected in 
his motor sales, as there are more Fords being 
eliminated by the retail merchants than there 
have been previously. We ourselves do not ex- 
pect to buy motor cars from our competitor in 
the lumber business, and believe that the major- 
ity of the retailers take the same stand.— 
HamMTRAMCK LuMBER & Suppiy Co., Detroit, 
Mich. 


As to the effect of the direct sales to the pub- 
lic of lumber by the Ford Motor Co., on a 
cash and carry basis, we should like to inform 
you that while we do not enjoy this competi- 
tion, it has had no direct effect upon us, as the 
Highland Park plant is eight miles away and 
the Fordson plant fifteen miles away. How- 
ever, it has had some effect upon the dealers in 
the neighborhood of these plants, and the retail 
lumbermen of Detroit do not appreciate this 
competition. 

Concerted action is being taken by the Retail 
Lumber Dealers’ Association of Detroit, elimi- 
nating the Ford car and truck from their de- 
livery equipment. Along this line, we have dis- 
posed of three Ford trucks and two Ford pas- 
senger cars to combat this competition.—A, 
Epmonp ALLAN, A. T. Allan Co., Detroit, Mich. 


The Ford Motor Co. has extensive stores in 
their Highland Park, River Rouge and Lincoln 
plants, the Highland Park store being the orig- 
inal one. We understand that the company is 
continually increasing its line, which now in- 
eludes groceries, grocer’s drugs, shoes, gent’s 
haberdashery and clothing, ladies’ wear etc. 
Recently the Ford Motor Co. has also put in a 
large stock of lumber, which they are pricing at 
less than is regularly quoted by others. For 
instance, we are told that they are selling white 
pine boards at $60 per thousand while we are 
getting $80. However, we are also told that 
their pine comes from their own mills in north- 
ern Michigan and is largely No. 3 in quality. 
Ours is straight Nos. 1 and 2. 

We recently bought a window frame and sash 
just to test out these goods and had to pay 
within 5 to 10 percent as much as our prices 
were, while the goods in this particular case 
were very poor quality. In fact, the frame was 
short two pieces of check stop and one piece of 
window stop, and in both the sash and frame the 
quality of the lumber was very poor. 

You understand, too, that all our lumber 
yards extend reasonable credit, deliver all goods 
and in every way give service, while the Ford 
Motor Co. sells for spot cash and does not de- 
liver. While we know of no lumber sales that 


they have made, still we must expect that they 
will eventually make big inroads upon the trade. 


We presume that merchants usually do not 
find fault about competition, but it is gener- 
ally believed that the Ford Motor Co. competi- 
tion is not fair, because they have advantages 
over others who are paying rent, taxes and 
maintaining regular stores and really building 
up the city. Under these conditions it seems to 
us at least, that manufacturers and merchants 
in any line are justified in refusing to buy Ford 
ears and products.—F. J. Barrett, president 
F. J. Barrett Lumber Co. 


In reference to Ford Motor Co. in the retail 
lumber business, they are offering and selling 
lumber, sash, doors and moldings at retail on a 
eash and carry basis. This affects the legiti- 
mate retail lumber business but little so far. 








Quits Retail Field 


[Special telegram to 
AMERICAN LUMBERMAN] 


Highland Park, Mich., April 
7.—In reply to your telegraphic 
inquiry our announcement 
means that we are discontinu- 
ing retailing to the public 
through our commissary stores. 
This includes lumber. 


FORD MOTOR CO. 




















A very small percentage will buy on this plan. 
Spot cash is practically an unknown term in the 
retail lumber business and deliveries are prac- 
tically an absolute necessity. 

There has not been much harm done so far, 
but the fact that the Ford Motor Co. is in the 
retail lumber business has a depressing effect on 
prices and the trade.—J. R. SICKLESTEEL, presi- 

- dent Sicklesteel Lumber Co., Detroit, Mich. 


You are correctly informed that the Ford 
Motor Co. is selling lumber direct to the public 
on the cash and carry basis. The dealers of 
Detroit are not keen about Ford’s policy in this 
respect. The writer knows of specific instances 
where lumber yards which have been using Ford 
trucks, and where the principals of these lumber 
yards have been driving Lincoln cars, have dis- 
earded the Ford trucks and sold the Lincoln 
cars. 

We have not been affected by Ford’s policy 
in the lumber business, as we have not as yet 
run into this competition. We are informed, 
however, that after the cartage is added there 
is no saving to the purchaser.—G. F. ScHEur- 
MAN, secretary Acme Lumber Co., Detroit, Mich. 


It is quite true that the Ford comniissaries 
are offering lumber items on a cash and carry 
basis. We have known for some time past that 


was climaxed, on Monday, by the announcement that the Ford’ 
company had decided to discontinue sales in these lines to the public. 

The fact that the Ford company for some time past also has been 
selling lumber at retail direct to private consumers, other than its 
employees, at a number of its commissary stores, notably those at 
Highland Park and Fordson, naturally has caused !umbermen in 
the territory affected to follow the developments of the last week 
with special interest. 
Detroit, in communications to the AMERICAN LUMBERMAN, have ex- 
pressed their views, as follows: 


A number of the representative dealers of 


since Mr. Ford acquired standing timber in the 
Iron Mountain district he has been confronted 
with the difficulty of marketing a great num- 
ber of items not adaptable to his operations. He 
had his men interview some of the prominent 
dealers of this city, thinking that Detroit would 
provide a proper market. Several tried to ex- 
plain to him that for these products to find a 
proper market, they should be handled through 
wholesalers, and the excess products distributed 
to various parts of the country through various 
agencies of the wholesalers, or by his own, 
efforts direct to the retailers; or such industrial 
users as would be interested in his products. 

Mr. Ford seems to think that he can market 
these materials direct to the public, and in some: 
instances carries a few items of southern pine. 
So far his competition has not affected us, but 
we are somewhat concerned as to his applying 
this procedure to other cities. -It is our belief 
that he can not market sufficient quantities in 
the city of Detroit to give him any relief. If 
Mr. Ford maintains his policy of cash and carry, _ 
his competition will not be serious. We doubt 
the feasibility in the city of Detroit of carrying 
on the lumber business in this manner. 

There seems to be a rising resentment against 
his policies. We understand that the central 
markets are declining to receive goods delivered 
in Ford equipment, and some of the people con- 
nected with the grocery business are broadcast- 
ing this information, which will undoubtedly 
lead many retailers of commissary goods to 
change from Ford equipment. We believe that 
the continued loss of good will eventually affect 
even the Ford Motor Co.—A Detroit REralILer, 
signature omitted by request. 


We do not regard the innovation of the Ford 
Motor Co. entering the retail lumber business as 
being at all favorable to the retail dealers of 
Detroit. We are in hopes that enough pressure 
will be brought to bear by the purchasing power 
throughout this entire country of ours to dis- 
courage the Ford Motor Co. from continuing 
in the retailing of meats, groceries, drugs, lum- 
ber and like commodities. It will have its 
effect in time and enough publicity will accom- 
plish the end. 

Apparently Mr. Ford is not willing that a 
man in any mercantile business should make a 
living and enough money to purchase Ford cars. 
It may be necessary for a merchant to make a 
living some way, but it is not necessary for him 
to purchase Ford cars.—JosEPH A. BRAUN, 
president Braun Lumber Co., Detroit, Mich. 


As to what effect Henry Ford’s selling of 
lumber at retail has on our business, we have 
not felt any effect, and, since the sales that he 
makes are for cash and the material must be 
hauled by purchasers, we doubt if his entry 
into the retail lumber business will affect the 
regular yards to any extent. It is possible that 
the yards located near his plant may lose a 
certain amount of their cash business, but un- 
less Mr. Ford enters the business much more 
extensively than he has done, this will be the 
only oa that the yards will feel.— 
CHarLEs F. MeraGuHeEr, president Charles F. 
Meagher Lumber Co., Detroit, Mich. 
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News and Business Ideas for Retailers 


Favor Wood Shingles on Steep Roofs 


St. Pau, Minn., April 5.—The business in- 
terests of St. Paul favor an amendment to the 
anti-wooden shingle ordinance which would per- 
mit use of 5/2 vertical grain wooden shingles 
on roofs of at least one-quarter pitch. 

This was brought out Thursday at a meeting 
of the St. Paul Association, the central busi- 
ness men’s group, before whom the St. Paul re- 
tailers appeared with the amendment. It is 
evident, therefore, that the anti-wooden shingle 
ordinance is doomed to failure in St. Paul just 
as it failed last summer in Minneapolis. 

The directors of the St. Paul Association con- 
vened after retail lumbermen of St. Paul gath- 
ered at a luncheon where the proposed ordinance 
which is before the St. Paul city council, was 
considered. The amendment would permit use, 
within the city limits only, of 100 percent ver- 


tical grain wooden shingles, which must be 
applied to roofs with zine coated nails. 


Retires From Retail Lumber Firm 

PoRTSMOUTH, OHIO, April 4.—Announcement 
is made of consummation of a deal whereby 
the interest of Albert Graf in the H. Leet 
Lumber Co., of this place, has been acquired 
by Phelps C. Leet, R. B. Lukemire and C. M. 
Hartley. Mr. Graf plans a two months’ vaca- 
tion before engaging in other activities, a rest 
to which he feels he is entitled after thirty- 
eight years of continuous and often strenuous 
business life. During his vacation he will visit 
his son, Dr. Carl Graf, at Boulder, Colo., and 
also will tour portions of California, especially 
the redwood forests. Mr. Graf is already mak- 
ing plans to reénter the lumber business in the 
very near future, following his return. 





agers. 


Mr. Harrington adds: 


follows: 


This Week’s Timely Tip 


Going After Business—and Getting It 


H. Harrington, secretary Home Lumber Co., with headquar- 
ters at North English, Iowa, writes the AMERICAN LUMBERMAN 
enclosing a circular which the company recently sent to its man- 
“If there is a point here worth 
passing along we are’ only too glad to help you get out the best 
lumber paper.” There certainly is a “tip” in the facts stated in 
Mr. Harrington’s circular that ought to be worth a whole lot of 
money to any dealer who will apply them to his own business. 

The circular referred to contains a report by the company’s 
manager at Parnell, Iowa, on the result of a selling expedition 
which he had made into the country a few days previously, as 


“On March 8 I drove into the country to do some consumer 
work, starting at 8 o’clock in the morning. I was accompanied 
by Mr. Davidson (representative of a cereal concern whose feed 
products the Home company handles). 
evening and footed up our sales, we found that the total for the 
day, most of it cash business, amounted to $1,975.25.” 


When we returned that 





The manager then gives a detailed list of the goods sold, which 
may be divided into three groups, as follows: Live stock and 
poultry feeds, $937.25; farm implements, $435; building mate- 
rials, $603. Taking into consideration the fact that, of the day’s 
business, $1,372.25 was made up of sales of feeds and implements, 
which of course are not handled by all dealers in lumber and 
building materials, there remains the very nice total of $603 for 
materials that are handled by all lumber dealers. This total of 
$603 was made up as follows: 


Three 8 by 10 brooder houses, at $65 each........... $195 
Two 7 by 14 hog houses, at $50 each.......... ...... 100 
Six 6 by 14 hog houses, at $40 each.................. 240 
Eight M. composition shingles, at $8.50 ............ 68 

$603 


The circular concludes as follows: “We believe that you will 
agree that this was a very good day’s work. The actual selling of 
this material may have been done several days before through 
advertising, sales effort, confidence in our manager, in the goods 
he sells and in the Home Lumber Co. It’s the work you do today 
that brings in the sales tomorrow. Give your customers more 
than they ask for, and give it to them quick.” 

It is small wonder that Mr. Harrington says: “Going after busi- 
ness is our motto from this on.” 


Watch for Next Week’s “Tip” 











Look Out for This Fake Check Passer 


The following letter received by the AMERIcAN 
LUMBERMAN from C. D. Streeter, president 
Streeter Lumber Co., Keokuk, Iowa, is published 
for the purpose of putting dealers on their 
guard against the operations of the person de- 
scribed therein: 

‘Yesterday, March 29, a man giving his 
name as Robert E. Johnson, called at our office 
and bought some lumber for making signboards, 
size 8 by 16 feet, amounting to $168. In pay- 
ment thereof he gave us a check for $300, signed 
‘Goodrich Tire & Rubber Co., per C. A. Ripley, 
advertising manager,’ drawn on the Liberty 
Central Trust Co., St. Louis, Mo. 

‘‘This check has been returned marked 
‘Fraudulent.’ Moreover, the lumber which he 
ordered was not taken away, as he apparently 
seemed satisfied to leave town with the $132 
cash, which we gave him, representing the dif- 
ference between the cost of the lumber and the 
amount of the check. 

‘*As this party seemed quite familiar with 
lumber terms we are led to believe that he may 
be calling on lumber dealers and presenting 
other worthless checks. If so, some lumberman 
might have the opportunity of nabbing this 
fellow, in which case we would be glad to be 
notified. 

‘*He is a man of about sixty to sixty-two 
years of age, rather slightly built; blind in 
the left eye; smokes cigarettes; has a very 
pleasant manner; hair slightly gray; sandy 
complexion; and wore a brown hat. We might 
add that while he has only one eye, he has brains 
and nerve sufficient to offset that handicap.’’ 


MORE DEALERS VICTIMIZED 


Just as this issue goes to press the Edward 
Hines Lumber Co., Chicago, telephones that 
one of their representatives has wired that a 
man giving his name as ‘‘ Robert Johnson,’’ 60 
to 62 years of age and blind in one eye has 
victimized a number of dealers in Iowa and 
Minnesota. 


[In connection with the above, attention is 
called to the fact that a warning headed, ‘‘Look 
out for Sign Painting Crooks’’ appeared at the top 
of first column of page 62 of the Oct. 16, 1926, is- 
sue of the American Lumberman. In that article 
some of the schemes employed for defrauding 
lumber dealers were described, concluding with 
the following statement: “There are variations 
of the game, such as getting the lumber dealer 
to take a worthless check in payment for mate- 
rial sold and pay over the difference in cash. 
As all of these schemes center around the sign 
painting proposition, it will be well for dealers 
to be on the lookout for strangers coming into a 
community ostensibly to do sign painting work.” 
—Editor.] 


Cedar Lining for Remodeling Jobs 


In soliciting repairing and remodeling work 
there is no line of approach more likely to 
secure an interested hearing, at least from the 
‘‘lady of the house,’’ who nine times out of 
ten has the ‘‘say-so’’ as to whether or not the 
work shall be done, than that of suggesting 
a nice cedar lined closet. It has often been 
said that no house ever has too much closet 
room, and this is doubly true as regards cedar 
lined closets, which afford absolute insurance 
against the ravages of moths. Indeed, few of 
the houses built five years ago have even one 
cedar lined closet. Therefore, practically every 
owner of a house, excepting the ones very re- 
cently built, is a logical prospect for selling a 
cedar lined closet. 

One way in which this soliciting can be done 
is for the local lumber dealer to furnish some 
carpenter or small contractor with suitable 
sales literature, and let him make a house-to- 
house canvass, or at least call upon all ‘‘ likely 
prospects,’’ soliciting the job of installing the 
material. If the carpenter is somewhat of a 
salesman he can work up a nice business. Very 
attractive and interesting sales literature is 
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supplied dealers by George C. Brown & Co., 
manufacturer of Tennessee aromatic red cedar, 
at Memphis, Tenn. 

A selling campaign can also be carried on 
py having someone who is a good salesman do 
the soliciting, and having a carpenter working 
with him to do the installation. The local lum- 
per dealer advises the salesman just what the 
stock will cost him per square foot, the car- 
penter figures his time on the square foot basis, 
and in this way the salesman can tell the pros- 
ect just what it will cost to line a closet. If a 
room in an attic is sold, the carpenter knows 
how much material will be required for a ¢er- 
tain size, and the labor required to install it, 
and so can make a flat price on the job. 

In the smaller towns the dealers can assist 
these parties in getting started. If some of 
the leading citizens are induced to install cedar 
lined closets, it will be a big help, as they 
naturally will show them to their friends, and 
besides, the fact that these influential people 
have installed them will carry weight with 
others. 

In the larger cities, where the dealers have 
showrooms, an excellent effect can be secured 
by installing a cedar lined closet for display 
purposes. For instance, the Carruthers & Son 
Lumber Co., of Memphis, has a showroom in 
the business district, in which it is building a 
complete seven-room house in the bedroom of 
which there is to be a closet lined with Super- 
cedar, the product of George C. Brown & Co., 
which concern supplies the dealer with a sign 
to hang in the closet. The Carruthers com- 
pany has figured exactly how much material 
is required for that particular closet, and the 
labor required to install it, and a card on the 
wall conveys that information so that a pros- 
pect looking at the closet can tell exactly what 
the cost of a similar one would be installed in 
his own home. 


Buys City’s Oldest Lumber Yard 


Fort WayYNE, Inp., April 5.—Announcement 
was made this morning by John Suelzer, gen- 
eral manager of the Fort Wayne Builders’ 
Supply Co., of the purchase, by that company, 
of the Rhinesmith-Simonsén-Evans Co. lumber 
yard, situated at 1632 Lafayette street, this 
city. 

The sash, door and frame department of 
the Fort Wayne Builders’ Supply Co. will be 
transferred to the Lafayette street yard, and 
the company will also make use of part of 
that yard for storing building material. The 
second and third floor of the shops will be 
leased for light manufacturing. A large part 
of the yard will be available for open storage 
and several of the buildings on the property 
will also be offered for rent. 

Remodeling of the Lafayette street yard is 
now in progress, and the old mill machinery 
there will be replaced by new motor-driven 
high-speed machinery of the latest type. 

Mr. Suelzer said that one reason for the 


. purchase of the yard was to make room for 


the rapidly expanding business of the Fort 
Wayne Builders’ Supply Co., and in order to 
make it possible to store more materials for 
the convenience of local builders. The new 
yard is within a few blocks of the company’s 
main yards at 840 Hayden street, and is also 
conveniently and centrally located. Frontage 
is 320 feet on Lafayette street and 273 feet 
on Wallace street. 

With the sale, Fort Wayne’s oldest lumber 
yard passes out of independent existence. The 
yard ean be traced back to 1857, and may have 
been operating many years before that time. 

George B. Humphrey, son of the late George 
Humphrey, senior, states that the yard was 
known as the Humphrey & Hurd Co. during the 
Civil War period, after which the name was 
changed several times during periods of owner- 
ship by other parties. It successively became 
Humphrey & Cochrane, Diether Bros., Clark & 
Rhinesmith Lumber Co., Rhinesmith & Simon- 
son, and at the time of the sale it was the 
Rhinesmith-Simonson-Evans Co. It was one of 
the first, if not the first lumber yard in the 
city, and during most of its existence it had 
the largest lumber business. Prior to 1872, 
when removal was made to 1832 Lafayette 


street, the business was located on the south 
side of Superior street, west of Barr street. 

Herman Brandt, who has been with the 
Rhinesmith-Simonson-Evans Co. for many years, 
is retained as yard manager, and Don B. Evans, 
of the same company, has entered the estimat- 
ing department of the Fort Wayne Builders’ 
Supply Co. 

The purchase marks another step in the 
progress of the Fort Wayne Builders’ Supply 
Co., which has grown from its organization 
in 1904 to one of the most prosperous busi- 
nesses in the state. Warehousing and millwork 
equipment and buildings are completely mod- 
ern, and the annual sales now reach into seven 
figures and are growing year by year. 


Retail Concern Buys Another Yard 


EVANSVILLE, IND., April 4.—The Luhring 
Lumber Co., of this city, has purchased the re- 
tail lumber business of John W. Scull, Tell City, 
Ind. Mr. Scull, who has been actively engaged 
in the lumber business in Tell City for a num- 
ber of years, started his lumber career as the 
manager of a sawmill in Breckenridge county, 
Kentucky, and later moved to Tell City to em- 
bark in the retail lumber business. It is under- 
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Early Chicks | 
Best Payers 


Early chicks that you can get 
into the early broiler market offer 
you the best profits. And it’s just 
as easy to raise them early as late 
if you have a 


Portable 
Brooder House 


It doesn’t cost much to build 
one. A big saving can be made 
by using mainly short length lum- 
ber. Let us show you some of our 
economical plans and give you an 
estimate. No obligation involved. 





IC 
IC IC ICICI 


309000000006) 
CIC 


IC ICICICICICIC 


ICICI 
1 
1c 


3090900000 I000I0I0IC 0c 
INOW aoe 
rococo CICICI0I0 0c 
Sor SC IC IC IC IC ICIC ICICI. 


IC 


1090000000000 C00 
1oICIc 
IC IC IC IC IC IC IC IC ICICI 


1009006) 


CIC Ic ic 
CIC ICICICICICICOCICICICoCococt6 


( Dealer’s Name Here ) 


3CICICICICICICIC IOI 000000000 
1 cc CIC 


cr 














“ 
= 
= 
— 
= 
r 














aes | 





A specimen advertisement 
prepared by the AMERICAN 
LUMBERMAN for dealers to 
use in their local newspapers 





stood that the Luhring Lumber Co. will use 
the Scull plant as a distributing point, and that 
a number of improvements will be made. Some 
months ago the Luhring Lumber Co. purchased 
the George D. Seitz Lumber Co. business at 
Haubstadt, Ind., upon the death of George 
Seitz, the founder. 


Long Established Yard Changes Hands 


GREENPORT, LonG IsLAND, N. Y., April 4.— 
The Wells & Jénnings lumber yard, which has 
been established here about sixty years, has 
just been sold to Clarence C. and Henry L. 
Fleet, brothers and well known in lumber circles 
at Cutchogue. They will conduct the business 
under the name of Fleet Bros. The Wells & 
Jennings Yard is well known throughout the 
Island, being one of the oldest in point of con- 
tinuous service in the vicinity. 


Manager Receives Promotion 


DENVER, CoLo., April 4.—C. W. Richardson, 
general manager of the Sterling Lumber & In- 
vestment Co., Denver, was recently promoted to 
be sales manager of the McPhee & McGinnity 
Co., in place of A. S. Chappell, resigned. In 
addition to his new duties, Mr. Richardson will 
continue as general manager of the Sterling 
company. 


SSSSSS22282888: 


Unite to End Inflated Financing 


PHILADELPHIA, Pa., April 5—One of the 
greatest evils that has been experienced in oper- 
ative building in Philadelphia, as well as in 
other large cities, has been inflating the financ- 
ing of jobs by irresponsible builders. A typical 
example is one where an operative builder se- 
cures a first mortgage on the ground and pro- 
posed buildings, a second mortgage on the in- 
flated bids of sub-contractors and then induces 
material men to accept deferred on the basis of 
an inflated future selling price. Of course the 
houses are sold for much less than the amount 
they are supposed to be worth and the material 
men are left out in the cold. In order to coun- 
teract this fraudulent condition the Pennsyl- 
vania Lumbermen’s Association has called sev- 
eral meetings of not only lumber and millwork 
dealers in Philadelphia, but also stair builders, 
floor layers and the various supply houses whose 
materials go into a home as well. 


The program has in view, the elimination, as 
far as possible, of operative builders guilty of 
sharp practice in dealings with the supply men. 
The committee appointed by J. Frederick Mar- 
tin, secretary of the Pennsylvania Lumbermen’s 
Association, consists of John H. Derr, chairman, 
Derr Lumber Co.; Frank C. Snedaker, Frank C. 
Snedaker Millwork Co., William F. Strause, 
American Tin & Terne Plate Co.; John T. 
Brown, Haines, Jones & Cadbury, plumbers’ 
supplies; A. C. McPhail, American Radiator Co.; 
C. J. McGriffin, Crane Co., fixtures; Lugene 
Olmi, August Olmi Co., stone and stone masons; 
Walter Rhea, Pennsylvania Brick & Tile Co. 


This committee, after serious consideration, 
has recommended a special credit department 
under the direction of an experienced trust com- 
pany title officer, to function as part of the 
Philadelphia Association of Credit Men. This 
eredit department is to give special reports on 
building operations. Its duties will be to ap- 
praise proposed operations, investigate the foun- 
dation costs, legality of titles and report on what 
the average selling price will be, to furnish 
members with reports of this information and in 
general to look into the advisability of the 
credit risk of the various operations. Various 
plans have been suggested, such as weekly meet- 
ings where reports will be discussed frankly or 
to communicate with the director of the credit 
system before closing contracts as well as sev- 
eral other plans which are also under considera- 
tion. 


The new organization, which is to be known 
as the Emergency Credit Betterment Associa- 
tion, has had an auspicious start and should be 
very successful, The meetings have had an at- 
tendance from 150 to 200 men and their view- 
points have been incorporated into a very prac- 
tical working arrangement. So far practically 
all the Philadelphia lumbermen have signed up 
to receive the reports and substantial returns 
are coming in from the brick, lime and cement, 
plumbing supplies and other groups. 


THERE’S A WORD for the young man coming 
up in the retail lumber field in that statement 
of Bradstreet’s that more dealers fail because 
of incompetency than because of lack of cap- 
ital. Ineompetency, ignorance of the business 
and of its products begins with the young man’s 
failure to learn all he can about his work. The 
man who thinks he is qualified to start a busi- 
ness of his own just because he has enough 
capital available and has spent a certain period 
in lumber yard work fails to realize that 
knowledge of the business is the prime essen- 
tial, even ahead of capital, and that knowledge 
comes from learning all he can as he goes along. 
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‘New Lumber Stores Mark Advance Step 


Buildings Express Ideals That Dignify and Exalt the Buszness of 
Selling Materzals for Constructing Homes 


Shall the lumber dealer continue to ‘‘go lumbering along,’’ or shall he align himself with the new day in the 
merchandising of building materials? Shall he continue to ‘‘run a yard,”’ or shall he conduct a modern business? 
Julius Seidel, president Julius Seidel Lumber Co., St. Louis, Mo., propounds these questions, and tells how his 
company has answered them by the establishment of two branch retail establishments which in their architecture, 
show rooms, equipment and fittings dignify and exalt the business of selling lumber and other materials, and 
through association of ideas and visualization of ideals, foster the desire for good homes and attractive surround- 
ings. These model lumber stores are situated at Ellisville and Fenton, near St. Louis, Missouri.—Eprror. 


So mach has been said, suggested and recom- 
mended as logical for the promotion and exten- 
sion of the lumber business that we have been 
anxiously waiting for the first signs of re- 
sponse to the appeal, just as we all do when in 
an eager crowd at an auction we wait for some 
one with courage enough to make the first bid 
when the auctioneer cries, ‘‘ Who’ll start ’er?’’ 
The crowd looks about, usually with amazement 
at the nerve of the first bidder. 

There are good men in the lumber business 
who claim to know what is wrong with it, but 
who lack the courage of their convictions, to 
put up the money to back up their sentiments by 
actual performance. 


Yard or Business, Which? 


We lumbermen must make up our minds to 
do one of two things, namely: To continue to 
run a ‘‘yard’’ or to turn about completely and 
run a modern business, and there should be no 
criticism of either party for going the even 
tenor of his way. In short, if one prefers to go 
‘*lumbering along’’ and can make a good liv- 
ing by doing so why disturb him and make him 
unhappy, even although admitting that he is 
not doing anything constructive? This, how- 
ever, does not alter my mind as to the future 
demands of our business. What, indeed, has 
brought about the necessity of a change? Noth- 
ing less than modern construction. Further- 
more, the demand for this change has not come 
from within, from the lumberman but, I feel 
pained to confess, it has come from without, 
from the consumer, the public who does the 
building. That which formerly satisfied homely 
desire in building is now ‘‘passe.’’ Everybody 
ean get what he wants, because transportation 
has made it possible to do so. 


Transportation the Basis 


Railroad and steamship transportation and 
good roads have enabled the masses to visit, and 
thereby to visualize, the buildings, the architec- 
ture and art in exteriors and interiors, not only 
in our own country but in foreign lands. Ocean 
travel has made it possible to visit England, 


Holland, Germany, Switzerland, Spain and 
Italy, and we have copied the most pleasing of 
designs of these countries and have adopted 
them. Now, as a part of the building craft 


districts of a city with their window displays? 
The ‘‘last word’’ in any article is always be- 
fore you in the show window. The animation 


and desire is created by seeing them. That is 
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New building of Julius Seidel Lumber Co at Ellisville, St. Louis County, Mo. 


how seriously have we lumbermen taken our: 
selves by practising or assisting in pushing 
investment desire in building ahead of other less 
necessary expenditures indulged in by the 
masses? We lack performance, we don’t prac- 
tice what we preach when we say ‘‘use lum- 
ber.’? We do use lumber in our sheds and 
warehouses, but they are not house patterns, 
and many are surely not architectural beau- 
ties, even in the warehouse class. 


Awakening Desire 


Talk about expositions: Can you beat the 
exhibitions of the merchants in the downtown 





Showing lumber storage at new Ellisville branch of the Julius Seidel Lumber Co. 


why the merchants make these displays and 
spend the money on proper presentation. 

The question arises, can we lumbermen in- 
spire a desire, and can we create a demand, for 
building? We surely should do our part in the 
general scheme. Now tell me, is there any- 
thing more educational than the study of 
homes? Have you ever returned from a walk 
through a neéw residential district but that 
you spoke to some one about this or that home? 
You have been impressed by the roof of one, 
the sun room of another, the stucco, brick, stone 
or rustic wall, the porches, the windows, the 
front door, the pergola etc. of others. 


Promote Wood Use 


Well, then, the thought enters the mind that 
if one can influence the desire to build, one, too, 
can create an inclination among the public to 
use the commodities we sell, namely, wood prod- 
ucts. This thought should unselfishly be predi- 
cated upon what must always be our first con- 
sideration, namely, public safety. Correct plan- 
ning by an architect and engineer will perhaps 
entirely overcome, or at least minimize, fire 
hazard; reduce accidents by installing safety 
devices, promote sanitation and cleanliness, edu- 
cate the public what to use, and show the cor- 
rect application. Elevate the business so as to 
be recognized among the leaders in the business 
world, and last, but not least, sell your own 
men on your line of business. Show them that 
the claim of lumber being a superior article for 
building, by comparison is well founded. , 

Prove by actual performance that the best is 
always the cheapest to use for any building 
the long run. Back the courage of your con- 
victions by the investment of real money of 
your own. With these thoughts of the modern 
trend in our mind, our company erected two 
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oO 
pranches in St. Louis County, on two State 
highways, that we now present with justified 
pride. 

Architecture of New Building 


It will be noted from two of the accompa 
nying photographs that we adopted the English 
design of architecture, for the reason that it 
more fully covered our desire to use lumber. 
The large display windows are of wood, the 
frames of heart cypress and the entire sash 
of edge-grain Douglas fir. The outer wood pan- 
elling is of rough cypress, heart common; the 
shingles are Creo-Dipt stained red cedar, put on 
with zine-clad cut nails. The heavy doors, on 
wrought iron hinges, are of weathered oak. We 
know the proper species and grades of wood to 
use that defy the elements and resist decay, 
and the old English type of architecture gives us 
a chance to prove it, and that’s the why of it. 
The building has the proper setting, being 20 
feet back to the building line; this to bring out 
its beauty. A highly carved totem pole, is, as 
usual, in the foreground. 


The Construction Described 


The main posts and main trusses are of steel, 
the remainder, namely, the joists, purlins, inter- 
mediate posts and girders, are of ‘‘durable 
Douglas fir,’’ used as a tribute to its proven 
strength and endurance. The lower panels of 
the outer walls are of rustic bevel cedar and 
redwood siding, and the upper portion of edge- 
grain Douglas fir. These woods were used be- 
eause of their intrinsic worth for exposures. 

The floor is of concrete throughout; no damp- 
ness from below to mildew the lumber or start 
fungus infection; no dust from the drive to 
soil bright stock. Drop loads are unloaded with- 
out injury or marring by cinder or rock bruising. 

The second floor has beams of ample strength 
to carry maximum loads; the platform is of 
2-inch tongue and groove flooring, and has two 
rails to protect the stacker. The height of the 
lower and upper storage bins permit of men 
working upright and to advantage. The light 
is perfect, as is also the air circulation. 


Show Rooms Are Provided 
For the display of lumber, shingles, roofing, 


wallboard frames, sash and doors, hardwood 
floors, hardware, paint and glass, we maintain 
modern show rooms to present and explain our 


building materials in an effective manner. 
Proper illumination at night is also provided. 


ume, 


trade extension; he needs must figure on vol- 
The ‘‘yard,’’ so called, must ‘‘carry the 
message to Garcia.’’ A great many small or- 
ders make the big volume. To make it possible 
for the smallest desire to be satisfied, and to 
make known the fact that wood is available for 
any purpose in any quantity, is a mandatory 
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New branch store of Julius Seidel Lumber Co. at Fenton, St. Louis County, Missouri 


Most pleasing room arrangements on the sec- 
ond floor have been made for the manager, as- 
suring personal contact always with customer 
and business. 


The Underlying Purpose 


There is a duty which we all owe to our busi- 
ness; to make it worth while we all can do our 
part. The manufacturer can do only a part in 


Well Planned Yard Layout 


GREENWOOD, Miss., April 4.—The Couty & 
Webb Lumber Co. is now nicely settled in its 
fine new office and yard, although J. B. Webb, 
one of the owners, says that all the building 
contemplated has not been completed, and that 
further improvements will be added from time 
to time as the business demands it. Whatever 
the future developments may be, it is apparent 
that this eoncern now has a very compact and 
well arranged retail plant, planned for efficient 


finement being added by the latticed and white 
painted top. 

The office building is a substantial brick 
structure, with large plate glass windows afford- 
ing a complete view of the interior from the 
street. These windows are utilized for making 
displays of paints and other goods from time 
to time. The office building is surmounted by a 
large sign, whch is electrically illuminated, and 
visible from a long distance. The company’s 


duty for the retailer to perform. To eater to 
the consumer’s desires thus helps the trade, 
which means architect, builder and all wood- 
working industries, as part of the retail dealers’ 
work, not through talk, but by aetual PERFORM- 
ANCE. 

To sum it all up, we had reached a point in 
our business where we had to decide whether or 
not to meet an issue, and we met it. 


Saves Labor 


the beginning. Associated with him in the 
ownership of the company is C. E. Couty, who 
also was a stockholder in the original concern. 
Mr. Couty came to Greenwood to assume an 
active part in the business in 1917, since which 
time the interests of the other stockholders have 
been bought out by Mr. Couty and Mr. Webb, 
and the name changed to give it more personal 
relation to the owners. 

The company began its operations on a leased 











VIEW OF NEW YARD AND BUILDINGS OF THE COUTY & WEBB LUMBER CO., GREENWOOD, MISS. 


operation and economy of labor in handling 
stock into and out of the yard. 

Being paralleled by the railway switch track, 
lumber may be unloaded from the cars into. the 
yard with minimum effort. In fact, much of 
the shed stock is passed direct from the cars 
into the bins. An interesting feature of the 
plant is that it is surrounded with a substantial 
and ornamental fence of the lumbermen’s own 
material, good lumber, a distinct touch of re- 


equipment includes an automobile surmounted 
by a ‘‘house body’’ in the form of a miniature 
residence, which naturally attracts attention 
and proves a good advertisement for the com- 
pany wherever it goes. 

The Couty & Webb Lumber Co. was organized 
in 1914, as the Greenwood Lumber Co., the 
name being changéd to its present form two 
years ago. J. B. Webb, one of the original 
ineorporators, has been the active manager from 


piece of ground, and conditions were such that 
it could not find a convenient site that could be 
bought until about two years ago, when it ac- 
quired a desirable tract just across the side 
street from the former site. The present well 
equipped plant was erected thereon, and_ the 
company has now been settled in its new quar- 
ters for some months. 

A large and well assorted stock of lumber and 
building materials is carried. 
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Lumber Dealer Stages Successful Show 


In a City of Five Thousand He Secures an Attendance of Tharty-seven 
Hundred—Exhibitors Find the Event Profitable 


HastTines, Micu., April 4.—The R. C. Fuller 
Lumber Co., this city, recently moved into its 
new office building on north Michigan Street and 
to celebrate the event staged a two-day house 
warming and building material show in the 
structure. The event, which attracted much at- 
tention in the city and surrounding country, was 
unusual from a number of standpoints and the 
manner in which it was conducted should be of 
some interest to retail lumber dealers in small 
cities who contemplate affairs of a similar 
nature. 

The Fuller Lumber Co. has been in business 
about sixteen years. It started in a modest way 
and with very limited capital,:but its growth 
has been#rapid. Today, in addition to a com- 
plete ‘and modern yard in Hastings, it has two 
other yards in nearby towns. The new building 
is 62 by 88 feet in size, two stories high, of 
brick construction, and was designed to house 
the office and display room of the company in 
one-half of the ground floor. The other half 
will be rented. In the basement millwork will 
be stored. The second floor, which is uncom- 
pleted, will also be leased. 

R. C. Fuller, president of the company, has 
long had the desire to invite the public to in- 
spect his yard and office and to put before it 
information in the shape of displays of build- 
ing materials and millwork. The completion 
and the occupation of the new building fur- 
nished the opportunity to gratify this ambition. 
‘*In staging this event,’’ Mr. Fuller said, ‘‘ our 
aim was purely a selfish one. We believe the 
businessman in the small city can not know 
personally too many people. We not only 
wanted to meet all of our friends in our new 
home but also to furnish an excuse for strangers 
to visit and get acquainted with us and to see 
our facilities for rendering service. You prob- 
ably have noticed that the members of our or- 
ganization during the two days of the show 
have been active in greeting friends and mak- 
ing them feel at home. Especially, we have 
made an effort to get acquainted with strangers, 
to introduce ourselves to them and to learn 
their names. It is human nature, we believe, to 
want to do business with those with whom we 
are acquainted, and there is no better way for 
the lumber dealer to get acquainted with people 
and to become friendly with them than to con- 
duct a show such as this. It cost us some money, 
to be sure, but in the last two days members of 
the Fuller organization have entertained in ex- 
cess of 3,700 people. These have seen our office 
and have learned things about building materials 


they did not know before; they have been en- 
tertained and instructed and I feel sure that the 
very large majority of them have a friendlier 
feeling for this company today than they had 
before. If this is true, the result should be 
more business for the R. C. Fuller Lumber Co., 
and this, of course, was the object sought. 

How the Show Was Advertised 


In making plans for the event it was realized 
that the success achieved would depend, in a 
large measure, on the publicity given to it, and 
while not a great deal of money was spent for 


| 











One of the millwork displays at the R. C. Fuller 

Lumber Co., building show. This display of 

millwork and of built-in conveniences proved to 

be popular with the visitors and attracted much 
attention 


advertising and publicity an effort was made 
to get an announcement of the event into the 
homes of every family in the county. One full- 
page advertisement was published in the local 
weekly paper. This called attention to the open- 
ing of the new building and the exhibits that 
would be on display and emphasized the fact 
that the displays were for educational purposes 


- only and that no one would be importuned to 


purchase. Included in this advertisement were 
announcements of the several prize contests, 
the entertainment and refreshments that would 
be furnished and a list of the exhibitors and the 














The new store and office building of the R. C. Fuller Lumber Co., Hast- 
ings, Mich. It was in the office and display room and the vacant store 
room in the corner of the building that the show was held 


materials that would be on display. Reprints 
of this advertisement were placed in every busi- 
ness house and every place of public gathering 
in the county. 

Thirty-two hundred letters and the same num- 
ber of postal cards were also mailed to the heads 
of families in the city and county. The letters 
stressed the educational value of the show and 
the possibilities. that would be presented for 
getting first-hand information on building ma- 
terials and accessories. It was also explained 
that the exhibit was free, that entertainment 
would be furnished and that valuable prizes 
would be given. The postal cards were sent out 
after the advertisement had been published and 
the letters mailed. They carried a personal in- 
vitation from the R. C. Fuller Lumber Co. man- 
agement to accept the hospitality of the com- 
pany during the two days of the show. A ban- 
ner across the street in front of the office also 
announced the affair. 

‘In our publicity work,’’ Mr. Fuller said, 
‘fa special effort was made to interest the 
school children. We appreciate the fact that 
the school child of today is the lumber pur- 
chaser of tomorrow and that when the good will 
of a child is gained it will be retained during 
the years to come. Two plans were adopted to 
bring the children to the office during the 
show—the distribution of free tickets and a 
bird house contest. In the first case, although 
the show was free to all who eared to attend, 
we believed that visual evidence of the fact 
would be an incentive for the children to be on 
the job. These tickets were placed in the hands 
of the school teachers who in turn distributed 
them to the children. The plan worked well; in 
fact, we were hardly prepared for the crowds 
of children who descended on us the first morn- 
ing of the show. They came in droves and 
thoroughly enjoyed themselves. We were care- 
ful to treat them with every consideration and 
to show them the courtesy they had the right to 
expect as our guests.’’ 

The bird house contest also created a great 
deal of interest among the children and the 
parents as well. Many a father and a mother 
came to the office only to see Son’s entry and to 
compare its workmanship with the other houses 
on display but remained to inspect the other 
exhibits, to ask questions and eventually to be- 
come interested in some building material or 
some piece of millwork. In the bird house con- 
test two classes were created and a first prize 
of $20 and a second prize of $10 put up for the 
best houses in each class. One class comprised 





A corner of the office and display room of the R. C. Fuller company. 
The shelves hold paint and builders’ hardware. The general and private 
office, not shown, are to the right 
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contestants up to and including the seventh 
grade and the other those above the seventh 

rade. In this contest the stipulation was made 
that the houses must be on display two days be- 
fore the opening of the show and that the prize 
winning houses were to become the property of 
the company. 

The Exhibits 


Fifteen manufacturers of building materials 
and accessories codperated by invitation in the 
show. On display were millwork and built-in 
accessories, brick, cement, wallboard and in- 
sulation, paint, tile and fireplace materials, as- 

halt and stained cedar shingles, ladders and 
building hardware. It was a source of regret 


to the Fuller company that some of the lumber 
manufacturers and associations did not see fit 
to avail themselves of the opportunity to take 
space at the show and particularly that more 
wooden shingle manufacturers were not present. 
At present there is agitation in Hastings to pro- 
hibit the use of wooden shingles for roof cover- 
ings and the show would have presented the 
opportunity to bring the merits of this product 
before several thousand people. Display space 
was sold at the rate of $20 for the large booths 
and $12 for the smaller ones. 


The writer made a special effort to determine 
how the exhibitors regarded the show and 
whether or not they believed the expense neces- 


sary to stage the exhibits was justified. He 
found that, with one exception, the manufactur- 
ers were well pleased and that they believed 
enough sales of their products would result to 
more than pay for the expense and trouble. One 
representative of a millwork concern expressed 
his satisfaction in the following words: 

About eighteen months ago my company brought 
out the closet door cabinet you see here on display 
and twenty-four of them were made. Retail deal- 
ers were slow to see the merits of the device and 
as far as I know but two of them were sold. We 
had about concluded the venture was a flivver but 
I brought one of the cabinets to the show more out 
of curiosity than for any other reason—I wanted 


(Concluded on page 70) 


Big Show Visualizes Ideals of Home Ownership 


Exhebits at Chicago “Own Home’ Exposition Stress Beauty and 
Comfort of Well Destgned and Well Built Homes 


A brief tour of inspection of the seventh an- 
nual ‘‘Own Your Home’’ Exposition being held 
this week at the Coliseum, Chicago, impressed 
the representative of the AMERICAN LUMBER- 
MAN anew with the valuable contribution which 
this exposition and others like it 
held in various cities, are making 
to the education of the public along 
the lines of home ownership, and 
better homes generally. Certainly 
no one could give even casual con- 
sideration to the scores of booths 
and spaces devoted to the visualiza- 
tion ‘of homes in their complete 
form, as well as the showing of 
home materials and equipment of 
every sort, without feeling the urge 
to proprietorship and the enjoy- 
ment of all the comforts and con- 
veniences that go to make up a real 
home. 

The AMERICAN LUMBERMAN re- 
porter, comparing this exposition 
with others of its class held in 
former years, is strongly inclined 
to the belief that this year’s show 
places ‘greater emphasis than ever 
before on the visualization of the 
home as a complete, finished unit, 
which is an advance step of no small 
significance. This commendable 
trend finds its chief expression in 
the really beautiful and impressive 
Court of Homes, around which are built seven 
or eight complete model homes, which while not 
full size are nevertheless sufficiently spacious for 
visitors to enter and pass from room to room, 
examining the character and the method of ap- 
plication of the various materials used, and in 
one or two instances even pass by stairway to a 
second floor and there examine the framing, in- 
sulation, and other construction features. In 
fact, several of these houses were purposely left 
partly unfinished in order to afford opportunity 
for observation and study of the details of con- 
struction. These houses, which are of various 
materials: wood, brick, concrete, stucco ete., are 
arranged around an attractively landscaped 
court, or garden, adorned with flower beds, bor- 
ders, walks and other embellishments. 

The largest and the most imposing of the 
model houses on the Court of Homes was an 
English cottage, apparently built on about two- 
thirds scale, by the Chicago Brick Exchange. It 
was stated that a full-sized reproduction of this 
house could be built in the suburbs for $15,000. 
The upper part of the house was left unfinished 
for inspection, and it was noted that the walls 
are insulated with Masonite. The exterior walls 
of this home were of common brick, ‘‘skintled,’’ 
or in other words, laid so as to present an ir- 
regular surface. 

Deserving of special mention is the attractive 
frame bungalow occupied by the Celotex Co., 
Chicago, as its exhibition and demonstration 
headquarters. This bungalow is finished on the 
interior with Celotex, while the exterior is cov- 


ered in part with redwood siding and in part by 
redwood shingles, with Mule-Hide roof. 

The Northern Hemlock & Hardwood Manufac- 
turers’ Association has a very interesting educa- 


and the discouragement of shoddy work. In 
connection therewith a test was in progress, in- 
tended to show how the fire-resisting properties 
of wood construction may be enhanced by the 


tional display, comprising samples of mounted use of metal lath, this test consisting of a panel 








of wood, the underside of which 
had been plastered, on metal lath, 
and against this plastered surface 
was directed a gas flame which had 
been going steadily since the show 
opened, a matter of about 100 
hours, without having caused igni- 
tion of the wood. 

A number of exhibits by lumber 
and woodworking concerns caught 
the visitor’s eye, among them that 
of the North West Side Lumber 
Co., Chicago, which had a frame 
bungalow and garage on the Court 
of Homes, designed to demonstrate 
this company’s facilities for sup- 
plying such structures in sectional 
form. 

The Hartman-Sanders Co., Chi- 
eago, showed Colonial entrances, 
columns, garden furniture, wood 





This large-sized model of a Colonial home of wood construction, loaned 
by the West Coast Lumber Bureau, was a conspicuous feature at the 
Chicago Own Your Home Exposition 


panels of birch and maple flooring and doors, 
finished in a variety of effects, well illustrating 
the versatility of these woods, and their adapt- 
ability to any environment. A panel of flooring 
finished in a sort of silver gray, attracts inter- 
ested comment, this being a new finish effect for 
flooring. A large panel of No. 1 grade-marked 
hemlock is also on display, as well as some beau- 
tiful samples of veneers of various woods. This 
exhibit is in charge of B. E. Simpson, chief in- 
spector of the association. 

Deserving of notice also, is the display of the 
California Redwood Association, consisting of 
specimens of various products of that species of 
wood, this exhibiting being separate from, and in 
addition to, the demonstration of redwood siding 
and shingles on the bungalow previously re- 
ferred to. 

The Mason Fibre Co., Chicago, had a booth 
devoted to showing Masonite ‘‘ structural insula- 
tion,’’ an all-wood product, made in sheets, and 
having many uses. 

The Wood Conversion Co., Cloquet, Minn., had 
a very complete display of its well known insu- 
lating product, Balsam-Wool, with detailed ex- 
hibits showing its varied uses and application. 

A plastering exhibit staged by Local No. 5 of 
the Journeymen Plasterers of Chicago attracted 
considerable attention, as in this booth were 
demonstrated, by sections of actual construc- 
tion, the use of various plastic materials, such as 
ordinary plaster, Portland cement, lime or gyp- 
sum plaster ete. The exhibit was for the pur- 
pose of demonstrating proper uses and methods, 


fences, etc., and the Belmont Lum- 
ber Co., also of Chicago, demon- 
strated its construction and re- 
modeling service. 

While the chief interest of the 
AMERICAN LUMBERMAN representa- 
tive naturally was to ascertain 
what part lumber and its various products were 
playing in this big exposition in the interest of 
home building, it was impossible not to be im- 
pressed by the variety and elaborate character 
of the displays of heating and plumbing ap- 
paratus and numerous other articles pertaining 
to the equipment or embellishment of homes, all 
of which had their quotas of interested observ- 
ers and helped to create an ensemble favorable 
to the development of the home owning desire 
and ambition. The real estate interests were 
also extensively represented, many of them with 
elaborately platted displays which made the 
suburban home proposition, even in remote sub- 
divisions, look very attractive. 

The big Coliseum was appropriately dec- 
orated with a broad frieze around the entire 
exhibition space, on which were depicted in full 
colors various types of the modern home. The 
exposition, which is being conducted under the 
auspices of the Chicago Real Estate Board, 
opened on April 2, and will continue through 
this week, ending Saturday night, April 9. 


THERE WAS an increase in the importation 
into the United States of cabinet wood logs 
from Manzanillo, Cuba, last year. During 1926 
the declared exports to the United States in- 
cluded 187,489 board feet of cedar, an increase 
of 130,800 feet over the figures for 1925 and 
574,569 feet of mahogany, an increase of 521,- 
635 feet over the figures for the preceding year. 
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Hardwood Demand Improving — 


More Buyers Enter Market 


MEMPHIS, TENN., April 5.—While a consid- 
erable better demand for southern hardwoods 
has been noted during the last week, prices have 
not been advanced in accord with the gains in 
volume. Indeed it is feared that some orders 
have been taken at low prices. A large number 
of box and crate manufacturers have recently 
entered the market, as well as furniture manu- 
facturers, and they have no doubt been buying 
some distress lumber. The buyers in these two 
industries apparently have come forward when 
they could make large purchases at low figures. 
Operators are hopeful of higher prices within a 
very short time, as the present levels are below 
cost of production. Box and crating manufac- 
turers are leading in the buying, with furniture 
and automobile manufacturers running a close 
second. It is rather unusual for the box mate- 
rial men to be leading, but it is felt that this 
means that general business conditions are con- 
siderably better. The furniture and automobile 
trades are evidently experiencing fairly good 
business, judging from the influx of orders from 
these two groups. The building trades are also 
coming in for a fairly good share of business, 
and purchases are considerably larger than at 
any other time this spring. The same is true 
of interior trim plants throughout the country. 
Flooring business is still below normal. Rough 
oak for flooring is bringing low prices, and de- 
mand is exceptionally poor. Exporters are en- 
joying exceptionally good business. Accord- 
ing to the monthly report of the American 
Overseas Forwarding Co., shipments overseas 
were good throughout March, and bookings were 
far in exeess of any other month this year. 
Shipments will continue good for thirty to sixty 
days, judging from orders now on the books. 
While export prices are nothing to brag about, 
they are in line with those being received from 
domestic consumers. The rush of buying is be- 
lieved to be due to the heavy rains and floods 
throughout the South. 


Reports from producing territory clearly in- 
dicate that production can not be very high for 
another month or more, and will not again get 
back to normal before summer. This curtail- 
ment is sure to mean a shortage of a large num- 
ber of items. Rains have swollen all rivers; 
the Mississippi is above flood stage, all tribu- 
tary streams are out of their banks, and the low- 
lands are flooded. Many mills are down and 
will remain down at least thirty to sixty days. 
Few logs are being brought to the railroads, 
and log supply is sure to be far short of the 
demand. 


Demand Shows Improvement 


LOUISVILLE, Ky., April 4.—Hardwood de- 
mand shows just a little improvement, orders 
coming in a trifle better. There are a few 
small inquiries for oak flooring stock. Auto- 
mobile and furniture plants have been buying 
fairly well. Oak has been inactive. Red gum 
is quiet in plain and quartered. Sap gum is 
selling well. Poplar has been somewhat better. 
Ash, elm and maple have been active, going to 
the automobile industry. Production of hard- 
woods in the South has been larger than it was 
generally expected to be as a result of high 
water and generally poor logging facilities. 
Prices will probably remain low until there is 
more active buying. Big buyers are taking hard- 
woods in limited lots only. Kiln drying plants 
have been kept busy. Prices on inch stocks 
f.o.b. Louisville: Quartered red gum, FAS, 
$97@100; common, $55; plain red, $95@97; 
common, $52; quartered sap, $62 and $47; plain 
sap, $55 and $43. Poplar, FAS, $95; selects, 
$65; No. 1 common, $45; 2A., $34; 2B., $28. 
Walnut, FAS, $210; selects, $145@150; No. 1 
common, $80@85; No. 2, $45. Plain white oak, 


FAS, $80@85; common, $55@60; plain red, 
FAS, $70@75; common, $50@55. Ash, $90 


and $50. Sound wormy chestnut, $33; FAS, 
$90; No. 1 common, $50. Basswood, $85 and 
$52. 


Preston P. Joyes, of W. P. Brown & Sons 
Lumber Co., Louisville, reported that the com- 
pany had been unable to cut hardwoods, and 
that its large mills in the South were now cut- 
ing on pine. He remarked that in Arkansas 
timber lands had been flooded until there was 
hardly a prospect of logging there for six weeks 
or more. The Caryville (Fla.) plant, which is 
being rebuilt following the fire some months 
ago, will not be able to start until about May 1. 


Business Volume Unsatisfactory 


CINCINNATI, O10, April 5.—The hardwood 
market is in an unsatisfactory situation, with 
business dragging. There is lacking the usual 
forward buying that should oceur at this sea- 
son. Buyers are keeping very close to their 
requirements. The scarcity of dry stocks is 
a strengthening factor. It is well known that 
buyers’ stocks are low, and that any increase 
in consumption would result quickly in demand 
upon mill supplies. Certain specialties are par- 
ticularly searee. There was a sharp inquiry 
for southern soft elm. Mills are maintaining 
their list prices nominally at least 


The Cincinnati Lumbermen’s Golf Associa- 
tion is arranging its season of play, and its 
program should be ready early next week. 


Demand Is Picking Up 

Maoon, Ga., April 5.—Hardwood lumber de- 
mand was much better with the opening of 
this week. Actual sales continued to increase, 
and there were more inquiries than usual. 
Production has been cut off in many places 
throughout the South. Many of the mills 
lack logs, and operation has been necessarily 
curtailed. Sales are much heavier than the 
production, with deliveries running behind. 
The demand appears to be good for all woods, 
with sap gum taking the lead at an average 
price of around $40 for log run. 


West Coast Plant for Hardwoods 


Tacoma, WasH., April 2.—Production of hard- 
wood lumber products on a seale which will give 
entrance to the markets of the world is the lat- 
est step in Tacoma’s development as the Lum- 
ber Capital of America. Construction work by 
the Buffelen Lumber & Manufacturing Co. has 
been begun on a new hardwood manufacturing 
plant, to cost approximately $300,000, which 
will be in operation by June 1. 

John Buffelen, president of the company, has 
been operating a small hardwood mill as an ex- 
perimental laboratory and believes he has solved 
the problems which have baffled other Northwest 
lumbermen. 

Much of the equipment for the plant has al- 
ready arrived and includes the latest machinery 
for sawing hardwood and the manufacture of 
hardwood veneers, panels, doors, interior finish 
and other products. Veneers will be made by 
sawing, by the rotary process and by slicing. 

The products already made in an experimental 
way have been tested in various markets and 
have won high praise. The output of the new 
plant will be shipped by water and rail to all 
parts of the world. Philippine mahogany and 
other hardwoods will be used and contracts have 
been made with timber owners in the islands for 
an ample supply of raw material. 

A part of the mill’s output will be used by the 
Buffelen-Hubbert & Loonan Co., allied with the 
Buffelen interests and manufacturing high grade 
furniture. 





More Buyers Entering Market 

Bay City, Micu., April 5.—The demand for 
hardwoods is improving steadily, and practi- 
cally all wood consuming industries are showin 
more interest. The automobile interests con- 
tinue to lead in consumption, and are rapidly 
picking up all available thick stock. They 
show a greater tendency to contract for g 
future supply. The interior finish and build- 
ing trades are becoming more active. The un- 
usually early spring weather has put construc- 
tion work ahead nearly thirty days in this 
section. The maple flooring industry has also 
participated in this increased demand in a 
large measure. March statistics show a good 
increase in sales and shipments. Box and crat- 
ing manufacturers are operating to full ca- 
pacity and are therefore taking considerable 
low grade lumber. Mill stocks of low grades 
are small. 


Market Is Improving 

ATLANTA, GA., April 4.—The hardwood mar- 
ket has been showing slow but steady improve- 
ment. Production is somewhat eurtailed by re- 
cent rains, with shipments and orders both well 
above it. The southern furniture industry is 
beginning to inquire again for future needs, and 
placing fair orders. Carolinas furniture fae- 
tories are sold ahead for several months. Sales 
to automotive plants are much less than had 
been expected, though a fair business is re- 
ported. Inquiry promises improved automotive 
eall by mid-spring. Flooring plants in Georgia 
are booking fair business. Flooring prices have 
weakened again. Orders for hardwood lumber 
are coming in from industrial sources, but they 
are much smaller than usual. Mill prices con- 
tinue weak, but mills have declined to accept 
some recent offers. 


Start Large Hardwood Project 
Toronto, OntT., April 4—Hon. Wm. Finlay- 
son, minister of lands and forests for Ontario, 
has made an important announcement regard- 
ing plans for developing some of the extensive 
hardwood areas on the north shore of Georgian 
Bay and Lake Huron. 


A few years ago, the limits which have now 
been made the subject of an important agree- 
ment, and which lie between Blind River and 
Bruce Mines, were sold to United States inter- 
ests of whom W. K. Harkinson was a represen- 
tative. It was believed at that time that the am- 
bition of the Ontario Government to create an 
important hardwood industry on the north shore 
was about to be realized. However, the arrange- 
ments fell through. 


The new arrangement now announced amounts 
to a re-sale of these hardwood areas to a Scot- 
tish syndicate, which is taking out provincial 
incorporation as the Caledonian Hardwood Prod- 
ucts. D. Cameron, of Edinburgh, Scotland, has 
represented the Scottish syndicate in the nego- 
tiations. The sale includes twenty-five town- 
ships. 

The agreement requires that the purchasers 
shall expend $1,167,000 and employ 1,350 men 
during the construction period. After the con- 
struction, they are to employ 350 men regularly. 
The agreement is for a period of twenty years. 
A wage bill of at least $200,000 a year is guar- 
anteed by the purchasers, during the twenty 
years. Reports state that there is a large quan- 
tity of birch and maple on these limits. The pur- 
chasers will erect a modern sawmill, with a mini- 
mum capacity of 15,000,000 feet of hardwood 
a year, and costing at least $250,000. They also 
agree to construct a railroad thirty miles in 
length from a point on the north shore, to be 
selected by the syndicate and approved by the 
Government. Upon the railroad and its equip- 
ment they are to spend at least $600,000. They 


For Current Market Prices on Hardwoods See Pages 89 and 90 
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urniture and Auto Plants Buying Well 


also agree to construct a battery of dry kilns 
eosting $72,000, a veneer plant costing $75,000, 
a plant for manufacturing kiln dried hardwood 
in dimension sizes suitable for the automobile 
trade, costing $150,000, and another plant for 
producing hardwood suitable for the furniture 
trade costing $20,000. The company has made a 
cash deposit of $25,000 with the Government, and 
has executed a surety bond for $100,000 to 
pledge the carrying out of the contract. 


Outlook Is Encouraging 


BaLTIMORE, Mp., April 2.—George B. Jobson, 
of the Gauley River Lumber Corporation, is 
back from a trip which took in Michigan, Wis- 
consin, Ottawa and northern New York. Mr. 
Jobson stated that the winter is just breaking 
up, and there has been no opportunity for spring 
hardwood needs to manifest themselves. The 
indications, however, appeared to be quite prom- 
ising that the demand would attain proportions 
larger even than in the corresponding period 
of last year. 

W. L. Shepherd, of the Shepherd Lumber Co., 
Montgomery, Ala., visited Baltimore last week 
and called on some of the pine dealers here. 
He gave it as his opinion that the business in 
framing and timbers had been picking up of 
late, but that demand for flooring continued to 
lag. 

Thomas A. Myers & Co., shortleaf pine whole- 
salers, this city, encouraged by the reception in 
this market of two cargoes of about 500,000 
feet of lumber each, brought from Georgetown, 
8. C., by schooner, have ordered a third cargo. 


Lake Navigation Opens Early 

BurraLo, N. Y., April 5—Navigation at this 
port was opened this week with the arrival 
of vessels from Detroit, and within a few days 
the first vessels will leave here for upper-lake 
ports. The first lumber boats to start out will 
be those of the R. T. Jones Lumber Co., North 
Tonawanda—the steamer Elmira and the barge 
Keuka. 

Fred Weber, of the Weber-Lehmann Lumber 
Co., Albany, N. Y., has withdrawn from that 
firm and will be connected with the Albany 
plant of the Iroquois Door Co., of Buffalo. 

Horace F. Taylor, president of Taylor & 
Crate, has returned from a business trip to 
Mississippi and Arkansas. He states that the 
hardwood trade at the yard is showing some 
improvement. 

An interesting address was given at last 
week’s meeting of the Buffalo Lumber Ex- 
change by Mrs. Marion A. Porter, secretary of 
recreation, City Planning Association. She told 
something of what has been accomplished by 
the children’s playgrounds. 


Absorbs Inbound-Outbound Charges 


Cincinnati, Onto, April 4.—Lumbermen in 
this territory have learned with much satisfac- 
tion that the Cincinnati office of the Southern 
Hardwood Traffic Association has induced the 
Pennsylvania Railroad to absorb the inbound 
and outbund switching charges to connecting 
lines, on lumber transited at Cincinnati in yards 
located on connecting lines. It is stated that 
this will result in a saving of the inbound and 
outbound switching charges on every shipment 
transited under the Pennsylvania Railroad tran- 
sit tariff and in every case will mean an average 
saving of from $7 to $12 a car. This will enable 
Cincinnati lumber operators not located on the 
Pennsylvania tracks to purchase lumber at 
origins and sell it at destinations on the Penn- 
sylvania Railroad and connections, which they 
were unable to do heretofore because of the ad- 
ditional switching charge required. The South- 
ern Hardwood Traffic Association also is work- 
ing with other C. F. A. carriers at Cincinnati 
with a view to bettering transit conditions in 
this city. 


New Sales Manager Appointed 


ParRK Fauis, Wis., April 4.—Announcement 
has been made that, effective April 1, W. R. Gil- 
lett has been employed as sales manager for the 
Edward Hines Hardwood & Hemlock Co., at 
Park Falls and Rice Lake, succeeding F. J. 
Johnson, resigned. Mr. Gillett, a native of 
Traverse City, Mich., comes from a family of 
well known lumbermen in that district. His 
father, James M. Gillett, was well known to the 
older lumbermen of that district, having oper- 
ated the inspection office for the National Hard- 
wood Lumber Association for many years. W. 
R. Gillett received his early training as an in- 
spector from his father, and in 1912 became 
associated with the Brown Lumber Co., Traverse 
City, handling the wholesale and retail business 
in connection with the planing mill and general 





Peterpiperisms 
Prize Contest 
FOR APRIL 


Open to any lumberman, or the 
employees of lumbermen. No em- 
ployee of the AMERICAN LUM- 
BERMAN may enter this contest. 


Each contestant may submit as 
many Peterpiperisms for each con- 
test as he desires. 


Each Peterpiperism must be a 
complete sentence and must say 
something about wood, lumber, 
home building, or the lumber in- 
dustry. Prizes will be awarded on 
the basis of originality and clever- 
ness, and winners will be announced 
in the issue of the AMERICAN 
LUMBERMAN next after the date 


each contest closes. 


Peterpiperism Contest for April 
ends April 30, 1927. 


First Prise ........ $5.00 
Second Prize ...... 3.00 
Third Prize ....... 2.00 
Fourth Prize ...... 1.00 


The letter for the month of April 
will be “L.”” The words must all be- 
gin with the letter “L.” The ex- 
amples given below are just samples 
showing how the letter “F” is used 
instead of the letter “L,”’ designated 
for April. 

Foxy Farmer Foley’s foresight for 
furnishing five-foot fir flooring for feed- 
ers flabbergasted folks. 

Feature fine fir flooring frames from 
far-famed forests furnished for fair fig- 
ures from firms famous for fulfillment. 

All entries must be addressed to 
Contest Editor, AMERICAN LUM- 
BERMAN, 431 South Dearborn 
Street, Chicago, Ill., must be 
plainly marked with the month of 
the contest and must be in Con- 
test Editor’s hands by the day con- 
test ends. 


See Wanted and For Sale 
Departments for examples of 
Piperisms. See page 67 for an- 
nouncement concerning March 
prize winners. 


GET BUSY. SEND IN YOUR 
PETERPIPERISMS NOW. 











woodworking plant. In 1916 he was transferred 
to Manistique, Mich., for the same company, 
and supervised the construction of a planing 
mill, general woodworking plant, dry kilns and 
sawmill. His connection of 14 years with the 
Brown Lumber Co. eminently qualifies him for 
the responsible duties he has undertaken in his 
new connection with the Edward Hines Hard- 
wood & Hemlock Co. 


Will Explain Forestry Problem 


MINNEAPOLIS, Minn., April 5.—With the 
greatest forestry area growth in America, 
Minnesota stands nineteenth in lumber produc- 
tion and spends $30,000,000 a year on the 
Pacific coast. The freight alone on this im- 
ported lumber is $12,000,000 a year. 

This was a statement issued a few days ago 
by the American Forest Week committee in 
issuing an annual call to American citizens to 
help bring about better forest conditions in 
the country. Minnesota organizations, headed 
by Friends of the Forests, are preparing to- 
study the problems of forestry during the week 
April 24 to 30, set aside by President Coolidge 
for consideration of the nation’s forest prob- 
lems. 

Minnesota was once the leading lumbering 
State, with the Twin Cities cutting more wood 
than any other locality, Dr. Raphael Zon, di- 
rector of the Lakes States Forest Experiment 
Station here, said. But now Minnesota stands 
about nineteenth. The State, he said, is making 
forward steps, however. Organization of a 
conservation council is a large development. 

‘*Proper work,’’ he said, ‘* should bring us 
back to a leading position. The proposed re- 
forestation now before the legislature would 
do wonders to rehabilitate our forests. Michi- 
gan plants nearly 30,000 acres a year; Wis- 
consin about half that, but Minnesota pays 
little attention to replanting. Natural refor- 
estation will result only in growth of scrub 
pines and others for pulpwood but not the 
pines that we need in America now. To pro- 
duce stands of white pine and other desirable 
timber much care in reforestation is necessary.’’ 

Minnesota still has an area of 27,000,000 
acres in forest growth of some sort, the survey 
of the American forest committee points out. 
The committee calls attention especially to the 
forest land taxation amendment to the State 
constitution as a model for other States. Under 
it the legislature now is working out plans for 
reforestation. 

R. H. Hasslen, of the Hasslen Lumber Co., 
president of the Twin Cities Hoo-Hoo Club, 
has appointed a committee of well known for- 
esters and lumbermen to codperate with other 
elubs in observance of American Forest Week. 
The committee is to arrange to have speakers 
available for luncheon clubs. The forestry de- 
partment of the University of Minnesota is 
codéperating with schools in the State to con- 
duct suitable programs during the week. While 
there will be no trees available for planting 
in Minnesota this year, the forestry problem 
is to be explained in all of the State’s schools. 


Speakers at Arkansas Convention 


Littte Rock, ArKk., April 5.—In the latest 
announcement made by the Arkansas Associa- 
tion of Lumber Dealers regarding its annual 
convention to be held here on April 14 and 15 at 
the Hotel Marion, it is stated that a number of 
well known lumbermen will be feature speakers. 
These include A. A. Hood, Snark of the Uni- 
verse, on ‘‘ What Price Profits;’’ R. S. Kellogg, 
secretary of the News Print Bureau and a 
former lumber association secretary; Kennett 
Hudson and E. E. Woods, respectively president 
and secretary-of the Southwestern Lumbermen’s 
Association; L. R. Putman, merchandising 





counsel for the Southern Pine Association, and 
‘*Parson’’ P. A. Simpkin, chaplain of Hoo-Hoo. 
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National Production, Shipments and Orders 
WasuHinoeTon, D. C., April 4.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1927, March 26; 1926, March 25— 27 1926 27 1926 1927 
I peak ibese us ee wedenes 63,287,473 69,896,769 65,092,380 70,943,040 61,523,452 73,476,720 
Weee Coast Lambermen’s Association. ...ccccccccccccccscccccece 73,406,888 113,170,740 76,194,383 112,215,537 81,822,9; 111,025,567 
Western Pine Manufacturers’ Association............cceeeeeeee- 23,005,000 29,467,000 748, 28,683,000 27,188,000 26, "395, 000 
California Redwood Association 6,098,000 8,590,000 8,106,000 8,967,000 8,590,000 t 59,000 
North Carolina Pine Association 7,654,077 7,505,315 8,418,369 6,787,579 10,566,871 3,835,078 
Northern Pine Manufacturers’ Association.............csseeeeee- 6,236,700 5,737,200 7,499,400 8,280,800 8,042, 6,925,000 
Northern Hemlock & Hardwood Manufacturers’ Association..... ,221,000 1,791,000 2,687,000 1,595,000 2,234,000 1,491,000 
V————— 
ee ee, OE rcnnedseanawinneesseneudeneanes 181,909,138 236,158,024 196,745,532 237,471,956 199,967,249 233,007,365 
California White & Sugar Pine Manufacturers’ Association...... Te.  ‘pseteanewes Se. uwacnaaxses ef a Te 
Twelve weeks ended above dates— 
ee os a ee eau mnaneneneees we 830,195,507 844,810,851 774,320,759 860,879,000 830,133,527 898,178,816 
We8e COGSE EAMDOTEON'S ANSOOCIBCIOR. occ cccecccccccccecccscces 896,786,016 1,155,269,409 872,107,902 1,168,880,528 951,039,490 1,244 818 ,703 
Western Pine Manufacturers’ Association...........--cceceeeers 205,845,000 285,838,000 299,050,000 357,335,000 323,152,000 362,908,000 
ns Cn in.) sc cbeced wsceseceseebarsaeesenes 78,876,000 98,256,000 91,571,000 86,842,000 106,931,000 99,552 000 ’ 
Peete CRPOTIMS PEO AGBOGIRGIOR, 0c cccccccsccerccccccccccccseces 93, 514, 830 89,343,293 94,616,929 90,933,961 82,064,114 65,529,631 
Northern Pine Manufacturers’ Association...................0+: 74, 548, 600 73,589,500 80,651,000 94,120,500 82,407,000 96,898,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 38,021,000 30,125,000 36, 103,000 26,398,000 35 "497,000 21,392,000 
a rn COs SN es acc ccd ademas enadmen an 2,217,786,953  2,577,232,053  2,248,420,590 2,685,388,989  2,401,224,131 2,789,277,150 
California White & Sugar Pine Manufacturers’ Association.... i SGC § «—>s_, ksebeccoces SOS SFt OD © o occcsess 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
SE Saitek Geese de uaa ahs e en euw on se webeeeeebt eee re wenass 4,510,000 5,031,000 3,429,000 3,430,000 2,332,000 2,312,000 
a a a ace 78,614,000 73,033,000 49,898,000 49,120,000 50,544,000 48,038,000 
Hardwood Manufacturers’ Institute— 
Dt (cee oe cece sa baseeunetesasntaheesebbehbeensseeneee™ 15,769,000 17,175,133 19,520,000 19,326,372 23,245,000 16,287,990 
EN a sas call rel ate i a tan ccd sc: Sa dl a <t0 ns sara > a rin ea 272,727,000 234,839,241 294,726,000 251,408,221 308,263,000 266,064,745 














Census Bureau Delivered Prices 


WASHINGTON, D. C., April 4.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid March 1 by contractors for building materials delivered on the 


job, these being selected from the complete list: 


No. 1 Dimension, 


$1S1E, 2x4—16’ 
Southern Douglas 
Pine fir 
I ON a ae ge ene nee aor 
CS Sere 55.00 $45.00 
Pougnkeepasie, N. Y. .....-..00. 43.00 42.50 
Me weds ge waubedeart 43.00 43.00 
Sere 38.00 47.50 
a a ee 0! eo 
RS a ere S55 8 }§~=—s i céac 
Se ero eer ee... x) ae eae 
ee ee) _ °° deena 
I ne a a wn wine Cee . cuers 
i ne wc caeen ne ee eee 
NEE eee 50.00 50.00 
OS ree * ee 
i Uo aac oy acm penne 37.00 39.00 
i Ci, ccctespecceteesans ——- 0 6=6= waxes 
DE SE BED, sicccciecsosces 47.00 47.00 
Cn Pn DE, hb teacivesende-eawwe 43.00 
a re eee 40.00 
a ee 36.00 
RS te oe oe eam ave ns 20.00 
I UG tales thoes toa? Di he 20.00 


Flooring, 1x4” Shingles Extra 


Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” or. fir Red 
No. 1 — No. 2v.g. cedar Cypress 
$44.00 aenes $95.00 2? eres 
42.00 90.00 85.00 [| wae 
38.00 ae 06Ctise wet ee 6.00 $7.00 
41.00 -!) ieee 6.00 6.25 
50.00 ae 6 6—ték We er 
40.00 ,  . eer  * aero 
53.00 8 A 
57.00 OS! er, 6.00 6.80 
60.00 100.00 ~—«.. 6.00 7.00 
48.00 : | are Sree 
50.00 ee 8 =—s we eae eee 
52.00 ——— 8=3=)3sé ease iia 
a 86=—|l kaa 060CtéC wD a. = siesta 
48.00 ae. gees — # i weees 
55.00 a. whee §-<aieak.° D-aeewes 
a ee | ta 
a see 72.00 re 
40.00 115.00 75.00 a ST ace 
a —0tié wD 62.00 ae) Piietee 
ee Craors 50.00 > eer 
cae, “abees 52.00 ieee 





Southern Pine Barometer 

NEw ORLEANS, La., April 5.—For the week 
ended April 1, Friday, 111 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Carst Feet Output Output 
Normal ..++ 70,944,662 ee Siecedl 
Actual (cs 2000 See 86.18 Ape 

Shipments* . 3.126 63,389,028 89.35 103.67 

Orders— ; 
Received * 2,739 55,541,442 78.29 90.84 
On hand end 

weekt .10,556 214,054,568 


tBasis of ‘car loadings is February average, 
20,278 feet. 

Orders on hand showed a decrease of 3.54 per- 
cent, or 7,847,586 feet during the week; 119 mills 
contributed to previous week's report. 

*Orders were 87.62 percent of shipments. 

Of 110 mills reporting running time, 5 were shut 
down ; 1 operated three days; 2, four days; 7, five 
days, and 14, five and one-half days; 67 worked 
full time, while 14 worked 477 hours overtime. 





Hardwood Barometer 


MEMPHIS, TENN., April 4.—The Hardwood 








Manufacturers’ Institute barometer for the 
week ended March 26, 163 units reporting, is as 
follows: Percent of 
Normal! Actual Ship- 
Production *— Feet output output ments 


Normal (iden- 
tical units) 27,384,000 


pe 20,585,000 75.2 ee 
Shipmentst .... 25,688,000 93.8 124.8 
Orders— 

Pe 30,609,000 111.8 148.7 119.2 


On hand end 
WE asses 183,013,000 
*Based on mill log scale. 
tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Western Pine Summary 


PORTLAND, ORE., April 2.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended March 26, from 
thirty-eight member mills: 


Percent 
Percent Ship- 


Production— Cars Feet of cut ments 
ks acorer oh dart 24,700,000 
PO 23,005,000 


Shipments (car) .1,091 
Local deliveries .... 


28,366,000 
382,000 


Total shipments .... 28,748,000 124.96 


Orders— 
Canceled ..... 13 338,000 
Booked (car) .1,031 26,806,000 
DE GaeQra kee -aeas 382,000 


Total orders ....... 27,188,000 118.18 
On hand end 


ne 4,147 107,822,000 


Bookings for the week by thirty-six identical 
mills were 79.40 percent of those for the previous 
week, showing a decrease of 6,266,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts—reduced to a weekly basis which 
is constant throughout the year. 


During the week, production was 65 percent of 
normal; shipments were 82 percent of normal and 
orders, 77 percent of normal. Average for the 
corresponding weeks of the last four years was as 
follows: Production, 92 percent; shipments, 86 
percent, and orders, 86 percent of normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two peak 
summer months the production increased to 114 
percent of normal. 


94.57 





West Coast Review 


SEATTLE, WAsH., April 2.—For the week 
ended March 26, 74 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ... 73,406,888 

Shipments . 76,194,383 4% above production 

CO 81,822,926 11% above production 

Shipments— 

Water delivery: Feet Feet 
a a ee ee 23,149,881 
a ae ee 4,595,567 
en SE SOI?) 6 skedseceeceswnees 27,745,448 

ff , | eee eee 44,816,255 

8 Seer gre ea 3,632,680 
PP. GN” pitcinvedwediwn vides 76,194,383 

New Business— 

Water delivery: 

- «<i.¢eceebu.wanee wien 21,163,579 
BE: kcPkcddcpudeneserens 9,973,951 
ee WE GRGED oncensancsseaccnes 31,137,530 

I Land wah hates ie cinede cara aiek tire 47,053, 716 

PEED castossesdwieroeness vacksxe 2,680 
Total MEW BUSIMEED ..cccccccccsccvce 81,822,926 

Unfilled orders— 

Water delivery: 

Domestic cargo ........... 102,422,119 
re eee ee 76,874,548 
apn TE Srcktndeidee cheesnenaaeen 179,296,667 

BD Seluhw ed cdenaiaadsbocebesdvcee here 125,662,127 

Total unfilled orders ..ccccesscsseccs 304,958,794 





Hemlock and Hardwood 


OsHKOSH, Wis., April 4.—The following sum- 
mary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion by twenty to twenty-five firms that ordi- 
narily make about one-third the total monthly 
shipments, and shows averages for all 1926, for 
January, February, and 1927 to date, and weekly 
figures for March: 


Hemlock 
Period— Firms Cut Shipments Orders 
bet =} 4 average— 
1926 to Dec. 
eae 3,252,000 3,173,000 2,804,000 
SE sxian xa 3,359,000 2,802,000 2,654,000 
Vemruary ... o- ,835,000 2,607,000 2,737,000 
1927 to date.. .. 3,179,000 3,081,000 2,998,000 
March 6 ..ccce 19 4,731,000 3,299,000 3,601,000 
BEATER TB ccccce 20 3,535,000 3,718,0 3,952,000 
March 19 ...... 22 2,496,000 4,210,000 3,787,000 
March 26 ...... 21 2,296,000 3,523,000 2,674,000 
Hardwood 
Weekly average— 
1926 to Dec. 
eae 4,165,000 4,224,000 3,922,000 
SOMMER T ccccs os 6,008,000 3,901,000 3,582,000 
February .... .. 7,731,000 4,553,000 4,877,000 
1927 to date.. .. 6,666,000 4,285,0 4,251,000 
Maren §...cce 7,240,000 3,908,000 4,289,000 
MOTGR 123. .cccce 20 4,982,000 3,651,000 4,775,000 
BeewGn 1D..cccce 22 6,388,000 4,812,000 5,123,000 
OS 21 ‘65, "445, 000 4,697,000 2,776,000 
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North Carolina Pine 


NorroLtk; VA., April 4—The North Carolina 
pine Association makes the following analysis 
of figures from forty-five mills for the week 
ended March 26: Per- 

Percent Percent cent 
Normal Actual Ship- 


ction— Feet output output ments 
a ....2800Me oc, eae ees 
Actual ....-- 8,623,077 15 ae 
Shipments ....._ 9,234,369 81 107 es 
Orderst ------> 11,510,871 100.4 133 125 


+As compared with the preceding week, there 
is an increase of 55 percent in orders; but that 
week there were reports from only thirty-six mills. 
*-Normal” is based on the amount of lumber 
the mills would produce in a norma] working day. 








California Redwood 


San Francisco, Cauir., April 2.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended March 26: 

Redwood———_—_.._ White- 





No. of Percent of wood 

mills Feet production Feet 
Production ... 15 6,098,000 100 1,168,000 
Shipments .... 15 8.106.000 132.5 1,250,000 
Orders received 15 8,590,000 140 1,869,000 
Orders on hand 14 45,784,000 6,377,000 


Detailed Distribution of Redwood for Week 





Shipments Orders 
Northern California*.... 3,053,000 3,956,000 
Southern California*.... 2,569,000 2,052,000 
SD ca odnleG am eae eee 
OS POR en 2,059,000 2,399,000 
SE” aa ci'm wig Gaines 336,000 183,000 
REN neces em 8,106,000 8,590,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 

+Washington. Oregon, Nevada and Arizona. 

tAll other States and Canada. 





National Analysis 


WASHINGTON, D. C., April 4.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the week. ended March 
26, orders and shipments being shown as per- 
centages of production: 


During During 12 
Weed Ended Wks. Ended 
March 26 March 26 


No. of Ship- Or- Ship- Or- 


ASSOCIATIONS— mills ments ders ments ders 
Southern Pine ...... 119 103 97 93 100 
Ok ee ae 74 104 111 97 106 
Western Pine ....... 388 125 118 145 157 
California Pines* ... 21 207 164 175 174 
California Redwood .. 15 133 141 116 136 
North Carolina Pine.. 42 110 138 101 88 
Northern Pine ...... 7 120 129 108 111 
N. Hem. & Hdwd..... 16 121 101 95 93 

All softwoods ..... 322 114 113 106 112 
N. Hem. & Hdwd. ... ... 76 52 63 64 
Hdwd. Mfrs. Institute 1277 124 147 108 113 

All hardwoods .... ... 113 126 98 102 


Softwoods and 
hardwoods ..... 2s > ae 2 105 «111 
+Units of production. 
*63 percent of cut in region. 
The report for the week ended March 19 in this 
department showed 328 mills and 120 units. 





Oak Flooring Statistics 


The following are statistics of the Oak Floor- 
ing Manufacturers’ Association for the weeks 
ended as shown: 


April 2 April 3 Decrease 
1927 1926 percent 
Number of mills. . 51 47 
Production ....... 8,400,000 10,394.000 19.2 
Shipments ........ 9,857,000 10,165,000 3.0 
I eo fictive res 10,387,000 9,089,000 *14.3 
*Increase. 





February Reports of 943 Retail Yards 


Reports from 197 retail yards in the tenth 
Federal Reserve district—Nebraska, Kansas, 
Oklahoma, Wyoming, Colorado and northern 
New Mexico—show that February sales, meas- 
ured in board feet, were 17 percent less than 
those for February, 1926, and made a seasonal 
gain of 2.2 percent over the total for January, 
1927. Sales of all materials, measured in dol- 
lars, were 11.8 percent below those for Febru- 
ary, 1926, but equal to those for January, 1927. 
Stocks March 1 were 4.9 percent below those for 
March 1 of last year, and half of 1 percent less 
than those held Feb. 1, 1927. February collec- 
tions this year were 15.6 percent less than those 
for February last year, but outstandings on 
March 1 this year were 1.7 percent less than 
those of March 1 last year. Compared with 
January this year, the February collections were 
12.8 percent less, and outstandings at the end 
of the month were 1.8 percent larger. 

Reports from 237 yards in the seventh Fed- 
eral Reserve district—Iowa, Wisconsin, Mich- 
igan, Illinois and Indiana—gave February sales 
as 11.3 percent larger than those for February 
last year, though 9.3 per cent less than the sales 
for January of this year. 

The 509 yards in the ninth Federal Reserve 
district—Montana, the Dakotas, Minnesota and 
northwestern Wisconsin—gave February sales 
of lumber, measured in hoard feet, as 16 per- 
cent less than those for February of 1926, and 
1 percent less than January sales. Lumber 
stocks of 475 yards, measured in board feet, on 
March 1 this year were 1 percent less than those 
held March 1 last year, but 4 percent larger 
than the stocks of Feb. 1, this year. 








Effective Use of Wood By-Product 


NEW ORLEANS, La., April 4.—Masonite, the 
revolutionizing hard-pressed board produced at 
Laurel, Miss., by the Mason Fibre Co., from the 
sawmill waste of the adjoining plant of the 
Wausau Southern Lumber Co., is steadily con- 











Panel in saloon of the ‘‘Gen. John Newton,’' 
the interior of which was entirely refitted with 
Masonite 


quering new markets as its boundless versatility 
is being discovered through tests in uses entirely 
novel to products of its kind. 

Inspection of the elaborate window displays 
of some of the largest merchants reveals that 
Masonite is getting to be largely used for back- 
grounds and figures in connection with them, 


because of the lightness, absolute rigidity and 
non-buckling qualities, combined with the 
decorative possibilities of this product. Port- 
able instrument case manufacturers are also be- 
ginning to use Masonite, having found it ex- 
tremely durable, withstanding knocks and 
scratches and showers and the various other dis- 
agreeable things that instrument cases often 
have to contend with. 

Another unusual use for Masonite attracted 
the attention of an AMERICAN LUMBERMAN 
representative the other day, during a visit to 
the wharves of Engineering District No. 4, Mis- 
sissippi River Commission, at New Orleans, 
where this product is being used as outside 
paneling for passenger steamboats. 

When the Gen. John Newton, official inspec- 
tion steamer of the Mississippi River Commis- 
sion, required a thorough renovation and was 
docked here for that purpose, the Federal en- 
gineers in charge determined that the entire 
interior, consisting of several saloons and up- 
ward of a dozen cabins, should be refitted with 
Masonite, on the strength not only because of 
its flint-like and consequently durable qualities 
but also of the handsome decorative effects to 
which it lends itself. A first rate job was in 
fact produced throughout, leading both Maj. 
W. H. Holeomb, commanding the district, and 
Supt. H. H. Thompson, in charge of construc- 
tion work, to express genuine gratification at 
the choice of material. 

However, in checking over the general condi- 
tion of the vessel, Supt. Thompson found that a 
great number of the outside panels along the 
steamer ’s deck were defective and required re- 
placement. In consultation with Maj. Holeomb 
and commission engineers it was decided, in 


view of the satisfactory results of previous - 


tests, not to replace these panels with the orig- 
inal material but with Masonite. The convic- 
tion was expressed that though Masonite here- 
tofore had been employed largely for interior 
purposes there was no reason why it should not 
perform equally satisfactorily under exposed 
conditions. A large number of the outside 
panels were consequently replaced with Mason- 
ite which, when painted, proved: indistinguish- 


able from the still remaining, original ones. 
While such uses for Masonite hard-pressed 
board are multiplying as knowledge of the pro- 
duct increases, its principal use continues to be 
as interior trim, for which it was originally 









































Masonite (unpainted) used as outside panels 
on Mississippi River Commission steamer 
*“Gen. John Newton’’ 


produced. In this it is proving a favorite in 
high class homes and other buildings, both be- 
cause of its great strength and of its adapta- 
bility to ornamentation, for example, through 
the use of plastic paints. It is also entering 
industrial fields on a constantly growing scale, 
notably into the automobile industry as lining 
for bodies. 
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Fig. 11—A load of lumber being removed from a treating tank after 
receiving a treatment in transformer oil 


Drying and Treating Wood 


For Electrical Uses 


[This is the second and last installment of this 
article, the first having appeared in the April 2 
issue of the AMERICAN LUMBERMAN. In the 
previous installment were discussed the factors 
which reduce the insulating value of wood, the 
limitations of air drying, the importance of 
careful control of moisture evaporation and the 
kilns used by the General Electric Co. to sea- 
son the wood that is used in electrical appa- 
ratus.—EDbiTor. | 


Through the green storage room extending 
through the corridor between the two banks of 
kilns is a depression in the floor in which a 
transfer truck may convey loaded kiln cars to 
and from the kilns. Fig. 7 is a view of the main 
corridor showing a kiln car of lumber being 
pushed from the transfer truck into akiln. Fig. 
8 shows a kiln loaded with 24-inch green maple 
ready for drying with curtains in place. The 
function of these curtains is to direct the cir- 
culation of air through the piles of lumber and 
prevent short circuiting of air currents around 
the ends of the piles. The perfect condition 
of the ends of the planks should be noted. Fig. 
9 shows one of the two ¢dperating corridors 
where are located all the equipment necessary 
for the control of each kiln. This equipment 
consists of an automatic water heater and mixer, 
a thermostatically controlled steam supply valve 





and a recording instrument for wet and dry 
bulb thermometer readings. These valves and 
instruments may be set and may be relied on to 
work automatically so that very little attendance 
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Fig. 6—A comparison of the ends and surfaces 

of air dried and green planks with a green plank 

after kiln drying. A is green lumber. B, kiln 
dried green lumber. C, air dried lumber 


is required. 
is required. 


Handling Stock After Drying 
After kiln drying to the required moisture 


During the night no attendance 





Fig. 10—View of a section of the dry and oil treated lumber storage 


room 























Fig. 12—-The open tanks used for treating lwmber in linseed oil and 


paraffin 


By Edward H. Branson 
and Stanley S. Martin, 
General Electric Co., 
Pittsfield, Mass. 


content, (usually 4 to 5 percent based on the 
bone dry weight of the wood), the kiln cars are 
transferred to the dry storage room where the 
lumber is unloaded either directly into storage 
racks or into lumber buggies for treatment in 
vacuum drying and oil treating tanks. Fig. 10 
is a view of the dry storage room and Fig. 11 
is a view of a load of lumber being removed 
from a treating tank after having received a 
treatment in transformer oil. Fig. 12 is a view 
of open tanks used for the treatment of lumber 
in linseed oil or paraffin. 


In the dry storage room is located a sawyer 
and his helper whose duty it is to select and cut 
to length all lumber required on orders for de- 
livery to operators in the finishing room. Be- 
fore the installation of a sawyer in the storage 
room, it was the practice of the operators in the 
finishing room to select their own pieces of lum- 
ber. Naturally they endeavored to select the 
best pieces of lumber regardless of the resulting 
waste and no great effort was made to use up 
short lengths. By careful selection on the part 
of the sawyer and the utilization of short 
lengths, a large saving in material has been 
effected. 

Fig. 13 is a view of the finishing room where 
the equipment is of the latest and most im- 
proved type, all of which is connected to an 





Fig. 18—The finishing room where the equipment is of the latest and 
most approved type 
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ynderground exhaust system for 
the removal of sawdust, chips and 
ste. The air in this room is re- 
garkably free from dust at all 
times, making for greater comfort 
gud efficiency on the part of the 


yees. 
se dry kiln equipment has a 
capacity for drying 1,250,000 board 
feet of lumber a year. The lumber 
fried consists of hard maple, birch, 
basswood, ash, spruce, lignum vitae, 
white pine, pattern pine and 
cypress. 
ther development is being 

conducted to improve methods and 

esses for treating lumber, the 
object being not only the shorten- 
ing of the time required for drying 
put also the elimination of waste to 
agreater degree. Reforestation at 
the present time will be of great 
penefit to posterity. Conservation 
of lumber and the elimination of 
waste, however, are something that 
will bring returns at once in that 
they will retard the increase in cost 
and postpone the day when certain 
species will be exceedingly scarce. 

Green Lumber Purchased 


The practice of purchasing green 
hard maple was adopted at the 
Pittsfield Works of the General 
Electric Company one year ago. It 
has proved a success and has re- 
sulted in large reductions in scrap 





Se ye 





a Ke 














and wasted lumber and has re- 
duced inventories. By purchasing 
green, straight grained lumber, the 
planks are reeeived free from de- 
fects such as splits, checks, warp 
and cup. This lumber, if stored in an inclosed, 
unheated green storage room, may be removed 
at any time and kiln dried as free from defects 
as when it was received. Any wood worker will 
realize at once how small an amount of waste 
would result from a plank that does not have to 
have the end checks and splits trimmed off and 
which does not have to be surfaced more than 
just enough to clean up the faces. Fig. 6 shows 
a comparison of the ends and surfaces of air 
dried and green plank together with a green 
plank after kiln drying. The perfect condition 
of the green plank after kiln drying and the 
split condition of the air dried plank should be 
noted. From air dried maple planks it is often 
necessary to trim off at least eighteen inches 
from each end before obtaining a perfect board. 
From a 12-foot plank this means a 25 percent 
waste. In order to avoid this large waste it is 
now our practice to purchase green maple lumber 
in accordance with the following strict speci- 











Fig. 7—A view of the main corridor showing a 
kiln car of lumber being pushed from the trans- 
fer trutk into a kiln 


Fig. 9—One of the two operating corridors where are located all of the 
equipment necessary for the control of each kiln. 


no attendance is required 


fication. It will be noted that this specification 
is for lumber of a better grade than is listed 
as ‘‘ Firsts’’ in the National Hardwood Lumber 
Association grading rules. 


Except as otherwise stated in this specifica- 
tion, the wood shall be subject to inspection in 
accordance with the Rules of the National 
Hardwood Lumber Association for the standard 
grade of *‘ Firsts.’’ 


The kiln drying of green lumber may be ac- 
complished in any type of kiln by an experi- 
enced operator provided the relative humidity, 
temperature and air circulation may be carefully 
and automatically controlled. Some types of 
kilns accomplish these results more economically 
than others, depending on local conditions, cost 
of power, steam and water. 


Specification for Hard (Sugar) Maple 
SPECIES 


The wood shall be hard (sugar) maple of the 
species Acer saccharum. 


DIMENSIONS 


Sufficient allowances 
must be made in the 
rough sawn dimension 
so that after kiln dry- 
ing to 5 percent mois- 
ture content the planks 
will measure standard 
thicknesses as follows: 
1, 1%, 2, 2%, 3 and 4 
inches. 

The rough sawn width 
must be 6 inches and 
over. 


The lengths may be 8 
feet to 16 feet, but there 
must not be more than 
20 percent under 12 feet 
and not more than 10 
percent of 8- and 9-foot 
lengths in any one ship- 
ment. 





QUALITY 


The wood shall be 
green wood which has 
not been piled in open 
yards for more than one 
month. 





During the night 


The. wood shall be straight 
grained, free from curly or birds- 
eye grain, surface checks, end 
checks, splits, bow, warp and cup. 

Knots, wane, holes and heart cen- 
ter are permitted only to the extent 
allowable in the standard grade of 
‘*Firsts’’ as specified in the rules 
of the National Hardwood Lumber 
Association. 

Heartwood must be sound and 
free from decay, and lumber must 
be free of mineral streaks or min- 
eral stain. 


To Add Snow Fence 


MINNEAPOLIS, MINN., April 5.— 
The Minnesota State highway de- 
partment plans to add 1,000,000 
feet of snow fence along the 
State’s roads next winter. Com- 
missioner C. M. Babeock made that 
announcement a few days ago 
when he made known that bids for 
the new snow fencing materials 
had been called for April 12. This 
will give a large outlet for lumber. 

The department during the last 
two years has bought 1,500,000 
feet of snow fence and the addi- 
tional 1,000,000 feet will give the 
department a total of 475 miles of 
protected highway. The fence 
will be distributed through all the 
maintenance districts so that every 
county will have additional pro- 
tection. 

By advertising for the fence so 
early in the season and buying in 
large quantities, the department 
both is able to get lower prices and to be sure 
that the fence contracted for will be delivered 
in ample time so that it can be put up as soon 
as weather conditions permit in the fall. 


‘*No amount of snow fence or snow plowing 
in this climate will guarantee that every road 
will be kept open every day in the winter,’’ 
Mr. Babcock said, ‘‘but we propose to try to 
come as clese to that ideal as is humanly pos- 
sible. The additional snow fence will lessen 
the number of deep drifts and we hope will re- 
duce the amount of money it will be necessary 
to spend for snow plowing.’’ 


The new fence will be of wooden slats, fast- 
ened together by galvanized wire. This type of 
fence was little used except for corn cribs until 
two or three years ago, when it was discovered 
that it was the cheapest and most practical 
for use as snow protection. Since this time a 
number of firms have specialized in its manu- 
facture and its production. is increasing. 











Fig. 8—A kiln loaded with 2\%4-inch green maple ready for drying. The 


curtains are in place 
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Newsand Notes From the Southland 


Engages in Wholesale Business 

CAMDEN, ARK., April 4.—Following the dis- 
continuance of business recently by the Oge- 
maw-Graves Sales Co., at this place, W. H. 
Burroughs, secretary-treasurer and sales man- 
ager of that company, has engaged in a gen- 
eral wholesale business, with headquarters in 
this city. Mr. Burroughs is a thoroughly ex- 
perienced lumberman, having been for seventeen 
years with the Freeman-Smith Lumber Co. at 
Millville, Ark., and for three years with the 
Ogemaw Lumber Co. | 


Band Mill Begins Operation 

Kinesport, TENN., April 4.—The new 8-foot 
band mill just completed here by the Tennessee 
Eastman Corporation began operation on April 
1. C. E. Irish, sales manager, leff the follow- 
ing day for eastern points to call on the trade, 
size up conditions and line up some attractive 
business for the new plant. 


Lake Charles Company in New Hands 

LAKE CHARLES, La., April 4.—It was an- 
nounced this week that B. M. Musser and Lisle 
Peters purchased the interests of E. E. Rich- 
ards and B. R. Moses in the Louisiana Western 
Lumber Co., of this city. The change is effec- 
tive at once and the officers of the new organi- 
zation will be: B. M. Musser, president; Lisle 
Peters, vice president and general manager; 
Morgan Musser, secretary-treasurer. 

Mr. Musser has been identified with the lum- 
ber business of this section of the State for 
the last seventeen years. At present he is presi- 
dent of the Prairie Farm Land Co., is a stock- 
holder in the Musser Lumber Co., of Abeline, 
Tex., and for many years was closely asso- 


ciated with the Bowman-Hicks Lumber Co., the 
latter concern having completed its cut near 
Oakdale only during the last few years. 


chasing agent. He will spend about two-thirds 
of his time among the mills in Alabama, Mis- 
sissippi, Georgia and Florida, but his depart- 
ment will purchase not only southern woods 
but West Coast woods as well. 

E. O. Eddins returned last Friday from a 
visit to Louisville. 


Names Exclusive Agent 


Macon, Ga., April 4.—Announcement has 
been made by the Case-Fowler Lumber Co. that 
effective April 1 it has made the Penn Lumber 
Co., of Jacksonville, Fla., its exclusive agent for 
Florida. It is expected that this change in 
representation will enable the company to give 
even better service to its Florida trade. 


(Sa eaaeneaaaaan 


Coupler Accelerates Lumber Handling 


Morton, Miss., April 4.—The handling of 
lumber in the yards of the Adams-Banks Lum- 
ber Co., here, is considerably accelerated by an 
ingenious, home made contrivance developed by 
Ben Lightfoot, general woods and mill super- 
intendent, consisting of a coupler whereby any 
of the seven tractors employed can instantane- 
ously and automatically pick up or release any 
lumber buggy in the yards. 

The shaft of the buggy, raised from the 
ground by means of a leg, terminates in an iron 
ring. At the back of the tractor is a clasp 
which catches the ring immediately the two 
come in contact. It is therefore only necessary 
for the driver to back up his tractor until the 
shaft has been run into the coupler, and the 
trick is done. The coupler has been provided 
with an apron of sheet iron which by its incline 
picks up the shaft, no matter what its elevation, 
and guides it to the catch. The ring at the 
shaft’s end furthermore is very wide, and there 
is rarely if ever any ‘‘miss.’’ 

The workmen can load the buggies at any 
point, and leave them. The tractors will pick 








interest on loans or invested capital. The rp. 
port shows the average cost of producing south. 
ern pine, including stumpage, in January was 
$27.01 a thousand feet. This is based on re. 
ports from 85 concerns operating 95 mills that 
produced 259,767,789 feet. This was $1.95 
lower than the average cost for the previous 
month, and $1.19 higher than the average eogt 
during January, 1926. The cost reports for 
January cover a range from a low figure of 
$18.38 to a high figure of $36.66. Of the mills 
reporting, 43 had costs less than the average of 
$27.01. 


Adding New Dry Kiln 

OAKDALE, La., April 4.—Hillyer Deutsch Eq. 
wards, Ine., of this place, is adding to the 
equipment of its plant at Mab, La., a new dry 
kiln of the Moore moist air type, the order for 
which has been placed with the Moore Dry 
Kiln Co., of Jacksonville, Fla. This kiln will 
be of the progressive type, using the Moore 
graduated heating system and automatic tem- 
perature and humidity recorder controllers, 


Converting D’Lo Into Redwood Center 


JACKSON, Miss., April 4.—The 8.8. Abron, 
of the ‘‘Redwood Line’’ operated between 
Mobile, Ala., and California ports by the Fink- 
bine-Guild Transportation Co., left Mobile last 
Saturday, and after stopping at Gulfport, Miss., 
today, will sail from New Orleans, La., on 
Thursday for California, loaded with a large 
cargo of miscellaneous merchandise. The Abron 
is the second ship of the Redwood Line to take 
to the seas, the service having been inaugn- 
rated Feb. 23 by the sailing of the Dochet. The 
purpose of the line is primarily the bringing of 
redwood timber from the extensive California 
holdings of the Finkbine-Guild interests for 
manufacture into lumber at the Finkbine Lun- 
ber Co.’s mills at D’Lo and Wiggins, Miss. 
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The illustration to the left shows one of the home made, automatic coupling devices used to speed up the handling of lumber in the yards of the 


Adams-Banks Lumber Co., Morton, Miss. 


Mr. Peters has been with the Louisiana West- 
ern Lumber Co. five years, having succeeded 
his father, who organized the company in 1919. 


Two Make New Connections 


BIRMINGHAM, ALA., April 4.—E. O. Eddins, 
who for the last four years has been sales 
manager of the Allison Lumber Co. at Bellamy, 
Ala., recently has formed a connection with 
J. R. Thames & Co., of Birmingham, as sales 
manager and manager of the yellow pine de- 
partment. 

At the same time, J. W. Eddins, who has 
been with the Allison Lumber Co. for three 
years and the last year as manager of the 
hardwood operation of that company at Bel- 
lamy, formed a connection with the W. R. 
Willett Lumber Co., of Louisville, Ky., as pur- 





them up without the help of human hand and 
bring them to any point desired, where they 
are released by the driver simply pulling a wire, 
raising the catch. The incline of the apron 
prevents the shaft from dropping suddenly to 
its leg and thereby causing any disarrangement 
of the load. 

The yard tractors operated by the company 
are all Fords with cut-down chassis. This 
work, like the manufacture of the couplers, is 
done in the mill machine shop. 


January Pine Cost Statement 
New Organs, La., April 7.—The Southern 
Pine Association has issued its cost statement 
for January, this being a summary of the aver- 
age cost per thousand feet, board measure, of 
producing and shipping lumber, not including 


At right is illustrated one of the seven Fords with cut-down chassis operated by the same company 


The Dochet left its San Francisco docks 
March 29 for its homeward journey, and is 
scheduled to arrive at Gulfport April 22, after 
a number of stops at intermediate ports to dis- 
charge and load cargo. Due to the heavy mis- 
cellaneous cargo booked for this vessel, it 18 
earrying only 300,000 feet of redwood timber, 
which will be unloaded at Gulfport and trans- 
ported from there to D’Lo by rail. The Abron, 
however, which is due at San Francisco April 28 
and at Gulfport May 27, will bring 3,000,000 
feet of redwood—the first sizable cargo to be 
received. 

The remaining three vessels of the Redwood 
Line—the Sabotwan, Manhattan Island and 
Dio, all sister ships to the Dochet and Abron— 
will:be put into service within the near future, 
and will keep the Finkbine mills well supplied 
for continuous redwood operations. These 
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ships are steel oil burners, 381 feet in length, 
59 feet wide, of 7,700 tons deadweight and with 
g cargo capacity of 6,500 tons. 

The Finkbine-Guild Transportation Co., of 
which J. W. Somerville is vice president and 
neral manager, and E. L. Throgmorton is 
traffic manager, reports from its Gulfport head- 
uarters that demand for cargo space on the 
westbound Redwood Line vessels is assuming 
heavy volume, insuring their profitable opera- 
tion. It also announces the appointment of 
agents in the principal middle western and 
southern cities as follows: Chicago: Harry 


Rogers, 717 Straus Building; St. Louis, Mo.: 
Irving H. Heller, 1204 Pierce Building; Bir- 
mingham, Ala.: H. B. Rox, 201 Brokers Build- 
ing; Mobile, Ala.: Munson Steamship Lines, 
Pier 8, M&O docks; New Orleans, La.: Lykes 
Bros., 925 Whitney Building. 

The general Pacific Coast agent is the Mc- 
Cormick Steamship Co., part of the extensive 
McCormick interests. It maintains offices in 
San Francisco, Oakland and Los Angeles, Calif. 

At the Jackson headquarters of the Finkbine 
Lumber Co. it was stated that for the time be- 
ing all redwood will be brought to the D’Lo 


mill for manufacture. The Wiggins mill will 
continue to operate on southern pine exclusively. 
A number of changes are being effected at the 
D’Lo mill preparatory to the manufacture of 
redwood on a large scale. These changes affect 
particularly the yard arrangement and the dry 
kilns. The sawmill is already equipped with 
heavy duty machinery of the so called Pacific 
Coast type. 

C. E, Klumb, sales manager of the Finkbine 
Lumber Co., states that it will be only a short 
time now before redwood of D’Lo manufacture 
will be put on the market. 


American Lumberman House Plan No. 144 























ERY comfortable and homelike 
appearing on the exterior, and 
roomy and well arranged in- 

side, is this attractive cottage, which 
indeed approaches the true bungalow 
type more closely than many dwellings 
that are given that name. The con- 
tinuous roof, extending down to form 
the roof of the porch, is a feature that 
adds strength and solidity to the 
structure, while the short, square pil- 
lars, resting on brick columns, form a 
pleasing architectural feature. The 
exterior walls of the house are covered 
with 6-inch bevel siding. An attrac- 
tive feature of the interior arrange- 
ment is the dining alcove, placed be- 
tween the kitchen and the dining 
room, this aleove being featured by a 
built-in breakfast set. This design 
provides for three closets, besides linen 
storage, and two corner china cab- 
nets. 

Electrotype cuts for newspaper ad- 
vertising may be had, as follows: Cut 
of exterior, 4 inches wide, $2.75; eut 
of floor plans, 2 inches wide, $1.65, 
postpaid. 
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Complete set of working blue- 
prints, with specifications and bill of 
material, $3.50, postpaid. 

This plan is one of twenty-three 
appearing in the AMERICAN LUMBER- 
MAN’s new plan book, entitled ‘‘ At- 
tractive Small Homes,’’ which is sup- 
plied in any desired quantity, with 
dealer’s name printed on front cover, 
at very reasonable cost. Write for a 
sample copy. 


THERE ARE BOSSES who will tell you 
they are so busy they just don’t know 
which way to turn, but who are Just 
running around in circles, finishing 
nothing. They think the business will 
stop if they stop, but some day the 
boss gets sick, another man takes up 
his work and, instead of trying to do 
forty things at once, begins one thing 
and finishes it and then takes up an- 
other. In a little while he has com- 
pleted all the half done jobs and when 
the boss comes back and can’t find any 
hang-over work waiting he feels 
cheated out of something. 
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Eastern Salesmen Elect O 


PHILADELPHIA, Pa., April 4.—The twelfth an- 
nual meeting of the Eastern Lumber Salesmen’s 
Association was held Friday, April 1, in the Red 
room of the Bellevue-Stratford Hotel, and was 
attended by 150 members. Reports indicated 
a very prosperous year and a recital of its ac- 
tivities showed that the organization has been 
fulfilling its obligations both in a business and 
in a social way. Following the open business 
meeting, a brief session of the board of directors 
was held. Preceding the board meeting, three 
new directors were elected as follows: C. W. 
Decker, C. J. Olsen, and Earl C. Hall. 

Officers chosen for the coming year were: 


President—C. J. Olsen. 
Vice president—J. E. Coggin. 
Secretary-treasurer—M. H. Finley. 


The retiring officials, President J. C. Tennant, 
Secretary Coggin and Vice-President Olsen, 
were lauded by the members for their splendid 
achievements and earnest efforts for the good of 
the association during the last twelve months. 
The new board of directors is now composed of 
these nine members: J. E. Buck, Harry Pres- 
ton, M. H. Finley, W. R. Johnston, W. T. Doyle, 
J. E. Coggin, C. J. Olsen, E. C. Hall and C. W. 
Decker. 

Two hundred members and guests attended 
the annual banquet held following the business 
session. The chief speaker was Admiral Thomas 
P. Magruder, U. 8S. N., commandant Philadel- 














phia Navy Yard, who brought a message some- 
what different from that which is usually ex- 
pected from a fighting man. He declared him- 
self against war and believed that the best way 
to prevent strife in America is by maintaining 
an adequate navy to protect our shores. His 
talk was mainly on the industrial phase of the 
Navy. Admiral Magruder emphasized the value 
of the Navy in opening new markets for Amer- 
ican manufacturers. He pointed out that the 
surplus which is being accumulated in this coun- 
try makes it imperative that we find other mar- 
kets. The cementing of friendship bonds in 
foreign lands is one object of the Navy, he de- 
clared. 


Ben C. Currie, president of the National 
Hardwood Lumber Association, criticized the 
inactivity of those members who did nothing 
more than reap the benefits of the ELSA by 
wearing the button and never putting their 
shoulders to the wheel in association affairs. 
He mentioned the prestige which the ELSA 
has gained through its progressive measures dur- 
ing the last few years. F. S. Underhill, presi- 
dent of the National-American Wholesale Lum- 
ber Association, reminded the salesmen that 
they were an important factor in the distribu- 
tion of lumber, and complimented the organiza- 
tion on its efforts to maintain a high standard 
of ideals among the members. He invited the 
members to attend the national convention of 
the wholesalers, which is to be held at Atlantic 


—$__ 


cers at Annual 


City, Wednesday and Thursday, April 20 and 21, 

W. W. Schupner, secretary of the National. 
American Wholesale Lumber Association, in hig 
address, said that the trade’s knowledge and its 
reputation depended on what they see in the 
salesmen. This brings them a ‘degree of re- 
sponsibility which other officials do not require, 
In extending the sale of lumber it is up to the 
salesman. He must face the fact that while the 
wholesaler is interested only in lumber, the re- 
tailer sells other things, and overcome these 
handicaps. The ELSA, he declared, has estab- 
lished confidence in the minds of lumbermen and 
when men say they are members of this society 
the dealers know that they can be relied upon 
to tell the truth. 

Brief talks were made by F. A. Dudley, presi- 
dent of the Philadelphia Wholesale Lumber 
Dealers’ Association, J. E. Buckley, field secre- 
tary of the Pennsylvania Lumbermen’s Associa- 
tion, and others. George E. Lippincott spoke in 
favor of organizing a Philadelphia chapter of 
Hoo-Hoo. 


H. A. Magruder, chairman of the entertain- 
ment committee, assisted by Messrs. Preston and 
Finley, distributed forty valuable prizes, and 
in addition each diner received various souvenirs 
including a one-pound box of chocolates in an 
artistic box. A pretentious menu was welcomed 
by the assembled knights of the grip, and attrac- 
tive programs were furnished by the Associated 
Mutual Insurance Companies of Philadelphia. 


Past Presidents Are Guests of Nylta Club 


New York, April 4.—Past presidents of the 
New York Lumber Trade Association and the 
Nylta Club were guests of'honor last Friday 
night of the membership of the club at its 
annual President’s night. The occasion proved 
one of the most interesting in the club’s his- 
tory, as many other officials of the two organiza- 
tions were present and a number of 10-minute 
speeches were made, in which important prob- 
lems of the lumber industry of today were 
discussed. 

A dinner held at the National Republican 
Club before the meeting, at which Conrad 
Pitcher was host, was attended by the guests 
and about fifty members. There were more 
than 125 members present at the meeting, held 
in the New York Lumber Trade Association’s 
rooms in Grand Central Terminal. 

The speakers were John F. Steeves, James 
Sherlock Davis, Russel J. Perrine, Joseph F. 
Murphy, William E. Code, Everett L. Barnard, 
Frank J. Williams, Frank A. Niles, Frederick 
J. Bruce, James E. Thornton, Temple Tweedy, 
H. B. Coho. 

Mr. Steeves, who is president of the Church 
E. Gates Co., and has held that position for 
the last fifty years, said that he felt that the 
lumber business, while undergoing changes, 
would continue to be a substantial and im- 
portant part of the business life of the coun- 
try and that he looked forward to the time 
when almost all of the wood used would come 
from the West Coast. He thought that this 
would be an advantage, as it would assist the 
retailer in curtailing his stock. 

A letter from William C. Reid, one of the 
past presidents of the association and a veteran 
in lumber ranks, was read in his absence. Al- 
though brief, the letter covered almost all the 
economical problems in the industry. Mr Reid 
wrote: 

The most important problem in the lumber in- 
dustry today, as it always has been, is over-pro- 
duction. Trailing after this ruthless giant, are 
his numerous offspring, including transit ship- 
ments, unsold consignments, risky credits, whole- 
sale scalpers and shoestring retail yards. 

Probably the underlying cause of over-produc- 
tion is the system in most States of yearly taxa- 
tion of land with standing timber. Original growth 
standing timber, which has practically reached ma- 


turity, is a liability and not an asset, unless the 
timber is cut and marketed. Hence preduction 
beyond reasonable demands, the ever-increasing 
construction of the most efficiently equipped mills 
and the rapid lessening of standing timber. 


This problem, of course, is known to all lum- 
bermen, but the individual manufacturer, and in 
fact the industry as a whole, is helpless. The 
remedy is well known, but it is one of political 
economy. So far as I know, only two States 
have attempted to remedy this vital matter of tax- 
ing standing timber, viz., Massachusetts and Con- 
necticut. 

With these States, however, it is a matter of 
locking the stable door after the horse has been 
stolen, as the original growth has been cut in 
these States and their present laws placing only 
nominal taxation on timber lands are really an 
effort at reforestation. It is not one for con- 
servation or for remedying the most important 
problem in the lumber industry. 


Frank A. Niles, who was Nylta’s first presi- 
dent and who is vice president of Robert R. 
Sizer & Co., said that in thinking over the 
seven years during which Nylta has been in 
existence he had been impressed with the vast 
number of subjects that had been brought to 
the attention of the club members and could 
not help but conclude that Nylta has been a 
force for good in the industry. 


As to the immediate problems confronting us to- 
day, he said, I can only say that the troubles in 
the lumber business are not different from those 
in any other line. The prices of all commodities 
are gradually shrinking and lumber must meet 
competition of many substitutes which are cheaper 
and answer the purpose. We must know and be 
able to prove why lumber ig the best material for 
building, for crating, for shelving, partitions, fur- 
niture etc. 


No longer can a salesman get by with a price 
book. Today he must be able to assist the dealers 
in disposing of their stocks. He must be on the 
alert not only to sell lumber, but to disperse in- 
formation as to why one species is better than 
another; and above all he must be interesting and 
correctly informed. We try to impress upon our 
men that Robert R. Sizer & Co. have a personality, 
and that they are to sell on the reputation of the 
house for fair and square dealing and a knowledge 
of its merchandise. It is up to me to see that 
the house makes as few errors as possible. 

A new era of merchandising is coming. Profits 
are small and volume is great. Mistakes are cost- 


ly, so I say to all of you men that now is the 
time to equip yourself for a struggle which will 
mean the survival of the fittest. The Nylta Club is 
here to bring us into weekly contact, and to en- 
large our sphere of usefulness. 


At the conclusion of the speeches, a rising 
vote of thanks was given all who took part in 
the program and it was the unanimous opinion 
that the President’s night of 1927 had gone 
over bigger than ever. 


Departmentize Coast Business 


SEATTLE, WASH., April 2.—A new triumvirate 
of well known West Coast lumbermen has been 
formed within the organization of the Washing- 
ton Cedar & Fir Products Co. At the head is 
H. G. Tremaine, president and general manager; 
and closely associated with him, each in a new 
department, are H. J. Waldo, until recently with 
the Kent Lumber & Timber Co., and P. E. Han- 
sen, formerly of Hansen & Neider, who has just 
sold his interest in that firm to Mr. Neider. Mr. 
Waldo will have charge of industrial stock, and 
Mr. Hanson will be manager of the specialty 
department. Through this arrangement the 
Washington Cedar & Fir Products Co. is 
equipped to place orders for West Coast lumber 
of all kinds, including cabinet work, glued-up 
stock, Linderman joints, car material, factory 
work, shop schedules and all specialties. 

Mr. Tremaine says the sales of the company 
have increased 150 percent a month over last 
year, and have been especially heavy since the 
weather became warmer in the East. Heavier 
volume is due partly to increased buying in 
small farming districts that were completely 
out of the market a year ago. This outlet for 
lumber is distinct from that in the urban com- 
munities, which up to a short time ago was rated 
as a feature of the situation. Rural business 18 
now coming in enlarged volume from the middle 
West, Southwest and east of Chicago, and has 
created considerable activity in fir uppers and 
red cedar shingles. Mr. Tremaine reports that 
buying is somewhat difficult, since the mills are 
pretty well booked with orders, and shipments 
are slowing up perceptibly due to the amount of 
business now on hand. 
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Over three hundred of 
the prominent lumber- 
men located in the Chi- 





E. A. THORNTON, 
Chicago ; 
Elected President of the 


Lumbermen’s Club of 
Chicago 





cago territory gathered 
in the Red Lacquer 
an; Room of the Palmer 
House, Chicago, on the evening of April 5 to 
pledge codperation to the new Lumbermen "8 
Club of Chicago which was organized a few 
weeks ago for the purpose of bringing together 
the various units comprising the lumber indus- 
try in local territory. Manufacturers, retailers, 
wholesalers and commission men were well rep- 
resented at this get-together dinner and meet- 
ing, which was featured by a spirit of goodfel- 
lowship, and it is felt that the social and busi- 
ness contacts thus made will redound to the 
benefit of the trade embraced within the con- 
fines of the second city in the United States. 

There was not a dull moment from the time 
the dinner got under way at 7 p. m., until 10 
o’elock when the speech-making ended. Douglas 
Malloch, The Lumberman Poet, as toastmaster 
and principal speaker, made a hit with his 
humor, and several of his poems which he re- 
eited made a deep impression on the audience. 
An orchestra furnished delightful music during 
the period of eating, and a song leader was in- 
strumental in exercising the vocal cords of the 
lumbermen. 





Officers of New Club 


Following the dinner, E. A. Thornton ex- 
tended cordial greetings to the throng, and then 
ealled on William 8. Frisby, president of the 
Chicago Retail Lumber Dealers’ Association to 








announce the personnel of the officers of the 
Lumbermen’s Club of Chicago, which are: 


President—E. A. Thornton, E. A. Thornton 
Lumber Co. 

Vice president—Harry Joseph, 
Lumber Co. 

Honorary vice president—E. E. Hooper. 
oe T. Hansen, John Hansen Lum- 
er Co. 

Treasurer—Harry W. Bishop, Bishop Lumber Co. 

Secretary-manager—M. E. Cowper. 

Trustees (for three years)—Harry W. Bishop, 
Frank J. Heidler and John T. Hansen ; (two years) 
Sangston Hettler, Harry Joseph and B. A. Thorn- 
ton; (one year) P. S. Fletcher, C. A. Stafford and 
E. W. Dierssen. 


Joseph Bros. 


Lumbermen’s Club Holds First Banquet 


Speakers at Get-Together Dinner Pledge Coéperation to New 


Organization Which Unites All Branches 


A telegram was read from Herman Hettler, 
of the Herman H. Hettler Lumber Co., who is 
in Pasadena, Calif., extending cordial greetings 
to the members and wishing success to the 
new club. 


Present Charter to Retail Interests 


President Thornton in commenting on the 
new club said: 


The Lumbermen’s Club of Chicago is now an 
established fact. Conferences between the retail 
interests of Chicago and the governing body of 
the old Lumbermen’s Association resulted in the 





WILLIAM §. FRISBY, CHICAGO; 


President Chicago Retail Lumber Dealers’ 
Association 


bermen and allied interests in Chicago and vicinity 
will support the Lumbermen’s Club of Chicago to 
the fullest extent, because it will provide all of 
the facilities for group meetings formerly enjoyed 
in the Lumbermen’s Association, including the in- 
spection service and the committee on arbitration 
and appeals. 


Mr. Frisby, in responding, said he was proud 
to see all the various branches of the lumber in- 
dustry in one organization, and that this was 
due in large measure to the untiring efforts of 
Mr. Thornton. 


Toastmaster Malloch then entertained the 
lumbermen with numerous homely witticisms, 
quips and stories. He introduced in his inimit- 
able manner the various speakers, each of whom 
put in a word of appreciation for Mr. Thorn- 
ton’s arduous labors, and expressed the opinion 
that the organization of the new club was a 
decided step forward and would raise the in- 
dustry to a higher level. Among those called on 
were M. G. Truman, of the Marsh & Truman 
Lumber Co.; J. W. Embree, jr., of the Ritten- 
house & Embree Co.; E. E. Hooper, one of the 


_ pioneers in association work; James Miksak, 


of the Pilsen Lumber Co.; Harry W. Bishop, of 
the Bishop Lumber Co., and Edward Hines, of 
the Edward Hines Lumber Co. 


Sentenced for Irregular Practices 


New York, April 4.—K. P. Forester, Sum- 
ter, S. C., indicted for passing forged bills of 
lading in interstate commerce, pleaded guilty 
in the Federal court at Columbia, 8. C., March 
22. He was sentenced to serve two years and 
three months in the Federal penitentiary at 
Atlanta. Members of the National-American 
Wholesale Lumber Association complained of 
‘‘irregular’’ transactions on Forester’s part 
and after an investigation the association 
placed information before the Post Office in- 











INITIATORY BANQUET OF LUMBERMEN’S CLUB OF CHICAGO, HELD AT 


surrender of the charter of the Lumbermen’s Asso- 
ciation obtained from the legislature at Spring- 
field, Ill., in 1869 to the retail interests of Chi- 
cago, to whom it rightfully belongs. In consid- 
eration of surrendering the charter, the retail lum- 
ber dealers unanimously supported the formation of 
the Lumbermen’s Club, and we now take pleasure 
in presenting to the president of the Chicago Re- 
tail Lumber Dealers’ Association, William S&S. 
Frisby, a certified copy of the charter, the original 
of which was destroyed in the Chicago fire of 
1871. It is also our pleasure to present at this 
time the legal formula by which the transfer was 
actually made. 

Now we have a lumbermen’s club, and we trust, 
and we have every reason to believe, that the lum- 


PALMER HOUSE, APRIL 5, 1927 


spector and offered to codperate otherwise in 
bringing this matter to a conclusion. This is 
the second instance where it was possible to 
get action of this character through the Post 
Office Department. E. V. Dawson, Dunn, N. C., 
is serving a term at Atlanta, having been 
charged with using the mails for the transmis- 
sion and collection of sight drafts with bills 
of lading which falsely stated the number of 
feet of lumber contained in the shipment in- 
volved. In the Dawson case several members 
of the National-American Wholesale Lumber 
Association attended the trial and gave testi- 
mony, but Forester pleaded guilty. 
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Associations Plans and Activities 


April 12—Appalachian Hardwood Club, Hotel Sinton, 
Cincinnati, Ohio. Monthly meeting. 


April 12—East Texas Mill Managers’ Association, Texas 
Hotel, Fort Worth, Tex. Monthly meeting. 


April 12-14—Lumbermen’s Association of Texas, Texas 
Hotel, Fort Worth, Tex. Annual. 


April 18-15—National Association of Wooden Box Man- 
ufacturers, Palmer House, Chicago. Annual. 


April 14-15—Arkansas Association of Lumber Dealers, 
Little Rock, Ark. Annual. 


April 19—Roofer Manufacturers’ Club, Macon, Ga. 


April 20-21—National-American Wholesale Lumber Asso- 
ciation, Ambassador Hotel, Atlantic City, N. J. An- 
nual, 


April 21-22—Central Kansas Lumbermen’s Association, 
Salina, Kan. Annual. 


April 21-22—Millwork Cost Bureau, Congress Hotel, Ohi- 
cago. Annual. 


April 26—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. Monthly meeting. 


April 28-29—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


May 3—National Committee on Wood Utilization, Wash- 
ington, D. C. Annual. 


May 8-5—Ohamber of Commerce of the U. 8S. A., Wash- 
ington, D. C. Annual. 


May 9-11—Associated Cooperage Industries of America, 
Hotel Jefferson, St. uis, Mo. Annual. 


May 12—Georgia Retail Lumber & Millwork Association, 
Macon, Ga. Semiannual. 


May 16-17—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of directors. 


June 21-22—Plywood Manufacturers’ Association, Bdge- 
water Beach Hotel, Chicago. Midsummer meeting. 

Aug. 23-25—National Retail Lumber Dealers’ Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 


Sept. 15-16—National Hardwood Lumber Association, 
Congress Hotel, Ohicago. Annual, 


National Wholesalers’ Program 


New York, April 4.—A rough draft of the 
program for the annual meeting of the Na- 
tional-American Wholesale Lumber Association, 
which is to be held at the Ambassador Hotel 
at Atlantie City on April 20 and 21, styles it 
as ‘‘an optimistic convention with no ad- 
dresses’’ and, further, that the speeches made 
will be by practical lumbermen on practical 
subjects. 

Among the features to be discussed are 
‘*Credits and Analyzing a Financial State- 
ment’’ by J. H. Tregoe, executive manager, 
National Association of Credit Men. Dwight 
Hinckley will lead the discussion on ‘‘ Keep- 
ing Up with the Lumber Parade.’’ W. H. 
Schuette, of Pittsburgh, will talk about ‘‘ How 
Will We Meet the Centralized or Agency Buy- 
ing Plan?’’ and during this discussion is ex- 
pected to get the viewpoint of some manufac- 
turers and retailers, including that of J. F. 
Downey, secretary Lumber Credit & Research 
Bureau, Boston. Representatives of western 
lumber manufacturing companies will answer 
the question ‘‘Are Mill Representatives Trying 
to Work Into Our Trade,’’ and among those 
who will participate in this discussion are 
Charles J. Harris, Winton Lumber Co.; C. C. 
Fydell, Brooks-Scanlon Lumber Co.; N. H. 
Morgan, Shevlin-Hixon Co., and Harry O. 
Geary, Sugar Pine Lumber Co. 

‘*The Wholesaler in the Trade Extension 
Movement’’ will be covered by Horace F. Tay- 
lor, chairman of the wholesalers’ trade exten- 
sion committee, and Wilson Compton, secretary- 
manager of the National Lumber Manufac- 
turers’ Association. George M. Stevens and his 
committee will give a special report on ‘‘ What 
Does It Cost to Conduct a Wholesale Lumber 
Business?’’ This report is a result of a three 
years’ study of conditions and should be of 
exceptional interest to all wholesalers. The 
chairman of the arbitration committee, J. B. 
Montgomery, will report on the arbitration 
referendum. 

Other speakers to address the convention will 
be Edward Hamilton, former president of the 
New Jersey Lumbermen’s Association, who will 
tell about the ‘‘Build-a-Home First’’ cam- 
paign; and Axel Oxholm, director of the Na- 
tional Committee on Wood Utilization, who will 
tell how the wholesaler can coéperate in the 
wood utilization campaign. B. C. Currie, presi- 
dent National Hardwood Lumber Association, 
Frank A. Niles, of Robert R. Sizer & Co., among 
others, will diseuss ‘‘Must the Wholesaler Be 


a Volume Man?’’ The problems of distribu- 
tion in other commodities will be discussed by 
M. G. Truman, of the Marsh & Truman Lumber 
Co., Chicago. 

F. W. Alexander, secretary-manager Pacific 
Lumber Inspection Bureau, Seattle, will be 
present to tell about the relation of ‘‘P. L. 
I. B.’’ inspection to intercoastal business and 
L. B. Anderson, president of the Intercoastal 
Association will discuss the ‘‘Shortage Insur- 
ance in Water Shipments.’’ R. A. Dailey, man- 
ager north coast district, will tell about the 
situation of the wholesaler in his district. 

Every wholesaler, whether a member of the 
National-American association or not, is in- 
vited to attend this convention. There will be 
special entertainment features in addifion to a 
golf tournament and reduced fares on the cer- 
tificate plan have been arranged for with the 
railroads. 


Southern Pine Salesmen’s Meeting 


The fourth meeting of the salesmen repre- 
senting the Southern Pine Association mills 
in Chicago and Illinois territory will be held 
at the Congress Hotel, Chicago, Wednesday 
noon, April 27. Following the luncheon there 
will be a special program. The principal topic 
for discussion will be grade marking, and 
among the speakers on this subject will be 
an architect, a contractor, a retail lumberman 
and a railroad purchasing agent. Several of 
the officers and directors of the Southern Pine 
Association, who are expected to be in Chicago 
to attend the annual convention of the National 
Lumber Manufacturers’ Association on April 
28 and 29, have been invited to sit in at the 
luncheon. The committee having the meeting 
in charge consists of J. A. Gillespie, of the 


Peavy-Wilson Lumber Co.; Roscoe C. Clark, of . 


the Tremont Lumber Co., and W. E. Snider, of 
the Natalbany Lumber Co., chairman. 


East Texas Millmen to Meet 


Houston, Tex., April 4.—Announcement is 
made by George R. Christie, secretary of the 
East Texas Mill Managers’ Association, this 
city, that its next meeting will be held on the 
morning of April 12 at the Texas Hotel in Fort 
Worth. ‘‘This is the first day of the Texas 
retail lumbermen’s convention in that city,’’ 
Mr. Christie states, ‘‘and because of the fact 
that most of the retail lumbermen are going to 
be in Fort Worth, it is hoped that as many as 
possible of our members will attend this meet- 
ing, as this will be a good chance to get ac- 
quainted with many of the retail dealers.’’ 


Easterners Line Up for the West 


Rocuester, N. Y., April 4.—Eastern retail 
lumber dealers are preparing to attend in a 
body the annual convention of the National 
Retail Lumber Dealers’ Association which will 
be held Aug. 23 to Aug. 27 at Tacoma, Wash. 
A three weeks’ trip is planned during the course 
of which many points of interest will be visited, 
a committee on arrangements having prepared 
a tentative schedule. This committee consists 
of Adolph Pfund, Chicago; H. B. Coho, secre- 
tary New York Lumber Trade Association; J. 
Frederick Martin, secretary Pennsylvania Lum- 
bermen’s Association; George A. Bahr, secre- 
tary Long Island Dealers’ Association; F. Her- 
bert Brown, secretary Building Material Men’s 
Association of Westchester County; and Paul 
8. Collier, secretary-manager Northeastern Re- 
tail Lumbermen’s Association, the last name be- 
ing general manager of the party. 

Arrangements are being made whereby special 
ears will leave the principal eastern cities on 
Aug. 11 and 12, to reach Cleveland or Toledo 
the next day, where other lumbermen will join 
the party. The first stop will be made at Colora- 
do Springs, Colo., where a number of side trips 
of interest will be taken. Then Glenwood 
Springs is next, where the Royal Gorge will be 
visited and thence on to Salt Lake City. 


Yellowstone National Park will be visited for 
three days by automobiles and then the train 
trip will be again resumed on to Boise, Idaho, 
Hood River, Ore., will be reached Sunday morm- 
ing, Aug. 21, and from here the party will go 
to Portland, Ore., where the large lumber mills 
contiguous to that district will be visited, 
During the five-day period of the convention, 
many points of interest to lumbermen and lay- 
men alike will be visited and opportunity will 
be given to view. present-day methods of log- 
ging and milling on a large scale. 

The return trip will be started Wednesday 
morning, Aug. 28, and in succession on the way 
back, Seattle, Wash., Victoria, B. C., Vancou- 
ver, Lake Louise, Banff, Moose Jaw, Sask., and 
thence to Minneapolis. The final side trip of 
the itinerary will be by auto through Minne- 
apolis and St. Paul, leaving the latter city for 
their homes, where they are expected to arrive 
Sept. 4. 

While it is a little too early to give any def- 
inite information as to the number who will 
make up the party, present indications are that 
an unusually large number of eastern lumber- 
men, as well as others from other points, will 
make Tacoma their mecca next August. 

Georgia Retail Semiannual Plans 

ATLANTA, Ga., April 4.—Preparation are go- 
ing forward for the semiannual meeting of the 
Georgia Retail Lumber & Millwork Association, 
which is to be held at Macon, on Thursday, May 
12, according to announcement by Herbert J. 
West, of the West Lumber Co., Atlanta, chair- 
man of the board of directors. 

One of the principal problems to be taken 
up at the meeting will be cost accounting, and 
members who have installed and are using the 
system officially accepted by the association at 
its annual meeting in Atlanta last year, will be 
asked to report on the success they are having 
with the system. Legislative matters also will 
come up for considerable discussion as the 
Georgia legislature will have its bi-ennial ses- 
sion during the coming summer, at which time 
the lumber association in coéperation with the 
Georgia Manufacturers Association will en- 
deavor to have the occupational tax law re- 
pealed. This law requires all yards to pay an 
annual tax in addition to regular taxes, the 
amount depending on the size of the city where 
the yard is located, the tax ranging from $10 
to $100 a year. Other problems to be discussed 
will include delivery, lien laws, codperative ad- 
vertising, anti-shingle ordinances etc. 

The program is being arranged by Mr. West 
and M. E. Dyess, of the Augusta Lumber Co., 
Augusta, Ga., president of the association. 

Central Kansas Annual 

Sauina, Kan., April 5.—Every effort is being 
made by officials of the Central Kansas Lumber- 
men’s Association to make the seventh annual 
convention of the organization, to be held April 
21 and 22 at Memorial Hall here, two days that 
will never be forgotten. A business and enter- 
tainment program has been arranged with spe- 
cial plans for the ladies who are specially re- 
quested to accompany their husbands to the con- 
vention. 

The business program indicates that the 
theme of the convention will have primarily to 
do with a modern lumber merchandising and the 
discussions are expected to bring out some solu- 
tions of the outstanding problems that are per- 
plexing the industry today. There will be spe- 
cial exhibits of products handled by the re- 
tailers, all the booth space having been sold. 

The annual banquet will be held Thursday 
evening, April 21, while on Friday morning the 
ladies will take breakfast at the country club. 
The annual convention party will be held Fri- 
day evening. President Austin P. Sanborn, of 
Chapman, Kan., states that ‘‘all indications 
point to a record attendance, as a great deal of 
interest is being shown by all the dealers of 
central Kansas.’’ 
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News of Club Doings and Outings 


Club Nominates Three Tickets 

CincINNATI, OHIO, April 5.—There is to be 
plenty of competition at the annual election 
of the Cincinnati Lumbermen’s Club to be held 
May 2. Three tickets, one more than is cus- 
tomary, were nominated at the dinner meeting 
held at the Cincinnati Club last night. The 
oceasion was the annual ‘‘ Ladies Night’’ given 
each year by the club. Outside of the presenta- 
tion of the tickets, there was practically no 
business transacted. 

The evening after the dinner was devoted to 


‘dancing. The affair was largely attended and 


the entertainment committee, headed by J. 
Clyde Griffith, was the recipient of many con- 
gratulations. 

The Chair committee nominated the follow- 
ing ticket: For president, J. Clyde Griffith; 
for vice presidents, R. E. Thompson and Ken- 
neth Williams; for treasurer, W. C. Steele; 
for secretary, Robert B. Warn, and for direc- 
tors, E. M. Bonner, 4. J. Linehan, George Mor- 
gan and D. G. Purdy. 

The First Floor ticket was nominated as 
follows: For president, Dwight Hinckley; for 
vice presidents, E. M. Bonner and Henry 
Winkler; for secretary, R. B. Warn; for treas- 
urer, David Willey, and for directors, Wilbur 
J. Wright, A. H. Cordes, J. T. Card and Chester 
Wilson. 

The nominees on the Second Floor ticket 
were: For president, Dwight Hinckley; for 
vice presidents, E. M. Bonner and J. J. Line- 
han; for secretary, R. B. Warn; for treasurer, 
J. Watt Graham, and for directors, 8. W. 
Richey, J. C. West, W. J. Wright and T. B. 
Thomas. 

The feature of the entertainment was the 
presentation by a group of ‘‘ Fresh Painters’’ 
of the University of Cincinnati dramatic club 
of a series of specialties. : 


Houston Club Elects 

Houston, Tex., April 4.—C. J. Robertson, 
of Robertson-MacDonald Lumber. Co., was 
unanimously elected president of the Lumber- 
men’s Club of Houston at the annual meeting 
on March 15. Ralph Moore was elected vice 
president, R. J. Butler, treasurer, and Howard 
Meyer, secretary. New board members are 
C. B. Edwards, J. I. Laird, C. T. Fuqua, C. C. 


‘Smith, W. L. Black and J. O. Huggins. 


New Wisconsin District Clubs 

MILWAUKEE, WIs., April 5.—Two new district 
lumbermen’s clubs were organized in Wisconsin 
last week by Don S. Montgomery, secretary of 
the Wisconsin Retail Lumbermen’s Association, 
which brings the number of such clubs in Wis- 
consin up to sixteen. 

The first meeting was that held at Antigo on 
Friday, April, 1 which started with a dinner at 
the Hotel Butterfield at 6:30 o’clock. Twenty 
lumber and building supply dealers in Langlade 
County were present, and organized the Lan- 
glade County Lumbermen’s Club. C. O. Miller, 
of the Antigo Building Supply Co., was elected 
president, and L. P. Tradewell, of the Faust 
Lumber Co., Antigo, was elected secretary- 
treasurer. 

On the following day, twenty-five dealers in 
the Land o’ Lakes. region of northern Wis- 
consin met at the Oneida Hotel in Rhinelander 
and formed the Land o’ Lakes Retail Lumber- 
men’s Club. They elected 8. D. Sutliff, Rhine- 
lander Lumber & Coal Co., president; and J. C. 
McElrone, Oneida Retail Yards, secretary-treas- 
urer. Both officers are from Rhinelander. 

Mr. Montgomery was the only speaker at 
both meetings. He discussed at length the 
work of the other district clubs in Wisconsin, 
telling how membership in such organizations 
geerue to the benefit of the individual dealers. 

Condition of the roads in that section of the 
State was a handicap to both meetings as it was 
impossible for a large number of dealers in the 
surrounding territory to be present. 


The next meeting of the Land o’ Lakes club 
will be held at Eagle River on May 7. It is 
the plan of this club to invite lumbermen from 
other sections of the State to their future meet- 
ings which will be held on Fridays, and then to 
spend the week-ends on fishing excursions on 
the lakes there. 





Peterpiperism Prize 
Winners 


Entries for the March Peterpiperisms 
were received from all over the United 
States and Canada, with three from 
England. The letter “‘F’’ selected for 
that month probably presented a little 
more difficulty to those who entered the 
contest, but the ladies scored this time, 
two having won prizes. After careful 
consideration the judges have awarded 
the prizes as indicated below. 











Winners of the first, second, third 
and fourth prizes are shown above, 


indicated by Nos. 1, 2, 3 and 4. 


First prize—S$5: Miss Nellie M. 
Harrison, Saginaw, Mich. 

Second prize—$3: H. F. Bowman, 
Saginaw, Mich. 

Third prize—$2: Miss Myrtle 
Thompson, Hammond, La. 

Fourth prize—SIl: H. A. Horn, 
Live Oak, Fla. 


Checks for these amounts have been 


forwarded to the prize winners. 


The contest for April is now on and 
in all Peterpiperisms submitted in the 
contest during this month, the words 
must begin with the letter “‘L.”’ 


Peterpiperisms that have been sub- 
mitted in the contest will be printed 
from time to time in the Classified Ad- 
vertising pages of the AMERICAN 
LUMBERMAN. Turn to the Classified 
Department, read the Peterpiperisms 
that are printed there, then send in your 
entry for the new contest. See page 57 
for detailed announcement of the con- 
test. 

GET BUSY. SEND IN YOUR 

PETERPIPERISMS NOW. 





par three holes. 











Jackson Club Meets 


JACKSON, Miss., April 4.—At the regular 
meeting of the Lumbermen’s Club of Jackson, ! 
held last Thursday, the recently elected officers 
took charge, the members being addressed by 
Rush Knox, attorney general of Mississippi. 
Mr. Knox’s address stressed the importance of 
electing capable business men to the office of 
county supervisor. President J. G. Grambling 
complimented the members of the club upon! 
their splendid selection of officers and outlined 
briefly the plans that are made for future} 
meetings. 
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Retailers Guests of Wholesalers 


CoLuMBUsS, OHI0, April 4.—Retailers of Co- 
lumbus and vicinity were the guests of the 
Columbus Wholesale Lumbermen’s Club at the 
regular meeting, held at the Neil House, April 
2. Following a luncheon the motion picture 
of the ‘Longview plant of the Long-Bell Lum- 
ber Co. were shown. The showing of the film 
required about an hour and a half. No other 
business was taken up. About twenty-five re- 
tailers attended. 


(‘SEE eaaaeaeae 


Long Leafs Win Tournament 


Houston, Tex., April 4.—Fred Austin, cap- 
tain of the Long Leafs, led his team to victory 
over the Short Leafs with a score of 64-27 in 
the Lumbermen’s annual golf tournament at 
the Houston Country Club on March 21. Henry 
Sauer was captain of the Short Leafs. 

The first prize for individuals was won by 
Grover Shepperd, who made the course in 74. 
The prize was a silver serving set donated by 
R. W. Wier. Ed Mills was runner-up. 

Other prize winners were Fred Austin, low 
medalist; B. T. MeNeil, most birdies; W. W. 
Moore, most holes for team; Will White, most 
pars; Paul Duenweg and H. H. Thompson, 
team winning most holes; N. C. Hoyt and C. B. 
Edwatds, team making most pars or better; 
W. H. Gibbons, E. M. Coleman, F. M. Hight 
and B. T. MeNeil, low score blind holes for 
foursome, one ball each; C. E. Miller, J. D. 
Harvey, T. G. Shannon and W. L. Clark, high 
seore blind holes for foursome, one ball each; 
R. N. Lukens, individual shooting nearest his 
posted score, one ball; W. L. Clark, individual 
shooting farthest from his posted score, one 
ball; N. C. Hoyt, individual parring most of 


To Start 1927 Tournaments 


New York, April 4.—With a greatly aug- 
mented membership, the Knot Golfers will in- 
augurate their 1927 tournaments on April 26 
at the Pomonock Club, Forest Hills. Other 
dates for the season follow: Yountakah Coun- 
try Club, Nutley, N. J., May 17; Winged 
Foot Country Club, Mamaroneck, N. Y., June 
14; Oakland Country Club, Flushing, L. L., 
July 19; Glen Ridge Country Club, Glen Ridge, 
N. J., Aug. 16; Westchester Hills Country Club, 
White Plains, N. Y., Sept. 15; Siwanoy Coun- 
try Club, Mount Vernon, N. Y., Oct. 4. 

The first tournament of the New Jersey Lum- 
bermen’s Golf Association will be held April 
14 at the Rumson Country Club, between Red- 
bank and Seabright. George Conover, of Key- 
port, will be the host. 


Michigan Retail Business Sold 


Owosso, Micu., April 4.—The retail lumber 
and coal business at this place of the Harris 
Lumber & Coal Co., was sold on April 1 to Joe 
Gourley, of Ypsilanti, Mich. The new owner 
will operate under the name of the Home Lum- 
her Co. The Harris Lumber & Coal Co., is 
planning to operate a chain of branch yards, 
and according to C. V. Harris, manager, will 
have its main office at Owosso iti the New Miner: ' 
Building. 
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Hoo-Hoo Activities 


Reception to Snark of the Universe 


FRESNO, CauiF., April 2.—Reception commit- 
tees composed of members of the Hoo-Hoo 
Club of Fresno and the San Joaquin Valley 
Lumbermen’s Club, and their wives, tendered 
a special reception to Snark of the Universe 
A. A. Hood and his wife, on March 23, fol- 
lowed by a banquet at the Hotel California in 
the evening. Being met at the train, Mr. Hood 
was taken for a drive about the city by the 
men members of the reception committee and 
Mrs. Hood for a drive through some of the 
wonderful sites of Fresno and adjacent com- 
munities by the lady members of the com- 
mittee. At the banquet in the evening F. Dean 
Prescott acted as toastmaster, with Snark Hood 
delivering the principal address. In another 
room the ladies gave a banquet in honor of 
Mrs. Hood, and during the course of the eve- 
ning presented her with a box of candied fruits 
produced in the San Joaquin Valley. 


(‘Sa aeaeaeaaaas 


Boston Club’s Smoker 


Boston, Mass., April 4.—The annual smoker 
of the Harry L. Folsom Hoo-Hoo Club No. 13 
of Boston was held at Ruggles Hall, Roxbury, 
last Friday evening with an attendance of more 
than 500 lumbermen and guests. Many well 
known members of the lumber trade from dis- 
tant points in New England and New York 
State were present, and the affair developed 
into a regular reunion of old time lumbermen. 
The entertainment began at eight o’clock and 
continued until after eleven, furnishing plenty 
of amusing and enjoyable features. Eleven 
boxing bouts were put on by professional stars. 
Four talented young ladies from the Keith 
vaudeville circuit gave singing and dancing 
numbers. Carl Moore and Bill Payne, popular 
radio artists, earned a hearty welcome. 


News from Hoo-Hoo Headquarters 


St. Louts, Mo., April 5.—Appointments were 
announced today by Henry R. Isherwood, sec- 
retary-treasurer of the Concatenated Order of 
Hoo-Hoo, as follows: Frank B. Lundy, of the 
Lundy Lumber Co., Williamsport, Pa., Vice- 
gerent Snark for the Williamsport district, and 
George E. Lippincott, of the George E. Lippin- 
eott Lumber Co., Philadelphia, Vicegerent 
Snark of the Philadelphia district. 


Award Prizes in Bowling Tournament 

SEATTLE, WAsH., April 2.—Retail lumber- 
men’s day at the Hoo-Hoo Club of Seattle, was 
a distinctive feature of last Thursday’s Lunch- 
eon in the Junior ballroom of the Olympic 
Hotel. With Frank Compton, of the Compton 
Lumber Co., in the chair, the program developed 
in the most interesting manner. Mr. Compton, 
whose father established the first retail yard 
in Seattle in 1892, reviewed the history of that 
branch of the lumber business, showing that in 
thirty-five years the number of local yards has 
increased to a total of fifty. A laughable sce- 
nario in one act, revealing the cut-throat methods 
of modern retail competition, was put on by 
Earl Jewett, George S. Rich and George David- 
son—with Jewett and Rich as rival retailers 
and Davidson as a Seandinavian buyer. This 
stunt was good, also, as President Roland C. 
Williams remarked, it was like a tragedy in 
showing what is the matter with the lumber 
business. 

When the club assembled for luncheon the 
head table was adorned with six silver loving 
cups and other prizes, being the trophies award- 
ed as the result of the lumbermen’s bowling 
tournament. The winning team was that of the 
Retailers—made up of W. I. McClelland, W. C. 
Miller, George S. Rich, Earl Jewett, J. L. Far- 
rell and H. W. Blackstock, each of whom re- 
ceived a cup. George H. Pickerell, of the 
Wholesalers’ team, was awarded a cup for high- 
est average score and tied with E. S. Luke, of 


the Shinglemen’s team, on highest total score 
for three games. This tie will be played off, 
and the prize, a bowling ball and case, will be 
awarded to the winner. Marfield Boleom, of 
the Cargo team, a beginner, ‘‘ran wild’’ with 
a total of 253 in one game, and was awarded 
a prize for high score. The booby prize went to 
Bob Adair, of the Cargo team. The results were 
announced by Frank Dietz, who kept the score 
for the tournament. 

The program for the next luncheon, April 14, 
will be arranged by the Shinglemen, under the 
direction of Art Bevan and Cecil Gray. 


Plans Biggest Lumbermen’s Picnic 


Vancouver, B. C., April 2.—Who says Hoo- 
Hoo is not doing its part to help this great 
lumber industry in these times of doubtful 
lumber markets? Sandy McDonald, of this city, 
Supreme Jabberwock, has just announced prep- 
arations for the biggest tumbermen’s picnic 
ever held. Sandy says 4,000 people will be at 
this picnic, which will be held on an island 
twenty-five miles from Vancouver. And here 
is the important part: The club has already 
secured consent of the entire lumber industry 
of the district to close up shop so that every- 
body can attend the picnic. Further than that, 
he says the picnic will be held between June 25 
and July 1, which may or may not indicate that 
the picnic will last for a week. If the picnic 
lasts for a week, and it is on an island, and 
the lumbermen can’t get back to run the mill 
and can not telegraph or telephone anyone to 
do it, it looks like this Hoo-Hoo picnic is going 
to bring about a real curtailment among the 
mills of British Columbia. 


Association Contest Closes 


San Francisco, Cauir., April 2.—The con- 
test, conducted under the auspices of the Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation, to encourage lumbermen and saw- 
mill men to send in ideas or methods which 
would assist in eliminating waste of wood and 
lumber, ended on April 1, preliminary to a 
similar contest of the National Lumber Manv- 
facturers’ Association, which will be brought to 
a close in the middle of the month. 

First prize, $50 cash, was awarded to E. H. 
Jarvis, sawmill foreman of the Fruit Growers’ 
Supply Co., Susanville, Calif., for an invented 
spiral roll for use on an edger to hold the lum- 
ber at an exact straight edge. 

Second prize was awarded to A. A. Lund, of 
the Lassen Lumber & Box Co., Susanville, for 
a lumber piling bar device. The new device 
will eliminate roughing and defacing of lumber 
during handling and piling. 

A similar contest will be held each year, ac- 
cording to C. Stowell Smith, secretary-manager 
of the California White & Sugar Pine Manu- 
facturers’ Association and many new devices 
for the lumber industry are expected to be pro- 
vided in this way. 


Conveniences for Public in Forests 


PORTLAND, ORE., April 2.—Conveniences for 
the forest-using public have been provided at 
244 forest camps in the twenty-two national 
forests of Oregon and Washington, according 
to report compiled in the district forester’s 
office, here. Developments range from a few 
simple sanitary provisions to such more inten- 
sively improved camps as Eagle Creek on the 
Columbia River Highway and Denny Creek on 
the Sunset Highway. At most of the camps 
there are only a few improvements, because of 
limited funds, it is said, and much of the de- 
velopment is done by temporary forest officers 
during times when not on other duties. In ad- 
dition to sanitary provisions, simple stone or 
cement fireplaces or stoves are provided wher- 
ever possible. 
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~ Court Finds for Lumber Concern 


MemPHIS, TENN., April 5.—Affirming a deci- 
sion recently rendered in the Federal court of 
Memphis by Judge Harry B. Anderson, which 

ve a judgment of $32,000 to Marshall & 
Neeley who operate a sawmill at Glendora, 
Miss., claimed for insurance as result of a fire 
which destroyed all the lumber on their yard, 
the circuit court of appeals at Cincinnati has 
settled many questions for lumbermen of the 
United States with reference to payment of 
fre insurance elaims. Four insurance com- 
panies, the Commercial Union Fire Insurance 
(o., of New York, Hartford Fire Insurance Co., 
Commercial Union Insurance Co. of London, 
and the Home Fire & Marine Insurance Co. of 
California are affected by the ruling. 

Marshall & Neeley were being financed by the 
Dacus Lumber Co., of Memphis, A. P. Dacus, 
owner, and the ‘‘loss payable’’ clause was made 
out in favor of the Dacus company, to be held 
as a lien on the lumber on the yard against 
advances made. On April 25, 1925, the yard 
was destroyed by fire and practically all the 
lumber was burned, but the insurance com- 
panies refused to settle and suit was filed in 
the Federal court in Memphis. 

The insurance companies contended that the 
policy required that Marshall & Neeley keep on 





Last Minute News 


(Continued from Page 41) 


crease in production, a nominal increase in 
shipments, and a fair increase in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports a substantial increase in produc- 
tion, a slight increase in shipments, and an 
appreciable decrease in new business, 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with four fewer mills reporting, shows 
a small decrease in production, a nominal in- 
crease in shipments, and a marked increase in 
new business. 

Hardwood mills of the Northern Hemlock & 
Hardwood Manufacturers’ Association, four 
fewer than for the previous week, report heavy 
decreases in hardwood production and ship- 
ments, and a slight increase in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 58.—EDpIrTor. | 





[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., April 6.—For the week 
ended April 2, one hundred twelve units report- 
ing to the Hardwood Manufacturers’ Institute, 
and having a normal production figure of 18,- 











Courtesy American-Swedish News Exchange 


This photograph shows a Dalecarlian farm house 
H. B. Blauvelt, Hackensack, N. J.., 


outdoor museum near Stockholm, Sweden. 





which has been transported to Skansen, the 
who sends this 


interesting picture says: ‘‘ Almost 400 years for a structure of wood certainly sufficiently proves 


the lasting qualities of that building material’’ 





hand inventories of lumber as to quality, grade 
and quantity. These records were kept but in 
terms of ‘‘log run’’ instead of by grades and 
the insurance companies claimed this was not 
sufficient. Judge Anderson held, however, that 
the log run figures were sufficient just the same 
as ‘mine run coal’? is sufficient. The insurance 
companies further claimed that the books kept 
by the plaintiffs were not sufficient evidence. 
Judge Anderson held that they were kept in as 
good shape, if not better, than nine-tenths of 
those of other sawmills of the South. The in- 
surance companies next claimed that the ‘‘loss 


payable’’ clause was not properly executed and ’ 


that it should show the Dacus Lumber Co. as 
mortgagee. Judge Anderson held this was not 
necessary and that the agreement was not a 
chattel mortgage. All these findings were up- 
held by the United States Cireuit Court of 
Appeals. 

This decision is good news to the lumbermen 
of Memphis and immediate territory as it estab- 
lishes a precedent and gives them grounds for 
the financing of operations of small mills 
throughout the territory. 


816,000 feet, manufactured 13,435,000 feet, 
shipped 15,842,000 feet, and booked orders for 
15,676,000 feet. Orders on hand amounted to 
121,724,000 feet. 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo.k, Va., April 7.—For the week ended 
April 2, forty mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 10,926,000 feet, manufactured 
7,635,154 feet, shipped 7,579,400 feet, and 
booked orders for 6,471,427 feet. 
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Central Committee Meeting 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 6.—At the invita- 
tion of Secretary of Commerce Hoover, the Cen- 
tral Committee on Lumber Standards will meet 
here Monday, May 2, at the Department of Com- 
merce. 

SAEALLGSAG@LG@#jiGa~“ 22: 

THE EARLIEST known observance of Arbor 
Day was by the people of a little Swiss village 
in the fifth century. 





Height 5%”, length 104”, 
width 614”, 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beautiful 
metal trimmed Treasure Chest or Vanity Box that 
will be a delight to every girl’s heart. 


Made from Tennessee Aromatic Red Cedar, silk 
lined, mirror in top, large size with Corbin lock and 
key, given away FREE. With every LCL order of 
Oak and Maple flooring of 1,000 ft. or moré at 
LCL prices we will deliver to you prepaid one of 
these useful Treasure Chests FREE. 


Just cut this out, pin to your order and you will 
get this unique Treasure Chest without charge. 
Price without order $3.50; West of Denver $4.00. 


Flooring ey direct from mill, or locally from Chicago. 
ny quantity, delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 




















Phone Virginia 0200 CHICAGO 
4-9-27 
The upies an en- 
WHITE pcnte gaa a 9a 
HENRY yak nerve 
STUART a district. 
Building, 


SEATTLE 


Office headquarters for the Northwest 
Lumber Industry 


Let us tell you all the reasons why. 


METROPOLITAN BUILDING COMPANY 


1301 Fourth Avenue 











WEEDS 
A Fire Menace! ! 


Remove this menace— 
by removing weeds! 
Wilson’s WEED KILLER Kills Weeds 
Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER (1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 
Send in a trial order today ! 
1 Galion, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 


Department R 


SPRINGFIELD NEW JERSEY 
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Lumber Dealer Stages Successful Show 


(Continued from page 55) 


to see for myself just what the public thought of 


writer Thursday evening after the last prize 
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the device. As you no doubt have observed for had been drawn and the last visitor had de- 
TENNESSEE MOUNTAIN yourself, this detail of our display has created parted: I 
no ag — any — ra goog. — “I feel that the event has been a most success. 
° ere. ave taken enough orders to move ful one and that the results will show up very Pe 
stock we have had in our warehouse for the last definitely in a dollar and cents way in the next 
a ooring eighteen months and to impress me with the vital few months. The show has cost the company some 01 
necessity of getting direct to the public when a money—$500 to be exact—but for this expenditure 
new article is to be marketed. We have found this nq some worry and work we have had the oppor- 3 
STOWERS LUMBER show exceedingly profitable; in fact, I will be tunity to meet and glad hand more than 3,700 resi. B 
able to turn over to the Fuller company at the gents of the county. And this attendance proves 
conclusion of the affair enough prospects to keep very conclusively, to me at least, that the retail | 
& Ys Faxen O. one of its salesmen busy for a couple of weeks jumper dealer can get people to attend his building 
running them down. This is my first experience now if he will but put his heart into such an B 
HARRIMAN, TENN. with local building shows but, believe me, from air do the proper publicity work and make it 
now on I am going to be strong for them. plain that the exhibits will be educational in na- T 
Manufacturers Since 1912 Several of the exhibitors staged contests of ture. : 
one kind or another in which merchandise was We have 5,000 people in our city. During the 1 
given away. In every such case cards were filled — pon dyn hy sar rangag hy Phapd an Beople 
te ~ a 2 a += vane = their families at this event from as far away as I 
— _ urned over to the Fuller company a e co twenty miles. I have made many new acquaint- 
clusion of the show. In several cases the cards ances and, I hope, many new friends. These peo- I 
Hall K ll & Cc contained spaces where could be checked such ple have seen our office and have learned something 
9 e oge 0. articles of building material and millwork as the about our organization; they now know something Iv 
’ contestant might be interested in. Among the of our facilities for rendering service, and they 
Room 1010, 208 So.LaSalle Street, Chicago prizes awarded were $50 in merchandise, five Sees SD SR DONSER ees Saaee S ae oe 
522 Spring Street, Hot Springs, Ark. mag -_ ten squares of oe . in =e. pore od pam ~— hag be A : re 9 a 
arn door hangers, garage hardware, door Cab- cases wants and desires have been created that 
Foresters to Leading Lum- inets, folding breakfast nook ete. Most of the will, in time, be fulfilled by material or acces- 
ber and Paper Companies | companies exhibiting also gave away souvenirs  sories purchased from this company. 
|] advertising the particular products. We will as a result of this show, be able to 
add many new names to our mailing list and my 
Entertainments men tell me that we have definite prospects that 
= > No attempt was made to furnish elaborate en- Will keep them busy for sixty days to come. But 
J P rar - * _ % . ae i . 
AbD F Hy {| tertainment. The office and the room adjoining yo swal gh mag my — Ts eae cai ce 
o AC IDEAS eed aad ah and the booths were tastefully decorated with friends and acquaintances who, when they are in 
1 eige Wwe AN i] ctTepe paper, plants and flowers. Music was fur- the market for the things we have to sell, will come 
4 u ' 4 bi Si oot nished during the afternoon and evenings by the to us for them. This show has, in my opinion, 
“TRADE CHECKS —- RUBBERISTAMPS Boy Scout band of Hastings, and refreshments, given us advertising and publicity and has built 
Ne eae STENCILS a ao Re i consisting of coffee and doughnuts, were avail- goodwill for us that we could not have obtained 
WA elel bi 3'7 3p ef), i] able at ail times to those who cared for them, 1m any other manner except at many times the 
ROBOTS: ‘PP That these were appreciated is evidenced by the shite to shane & Ciier and & bebter chow ot seme 
Sa A ii i fact that on Wednesday, the first day of the net far Gletant date.” 7 
| SENO FOR QURIPECAL LUMBERMENSCATALQGUE “\} show, 1,800 dozen doughnuts were distributed. semembeteiiiaidiedibetnuaaaes 
Perhaps the one feature of the show that THE NUMBER of wood-using industries in New h 
served to amuse the visitors more than any other yor, jg gradually decreasing, according to a | 
7 5 ; .s 
war et yt oe a ao survey made by Prof. Raymond J. Hoyle, of the 
ew, ty) = 0, we } ." oer oe ws a New York State College of Forestry. The dis- . 
Rus the crowds. during the two days of the show an appearance is especially discernible among the ¢ 
NU | 4 NEW COLLECTION BY THE PORT his mimicry and repartee served to keep all in maj) companies. There is also an indication of 
om aiinicladdnsiehanmmienepen good humor. — consolidations. There has been a loss in the last a 
dt COME ON HOME mee seven years in the packing box industry and e 
The results of the show can be summed up practically no new companies have entered the 
By best in the words of Mr. Fuller, given to the box manufacturing business. 1 
DOUGLAS MALLOCH , 
AUTHOR OF “TOTE-ROAD AND TRAIL” “THE woode: 
“tN FOREST LAND.” ETC 
— oof ta me mum | j—|~| Wholesale Prices of Building Materials | 
Ps _ ‘ee BUILDING MATERIAL LNDEX 
Sypemapetee fon tuts olesale Frices 0 g Mate : 
Seger hy 
werw such as hes, wich * 
aan “1 po oe craves Bureau of Labor Statistics Figures—Chart pre- 
«py. “ay Average for U. &. ; 
Te ae snes cen fore the Poe ng pared by Department of Commerce, Division of | 
Gon dhdedthabantes Gasag- Building and Housing of Bureau of Standards 
bus the commonest aot @ lime, Common, bird 
the ome struck on the line, “His ‘a Average for U. 5. 
7 to hes “line 
x aaron - _ ae sues. ee Maximum Price Level 
“1 know, somehow or other, 
M A whats Ln of you mechan "rat $s. «. ee Price Level, February, 1927 
And » bathe of your dad Bare, reinforcing, 
fees INDEX NUMBERS ‘ 
ne SEDs Dec. Jan. Feb. 
N eregs COMMODITY At peak 1926 1927 1927 
y+ Date Index Index Index Index 
we des Fir, Mo. 1, Building material index.Apr. 1920 299.7 172.7 169.7 167.9 
boo will ° Brick, common ........ Oct. 19207 251.1” 182.3° 174.4 185.7 
£ AS oem Oat hey teh oo Weriock, Wo. 1, northe SEE amen dadnncennaa’ Jan. 1921 233.7 192.5 193.5 186.5 
> you Sue eee — Hollow tile ..........+- June 1920 236.9 137.5 118.8 118.8 
of the home and the humor and phil- lath, Yellow pine, Lime, common, lump....Oct. 1920 286.0 217.1 216.6 212.3 
osophy of home folks. cathe dtunabe Portland cement ....... Sept. 1920 192.9 166.9 165.0 162.1 
“ : Ms Building sand ..........Jan. 1921 209.6 168.4 167.2 159.8 
A new book by “the lumberman sais abi Bars, reinforcing .......: July 1917 327.1 145.4 145.4 141.7 
poer” that should be in every home, Cimcimati Nails, wire ........0000d Jan. 1920 252.9 151.2 150.5 146.4 
and on the desk of every lumberman. Tg} lge ine Flooring, Structural steel ........2 June 1917 381.0 132.4 182.4 129.1 
222 pages. dagen Douglas fir, No. 1.......: Jan. 1920 407.3 183.4 178.4 186.7 
o -~ Plate Glass, Hemlock, No.1, northern.Mar. 1920 282.1 161.3 161.3 161.3 
You want “Come on Home” for — Lath, yellow pine....... Feb. 1920 582.0 132.2 123.7 118.8 
yourself, and to send to the absent. at x fe — Red cedar shingles...... Feb. 1920 346.8 123.6 128.6 126.1 
: ° Oak, white, plain....... Mar. 1920 419.0 181.1 170.3 170.3 
Postpaid, $2. Address: ae Yellow pine flooring..... Feb. 1920 455.3 179.3 177.2 = 
PRESS DENG ccccscscecced Aug. 1920 3829.5 144.5 125.7 125. 
” Putty. 
Kew tork. Window glass .......... Aug. 1918 295.2 149.4 141.2 141.2 
American Lumberman Surpemtine. ee eee Aug. 1919 480.4 174.1 169.8 08.5 
e Hen Tork. De okt vesebaiene ce Jan. 1920 226.4 150.9 150.9 207.5 
431 S. Dearborn Street, Chicago waite Lead, Turpentine ...........-+/ Apr. 1920 601.8 202.0 192.9 175.4 
tees White lead ............ Jan, 1925 243.3 220.1 214.5 214.5 
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Where Spring Gets Me 


I don’t know how the Spring gets you, 
I know the way the Spring gets me. 
Perhaps the most it seems to do 
To some is make them want to be 
Outdoors to pick a flow’r or two. 


But pickin’ flow’rs and pullin’ vines 
Ain’t very satisfyin’ fun; 

For down inside my number nines 
I feel the blood begin to run 

Just like the sap does in the pines. 


There’s wine in every breath of air, 
A lot of God Almighty’s booze 
That never hurt no man nowhere, 
And even down inside my shoes 
I feel it workin’ even there. 


I want to take some forest trail 

And hike and hike till I’m all in, 
want to face some April gale, 

I want to fight some storm, and win, 
And not pick posies in no vale. 


_ 


I don’t know where the Spring seems sweet 
To you, I only know the spot 

The springtime seems the greatest treat 
To me, and makes my pulses hot: 

It always gets me in the feet. 


Well, some may want to lay around, 

And some may want to set and talk, 
But I’ll be glad if I have found 

Some place that I can walk and walk, 
And feel my feet on God’s good ground. 


We See b’ the Papers 


A baseball player doesn’t get much adulation 
until he proves he is unworthy of it. 

In the newspapers, King Ferdinand seems to 
‘have taken the place of the peach crop. 


Some time we would like to see a baseball 
umpire get into an argument with a crossing 
cop. 

An election is an occasion when the people 
are given a chance to choose the lesser of two 
evils. 

President Coolidge has decided to spend his 
vacation in Wisconsin. ‘‘LaFollette, we are 
here! ’’ 

The astonishing thing about an American 
election is not the way it turns out, but the way 
the voters don’t. 

They talk a lot about farm mortgages, but for 
real frozen assets nothing quite equals pre- 
election promises. 

We hope the President will find that there 
are more trout in Trout Lake than there is peace 
in a peace conference. 

The baseball season will open next week, and 
at last the American people will be interested 
in some national matter. 

If the President associates with our Wiscon- 
sin lumberjacks very much he can pick up a lot 
of new words he can use, but won’t. 

Apparently Mr. Lowden would rather be 
president than to tell Mr. Coolidge he was right 
in vetoing the McNary-Haugen bill. 

The remarkable thing about this questions 
and answers craze is the number of things that 
people know that are of no importance. 

Mr. Coolidge ought to spend his vacation in a 
doubtful state. We have had presidents in the 
past who spent their whole four years that way. 

If the President wanted to get away from 
Republican party leaders for awhile, he has 
eertainly picked the right spot in picking Wis- 
consin. 

There are a lot of married men who would 
have liked to invite Mr. Coolidge to their sum- 
mer cottage, but who had tried inviting some- 
one else before. 











Miss Enid Smith, of Chicago, won a prize 
for her essay, ‘‘ Where Lies the Greatness of the 
Constitution,’’ and we are curious to know what 
cemetery she mentioned. 


Speaking of blah, there is the club owner who 
says his team will win the pennant, while he is 
really wondering if by any streak of luck they 
will land in the first division. 


If you rum into trouble 
back out and start over. 


Between Trains 


MILWAUKEE, WIs.—They used to talk about 
the beer that made Milwaukee famous. Well, 
beer may have made it famous, but it was the 
clothing business and metal manufacture that 
gave it a job. These two industries always 
ranked above brewing in volume of manufac- 
ture, even in Milwaukee’s beeriest days. They 
have been Milwaukee’s chief business, and wood- 
working has been no inconsiderable part. To- 
night the metal manufacturers of the city as- 
sembled in annual dinner and proved that they 
were the people who put the hops in Milwau- 
kee’s progress, and not the brewers. 

By the way, the Pfister Hotel, which has al- 
ways been a lumber headquarters, must have 
been reading the AMERICAN LUMBERMAN. The 
old house has been remodeled until you wonder 
why it wasn’t built that way in the first place. 


Port Huron, Micu.—The trouble with a sun- 
flower is that it grows so fast that you fail to 
realize how well the asters are doing. Detroit 
turns out automobiles by the million, and ships 
them to other cities, thereby increasing its own 
population and rapidly reducing the population 
of its rivals at the same time. As a result 
Detroit gets all the best of the statistics. 

But, regardless of Detroit’s growing great- 
ness, the asters also are doing well—F lint, Lan- 
sing, Jackson, Saginaw, Bay City, Pontiac and 
Port Huron. Tonight the Port Huron Kiwanis 
Club had its annual ladies’ night, and it seems 
to us that Port Huron is getting a little more 
neighborly, and a little nicer town in which to 
live, every time we come, which is quite fre- 
quently. 


Sawdust 


The man with grease upon his hair 
Looks mighty slick and mighty sleek, 
And yet I always wonder where 
He works, how much he makes a week. 
To tell the truth, he looks to me 
As though he didn’t work at all, 
Because he doesn’t seem to be 
Like certain fellows I recall. 


The fellows that I used to know, 

The boys who worked around a mill, 
In some old town of long ago, 

Fine lads that I remember still, 
Had something on their hair as well, 


When they came homeward from their toil, 


But what they had, I’m here to tell, 
Was sawdust, and it wasn’t oil. 


And, girls, I want to tell you this: 

That, if you fall for all the grease, 
You’ll maybe never find the bliss 

You hope to find, the married peace. 
If I were you I’d look around, 

In some old sawmill town somewhere, 
Until a fellow I had found 

Who had some sawdust in his hair. 


For that’s the mark of honest toil; 
It proves a fellow can provide; 
It beats a lot of grease and oil, 
And hair too long, and pants too wide. 
Yes, if you’re wise, the better plan 
You ll find is always this, my dears: 
When you get married, take a man 
Who has some sawdust in his ears. 








We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 






















A Brand to 
Tie to- 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Lane i Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage\V’ 


Gladstone, Mich. & Lumber Company 
Chicage Office: 1881 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 
Northern Forest Products 


Henle Flooring 
lo ag 

















Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, ‘Mouldi ngs 
and Box Shooks from SAGINA 


Western White Pine and eid White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 
17 


MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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: Special Source 
for Industrial 
Buyers 


PORT ORFORD 
CEDAR 


a Specialty. 








Philippine Mahogany 
Spruce, Red Cedar, Redwood 
Fir, Hemlock and Pine. 


Ladder stock — Box shooks— 
Casket shooks. 


Air dried, 4/4 to 16/4 
Port Orford Cedar and 
Spruce in stock North 
Kansas City yard. Can for- 
ward on through rate, east 
and south. 


A trial order will prove 
{ie advantage of buy: } 
ing from us. 

R. L. SMITH 


Lumber Co. 


1900 Armour Road 
North Kansas City, Mo. 





























Hardwoods 


OAK itis. 22 Qusrered 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (ur) RIGHT 


OAK FLOORING 


The 


Mow bray & Robinson 


Lumber Company 
CINCINNATI, OHIO 



























Yellow Pine 


| Timbers, Lumber 
| Lath and Shingles 


| For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
















| 

















Southern Pine Export Data 
Figures compiled by the lumber division, De- 
partment of Commerce, show that the total ex- 
ports of southern pine lumber, hewn and sawn 
timber and logs in 1926 was 717,893,000 feet, 
valued at $31,293,752. The quantity exported 
last year was 20 percent less than in 1925, when 
it aggregated 863,199,000 feet, valued at $38,- 
224,474, 

Each of 14 countries in 1926 took 10,000,000 
feet or more of southern pine exports, their 
combined purchases being 87 percent of the 
total, or 625,000,000 feet. In 1925 only 13 coun- 
tries took 10,000,000 feet or more, but the total 
was 750,000,000 feet. Every country in this 
group of 13 took a smaller quantity in 1926 
than in 1925, with the exception of Canada. 
Venezuela got into the 10,000,000-foot class, 
taking last year 19,100,000 feet, compared with 
9,200,000 feet in 1925. 

Exports to Argentina during the last ecalen- 
dar year were 140,500,000 feet, compared with 
194,500,000 feet in 1925. Cuba, the second mar- 
ket in 1925, took only 93,400,000 feet last year, 
dropping to third place, with the United King- 
dom moving to second place. 

Twelve foreign markets in 1926 took more 
than 2,500,000 feet and less than 10,000,000 
feet, against 17 in 1925. The total taken by this 
group and by the still smaller markets last year 
was 92,700,000 feet, compared with 112,700,000 
feet in 1925, showing about the same propor- 
tionate loss as for the larger market group. 


Progress in Use of Short Lengths 


The sale of the short lengths bulletin issued 
by the National Committee on Wood Utilization 
has now reached 20,000 copies. Several retail 
lumber associations have distributed these bul- 
letins to their entire membership. The Asso- 
ciated Contractors of America has likewise or- 
dered copies for its 2,600 members. The Na- 
tional Association of Real Estate Boards has 
cireularized 400 of its members with the bul- 
letin. Several quantity survey organization 
have revised their lumber lists, actually listing 
short lengths required, so that the builder and 
contractor can order intelligently. The national 
committee has also addressed every known plan 
book service organization and is negotiating 
with them to feature short lengths in their lit- 
erature and plan book specifications. The com- 
mittee is also called upon by important lumber 
consumers to assist in the changing of specifica- 
tions so as to conform with the recommenda- 
tions. This work will continue for an indefi- 
nite period. 

The bulletin on end matching softwoods is 
now in the hands of the editor and will be 
printed by the Government Printing Office this 
month. It will probably be released in May or 
June. The committee has decided to get the 
short lengths project well under way before 
releasing the end-matching bulletin, which is 
considered a logical follow-up of the former. 

Contact with ready-cut house concerns has 
disclosed the fact that the majority of them are 
purchasing the greatest quantity possible of 
short lengths because they firmly believe in the 
economy resulting from their use. 

Attention is called to the fact that the Fink- 
bine Lumber Co., of Jackson, Miss., has a full 
page advertisement in the March 12 issue of the 
AMERICAN LUMBERMAN, calling attention to the 
bulletin on short lengths and offering to sup- 
ply a copy free to any lumber dealer who re- 
quests it. The committee expresses the hope 
that other lumber manufacturers will support 
its work in similar manner. 

The following lumber manufacturers have 
each subscribed to 1,000 copies of the short 
lengths bulletin for distribution among con- 
sumers: Union Lumber Co., San Francisco; 
F. B. Williams Cypress Co. (Ltd.), Patterson, 
La.; Southern Pine Sales Corporation, New 
York; Bloedel Donovan Lumber Mills, Seattle, 
Wash.; Eastman, Gardiner & Co., Laurel, Miss.; 














Exchange Sawmills Sales Co., Kansas City; 
Hammond Lumber Co., San Francisco; The 
Pacific Lumber Co., San Francisco; Edward 
Hines Lumber Co., Chicago; Grove-Dowling 
Hardwood Co., Gulf Hammock, Fla., and For. 
dyce Lumber Co., Fordyce, Ark. 

The executive committee has decided to or- 
ganize a subcommittee for the purpose of study- 
ing the gang sawing of lumber in accordance 
with northern European methods, chiefly limited 
to logs 10 or 11 inches top diameter or legs, 
This subcommittee is being organized and plans 
are being prepared for a field study to ascer- 
tain the economies involved both in labor costs 
and in raw material. Practical tests will be 
made in connection with the study. 


Named Cooperative Forestry Inspector 

Charles F. Evans, of the Forest Service, has 
been appointed inspector of codperative for- 
estry in charge of the Gulf States district, com- 
prising Florida, Alabama, Mississippi, Louis- 
iana, Texas, Oklahoma and Missouri, it was 
announced last week. Mr. Evans will have 
charge of inspection work in connection with the 
cooperative activities carried on under the 
Clarke-MeNary Act, which provides for work by 
the Federal Government, the States and the pri- 
vate timber land owners under codperative 
agreement for the protection of forest lands 
from fire, for reforestation and tree planting, 
and for assistance to farmers in timber growing 
and management. Mr. Evans attended the Yale 
Forest School, and has been with the Forest 
Service for fifteen years. He has had a wide 
experience in the various lines of forestry work. 
As inspector of codperative forestry for the 
Gulf States district, his headquarters will be at 
New Orleans, La. 


Trees That Attract Lightning 

The Forest Service is applying the search- 
light of science to the question of just what 
trees are most frequently struck by lightning. 
Woodsmen’s lore has long contained unwritten 
rules to the effect that certain trees in the 
forest should be avoided during electric storms. 
The Forest Service is interested in knowing 
where in the woods it is wise not to be during 
electric storms, but is much more interested 
in procuring valuable data on the forest fire 
hazards incident to such atmospheric disturb- 
aes. Saat aeaeaaeaaeea 

Forest Highway Appropriations 

The Forest Service announces that apportion- 
ments from the $4,500,000 forest highway fund 
authorized for the fiscal year beginning July 1 
have been approved by Secretary of Agriculture 
Jardine for highways in or adjacent to national 
forests in fourteen Western States and Alaska. 
The programs for the various States were deter- 
mined following conferences attended by the 
State highway commissioners, bureau of public 
roads and Forest Service. California leads 
with an apportionment of $575,000, followed 
closely by Oregon with $533,000, Idaho with 
$462,000 and Washington with $415,000. 
Alaska’s apportionment is $361,500. 


(@@2 22022222222 


Wisconsin to Observe Forest Week 


The American Forest Week Committee an- 
nounces that Wisconsin, leading hemlock State 
in the Union, will fittingly take part in the 
observance of American Forest Week, April 24 
to 30. The Badger State, the committee points 
out, is remarkable in having kept a compara- 
tively high rank as a lumber producing State. 
After the original white pine was cut over, tim- 
bermen fell back on the hemlock and hardwood. 
In 1925, 1,068,612,000 board feet of lumber was 
cut in Wisconsin, giving the State fourteenth 
rank in lumber producing. The State ranks 
third in the production of wood pulp. 

The value of lumber and forest products 
turned out annually in Wisconsin has gradually 
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increased during the last twenty years. In 
1905 products from Wisconsin forests amounted 
to $44,395,766, while in 1925 the total value was 
$56,374,735. Of the original forested area of 
30,080,000 aeres, there remains today 2,650,000 
acres, much of it virgin timber. 


Federal Policy in Timber Sales 


The policy of the Department of Agriculture 
in the sale of national forest timber is not to 
erowd Government timber on the market in any 
locality, nor to sell at bargain prices, but to 
make sales at not less than fair, carefully ap- 
praised prices and after public advertisement, 
states William M. Jardine, secretary of agri- 
culture, in answer to a recent criticism of the 
department ’s timber sale policy, which was sent 
to the President in the form of a Senate joint 
memorial adopted by the Oregon legislature, 


this memorial declaring that the Federal timber 
sales had demoralized the timber market in that 
State. In the sale of national forest timber, 
Secretary Jardine said that the Forest Service 
kept in mind four primary objectives: To en- 
able established mills to continue in operation, 
thus stabilizing the communities dependent on 
those mills for employment; to prevent the de- 
preciation in value of Government timber which 
should be logged with privately owned inter- 
mingled timber that is being cut; to aid in the 
development of regions or communities by the 
establishment of payrolls and transportation 
facilities; to harvest ripe or deteriorating tim- 
ber before its value is lost to the owners, the 
people of the United States. In all cases, 
Secretary Jardine stated, the starting of 


a new crop of timber by proper provisions while 
harvesting the old is an essential feature of the 
department’s policy. 





Every sash and door manufacturer understands 
the importance of using the best putty obtainable 
for the glazing of his sash and door output. Un- 
fortunately, however, neither the putty manufac- 


the new dry sash quickly absorbed rain or moisture, 
and naturally the sash expanded, raising the putty, 
and later on when dried out by the sun or heat 
the sash contracted but the petty did not come 
back with the contraction of the sash, consequent- 
ly there was a small crack between the sash and 
putty, and this was the beginning of the loosening 

of the putty and its not 








Joint exhibit by members of the Milwaukee Millwork Bureau at the 
Fifth Annual Home Show recently held in that city 


adhering to the sash. 

“Had the sash been 
painted as soon as ex- 
posed to the weather 
this would never have 
occurred. How often 
we have seen new glazed 
sash lying on _ the 
ground, waiting for the 
completion of the build- 
ing, the sash _ not 
painted or even pro- 
tected from the _ ele 
ments; or possibly the 
building is nearly fin- 
ished, the sash are fitted 
and in, still they are 
not painted, and it may 
be days or even weeks 
before they are finally 
painted, during which 
time these sash may 
have withstood several 
rainstorms, and then 
perhaps a month, six 
months or a year later 
the owner of this build- 
ing writes that the put- 
ty is coming loose, an 
inferior glazing job, or 
not first class putty 
was used. Nothing 
could be further from 
the truth, yet we ask 
you to stop and reflect 
and admit if true, did 
you ever receive a com- 
plaint like this? 

“We wish for the ben- 
efit of our trade we 
could print in big bold 
letters on every window 
sash, ‘THESE SASH MUST 








turer nor the sash and door producer can control 
the treatment accorded to the sash on the con- 
struction job, and therefore complaints do some- 
times arise which are not justly chargeable either 
to the putty maker or to the sash and door factory. 

In an effort to obviate these unnecessary com- 
plaints so far as possible, and thereby coéperate 
with the sash and door manufacturer in his effort 
to deliver goods that shall prove thoroughly satis- 
factory to the consumer, the Allen Paint & Putty 
Works, of Chicago, has been carrying on an edu- 
cational campaign that ought to prove helpful to 
producers, distributers and users of glazed sash. 
The Allen concern speaks with knowledge and 
authority on this proposition, having been engaged 
for over forty years in the exclusive manufacture 
of putty, being maker of the Master brand of 
Primeless Putty, manufactured especially for the 
sash and door trade. 

The Allen company attributes 75 percent of 
primeless putty complaints to failure of the cus- 
tomer to paint the sash as soon as exposed to 
the weather, and tells how to prevent this trouble, 
as follows: 

“The most prolific source of complaints is putty 
coming loose from sash; the most serious thing 
that could happen, especially after you have 
shipped the glazed sash to your customer and 
possibly the sash have been set. These sash may 
have been properly glazed by the sash manufac- 
turer and stored in a good warehouse, later shipped 
to the builder, and up to this time the putty was 
in an excellent condition; but the sash were not 
painted as soon as exposed to the weather and 


BE PAINTED AS SOON AS 
EXPOSED TO THE WEATHER.” 


Notes of the Millwork Trade 


The reports of new building construction begun 
or in contemplation for the early future continue 
to be of very satisfactory volume, and now that 
the season has rounded the turn into settled and 
favorable building weather, sash and door manu- 
facturers are reporting noticeable increases in in- 
quiries for special work, and in orders for stock 
zoods. 

There seems to be good reason for expecting in- 
creased country demand during the coming months, 
and, in fact, yard buying throughout the country 
sections of the middle West is on a more active 
basis than for some time. 

On the Pacific coast, orders are reported in in- 
creased volume, with even more marked increase 
in the number of inquiries. This strengthening in 
demand has been sufficiently noticeable, in the case 
of some producers, to warrant more active opera- 
tion and the building up of reserve stocks to meet 
the expected increase in buying. 

The window glass producers also seem to be 
touched by the prevailing optimism, and are talk- 
ing about the probability of considerably increased 
demand as the building season progresses. The 
importation of foreign glass continues to cut quite 
a figure in the trade, both in plate and window 
glass. A hearing is to be held in Washington, 
D. C., on May 9, at which possible changes in the 
glass tariff wil) be considered. 


HUDSON anononine 


The First Choice 
of Shrewd Dealers 


Lumber dealers who have taken 
on Hudson Oak Flooring haven't 
been disappointed. It sells well 
against any competition, because it 
has the merit flooring buyers are 
looking for. 








You will find that this accurately 
machined, smooth finished floor- 
ing will make a hit with your cus- 
tomers. 


a 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 


Plants at 
MEMPHIS, TENN. VICKSBURG, MISS. 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘Gavze Hardwoods 


Wan Vice 
White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 415 Lexington Ave. 
Chicago, Ill., 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bidg. 
Johnstown, Pa., Title & Trust B 
Seattle, Wash., 4432 White Bidg. 
Cincinnati, Ohio, 324 First Nat’l Bank Bidg. 

















North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

peed seo Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 








Machine Molder Practice 
A manual on molder wo 
machine. 


gupadepentence of the moldi 
li by a practical er who traveled 


th ds of miles to gather th 
information. Bound in Red Leather. $2.5 
postpai 
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saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


= 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 
LUMBER CO., Ltd. 


ANSLEY, LA. 





























Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 























Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
Se MC 














Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


American{iimberman 


431 So. Dearborn St., CHICAGO 























. 
Incorporations 
ARKANSAS. Little Rock—Elaine Cooperage Co., in- 
corporated; capital, $20,000. 
CONNECTICUT. 


Southbury—Southbury Lumber Co., 
incorporated; capital, $25,000. 
DELAWARE. Wilmington—Far Eastern Lumber Co. 
(Ltd.), incorporated; capital, ,000. , 

Wilmington—R. P. Whitty Co., incorporated: capital, 
2,300 shares common stock; to operate sawmills. L. 
Rogers, L. A. Irwin and W. G. Singer. 

Wilmington—Long Leaf Yellow Pine Manufacturers’ 
Association, incorporated; no capital; L. T. Corteau, 
A. L. Miller and Alfred Jarvis; to manufacture long 
leaf pine lumber and products. 

INDIANA Evansville—Meredith-Kratz Lumber Co., 
incorporated; capital, $5,000. 

Indianapolis—Bridgeport Lumber Co., incorporated; 
capital, $15,000. 

Indianapolis—Marsh Lumber Co., 100 shares no par 
value. 

LOUISIANA. Alexandria—Acme Lumber & Supply 
Co., incorporated; capital, $15,000 

Amite—Roseland Box Co., incorporated; capital, $250,- 


New Orleans—Manning Naval Stores Co., incorporated; 
capital, $75,000. 

MARYLAND. Baltimore—Shillingburg & Browne, in- 
corporated; capital, $6, ; Oscar A. Shillingsburg, 
1934 E. 30th St.; lumber. 

Bethesda—Bethesda Lumber Co., incorporated; capital, 
1,250 shares, no par value. 

MASSACHUSETTS. Worcester—Richards-McKoan Co., 
incorporated; capital, $100,000. 


MICHIGAN, Dearborn—Kandt-Penhale Lumber & 
Supply Co., incorporated; capital, $100,000. Old con- 
cern. 


Detroit—Thos. V. Heston Lumber Co., incorporated; 
capital, $75,000; wholesale. 

Monroe—Wolverine Lumber de Supply Co. increasing 
eapital from $75,000 to $150, 

ee & Church, = AES capital, $75,- 


NEW YORK. Jamaica—Horowitz Lumber & Wreck- 
ing Co., incorporated; capital, $20,000; F. Cutola, atty., 
155 South Rd. 

Manhasset—Manhasset Lumber & Supply Co., incor- 
porated; capital, $20,000; James J. Brown, 8535 Wood- 
haven Blvd., Woodhaven, ae 

Manhattan—European Wood Products Co., incorpo- 
rated; capital, 200 shares, no par value; brokerage, com- 
mission; Harry C. Hand, 150 Broadway, New York City. 

Richmond—Tottenville Coal & Lumber Co., incorporat- 
ed; capital, $100,000; Wm. J. Dempsey, 121 Wood Ave., 
Tottenville, N. Y. 

OHIO. Valley City—Strongville Lumber Co., 
porated. 

OREGON. Portland—Rose City Hardwood Floor Co., 
incorporated; capital, $5,000; old concern. 

PENNSYLVANIA. Pittsburgh—Germain Lumber Co., 
incorporated; capital, $100,000; wholesale lumber. 

Williamsport—Reese-Sherriff Lumber Co., incorporat- 
ed; old concern, 

TENNESSEE. 
incorporated; 
lumber. 


WASHINGTON. Raymond—Case Cedar & Shingle Co., 
incorporated; capital, $30,000. 

WEST VIRGINIA. Elkins—Spears Lumber Co., in- 
corporated; capital, $200,000. 


BRITISH NORTH AMERICA 


ONTARIO. Trenton—W. J. Nolan & Sons (Ltd.), or- 
ganized with capital of $40,000; to deal in lumber. 


QUEBEC. Quebec—Northern Logging & Contracting 
(Ltd.), organized with capital of $250,000: Pres., Jo- 
seph Tremblay, Chicoutimi, Que. Main office 229 St. 
Paul St., Quebec. 


Business Changes 


ARKANSAS. Elaine—Harrison Lumber Co. succeeded 
by ©. C. Curl Lumber Co. 

Gould—Gould Cooperage & Lumber Co. sold slack bar- 
rel stave mill to Gould Stave Co., a new organization 
composed of O. A. Lowe and associates of Dermott. 

CALIFORNIA. Castella—Baker & Rodgers sold to 
Lassen Lumber & Box Co. 

Los Angeles—Athens Lumber Co. succeeded by R. R. 
Bittenger at 11963 S. Vermont. 

Los Angeles—Beesley & Byrne sold to C. E. Brooks. 

Sunland—Strube & Sweet Lumber Co. succeeded by 
Sunland Lumber Yard. 

, Sunnyvale—Sunnyvale Lumber Co. sold to Lucas Mfg. 
40. 

GEORGIA. Sandersville—Turner-Cooper Lumber Co. 

succeeded by Thos. S. Turner Co. 


ILLINOIS. Chicago—Norwood Park Lumber Co. suc- 
ceeded by Louis Schroeder Lumber & Supply Co. 

Hinsdale—Bohlander Bros. & Froscher succeeded by 
Hinsdale Lumber Co. and name changed to Hinsdale 
Lumber & Material Co. 


incor- 


Loudon—Loudon Sand & Gravel Co.. 
capital, $12,000; planing mill and retail 


INDIANA. Terre Houte—Turner Bros. Co. changing 
name to Turner Glass Co, 
KANSAS. Newton—Swartz Lumber Co. succeeded by 


Light Lumber Co. 


LOUISIANA. Mansura—Geo. L. Drouin Lumber Co. 
sold to Shreveport Long Leaf Lumber Co. 


MASSACHUSETTS. Holyoke—Wm. G. Angers & Co. 
moving to Springfield. 
MICHIGAN. Alto—Alto Lumber Co. succeeded by 


R. E. Colby. 

Detroit—Lumber Service & Credit Co. (Inc.), Mill- 
work Quantity Survey Bureau (Inc.) and Detroit Lum- 
ber Dealers’ Association moving to Suite 928-940 Mich- 
igan Theater Building, Bagley Avenue, Detroit. 


Ypsilanti—James Crosby succeeded by Crosby Mfg, 
Co. (Inc.) 

MINNESOTA. Canton—C. L. Oolman lumber yard 
sold to Herbert Wickett, Iver Oraker and Homer Vail, 

Rothsay—Rothsay Lumber Co. sold to Moen Lumber 
Co. 


MISSOURI. Union Star—Chas. H. Corder Lumber Co, 
succeeded by G, A. Moyes. 

NEBRASKA. Chester—Brown Lumber Co. sold to 
Citizens Lumber & Supply Co. 

Crawford—Foster Lumber Oo. sold to Reitz & Crites 
(Inc.), of Chadron; will continue under old manage. 
ment. 

Eagle—Cornbelt Lumber Co. sold to P. B. Cruise 
Grain Co. 

Winnebago—McGregor Bros. 

Cherny & Watson Lumber Co 


NEW JERSEY. Orange—Orange Glass Co. succeeded 
by Orange Sash, Door & Glass Co. 
NEW YORK. Lockport—Murphy Bros. Lumber (Co, 
succeeded by L. N. Whissel Lumber Corporation. 
NORTH DAKOTA. Devils Lake—Bovey-Shute Lumber 
Co. sold to poner Lumber Co. and Nortz Lumber Co, 


lumber yard sold to 


Milnor—M. & W. Lumber Co. sold to Thompson Yards 
(Ine). 
OHIO. Cleveland—Meyer Millwork Co. succeeded by 


Triangle Sash & Door Co. 

Worthington—Potter Lumber & Supply Co. purchased 
yard of Eureka Avenue Lumber Co. and will operate as 
a branch with M. S. Acre in charge; extensive additions 
and changes in yard planned. 


OKLAHOMA. Fargo—Farmers Grain & Supply Co sue- 
ceeded by Farmers Grain & Lumber Ce., incorporated; 
capital, $50.000. 

OREGON. Hood River—A. L. Anderson has purchased 
an interest in the lumber yard of C. C. Patrick Co. 

Klamath Falls—Stockton Box Co. of California has 
purchased the sawmill of the Shasta View Lumber & 


x Co. 
Yamhill—W. N. Trent sold his sawmill to Frank Stow. 
TEXAS. Amarillo—Montgomery Lumber Co. succeed- 
ed by C. F. Smith Lumber Co. 


Borger—Wilkinson-Bond Lumber Co. sold to North 
Texas Lumber Co. 


WASHINGTON. Castle Rock—Hyde & Buker Bros. 
have purchased the Peabody Saw Mill. 

Centralia—Levi Arnold sold sawmill to Frank E. Web- 
ster and others. 

Colfax—Colfax Lumber & Fuel Co. sold to Potlatch 
Lumber Co. 

Mineral—Round Top Lumber Co. has purchased cer- 
tain equipment from the Millberg Lumber Co. 

Monroe—Jacob Sjolander has purchased the Monroe 
Shingle Mill. 


WEST VIRGINIA. Elkins—The Spears Lumber Co., 
a newly organized concern, has taken over the holdings 
of the Whitmer-Parsons Pulp & Lumber Co., of Par- 
sons, operating in Randolph and Pendleton counties 
where large acreage of timber and all properties have 
been purchased by the new company. Will be incorpo- 
rated with $200,000 capital; plans construction of five 
miles of new railroad and general expansion of the 
business. 


WISCONSIN. Boscobel, La Crosse, Viroqua and West- 
by—C. L. Colman Lumber Co. has sold its retail yards 
to the newly organized Taylor Lumber Co. and retires 
from the retail field. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—Mill and equipment of the Shep- 
pard & Morse Lumber Co. sold to Building & Mill sup- 
ply ae reported mill will be dismantled and machinery 
resold. 


New Ventures 


ALABAMA. Andalusia—America Forest Products Co. 
has started a wholesale lumber business. 

ARIZONA. Phoenix—L. F. Reed erecting building 
and will open lumber yard. 

CALIFORNIA. Arlington — Dill Lumber Co. has 
opened a retail yard. 

Los Angeles—Hobbs, Wall & Co. opening wholesale 
office at 234 Chamber of Commerce Building; headquar- 
ters, San Francisco. 

Los Angeles—F. D. Butzer wtmwogg Saw Co. organized. 

San Francisco—R. H. Gardiner mber Co. opening 
at 312 California St. 

San Francisco—Indiana Flooring Ce. opening at 659 
Howard St. 

Wilmington—Coast Lumber & Supply Co. opening re- 
tail yard. 

Yuba City—R. H. Seltzer, of Klamath Falls, Ore.. 
and H. R. Bauman, of Bray, Calif., will establish a 
box factory here. 

FLORIDA. Jacksonville—B. C. Harrell has started a 
commission lumber business. 

Jacksonville—J. T. Lord Lumber Co. will open a re- 
tail yard at Mt. Plymouth; now in business at Fairvilla. 

GEORGIA. Griffin—Acme Furniture Co. reported will 
start a furniture factory here. 

Homerville—Superior Pine Products Co. recently began 
business here. 

IDAHO. Bonners Ferry—King & Hanson Lumber Co. 
starting a sawmill. 

ILLINOIS. Twin Lakes—MecNeil Lumber Co. starting 
a retail lumber business. 

Quincy—T. J. Wright has been granted permit for 
lumber yard at Front St. and Maiden Lane; crating 
mill will also be installed. 

INDIANA. Booneville—Dwight Caswell will start a 
retail lumber business. 

IOWA. Buffalo Center—J. A. Fredricks will open a 
lumber yard. 

KANSAS. -—~ (ifort ss Lumber Co. 
opening retail yard 

Eureka—L. F. Reed started a retail Inmber business. 

Hutchinson—Engstrom Lumber Oo. will epen a yard. 
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Wichita—Jobn Engstrom opening branch lumber yard 
at 147 N. Waco Ave. 

MICHIGAN. Detroit—Fulton Lumber & Wrecking 
Co. opening retail yard. 

Grand Rapids—Gideon-Anderson Lumber Co. opening 
wholesale lumber business. 

Hamilton—Hamilton Lumber Co. opening retail busi- 
ness. 

MISSOURI. St. Marys—Chas. E. Kiefner and son, of 
Perryville, Mo., are looking for site on which to install 
jumber yard. 

NORTH CAROLINA.. Goldsboro—Virginia Lumber & 
Box Co. opening retail branch. 

Wilmington—Julius Herbst will establish factory for 
manufacture of small speedster type boats, installing 
rip saws, planing units, etc. 

NORTH DAKOTA. Martin—Martin Hardware Store 
has installed a hardware and lumber business. 


OKLAHOMA. Maud —Conway-White Lumber Co. 
opening retail yard. 
OREGON. Braymill—Braymill White Pine Co., saw- 


mill, will add commisary, etc. 

Cottage Grove—Glenn Anderson and son have begun 
operation of new sawmill. 

Powers—George Laird and W. B. Best have engaged in 
the logging business. 

PENNSYLVANIA. Philadelphia—J. E. Black & Co. 
opening wholesale business at 3106 N. 5th St. 

TEXAS. El Paso—Alamo Lumber & Coal Co. opening 
retail lumber business. 

Elsa—Temple Lumber Co. opening retail business. 

Girvin—Stockton Lumber Co. opening new branch; 
retail. 
La Villa—Temple Lumber Co. opening retail lumber 
yard. 

WASHINGTON. Aberdeen—City Wood Co. opening 
at 123 W. Heron St., Wallace McClymont in charge; 
will handle output of Aberdeen Lumber & Shingle Co. 


BRITISH NORTH AMERICA 


ONTARIO. Brigden—Murray Johnson has purchased 
equipment and begun operation of a sawmill. 


New Mills and Equipment 


ALABAMA. Andalusia—W. A. Lyons, with other 
local business men, is organizing a company to manu- 
facture furniture; site secured and plant will be erected. 

ARKANSAS. Leslie—Franks & Blair, who own 1,700 
acres of timber, are erecting a stave mill on it. 

CALIFORNIA. Alameda—California Mill & Lumber 
Co. will expand plant. 

FLORIDA. Live Oak—Nants Mfg. Co. 
woodworking machinery. 

Palatka—Southern Veneer Co. rebuilding plant re- 
cently destroyed by fire; cost, $50 

GEORGIA. Fargo—Superior Pine Products Co. install- 
ing retort and creosoting plant. 

Augusta—Perkins Mfg. Co. installing new millwork 
machinery; changing to electric drive. 

INDIANA. Terre Haute—Marsh Manufacturing Cor- 
poration being organized by Harry B. Marsh of the 
Terre Haute Handle Co. to manufacture a new type of 
shovel handles; plant will be erected. 

MISSOURI. St. Louis—Chas. Theuner Planing Mill 
Co. will rebuild plant recently burned. 

NEW YORK. Pulaski—Salmon River Table Co. re- 
building burned plant. 

NORTH CAROLINA. Statesville — Carolina 
Furniture Co. building: addition to plant. 

OREGON. Toledo—J. W. Southwell & Son, sawmill, 
erecting new plant on Rock Creek. 

TENNESSEE. Johnson City—Empire Chair Co. has 
completed first unit of new chair plant. 

VIRGINIA. Martinsville— American Dining Room 
Furniture Co. erecting 70 x 100 ft. factory building to 
replace burned plant. 


Casualties 


ARKANSAS. Mineral Springs—Mill and planer of 
John MeMullain, leased and operated by Friday & Sons 
Lumber Co., destroyed by fire; loss, $50,000. 

CALIFORNIA. Van Nuys—Van Nuys Planing Mill, 
owned by Carpenter Bros. (Inc.), destroyed by fire; 
loss, $150,000. 

GEORGIA. Quitman—J. H. Barfield Lumber Co.’s 
sawmill destroyed by fire; loss, $100,000; will probably 
be rebuilt. 

ILLINOIS. Chicago—Malkov Lumber Co., loss by 
fire, $50,000. 

MARYLAND. Wallman—Morrison-Gross Lumber Co.’s 
mill destroyed by fire; loss, $10,000; will be rebuilt. 

MONTANA. ‘Twin Bridges—lInterstate Lumber Co., 
loss by fire, $20,000. 

NEW YORK. Katonah—Katonah Lumber Co., loss 
by fire, $10,000. 

Westfield—Farr Lumber Co., loss by fire, $10,000. 

WASHINGTON. Everett—Monarch Mill Co., loss by 
fire, $3,500; kiln and shingles burned. 

WEST VIRGINIA. Beckley—E. H. Crouch Lumber 
Co., loss by fire, $50,000. 

BRITISH NORTH AMERICA 

ONTARIO. Jasper—Wm. Quentin, loss by fire in saw 

and grist mill, $3,000. 


Manager’s Entertainment Expenses 


A lumber company employed a general manager 
of its mill under a written contract which defined 
his duties and provided for a stated salary, payable 
monthly. The general manager worked for the 
company for about two years. He attended meet- 
ings of lumber associations, although such atten- 
dance was not a part of his duties as general man- 
ager nor of any particular benefit to the company. 
He also incurred expense for railroad fares, hotel 
bills and suppers and entertainment for customers 


will install 


Parlor 


and prospective customers of the company. A part 
of the expense was for railroad fares and hotel 
bills in going to out-of-town places to sell lumber. 
The officers of the company resided at a different 
place; they did not examine the books of the com- 
pany and did not know what the manager’s expense 
accounts included. The general manager claimed 
that he was entitled to be reimbursed for these 
expenses, and the company denied such right. 

At the trial the court permitted the assistant 
manager of another lumber company to testify 
that it was customary for lumber companies to 
allow their managers to charge up in lump sums 
reasonable amounts for expenditures in railroad 
fares, hotel bills and suppers for customers and 
prospective customers. 

The general manager recovered judgment. On 
appeal, the judgment was reversed. The court said 
that the evidence of the custom of other companies 
should not have been admitted in evidence. There 
was nothing in the terms of the contract between 
the general manager and the company from which 
it might be inferred that the company intended 
that he should attend meetings of lumber associa- 
tions and charge the expenses of going there and 
entertaining prospective customers. The general 
manager might charge against the company the ex- 
pense of trips, such as fares and hotel bills in 
going to nearby towns to sell lumber and transact 
business for the company. 

{Ozark-Badger Co. vs. Roberts; Arkansas, 287 
S. W. Rep. 401.] 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con- 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for April 1, 1927. 


STATH OF ILLINOIS, 
County of Cook, §§5- 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMER 
C. Hous, who, having been duly sworn according to 
law, deposes and says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and if 
a daily paper, the circulation) etec., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Ill. 

Editor, ELMer C. House, 6704 Stewart Ave., Chi- 
cago, Ill. 

Managing Editor, A. L. Forp, 6224 Kimbark 
Ave., Chicago, Ill. 

Business Manager, ELMER C. HOLE, 6704 Stewart 
Ave., Chicago, I1l. 

2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the indi- 
vidual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its 
name and address, as well as those of each indi- 
vidual member, must be given.) 7 

Carl W. Defebaugh, 1120 E. 50th St., Chicago, 


Ill. 
ae eas C. Defebaugh, 1130 EB. 50th St., Chicago, 


3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per- 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, so 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list.of stock- 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
books of.the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given ; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the oo as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown 
above is ..... ...--+ (This information is required 
from daily publications only.) 

ELMeR C. Hous, 
Secretary. 

Sworn to and subscribed before me this 30th day 
of March, 1927. Henry S. LOVELY, 

(Seal.) Notary Public. 

(My commission expires April 2, 1928.) 
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E. L. BRUCE COMPANY 


Memphis, Tennessee 
Largest Makers of Oak Flooring 
in the World 
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E. |. KARR, manager of Grays Harbor Log 
Scaling & Grading Bureau, died at Aberdeen, 
Wash., Saturday, April 2, following an opera- 


tion. Mr. Karr was well known throughout the 
Pacific Northwest, having been manager of the 
Columbia River Log Scaling & Grading Bureau, 
of Portland, Ore., for several years before mov- 
ing to Aberdeen. He is survived by his widow, 
Anna E. Karr, a daughter, Evelyn M. Karr, and 
a son, Harry E. Karr. 


AARON SHAPINSKY, a retired lumber and 
stave manufacturer, of Louisville, Ky., died on 
March 31 in that city at the age of 84. Mr. 
Shapinsky operated sawmills at Nabb, Watson, 
Scottsburg and Huntingburg, Indiana, and was 
well known to the trade in southern Indiana 
and northern Kentucky. Three sons and three 
daughters survive. 


ADOLPH O. MANLEY, 38 years old, manager 
of the Harvey Lumber Co., at Carlton, Minn., 
was found dead in his garage March 30, the 
victim, of carbon monoxide poisoning. He was 
discovered by members of his family when they 
had heard the engine of his car running. Mr. 
reed formerly was justice of the peace at 

arlton. 


WILLIAM RUSSELL PICKERING, founder 
and chairman of the board of the Pickering 
Lumber Co., Kansas City, Mo., died at his 
home, 59th Street and State Line, in that city 
four o’clock Friday 
morning, April 1, at the 
age of 77. While he 
had been in poor health 
for the last two years, 
his illness did not be- 
come critical until three 
weeks ago when a fatal 
complication affecting 
the heart and kidneys, 





developed. He is sur- 
vived by his son and 
THE LATE 


W. R. PICKERING 





daughter -in-law, Mr. 
and Mrs. William A. 
Pickering, and _ three 
grand-children: Russell 
Cravens, Zoe Louise and 
Cynthia Ann Pickering, 
all of 20 Janssen Place, 
Kansas City. Funeral 
services were held at 
the home at two o’clock 
Monday afternoon, April 
4, Rev. J. W. Ruston of 
Reorganized Church of 
Jesus Christ Latter Day Saints, officiating. The 
pallbearers, all officers of the Pickering Lumber 
Co., were: T. M. Barham, Walter Robison, J. W. 
Deal, P. H. Neyhart, W. R. McKee, William 
Hussey, W. Q. Church and H. J. Ebert. Burial 
was in the Pickering Memorial Room in the 
Pantheon at Forest Hill Cemetery. 

In the passing of W. R. Pickering the lumber 
industry loses one of its pioneers. For a half 
century he was a prominent figure in the pro- 
duction and distribution of southern yellow pine 
and his company interests in more recent years 
expanded their operations to include the manu- 
facture of southern hardwood and California 
white and sugar pine. Thus the comparatively 
modest enterprise which he founded in southern 
Missouri in 1880, attained a growth extending 
half way across the continent within the span 
of an active business life. 

Mr. Pickering was born in St. Louis County, 
Missouri, Sept. 31, 1849, the son of English 
parents. In 1870 he married Jane Coggburn, of 
Cole County, Missouri, and two years later 
moved to Joplin, engaging in the mining and 
smelting business. Being thus close to the 
northern edge of the south’s vast yellow pine 
timber stands, he was not long in seeing the 
possibilities of the lumber business. In 1880 he 
formed a mercantile partnership with Ellis 
Short, known as Short & Pickering, which soon 
extended its activities to the handling of posts, 
timber and railroad material. Moving to Spring- 
field, Mo., in 1887, he and his son, William A. 
Pickering, organized the W. R. Pickering Lum- 
ber Co., seven years later establishing the first 
sawmill at Pickering, La. Other mills were 
added later, both in Louisiana and East Texas, 
so that by the time the yellow pine industry 
reached its zenith the Pickering operations were 
among the largest factors. In the distributing 
field the company was and still is equally active, 
operating an extensive line of yards in Kansas 
and Missouri. In 1898 headquarters were moved 
to Kansas City where they have since been 
maintained and where they are now housed in 
a magnificent new office building, built, owned 
and occupied exclusively by the company. Not 
only is this structure thoroughly utilitarian, 
but it is a fitting memorial and permanent mon- 
ument to the character, acumen and energies 
of the founder. 















Beginning in 1919 with the acquisition of over 
one billion feet of pine timber in northern Calj- 
fornia, the Pickering interests later acquired 
two large sawmill operations at Standard ang 
Tuolumne, Calif., as well as a large millwork 
factory at Sonora. These plants, together with 
that of a new sawmill to be built this year, are 
backed by a timber supply sufficient to main- 
tain the operations for fifty years, a factor 
which ranks the Pickering western operations 
among the most important on the West Coast. 
So it is that before he ceased his persona] 
activities in his company, following the death 
of his wife in August, 1924, William Russe} 
Pickering lived to see the fruits of his toil create 
and provide the essentials of a successful enter- 
prise which from first to last will have endured 
for a full century. In 1926 all of the separate 
interests comprising the various company oper- 
ations were acquired and consolidated in one 
concern—the Pickering Lumber Co. of Kansas 
City, Mo., of which William Alfred Pickering is 
president and active head. 


RICHARD G. PETERS, one of the most pic- 
turesque figures of the old Michigan lumber 
days, died at his home in Manistee, Mich., on 
April 1, at the age of 94. Although Mr. Peters 
had made several fortunes during his- lifetime 
reputed to aggregate millions of dollars, he 
had lost them and for the last few years had 
lived in comparative poverty, owning little be- 
sides his home in Manistee. He had been blind 
for some years but was active up to two weeks 
prior to his death and still believed it possible 
to retrieve his fortunes, expecting to make 
another million before he was 100 he said. He 
was an inventor as well as business man and 
had a new salt separator under way. Mr. Peters 
was born in New York State in 1832, moving to 
Michigan when a child. His first work was in 
the employ of James Ludington, founder of the 
city of Ludington, Mich, and a leading lumber- 
man. Mr. Peters entered a lumber firm partner- 
ship in 1867 and invested his profits in timber 
lands. He built several logging roads and his 
holdings soon spread over the State and into 
Canada and adjoining states. It was estimated 
at one time that his fortune was around $10,- 
000,000 but in 1890 he went into a receivership, 
owing $2,000,000. Within a few years he had 
again built up a big fortune which he invested 
in oil, gold and silver properties which eventu- 
ally turned out worthless. In 1910 he was again 
bankrupt. Among the concerns which were 
headed by Mr. Peters during his career were the 
Peters Salt & Lumber Co., of Eastlake, Mich., 
one of the largest operations of its day, and the 
Peters Lumber & Shingle Co., of Benton Harbor, 
a large and successful milling plant turning out 
what was for that time an enormous annual 
production. Mr. Peters is survived only by a 
widow. He never had any children. 


CAPT. CHARLES C. PAUL, head of the firm 
of C. C. Paul & Co., ship brokers and charter- 
ers of Baltimore, Md., died March 29 at his 
home in that city after a short illness in his 
eighty-second year. Though not actually en- 
gaged in the lumber trade, Captain Paul for 
many years held relations closely connected with 
the business. For almost a generation he com- 
manded vessels in the service of Greenleaf John- 
son & Son, and its predecessor, the Greenleaf 
Johnson Lumber Co., and when he engaged in 
shipping enterprises on his own account, he 
retained the goodwill of the lumbermen and 
continued to handle much of their carrying 
trade. Only a month or two ago, one of his 
firm’s craft, the fourmasted schooner Emorett, 
brought a cargo of 500,000 feet to Baltimore. 
Captain Paul is survived by sons who are con- 
tinuing the business. 


D. P. KJOSNESS, aged 75, president of the 
Madison Lumber Co., and one of the most prom- 
inent lumber retailers in the northwest, died at 
his home in Lewiston, Idaho, Wednesday, March 
3, after a short illness. Mr. Kjosness was a 
Norwegian by birth, coming to this country 
when 18 years of age and to the Northwest in 
1903. He settled first at Moscow, Idaho, then 
four years later moved to Spokane and 14 
years ago located in Lewiston, Idaho. He was 
prominently identified with the Lutheran church 
there and its activities throughout his life. He 
is survived by his widow and nine children: 
Mrs. O. A. Lende, Pandy, Minn.; Mrs. A. 8. 
Byland, Seattle, Wash.; Mrs. O. S. Hoan, Spo- 
kane; Mrs. George Mohn, Northfield, Minn.; 
Miss Nikoline Kjosness, Seattle; I. G. and G. W. 
Kjosness, Lewiston, G. . Kjosness, Spokane, 
and W. D. Kjosness, Boise, Idaho. 


PAUL W. LANGE, 64 years old, of Des Moines, 
Iowa, died in St. Helen’s, Ore., March 23, ac- 
cording to word received at _ International 
Hoo-Hoo headquarters. Mr. Lange was born 
in Bromburg, Germany, Feb. 1, 1863, and was 
brought to America at an early age. He was 
identified with several enterprises, including the 
Muskegon (Mich.) National Bank, in his early 
business career, and entered the lumber business 
in 1886. He formerly- was a partner in the firm 
of Lange & Critz Box & Lumber Co., Clarks- 
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purg, W. Va. Later he moved to Fairmount, 
Ww. Va. and thence to Des Moines. 


ANDREW J. HAUS, 71 years old, a lumber- 
man for 50 years, died at his home in St. Louis, 
Mo. on April 1. Mr. Haus was born Aug. 18, 
1856, and became identified with the lumber 
pusiness in 1877 at Marysville, Mo. He moved 
to St. Joseph in 1898, and to St. Louis in 1910, 
where he established the Haus Lumber Co. He 
is survived by a son, Eugene M. Haus, a lum- 
berman. 


G. C. B. WHITESELL, representative for the 
J. J. Newman Lumber Co., Hattiesburg, Miss., 
at Newark, N. J., for the last two and a half 
years, died there on April 1. Mr. Whitesell had 
been connected with the J. J. Newman Lumber 
Co. for the last twelve years in the sales de- 
partment and had made many friends in the 
jumber business in New York State and New 
Jersey. He leaves a widow, one daughter, Ruth, 
poth of Newark, and one son, Myron, of Kings- 
ton, Pa. 


CHARLES W. KUEHL, Saginaw, Mich., was 
found dead at his log cabin on the Au Sable 
River on April 2. Mr. Kuehl had been identified 
with the lumber industry in the Saginaw Valley 
for a great many years and at one time was 
associated with the Kuehl-Butcher Lumber Co., 
of Detroit in the wholesale hardwood business. 
He had long been an enthusiast over the natural 
advantages of the cutover lands in lower Michi- 
gan and had acquired considerable acreage along 
the Au Sable River. 


J. ALBERT. MAHLSTEDT, 41 years old, presi- 
dent of the J. A. Mahlistedt Coal & Lumber Co., 
of New Rochelle, N. Y., one of the leading retail 
lumbermen of the East and a National figure 
in the industry, was 
found dead in his home ff, 
from a gunshot wound 
on the night of March 
31. Mr. Mahlstedt lived 
on Lyncroft Road, New 
Rochelle, N. Y. Death 
was due to the acci- 
dental discharge of an 
automatic shotgun while 
he was cleaning it. Mr. 





THE LATE 
J. A. MAHLSTEDT 





Mahlstedt’s body in fall- 
ing struck against the 
door of the gun and 
trophy room, which is | 
in the basement of the | 
house, and the door, 
equipped with an auto- | 
matic lock, snapped | 
shut, according to the 
police theory. Dr. Amos 
O. Squire, county medi- 
cal examiner, returned 
a verdict of accidental 
death. At the time of 
the accident, Mr. Mahlstedt was cleaning his 
shotgun. He had expected to leave next day 
on a hunting trip with James Floyd of Yonkers, 





president of the Building Material Men’s Asso- * 


ciation of Westchester County. 

J. Albert Mahlstedt was born Dec. 25, 1886, in 
New Rochelle of distinguished ancestry. His 
maternal grandfather served as a surgeon in the 
French army, and was presented with a gold 
medal by Napoleon. Mr. Mahlstedt was a son of 
J. Albert Mahlstedt, founder of the J. Albert 
Mahlistedt Coal & Lumber Co., and Margaret 
Louise (Holler) Mahlstedt. He succeeded his 
father as head of that business and became one 
of the most prominent retailers in the East. In 
September, 1921, Mr. Mahlstedt was elected vice- 
president of the Lumber Mutual Casualty In- 
surance Co. and in the same year was appointed 
on the standing committee of the American 
Lumber Congress as the representative of the 
retail branch of the industry. In 1922 he served 
as president of the Northeastern Retail Lumber 
Dealers’ Association and in 1923 became presi- 
dent of the Eastern Millwork Bureau. At the 
time of his death, he was director in the Na- 
tional Retail Lumber Dealers’ Association and of 
the Eastern Millwork Bureau, of which he was 
one of the owners and perhaps the most en- 
thusiastic of its members. He was a firm be- 
liever in the cost accounting system’ of the 
bureau and often expressed an ambition to see 
a cost system in every retail lumber yard in 
the country. 

On January 1, William Lucas, formerly sec- 
retary of the Eastern Millwork Bureau, became 
associated with the Mahlstedt interests and 
under the leadership of Mr. Mahlstedt the New 
Rochelle firm had become by far the largest 
retail lumber establishment in Westchester 
County and one of the biggest in the State. 
The Mahlistedt firm had undergone steady ex- 
pansion, several firms having been taken over 
by direct purchase in recent months. The 
Mount Vernon Builders’ Supply Co. was bought 
from the estate of David S. Crater and incor- 
Porated as a Mahlstedt subsidiary under the 
name of the Mount Vernon Lumber & Supply 
Corporation of Mount Vernon; Young Brothers’ 
Lumber & Supply Corporation, of White Plains, 
is the title under which the Mahlstedts operate 
the property formerly known as R. Young 
Brothers’ Lumber Co. In Yonkers, the former 


Wright-Ogden Co. was purchased from Mrs. 
Edna W. Ogden and the firm incorporated as 
a Mahlstedt property under the name of Davis 
Lumber & Supply Corporation. The Mahlstedt 


firm has several other branches, all in West- } 


chester County. 

In addition to his lumber interests, Mr. Mahl- 
stedt was head of the Holler Ice Manufacturing 
Co., the New Rochelle Realty Co. and the Forest 
Heights Improvement Co. He was a director of 
the Mahlstedt-Steen Securities Corporation, the 
North Avenue Bank of New Rochelle and the 
New Rochelle Trust Co. and vice-president of 
the Standard Improvement Co. He was only 
recently appointed a member of the New 
Rochelle Board of Education. 

During the war, in addition to turning the 
facilities of his company over to the govern- 
ment, Mr. Mahlstedt was in charge of the con- 
tract for the erection of the Pelham Bay Naval 
Training Station at City Island. He was a. 
member of the New York Athletic Club, Larch- 
mont Yacht Club, New Rochelle Yacht Club, 
of which he was commodore for two years; the 
Westchester-Biltmore Country Club, Wykagyl 
Country Club, Elks, Masonic order, New Rochelle 
Rotary Club, the Huckleberry Indians, New 
Rochelle Rowing Club and other organizations. 
His yacht, ‘‘Okee,’’ won the championship of 
Long Island Sound in the N. Y. Y. C. thirty- 
foot class for three years. 

Mr. Mahistedt served seven years as treasurer 
of the City of New Rochelle and was a member 
of the City, County, and State Republican com- 
mittees at various times. He was a member of 
the National Republican Club. 

Besides his widow, Mrs. Minna M. Mahlstedt, 
Mr. Mahlstedt is survived by three brothers: 
Henry, John and Robert, and a sister, Mrs. 
Helen McGrath, all of New Rochelle. Funeral 
services were held Monday, April 4, from Trinity 
Episcopal Church, New Rochelle, with inter- 
ment in Beechwoods Cemetery. The funeral 
was attended by lumbermen from all parts of 
the State. His death was a distinct shock to 
lumbermen of the Metropolitan district, many 
of whom were his close personal friends. Fred 
L. Lowrie, of Detroit, president of the National 
Retail Lumber Dealers’ Association, was among 
the lumbermen who attended the funeral. Paul 
Collier, secretary of the Northeastern Retail 
Lumbermen’s Association, and James Floyd, 
president of the Building Material Men’s Asso- 
ciation of Westchester County, were among the 
honorary pallbearers. 


(Ltd.), lumber wholesaler of Montreal, Que., 
died Tuesday, April 5 at the age of 45. Mr. 
Blair was one of a third generation of the Blair 
family to engage in the lumber business in 
Quebec Province. His grandfather was a pioneer 
of the Saguenay district lumber operations and 
his father followed in the same business. Hugh 
Blair was born at Grand Bay, Saguenay, and 
entered the lumber business early in life. His 
first experience was gained at Three Rivers. 
About fourteen years ago he moved to Montreal 
and became connected with the firm now known 
as Blair Bros. (Ltd.). A widow, four children, 
mother, sister and three brothers survive. Mr. 
Blair was a member and past president of the 
Montreal Wholesale Lumber Dealers’ Associa- 
tion and at the weekly luncheon on Wednesday 
the members voted a resolution of sympathy 
with the family. 


Shreveport (La.) News Notes 


April 4.—Demand for southern pine continues 
slow and rather unsatisfactory. Most of it seems 
to be coming from retail yards. There are more 
mixed orders than usual, and not much transit 
stock is being put afield. As a result, mills find 
it necessary to carry more lumber than usual. A 
number of them have Bé&better finish in consid- 
erable surplus, and price of this item is weak. 
Wednesday and Thursday, heavy rains fell, espe- 
cially throughout northern Louisiana and southern 
Arkansas. The flat places are still covered with 
water, and logging and hauling are very difficult. 
The mills are beginning to ship out orders a little 
faster, and very likely conditions will approach 
normal in another month. 

The hardwood market continues slow and rather 
weak. Prices of gum are declining. Oak buyers 
are holding off, expecting further downward price 
revisions. Some of the flooring mills are shutting 
down some of their units. 


SABLA G222428286+ 


THE LUMBER town of Keystone, Pa., is about 
to be obliterated from the map as the result 
of the giving out of timber supplies and the 
closing down of the wood alcohol factory there. 
At one time the town had a population of 500 
people. It is in the neighborhood of Norwich 
and Betula, once prosperous lumber towns, but 
now deserted. Many of the timber tracts of 
the locality are becoming part of the Alle- 
gheny national forest and will furnish white 
pine and hemlock for the needs of future gen- 
erations. The residents of Keystone will move 
to a now town to be started this summer, about 
thirty miles above Utica, N. Y. 
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Why not give us an oppor- 
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HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Daily Capacity Pascagoula of 
400,000 Feet 
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and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
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The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 


and 18’ stock. 


Pacific States 
TACOMA. I aumber Co. 


REPRESENTATIVES : 
S. B.Marvin, 518 Peoples Gas + » Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg , Minneapolis, Minn. 


James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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Service Is Our Specialty 
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News Notes from Ame 


Los Angeles, Calif. 


April 2.—The last week has seen continued 
improvement in the lumber market throughout all 
of southern California. Following in the wake of 
the heavy rains during the previous month, which 
in many instances brought the precipitation as 
much as 60 percent above normal, clear weather 
has resulted in a tremendous increase in building 
operations and has given the market a much bet- 
ter tone. March cargo arrivals at the docks will 
be in the neighborhood of 124,500,000 feet, with 
a very small surplus of unsold lumber, conserva- 
tively estimated at 10,000,000 feet. There have 
been no spectacular price changes during the last 
week, but there is adequate evidence that the 
market is demonstrating a firmer tone than since 
the latter part of last year. Wholesalers say the 
question of prices has been relegated to the rear 
for the time being—that they have made advances 
which are being paid without question. 

Paul Pemberthy, representative of the W. E. 
Cooper Lumber Co., is now on a tour of the hard- 
wood sawmill towns in Texas, Louisiana and Ten- 
nessee. 

The Defiance Lumber Co., fir manufacturer, Ta- 
coma, Wash,, has opened offices at 517 Chamber 
of Commerce Building, with D. H. Doud in charge. 


Tacoma, Wash. 


April 2.—Discussion of the water supply for 
the tideflats industrial district occupied most of 
the regular meeting of the Tacoma Lumbermen’s 
Club yesterday. Under a recent State law, pres- 
ent city water connections, where they tie up 
with private water systems, may have to be cut 
off. As several of the largest tideflats plants, in- 
cluding the St. Paul & Tacoma Lumber Co. and 
the Wheeler Osgood Co., obtain most of their water 
from private artesian wells, the question is re- 
garded as a serious one. Cutting off the city 
water would greatly increase the fire hazard. The 
club has named a committee, composed of Everett 
G. Griggs, George J. Osgood and W. Yale Henry 
to take the matter up with the city authorities. 
Mr. Griggs reported today that nothing definite 
has been settled, but that he has hopes of an ar- 
rangement fair to all parties and within the State 
law. The general water situation in Tacoma was 
also discussed, and the different plans for exten- 
sion of the system outlined. 

The club voted to name a committee to obtain 
better classification for the lumber industry in the 
new telephone directory. 

Ralph Dickman, chairman of the banquet com- 
mittee, announced that this year’s event, set for 
April 22, is to be held at the Tacoma Hotel in- 
stead of at the Winthrop Hotel: Plans for the 
affair are well under way, he declared. 

Paul H. Johns presided at the meeting in the 
absence of both president and vice president. The 
usual meeting of the manufacturers followed the 
regular session of the club. 

The curtailment program started by the Tacoma 
mills is bringing results, according to many of 
the local manufacturers, and prices are already 
said to be stiffening. The St. Paul & Tacoma 
Lumber Co. has been closed for the entire week, 
and will reopen next Monday. The Henry Mill 
& Timber Co. also is down all this week. Several 
other mills are working on reduced time. 

Cargo shipments of lumber over the Tacoma 
docks this week: From the Shaffer, Baker and 
McCormick docks and Portacoma piers, 2,665,000 
feet; Puget Sound Lumber Co., 1,900,000 feet; St. 
Paul & Tacoma Lumber Co., 290,000 feet; Tide- 
water Mill Co., 590,000 feet; Dickman Lumber 
Co., 750,000 feet, and Defiance Lumber Co., 865,- 
000 feet—a total of 7,060,000 feet. Destinations: 
Atlantic coast, 2,015,000 feet; California, 2,930,- 
000 feet; Europe, 200,000 feet; Japan and China, 
1,915,000 feet. Other than lumber: the Atlantic 
coast took 3,268,000 shingles, 71,000 feet cross 
arms, 519 bundles broom handles and 11,880 doors. 
California took 50,000 feet cross arms. Europe 
took 15,000 doors, 45 tons casings and 20 tons 
plywood. Japan and China took 100 tons box 
shook. 

A new steamship line which will handle a large 
percentage of Tacoma-made doors shipped to Eu- 
rope will start operations this month. The line 
is to be operated by the Canadian American Ship- 
ping Co. and will have two steamers a month out 
of Puget Sound. The Portacoma piers have been 
selected as the local shipping headquarters. 

Logging operations on the Olympic Peninsula, 


—.. 


in which the Federal Government has a direct in- 
terest, will continue this summer im spite of the 
failure of the deficiency bill to pass the Senate. 
The funds for necessary surveys were included in 
the bill, and it was at first thought the work 
would have to be suspended. A ruling that funds 
received from the sale of timber might be used 
for this work has made its continuation possible, 

Publication of the affidavits filed by the attor- 
neys for the city of Seattle in support of their 
motion for a new trial of the damage suit re- 
eently won by the North Bend Lumber Co. shows 
that the charges against the lumber company‘s 
representatives include tampering with members 
of the jury, improper influence used on court offi- 
cials and jurymen, and other sensational assertions. 
The lumber company obtained a verdict of $336,- 
945 for damages to mill property by the backing 
up of water from the Cedar River dam in 1918. 
The argument on the motion for a new trial has 
not yet been made, and the court has not yet 
ruled on the application. 


San Francisco, Calif. 


April 2.—There has been a flurry in export trade 
chartering for Japan and Australia. In the San 
Francisco Bay district, including the North Bay 
and peninsula suburbs, there is unprecedented ac- 
tivity in home construction. Marin County, on 
the northern side of Golden Gate, has suddenly 
awakened and hundreds of mountain cabins and 
homes will be erected during the summer. Cabin 
sites in the mountains, selling for less than $100, 
have attracted hundreds of families. New sub- 
divisions, southward from San Francisco along 
the peninsula, are opening. Wood is gaining in 
favor for exteriors. 

The Little River Redwood Co. will occupy new 
offices, now nearly completed, in the Financial 
Center Building, this week. The office interior 
decorations are in redwood, and will be used for 
showing consumers the artistic finish that can be 
got from this wood. 


Portland, Ore. 


April 2.—Demand for fir lumber has been quite 
active, but at prices disappointing to manufactur- 
ers and wholesalers. The export demand is re 
ported fair, without any special features. Western 
pine production is lower because four or five mills 
are idle, while a number of others are running 
below capacity, owing to a rather lukewarm de- 
mand. However, conditions improved considerably 
during the last few days, with a marked strength- 
ening in the demand for common. This was re- 
flected to some extent in quotations. 

The input of logs last week in the lower Colum- 
bia River, not including that of the Long-Bell 
Lumber Co., was 27,500,000 feet, all species. It 
is reported that the demand for logs of all kinds 
is so active that virtually all rafts are sold as they 
go into the river. 

The St. Helens Pulp & Paper Co., which is 
specializing in the manufacture of Kraft paper, is 
now using hemlock logs exclusively and this has 
created a strong demand for this kind of log. It 
was its intention to use fir waste. Last week the 
mill was in the market for five rafts of hemlock. 
it was stated. The run of hemlock timber in the 
lower Columbia River basin is about five percent. 

Cc. M. Christensen, one of the best known log- 
gers in western Oregon, is now operating in the 
upper Clackamas River country taking out fir, 
which is being dumped in the log pond near 
Cazadero. There is a considerable scattering of 
cedar in the woods in that section, and a shingle 
mill will probably be located in that vicinity 
before long. 

All details in connection with the merging of 
the properties of the Whitney Co. (Ltd.) and 
those of the Hammond Lumber Co. in the Tilla- 
mook country have been completed, and next Mon- 
day morning the big sawmill at Garibaldi, on 
Tillamook Bay, will resume operations under the 
name of Hammond Tillamook Lumber Co. and 
under the general management of George B. Mc- 
Leod, for many years Oregon representative of the 
Hammond Lumber Co. A. B. Hammond, who 
makes his headquarters in San Francisco, is presi- 
dent of the Hammond Tillamook Lumber Co. The 
mill has a timber supply in excess of a billion feet. 
Extensive improvements in the shipping facilities 
are planned, it is said. The sales department will 
be in the Hammond Lumber Co.’s offices in Port- 
land. 
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The Sibley Mills Lumber Co. is the name of a 
new organization that on April 10 will begin op- 
erating the sawmill formerly operated by the 
Western Spar Co., at Columbia City. Hiram 
Sibley, of Rochester, N. Y., who owned the mill, is 
president of the new company, which has opened 
offices in the Board of Trade Building, here, where 
the sales will be conducted, with Charles Wellman 
as sales manager. T. H. Mills, who has been 
associated with the West Oregon Lumber Co., is 
vice president and general manager, and Lester 
Humphreys, Portland attorney, is secretary. L. H. 
Mills, of the Tidewater Timber Co., Portland, is 
one of the directors. The mill is now undergoing 
a general overhauling. For the present the mill 
will specialize in cargo business. For the present 
the mill will operate one shift, cutting 125,000 
feet daily. 

The Estacada Lumber Co. is completing a new 
sawmill at Cazadero, and expects to have it run- 
ning by May 1. The mill will specialize in long 
dimensions and rough and surfaced timbers. The 
sales will be handled through the Portland office 
of the Griswold Lumber Co. A planing mill will 
be operated. 


Seattle, Wash. 


April 2.—C. 8. MacRae, of the Broadhead-Gar- 
rett Co., Cleveland, Ohio, is making a tour of the 
Puget Sound district, and visited Seattle mills 
this week. F. D. Sterrett, treasurer F. D. Sterrett 
Lumber Co., Cambridge, Mass., is visiting the West 
Coast. Another Massachusetts lumberman who 
has lately spent several days on Puget Sound is 
R. R. Cookman, treasurer Webber Lumber & Sup- 
ply Co., Fitchburg. Other visitors were: R. U. 
Shaffer, vice president of Slaymaker & Co., New 
York, and S. Berglund, Berglund Lumber Co., St. 
Paul. 

Roy W. Thomas, manager of the Walton Lumber 
Co., of Everett, returned last Sunday after an ab- 
sence of four months, during which he completed 
the tour of the world. He was accompanied by 
Mrs. Thomas and Mrs. Lyle D. Carpenter. They 
recently visited India and China. 

Henry D. Snider, president Hansen-Snider Lum- 
ber Co., Kilbourn, Wis., was in Seattle early this 
week on his way home from California, where he 
and Mrs. Snider have been sojourning since the 
middle of January. 


Spokane, Wash. 


April 2.—More rain this spring than in the 
same season for many years past is giving great 
encouragement to the farmers in the hope of boun- 
tiful crops but is delaying logging operations some- 
what. And it is also delaying the time when new 
dry lumber will be in the yards. Meanwhile, with 
demand slightly increased and stocks becoming 
more and more badly broken, prices have become 
more and more firm though there has been no gen- 
eral advance. 

Woods work in the vicinity of St. Maries, Idaho, 
is opening up. R. J. Brackett, woods superintend- 
ent St. Maries and Milwaukee lumber companies’ 
mills, estimated that 10,000,000 feet of white 
pine will be taken out of the Flat Creek district. 
The McGoldrick Lumber Co. will establish large 
camps at Benewah, expecting to cut at least 12,- 
000,000 feet. Cletus Fought will operate on Alder 
creek, expecting to bring out 14,000,000 feet. 
There will be other camps in the vicinity cutting 
at least 20,000,000. The St. Maries mill company 
will have three camps at Mica Creek, cutting 20,- 
000,000 feet. The Export Lumber Co., of Har- 
rison, will have a camp at St. Joe, cutting 7,000,- 
000 feet. The Coeur d’Alene Mill Co., on Beaver 
Creek, near Santa, is shipping 12 carloads of logs 
daily. The Blackwell Lumber Co., near Santa, will 
cut 300,000 feet daily. 

A short time ago, the Anaconda Copper Mining 
Co.’s sawmill at Bonner, Mont., added a new night 
shift. For the last few months, only the day shift 
had been working. It is expected that 340,000 
feet of lumber a day will be cut from the Elk 
River country while the two shifts are in process. 
The log drive is not expected to start until May 
1, officials estimate. The input of the six camps 
operating in the Blackfoot are now on the banks 
of the river. 

B. E. Hanna who for the last three years has 
been a salesman with the Exchange Lumber & 
Manufacturing Co., this week became sales man- 
ager for the Northern Lumber Co. 

G. W. Brown, of the Brown-Bates Lumber Co., 
Philadelphia, Pa., and Mrs. Brown, spent four or 


five days in Spokane and vicinity, and left 
Wednesday for the Coast... Mr. and Mrs. R. W. 
Shaffer, of the S. E. Slaymaker Co., New York 
City, were here also. 

John Johnson, proprietor of the Colfax Lumber 
& Coal Co., has sold his stock to the Potlatch 
Lumber Co., at Colfax. Mr. Johnson is leaving 
for California. 


Aberdeen-Hoquiam, Wash. 


April 4.—In an effort to reduce stocks the Grays 
Harbor Lumber Co., Hoquiam, the Grays Harbor 
Commercial Co., Bay City Lumber Co., and the 
Shafer mills in Montesano, have suspended activi- 
ties temporarily. The Neff Lumber Co., which has 
been idle for several months, resumed operations 
about ten days ago. 

The Grays Harbor Pulp.Co. signed a contract 
last week with the American Mill Co., of Aber- 
deen, to furnish chips for its new pulp plant. 

A. W. Middleton, of the Anderson & Middleton 
Lumber Co., will leave the early part of this 
month for the East. Mr. Middleton will be ac- 
companied by Mrs. Middleton. They will be joined 
by their son Charles, of Wilmington, Del., and will 
sail for Naples. They will tour France, Germany, 
Belgium, the Netherlands and England by motor. 

E. K. Bishop, of the BE. K. Bishop Lumber Co., 
returned last week from a two months’ trip to the 
South Sea islands, Australia and New Zealand. 
Mr. Bishop was particularly impressed with Aus- 
tralia, and found that lumber from Grays Harbor 
and the Northwest is finding a steady market there. 


Pittsburgh, Pa. 


April 5.—A sign of good business is that dealers 
want the earliest possible shipment when they 
place an order. Prices are ‘well maintained, and 
some items have advanced. Shortages of consid- 
erable proportions are reported in No. 4 Pondosa 
and Idaho white pines. Reports to wholesalers 
from the South indicate continued heavy rains, 
which have made pine shipments from some 
quarters rather slow. No. 2 common and better 
air dried pine boards seem to be considerably 
stronger, advances being asked by some mills. 
Coast fir mills are maintaining an advance of 
$1 to $2. There is still a good volume of home 
building, and homes being erected now are of a 
much higher class generally than were those of a 
few years ago. Virtually no houses are being 
built in Pittsburgh now for rent, but single-family 
dwellings are going up for occupancy or sale. Re- 
tailers report many plans being figured. Industrial 
trade has been improving, and it is not believed 
that the strike of bituminous coal miners will have 
an adverse effect on lumber business, as most 
mines are operating non-union or preparing to do 


"New York, N. Y. 


April 4.—The matter of credit extension has 
become a much vexed question of late with lum- 
bermen of New York, wholesalers as well as re- 
tailers uniting to ascertain how some irresponsible 
yards obtain enormous quantities of lumber ap- 
parently with no limit of time. Several failures 
of recently established yards has brought the ques- 
tion to the front and it has become one for serious 
study. 

The situation in eastern spruce lath, which was 
plunged into turmoil by over-supply, has shown 
little improvement during the past week, but other- 
wise the lumber market has shown gradual prog- 
ress toward normalcy. One or two wholesalers, 
of a dozen or more consulted today, reported that 
they were doing a normal business, and the others 
agreed that things were moving along consider- 
ably better than they had been in the middle of 
March. The improvement has been more pro- 
nounced in West Coast lumber, particularly fir, 
than in any other variety. Yards are not well 
stocked with fir, and a fairly good buying move- 
ment seems to have set in during the last week. 
With supplies somewhat curtailed as a result of 
the campaign to shut off transits, it seems that 
fir is about to hit its “stride.” 

A pall was cast over the lumber fraternity in 
the metropolitan district by the sudden death of 
J. Albert Mahlstedt. In all offices today, sorrow 
was expressed by lumbermen. Many lumbermen 
were absent from their desks today, having gone 
to New Rochelle to attend the funeral. 

Clark & Co., Newark, N. J., recently celebrated 
their fortieth anniversary by entertaining 150 
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ricas Lumber Centers 


Co PACIFIC COAST Co 
41 sf SERVICE 


Pine - Fir - Spruce 


Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


a 
The Prendergast Company 
Westem Office Home Office 
Northwestern Bank Bide. MARION 
PORTLAND, ORE. OHIO 


20 years’ supply of 
raw material 


in your timber investment— 
and you need working capital! 
Such an investment should pro- 
vide security for ample funds 
on a long time basis, which 
can be paid as the product is 
marketed. 


We can arrange tt. 
See or write us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.BDG. BARTLETT BLDG. 








PACIFIC COAST 
LUMBER 


Fir Pondosa Pine 
Spruce Cal. White Pine 
Cedar Cal. Sugar Pine 
Redwood | Idaho White Pine 


FACTORY PLANK 
Write us for prices. 
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W:-|MSKEE LUMBER CO. 
Manufacturers and 
Wholesalers 
General Offices: QUINCY, ILL. 
ALIFORNIA 7 
c FOR SALES OFFICE: 
Redwood | #2 
Finish—Siding ae 
Dealers find it easy | 320 ge 
to sell this beautiful, 
durable stock. Los Angeles Office: 
: . 397 Pacific 
tie tia Electric Blds, 
ALBION |,,,.™*... 
LUMBER CO. aaa 
Genetal Office: Albion,Calif. \ _ e 
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D. E. Stewart W. J. Walsh Byron Wolfe 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 


Timber Estimating 
Logging Engineering 
Topographic Surveys 
Logging Appraisals 
Property Management 


References by Permission 
J. C. AINSWORTH, President, United States National 
Bank, Portland, Ore. 
W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore 
EDWARD C. CROSSETT, President, Crossett-Watzek- 














Gates, Chicago, Ill. 
L G. B. MeLEOD, Vice President, Hammond Lumber 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


YMOND, WASH. 
i Sales Office: SM PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 








rc 
Soft Yellow 


FIR 





Flooring _‘ Finish SPRUCE 
Siding Moulding CEDAR 
Ceiling Thick Clears HEMLOCK 
Factory & Industrial Stock WESTERN 
Try us on your next order. PINE 





SULLIVAN 
LUMBER CO. 
Portland, Oregon 





~. 








H. J. ANDERSON 
LUMBER CO., Inc. 


PRODUCERS OF WESTERN 
Red 


cedar POLES Fir PILING 











RAIL OR CARGO 


Portland, Ore. 


3L-335 Northwestern 
Bank Building 








MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 


guests at an old-fashioned beefsteak dinner. The 
guests included building contractors and archi- 
tects. T. M. Clark, founder of the business, spoke 
briefly of the firm’s history, and announced that 
his son, H. B. Clark, would shortly be entrusted 
with the management. Ralph Lane, sales man- 
ager, presided at the speakers’ table. 

Charles V. Bossert, of the Bossert & Sons Co., 
Brooklyn, recently recovered from an illness, left 
last week on the steamer Duillo for Naples. He 
expects to visit Rome, where he will endeavor to 
obtain an audience with the Pope. He expects to 
return home about May 1. John C. Bossert, who 
has been in Florida, has returned to his office. 

The Sugar Pine Lumber Co., of Pinedale, Calif., 
has opened a New York office at No. 342 Madison 
Avenue, in charge of Harry O. Geary, assistant 
sales manager. 

Vicegerent Grover G. Perdue, of New Jersey, 
has arranged for a Hoo-Hoo concatenation to be 
held in Union City, N. J., on April 12. Norman 
Bailey, son of S. F. Bailey, is head of the mem- 
bership committee. 

Francis Dykes, after a long illness, has returned 
to his work with the Dykes Lumber Co. 


Duluth, Minn. 


April 4.—Shipments of mixed carlots of north- 
ern pine are in about normal volume for spring, 
with the market steady. Operators reported the 
receipt of some substan- 


Philadelphia, Pa. 


April 4.—W. H. Wyatt, member of the Phila 
delphia Wholesale Lumber Dealers’ Association. 
who has just returned from a six weeks’ tour of 
the mills on the West Coast, told fellow members 
at the luncheon today that he found out there a 
desire to curtail mill output. Logging companies 
likewise are committed to a strict policy of cur- 
tailment. Prices, he found, are considerably firm. 
er, ranging from $16@17 FAS for hemlock, and 
$17 to even $20 for fir. Mills, Mr. Wyatt con- 
tinued, are benefiting by the difficulties experi- 
enced in obtaining space. Steamer rates are now 
firm at $14. Many steamers have been withdrawn. 
As a result, Mr. Wyatt said, there is not much 
transit lumber—at least not enough to do any 
harm. 

The following tournament schedule has been ar- 
ranged by the Philadelphia Lumbermen’s Golf 
Club: Riverton, April 27; Cedarbrook, May 18: 
Saucon Valley (Bethlehem), June 14; Manufac- 
turers, July 13; Rolling Green, Aug. 10; White- 
marsh, Sept. 14; Torresdale, Sept. 28; Huntingdon 
Valley, annual, Oct. 19. 

Owen M. Bruner has entirely recovered from his 
recent operation and is at his home in Ventnor 
City. 

J. E. Buck & Co., 5th and Clearfield streets, will 
conduct a general wholesale lumber business. Mr. 





tial inquiries recently for 
timbers. Several cars of 
western fir timber are 
coming through. The turn- 
ing up of a heavy demand 
for lath, and a stiffening 
up in quotations, was a 
recent market feature. 
Lath supplies are limited. 
Interest in box lumber 
continues active and with 
limited mill stocks of dry 
lower grade lumber, some 
of the box manufacturers 
were said to be showing 
anxiety regarding obtain- 
ing materials. 

It is now believed that 
practically all materials 
remaining in the woods 
can be brought out to rail 
shipping points by trucks 
as soon as the roads be- 
come passable. 


At the last weekly 
luncheon of the Duluth 
Hoo-Hoo Club, a commit- 
tee was appointed to co 
operate with other organ 
izations in the observance 
of Forest Week. Defi- 














This presents a rather elaborate idea of what can be done with wood 

in the way of making attractive trelliswork additions to a home. Climb- 

ing vines can be trained over the entrance way which will give an added 
touch of hominess and picturesqueness 





nite arrangements were 
made for a concatenation at the Spalding Hotel on 
April 23. 

The Duluth Lumber Co. has announced its in- 
tention to retire from the trade. s stocks will be 
taken over by other yards in thé city. Nels J. 
Benson will retire from active business. Edward 
Gilhooly, the other proprietor, was reported to 
have made another connection. 


Minneapolis, Minn. 


April 5.—Buying in Northwest territory is be- 
ing retarded, principally because of the poor con- 
dition of highways. In some cases, embargoes 
have been placed on heavy trucks. In cities and 
larger towns there is a fair consumption, and re 
tail yards are placing substantial orders. In many 
rural sections, however, stocks are up to require- 
ments. Sash and door mills are more active than 
at any time in months. 

From western Minnesota and North Dakota, C. 
V. Giere, of the Learned Lumber Co., Minneapolis 
wholesalers of western lumber, brought a report 
that business is expected to improve soon. A 
somewhat similar report came from Wisconsin. 
J. B. Doddridge, of Madison, Wis., who represents 
the Central Warehouse Lumber Co., said that 
while retailers have taken a fair number of orders, 
they are unable to make deliveries. 

G. B. Partridge, of the T. M. Partridge Lumber 
Co., Minneapolis, has returned from a trip to con- 
suming points, with a report that Upper Missis- 
sippi valley telephone and electric light and power 
companies are purchasing a fair volume of western 
red cedar poles. 

M. J. Seanlon, of the Brooks-Scanlon interests, 
has returned from Florida, where he spent sev- 
eral weeks, enthusiastic over the possibilities in 
that State. There is, he said, a substantial future 
for the State as an agricultural and fruit raising 
territory. 


Buck was connected with Currie & Campbell for 
a number of years. 


Boston, Mass. 


April 5.—Customers are showing more interest 
in quotations, and inquiries more frequently result 
in definite orders. Wholesalers are noting that 
the policy of factory and retail consumers is still 
to limit purchases pretty well to current require 
ments. Demand for spruce frames is improving 
and the market is now firm at $39@40 base. 
Prices for random lengths of spruce are unchanged. 
Lath are steady. Both red and white cedar shin 
les are very firm. Pacific coast fir is higher, and 
looks firm at the advance. There is a moderate 
demand for Idaho white and Pondosa pine. Oak 
flooring looks firmer. Southern pine flooring prices 
are irregular. Hardwood lumber specialists deem 
prospects good. 

The A. C. Dutton Lumber Corporation has 
opened a Boston office at 388 Medford Street, with 
the announced intention of carrying complete lines 
of West Coast lumber. The corporation is now 
operating terminals at Poughkeepsie, N. Y., and 
Providence, R. I., and has an office at Springfield. 
Mass. 

The Long-Bell Lumber Co. has opened a Boston 
office at 100 Milk Street for direct sales to the 
New England trade. 

About 30,000,000 feet of lumber stocked in the 
yards of the Curtis & Pope Lumber Co. and in the 
Roxbury yard of the Downes Lumber Co. on South 
Bay Avenue was menaced last Sunday by fire 
whch destroyed the Downes Lumber Co.’s yard 
office and damaged considerable stock. Loss is 
estimated at $10,000. 

George Lewis, treasurer Ely Lumber Co., Holyoke. 
is enjoying a vacation in Europe with Mrs. Lewis. 

Paul D. Thibert, of the P. D. Thibert Lumber 
Co., Springfield, has fully recovered from his recent 
illness. 
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Warren, Ark. 


April 4.- -Demand for Arkansas soft pine this 
week has been somewhat stronger, and a larger 
volume of business has been placed with the mills 
than for some time. Some concessions have been 
withdrawn. Belief is that business will continue 
more active for a while now, with prices strength- 
ening. Most buying is of mixed cars. Some 
straight cars of yard items and of Bkbetter flat 
grain flooring are being bought, but flooring is 
moving at concessions. Bé&better finish and finish 
products are moving in good volume, mostly in 
mixed cars. Industrial buying is a little heavier 
than for some time. Crating, some sash and door 
items, and step ladder stock are wanted. Car 
material, especially siding, is in better demand, 
mostly by eastern roads. Production has been 
normal despite heavy rains that have made logging 
difficult. Shipments are slightly heavier, but. still 
below production. Small mill production is still 
at a low point, on account of woods being wet 
and roads bad. 

The sawmill of J. W. Hogue, eight miles south 
of Tillar, Ark., is entirely submerged except the 
roof, and will be down for some time. 

The sale of the factory buildings of the Helena 
Oak Flooring Co., at Helena, Ark., to a Detroit 
auto body firm has been announced. The body 
firm intends to install machinery and manufacture 
virtually all wooden parts for automobiles. 


Macon, Ga. 


April 4.—-With production curtailment still in 
effect, the roofer market continued to improve this 
week. Reports from manufacturers indicated that 
they were having no difficulty in getting $18 and 
$19 for roofers. Orders have been pouring in, 
especially from the New York district and New 
England, and there have been more than the 
usual number of inquiries. Roofer manufacturers 
say that there is room for further improvement. 
Mill owners have been cautious about increasing 
production. 

Demand for longleaf pine continues to equal 
production, according to the mills of southwest 
Georgia and southeastern Alabama. Several big 
railroad projects in the Southeast are under way, 
and these are good buyers of longleaf. Production 
has been a little off for several days, due to wet 
weather in the lowlands interfering with logging. 


Brookhaven, Miss. 


April 4.—In March business volume was heavier 
than for a long time, and shipments were the 
heaviest since May of 1922. From present in- 
dications, there will be a stock reduction of almost 
33 percent of the cut made during March. Prices 
are still more or less disappointing. There is an 
excellent order file to start the new month. The 
mills have every reason for being optimistic. 

Flooring in 3- and 4-inch still continues to 
move in good volume, and a number of oversales 
are registered on different items. Surplus stocks 
are lower than they have been any time in the 
last year. Drop siding in various grades and 
patterns is still moving well and surplus stocks 
are being cut fairly low. Ceiling in %%x4-inch 
has shown considerable movement, with very 
small stocks on hand. The %x4-inch is still 
moving in nice volume, with no No. 2 or No. 3 
grade in surplus, and stocks of No. 1 and better 
grades fairly low. Partition in %x4-inch has 
practically disappeared from the list, as sales 
have about wiped out the small surplus. Finish 
in B&better 4/4 is showing some surplus in 
shortleaf, but there is a big export order on hand 
for saps. Industrial business is rapidly absorbing 
all the 5/4x4- to 10-inch B&better longleaf. The 
thicker sizes of B&better in both longleaf and 
shortleaf are showing only a nominal movement. 
There is considerable inquiry from automobile 
manufacturers for 1x4- to 1x8-inch No. 1 and “‘C,” 
and stocks are not very heavy. There is no sur- 
plus 10-inch No. 1 and “C,” and only small quan- 
tities of 12-inch. Thicker sizes of No. 1 and “C” 
are in light surplus. 

Fencing, 4-inch No. 2 common, is showing no 
surplus. The 6-, 8-, 10- and 12-inch No. 2 fencing, 
flooring and boards are oversold in longleaf, while 
a fair surplus of 6-inch No. 2 fencing in shortleaf 
is on hand. The surplus of 8-inch No. 2 shortleaf 
boards is very low, with no surplus of 10- and 12- 
inch No. 2 shortleaf. The 5/4 No. 2 shows a 
very light surplus, with no 6/4 inch No. 2 on 
hand. Fencing, 4-inch No. 3 common, is oversold 
in both longleaf and shortleaf, as are 6-inch No. 3 
fencing and flooring. There is no surplus of 8-, 
10- or 12-inch No. 3 boards in longleaf or short- 
leaf. No. 4 lumber is sold well ahead on grain 
door contracts. Box shook are oversold for sixty 
days. 

Nos. 1 and 2 lath are showing very little 


strength, and prices are stationary. Shingles in 
No. 2 grade remain oversold, but there is a fair 
surplus of No. 1 heart and better grades. 

Shortleaf moldings are oversold for the next 
three to four months, while the longleaf mills 
could use some molding business. 

The movement of Nos. 1, 2 and 3 dimension in 
both longleaf and shortleaf was confined to nar- 
row limits last week. The longleaf timber mar- 
ket continues to hold its strong position, with sales 
possibly sixty days ahead of the cut. Shortleaf 
timbers remain rather inactive, with prices very 
discouraging. Export demand holds up fairly 
well, but the export buyers seem to be working for 
lower prices. 

The hardwood market seems to hold its own. 
Ash, beech, hickory, cypress and the gums seem 
to be developing most business. Poplar is fairly 
strong. The oaks are showing only fair movement. 


Houston, Tex. 


April 4.—Prices of most southern pine items 
are firm in spite of poor demand from yards. 
Flooring, ceiling, siding and finish are still weak. 
Dimension is just about holding its own. There 
is a good demand for 1-inch Nos. 2 and 3, and 
prices are stronger. Industrials are fairly good 
buyers. Oil field stock is not in much demand. 
Export trade is moving slowly. 

There is no demand for FAS oak, but no weak- 
ening of prices, as mills feel there is bound to be 
a larger movement in the near future. All grades 
of sap gum are in good demand. Box factories are 
buying heavily, and No. 2 gum is scarce. Prices 
on flooring oak remain the same, but they are so 
low as to net the mills no profit. Mills are run- 
ning on short time, on account of heavy rains and 
floods. 


Beaumont, Tex. 


April 4.—The pine market is slow, and prices 
are the same as they have been for the last sixty 
days. One-inch No. 2 lumber seems to be about 
the strongest item on the list, with finish perhaps 
the weakest item. The demand seems to be largely 
from Texas and Oklahoma interior points, the 
North and East having apparently not as yet come 
into the market, due to the late spring in those 
sections. Mill stocks are not in good assortment, 
and with the spring demand there should be some 
improvement in prices. 

In the hardwood market inquiries are on the 
increase, and demand is more active. The auto- 
mobile and furniture factories are getting into 
the market again, and the outlook on the whole 
is very promising. Prices continue firm. 


Norfolk, Va. 


April 4.—Business in North Carolina pine has 
taken on a little more life. Many eastern yards 
are now on the verge of buying. Much thought 
is being given to framing, of which there does 
not appear to be a great deal of stock available. 

There has been very. little improvement in de- 
mand for 4/4 edge No. 2 and better, either band 
or circular sawn. Small mills are forcing stock 
on an unwilling market. New England buyers 
want some edge, but are inclined to make very 
low offers. Edge 4/4 No. 3 has been a slow 
mover, but southern yards should be buying more 
this month. No. 2 and better 4/4 stock widths, 
band sawn, are still moving rather slowly and there 
is a wide variation in quotations. Good circular 
sawn stock is moving a little better, but compe- 
tition is keen. No. 3 4/4 stock widths have been 
slow. Edge 5/4 and thicker, also stock widths, 
No. 2 and better, have been quiet. 

Sales of 4/4 edge No. 1 box have been heavier 
in the North and East, both rough and worked. 
The water mills have been able to book larger 
orders for future shipment. Local box makers 
are still complaining regarding demand for pine 
shooks and some are pretty well covered on gum 
and poplar for three to six months. There does 
not seem to be much air dried edge box offered, 
and stock shipped has been rather narrow. Edge 
4/4 No. 2 box has been moving better, several 
large sales being made for water shipment. The 
prices obtained were good. No. 1 4/4 stock box, 
rough and dressed, has been in fair demand, and 
most mills have some orders to ship out. Small 
air drying mills making good stock have been able 
to sell as fast as dry. However, 10-inch width 
is quiet and box makers are inclined to offer 
50 cents less than heretofore. No. 2 4/4 stock 
box is also moving better, rough and dressed. Edge 
5/4 box, dressed and resawn, is moving better, 
but 6/4 has been quiet. Box bark strips, 4/4, 
have not been so active, but most mills are well 
sold up. 

There has been a slight improvement in demand 
for mixed cars of flooring ete. Most orders call 
for small amounts of various widths of roofers 


Co CALIFORNIA Coo 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 
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We invite your inquiries and orders. 
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Union Lumber Co. 
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Lane Mortgage Bldg, - - Los Angeles 
Grand Central Terminal, New York 
London Guarantee Building, - 

360 North Michigan ivi, t Chicago 
W. O. W. Building, - . Omaha 








\ J 











The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 


osophy. Abeautiful book. 
$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 
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You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 


The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 
Write for Pamphlet 49-S, giving rates 
and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 


























Lumbermen’s Home 
SEATTLE gy 


YOU are 
Welcome 


From $3.00. 
All Baths. 


New 
Washington 
HOTEL 


New Ownership. 








WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND id 44 


International Exposition 


ALSO ALASKA-YURKON PACIFIC EXPOSITION 


AX ES-LOGG! NG To0 L$ ieytaee citys 500 A So @ Tool s 
Established 1847 


C.B. Richard & Co. ., n"*" 


29 Broadway, NEW YORK Customs Brokers. We 


handle . oC Le 

Ocean Freight  2f'aicount drats. 
Brokers 

Special department handling export lumber shipments 
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JAMES W. SEWALL 


Consulting Forester 
Old Town, st 








asper Lemienx 


TIM BER rederick L emieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


Whitney Bank Bldg. 
1028-29 Whitney Baro «NEW ORLEANS 











“THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book to use for figu 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determinin: 
the list of new mouldings, a table of prices on door an 
window stock, a table of measurements on wall board 
in 32 and 48inch widths and various other valuable 
tables. The Lumberman’s Actuary, price tpaid, bound 
im leather, $8.50. AMERICAN LUMBE MAN, 431 8. 
Dearborn St., Chicago, Ill, 





and flooring. Inquiries are more numerous. Prices 
are varied, but some mills are holding firm to lists 
without regard to what others are doing. Kiln 
dried 6- and 8-inch roofers are moving better. Air 
dried roofers are not so active, but mills have been 
able to maintain the advance made about ten 
days ago. Rough and dressed framing has been 
moving better. 

The Roaring River Furniture Co., Roaring River, 
N. C., which recently lost its complete plant and 
dry kilns by fire, is now rebuilding, and the new 
plant will be equipped with modern machinery 
throughout. The company has placed a contract 
with the Moore Dry Kiln Co., of Jacksonville, 
Fla., for the construction of a complete dry kiln. 
This installation will consist of progressive type, 
end pile kiln 30x84 feet and Moore fireproof dry 
kiln doors are specified. 


Atlanta, Ga. 


April 4.—Call for southern pine has been disap- 
pointing to mills, as retailers buy for immediate 
needs only. There has been some improvement in 
sales to yards recently. Industrial buying is con- 
siderably less than the trade had expected, though 
inquiry has been improving. Millwork plants are 
buying very little. The price situation is uncer- 
tain, and as a whole prices are weak. The roofer 
market is in better shape than it has been in sev- 
eral weeks, with both inquiries and orders having 
shown steady improvement. As a result, prices 
are gathering strength. There has been a decline 
of $2@3 in retail yard prices on several building 
items, though retailers had been confident of an 
increase by this time. Georgia mill output is re- 
stricted by rains, and is about equalled by mill 


sales. 
Jackson, Miss. 


April 4.—The pine mills in this section reported 
a fair volume of business booked last week. Lath 
are considerably stronger, and are in large demand. 
Export business has been fairly good, and the 
mills are selling a nice volume of export timbers. 
The weather for the last thirty days has been 
inclement, and has almost shut down the small 
operations. Shipments of air dried lumber have 
been retarded on account of the extremely bad 
weather. The roads to most of the small mills 
are very bad, and they are prevented from hauling 
stock to the railroads. Special cutting has shown 
some strength during the last week. Orders for 
quick shipment are bringing a slight premium. 

The hardwood mills in this section report diffi- 
culty in securing logs to keep going. 

Earle Williams, assistant sales manager of the 
Finkbine Lumber Co., has just returned from a 
trip to Philadelphia and other points in the East. 
Mr. Williams reports business looking up. 


Birmingham, Ala. 


April 4.—Fine weather has brought retail yards 
numerous requests for prices on repairs. The 
dealers have good order files. All dealers found 
conditions fairly satisfactory, the only disgruntled 
ones being the few who failed to put in stocks and 
had to rush out and buy. Wholesale prices have 
stiffened on a number of items. Green lath, which 
went down to $3.50, have sold as high as $4.25, 
delivered here. Kiln dried lath have been sub- 
stituted for green. It is predicted that by the end 
of the month the No. 1 green stock will bring 
$4.50. Other items are not so stiff in price. No. 
3 flooring continues to drag, and No. 2 and better 
dimension has been sold rather cheap. Boards of 
all kinds, except the No. 3 or roofing stock, are 
rather poor sellers but are firm. Small longleaf 
timbers are in demand. Car material, especially 
1x4-inch by 9 feet B&better siding, and 1x6-inch 
by 16-foot No. 1 common lining, is moving freely. 
Decking items are rather uncertain. Demand for 
framing is slow. Building permits show no de- 
crease from the high record for March. 

The West End Lumber & Supply Co. has closed 
its yard and removed to Fifth Avenue and Thir- 
teenth Street. This is close to the business dis- 
trict, in the newer industrial section of the city. 
It has installed machinery for handling outside 
orders for trim and special worked stocks. Hard- 
wood as well as pine will be carried. 

Recently the City Sash, Door & Lumber Co. 
sold its manufacturing plant to a newly organ- 
ized firm, the Tippings Manufacturing Co., and 
retained the retail lumber department. W. L. 
Lancaster, who has been manager of this depart- 
ment for two years, becomes one of the owners, 
and P. M. Sanders, who formerly operated in 
Pickens County, Ala., with his brother, E. V. 
Sanders, of the E. V. Sanders Lumber Co., has 
purchased an interest. E. V. Sanders and R. G. 
Colson, of Eutaw, Ala., who have controlled the 
business for some five years, will continue their 
individual operations in addition to the enlarged 
business of the City Sash, Door & Lumber Co. 





Albuquerque, N. M. 


April 4.—The durability of western pine in the 
form of piling is shown in the present soundness 
of the white pine piling in the Alameda bridge 
over the Rio Grande near Albuquerque, which were 
placed there forty years ago. 

The Breece interests suffered from two fires 
recently. The automatic sprinkler system proved 
its worth, and kept the loss low. 

Another American log loader is en route from 
Louisiana to Grants to supplement the one now 
in use there, since three will be needed to keep 
the Albuquerque mill running with the night shift. 

Kenneth J. Baldridge recently visited Los An- 
geles and Pasadena, Calif., to confer with his 
father, J. C. Baldridge, founder and head of the 
Albuquerque lumber company bearing his name. 
En route he stopped at Las Cruces and El Paso on 
business of the New Mexico Lumbermen’s Associa- 
tion, of which he is president, and at Phoenix. 

Mr. and Mrs. J. M. Doolittle are home from 
the two months’ trip to Havana and the Panama 
Canal. Mr. Doolittle is president of the Albu- 
querque Lumber Co. 

The J. C. Baldridge Lumber Co. is doubling the 
size of its office building, and installing a hand- 
some plate glass front for not only the offices but 
also a display room where specialties can be dis- 
played to the best advantage. 


Jacksonville, Fla. 


April 4.—There has been a notable increase in 
activities in the southeastern market. Overpro- 
duction is still a great factor that the cypress and 
pine mills will have to face. However, demand is 
expected to take care of production of these two 
woods, now that mills have reduced their outputs. 

Hardwood buying has been widespread and of 
all kinds of stock, excepting possibly lower grade 
oak. The oak flooring manufacturers are not 
doing a satisfactory business and their purchases 
have been confined to immediate needs. They are 
carrying large stocks. Ash is moving steadily and 
brings excellent prices. Ash grown in this section 
is of very good texture. Domestic demand for 
poplar is better than is export trade. Foreign 
buyers seem to be holding off. All the gums are 
moving steadily. Furniture factories are placing 
spring requirements in better grades. Box and 
crate manufacturers are buying just about all the 
dry stock offered in lower grades. 

Pine is spotty. Demand for sizes and timbers 
is holding up very well, but the mills are too 
heavily booked on 10- and 12-inch cutting. They 
would like to have orders for smaller cuttings, 
from 4x4- to 8x8-inch and in favorable lengths. 
Yard and shed stock demand is not sufficient to 
take care of output. The Florida yards are buy- 
ing hand to mouth. Pine stocks at retail yards 
and millwork plants are well balanced. There 
have been some encouraging reports from the east- 
ern and middlewestern markets. Many are work- 
ing hard in eastern territory to establish connec- 
tions. Prices remain unsatisfactory to manufac- 
turers. It looks as if they will just have to reduce 
manufacturing costs. 

Concessions from cypress lists are plentiful. 
Straight cars are being moved at attractive prices. 
There is plenty of all sorts of stock. The larger 
selling organizations are sticking closely to their 
lists and doing a fairly good business in mixed 
ears. Only a few mills are able to take care of 
orders for small amounts of various items in speci- 
fied widths and lengths. Cypress lath are moving 
slowly, and are $6, mill. 

Edgar P. Allen, publicity director National Lum- 
ber Manufacturers’ Association, was a_ business 
visitor to Jacksonville and Florida points last 
week, in the interest of the National’s $5,000,000 
trade extension fund. 

The Case-Fowler Lumber Co., Macon, Ga., an- 
nounces the appointment of Hazard Bros., Jack- 
sonville, as its exclusive Florida representative. 
This connection will give Hazard Bros. a full line 
of hardwoods, cypress and shortleaf pine. John 
J. Earle is sales manager of the Hazard concern. 

The Gulf Red Cypress Co. has completed mov- 
ing its headquarters from Savannah to Jackson- 
ville, and is now located on the thirteenth floor 
of the new Barnett National Bank Building here. 
The company has in recent years added several 
Florida mills to its connections. 

The Florida Dense Long Leaf Pine Manufactur- 
ers’ Association, through Secretary J. B. Harris, 
announces the addition of N. M. Cameren to its 
field forces. He will cover Cuban territory. He 
was with the M. T. Blassingham & Co., of Norfolk, 
Va., and has a comprehensive knowledge of Spanish. 

W. L. Terrell, of the Terrell-Chiasson Lumber 
Co., this city, is the proud father of an eight-pound 
girl born April 2. 

The Penn Lumber Co., of Philadelphia, of whch 
H. G. Hazard is president, has opened a branch 
office here in charge of John J. Earle. In addition 
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to shipping by rail and water from Jacksonville, 
Mr. Earle will sell to Florida trade, handling part 
of the output of mills controlled by the Penn Lum- 
per Co. ‘The Case-Fowler Lumber Co., of Macon, 
has appointed the Penn Lumber Co. its selling 
agent for Florida. The Jacksonville office will be 
at 550 East Third Street. 


Kansas City, Mo. 


April 5.—A somewhat lighter demand for lum- 
per last week is reported by sales managers, who 
say that rainy weather cut down the volume of 
orders. In a general way the market is stronger 
than it was ten days ago, particularly on West 
Coast stuff. Southern products hold a slightly 
better price position. Local yards report business 
rather quiet. Other cities in the northern part 
of this district report business quiet, but oil field 
towns show activity. Muddy country roads are 
holding up some business, but the rains and lack 
ef frosts assure a large grain and fruit crop. 








Milwaukee, Wis. 


April 5.—There is considerable new construc- 
tion being put under way in Milwaukee, and the 
retail lumber volume continues to increase daily. 
Southern pine and West Coast lumber continue 
to be the principal species used. Hardwoods are 
being taken by the interior trim and millwork 
factories. Prices are holding firm on all lumber, 
but there is little change in quotations from a 
week ago. In the northern sections of the State, 
retailers are also buying stocks for the spring 
building program, and a good amount of hemlock . 
is being taken. In the far northern section, re- 
tailers anticipate a large amount of building at 
resorts. In addition to hemlock, these yards are 
taking a large amount of fir finish. Prices are 
going higher on most hardwood items on account 
of shortage of dry stocks and the small input of 
logs this winter. 


(Continued on page 94) 





Develops New Floodlight Lens 


A new floodlight lens development which effects 
a uniform distribution of light over broad areas, 
such as is often necessary in floodlighting in the 
lumber industry, together with a number of re- 
finements in projector design and construction, are 
among the new additions to the complete line of 
floodlight projectors manufactured by the Pyle- 
National Co., of Chicago. 

The new lens, which is known as a 45-degree 
circular divergence lens, is now produced for the 





Pyle-National 45-degree divergence lens 


first time in optical glass in a 23-inch diameter 
making it suitable for the largest Pyle-National 
projectors, as well as for smaller units. The lens 
is designed in optical glass to work with the mini- 
mum loss of light by absorption and diffusion and 
to spread an absolutely uniform beam across a 
45-degree arc. The Pyle-Nationai Co. has found 
a very definite need for this type of lens in many 
floodlight installations. Such refraction is par- 
ticularly valuable in the even illumination of build- 
ings, signs, monuments etc., and for the foreground 
near floodlight towers where long distance project- 
ors are used. 

Formerly, when this type of diffu- 
sion was demanded it was necessary 
to use a number of small units dis- 
posed at many points throughout the 
area to be illuminated, or if large 
projectors were used the light was 
passed through lenses of rippled or 
hammered glass in order to scatter 
it across the area where it was 
needed. The first method made even 
illumination difficult and installation 
costs high. The second method gave 
au more even lighting and permitted 
the use of large units but worked at 
an extremely low optical efficiency 
since the random scattering of such 
lenses wasted a good percentage of the light which 
was available. 


Even and Efficient Illumination Is Obtained 


The new lens, however, follows the Pyle-Na- 
tional policy of maintaining full control of the 
light beam and of using lenses of high optical 
efficiency which gather all the light available and 
focus all of it definitely on the areas where it 
is needed. None of the light is scattered outside 
the desired zone and a much more even and efficient 


illumination is obtained. With the new lens, a 
single unit of high power can be used to cover a 
large area and a perfectly even illumination se- 
cured over the entire field, thus enabling a distinct 
economy in initial and installation costs as well 
as affording a more even and economical illumina- 
tion of the area. 

Other new features of the Pyle-National line 
of floodlight equipment include several refinements 
in the adjusting and locking mechanisms of the 
projector so that it may be swung and turned 
into a convenient position for outside cleaning or 
maintenance without altering the permanent set 
of the adjustment and focusing, thus eliminating 
the necessity for refocusing every time the lamp 
is moved. 

Since the projector is air tight the only main- 
tenance necessary is a periodic wiping the dust 
from the outside of the lens. There is no need 
to open the projector for cleaning which assures 
that the optical efficiency of the lamp remains un- 
diminished throughout the life of the projector. 
The projector need never be opened except for lamp 
removal. Locking devices have been arranged to 
eliminate all danger of loosening, movement or 
ehatter due to wind pressure. The supporting 
forks have been strengthened to give greater 
rigidity. . 

The complete line of floodlight projectors now 
includes 10-, 12-, 14- and 23-inch sizes with a 
complete line of diffusion lenses to meet any con- 
dition of light distribution. All floodlight units 
are of the non-ventilating type which prevents the 
entrance of dirt, moisture or destructive gases 
which might dim the reflector. Reflectors are of 
non-glare or crystal glass, and heavily silvered 
which produces maximum, optically correct con- 
eentration of light. Construction throughout is 
of non-corrosive materials and thoroughly water 
tight and weather proof in order to resist the 
bad atmospheric conditions frequently encountered. 


Strong Guard for Stairway Openings 

The Marschke Co., of St. Paul, Minn., manu- 
facturer of the well known line of Marschke fold- 
ing stairs and ladders, has recently placed on the 
market a metal stairway guard which is installed 
at the top of the stairway and fits all sizes of 
the company’s standard stair openings. This adds 











Metal guard for Marschke standard stair openings 


to the attractiveness of the installation, and is 
an added factor of safety and convenience. The 
Marschke stairway guard is made of strong 1%- 
inch tubing, and comes in three parts—two sides 
and end bar—and is very easily put together. The 
shipping weight of the guard is 40 pounds. 

It is interesting to record the fact that the 
Marschke Co. has inaugurated a dealer service 
whereby suitable cuts will be furnished for use 
in local newspaper publicity articles to the dealers 
handling the Marschke products. 
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Spruce 


Everything in Ladder line. 
,Write for Illustrated Catalog 
and Latest Reduced Prices. 
We Pay the Freight. 





LADDERS 








W. W. Babcock Co., Bath, N. Y. 
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CHICAGO 








Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


1905 Londen Gaarantee CHICAGO vastoesm 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, Ill. 
Wholesale and Commission 
PONDOSA 





FIR AND 
AND 

CALIFORNIA “a” 

WHITE PINE 


Southern Hardwoods 














3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
Spruce veneer mills on the Pacific 

ast. See us on 38-ply and 5b-ply 
panels. Wholesale carload lots only. 


GRAM LUMBER COMPANY 
2 E. Jackson Blvd., CHICAGO, ILL. 
Telephones, Wabash 8117-8118 














LARGE MILLS 


market their 
FOR YARD 
REDWOOD and specialty < 
requirements through the 


Redwood Sales Co., 360 N. Michigan Ave., 


CHICAGO, ILL. 
General Office: San Francisco. Phone, Central 6910 








WesternWoodProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 








Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 








THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
tween 2 feet and 29,000 feet at any price between 
$0.00 as and $75.00 a thousand feet. Seventh edition. A 
k every lumberman can use. Price 
in ‘ey $8.50. AMERICAN LUMBE 
ers, 


a, bound 
Dearborn 8t., Chicago, Il, 











A. J. 
Shingle C 
this week and reports a pretty good volume of 
business in that territory. 


Barker, president of the Acme Lumber & 


0., made a business trip to Rockford, II1., 


W. F. Hattaway, sales manager of the St. Joseph 
Valley Lumber Co., South Bend, Ind., when in 
Chicago this week reported that business was 
pretty good in his territory. 


L. J. Pomeroy, well known local hardwood 
wholesaler, is spending a few days with his family 
at Martinsville, Ind., one of the Hoosier State’s 
notable recreational centers. 


E. P. Grignon, of Appleton, Wis., sales repre- 
sentative of the Northern Hardwoods Sales Co., 
paid a visit to Chicago headquarters this week to 
confer with W. W. Brown, manager. 


Milton V. Johns, sales manager of the Redwood 
Sales Co., made a business trip to Minneapolis 
and St. Paul, Minn., last week and reports that 
redwood is moving in pretty fair volume in that 
territory. 


F. B. MeMullen, of the McMullen-Powell Lum- 


ber Co., left April 5 for a business trip to 
Memphis, Tenn. C. G. Powell, of South Bend, 
Ind., was in Chicago this week conferring with 


Mr. MeMullen. 


J. H. Faust, of the Faust Bros. Lumber Co., 
Chicago, is planning to leave on Friday of this 
week for a month’s vacation, which will be spent 
in the West. He will be accompanied on the trip 
by Mrs. Faust. 


H. D. Gates, who was formerly with the Scott 
& Howe Lumber Co., of Ironwood, Mich., has 
joined the force of the Chicago office of the Long- 
Bell Lumber Co., and will assist in the sales of 
all Long-Bell products. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., returned last Thursday from a three weeks’ 
trip to the southern pine mills in the South. He 
reports timber orders plentiful, and the mills feel 
encouraged over the outlook for spring business. 


D. K. Macpherson, Chicago representative of the 
Tennessee Oak Flooring Co., of Nashville, Tenn., 
and the East Jordan Lumber Co., of East Jordan, 
Mich., announces that he has moved his office to 
Suite 1407, 20 East Jackson Boulevard, telephone 
Harrison 9611. 

R. B. White, president of the Exchange Sawmills 
Sales Co., Kansas City, Mo., stopped over in Chi- 
eago last Thursday on his return to headquarters 
following a business trip to New York city. While 
here Mr. White conferred with F. R. Linroth, man- 
ager of the Chicago office of the company. 


Among this week’s local visitors from northern 
points were J. A. Grefe, of the Underwood Veneer 
€o., Wausau, Wis.; Chandler Osborn, sales man- 
ager of the Medford Lumber Co., Medford, Wis. ; 
Harry Marceau, of the Adams-Thom Lumber Co., 
Wausau, Wis., and H. W. Maffett, of the Thunder 
Lake Lumber Co., Rhinelander, Wis. 


George E. Franzen, president of George E. 
Franzen & Co., of Bensenville, Ill., operating sev- 
eral retail yards in the western suburbs of Chi- 
eago, and W. H. Fullerton, sales representative for 
the Hilgard Lumber Co., left Chicago last week for 
Spokane, Wash., where they will visit the various 
mill connections of the Hilgard Lumber Co. in the 
Inland Empire. 


A. K. Martin, vice president of the Pacific Na 
tional Lumber Co., Tacoma, Wash., spent several 
days ‘n Chicago last week and stated that the 
fir market is feeling the effect of curtailed pro- 
duction. Mr. Martin went south from Chicago 
and planned to attend the annual convention of 
the Lumbermen’s Association of Texas at Ft. 
Worth, Tex., April 12-14, before returning to the 
West Coast. 

Earle W. Kidd, vice president and general man 
ager of the Owen Box & Crating Co., Owen, Wis., 
was in Chicago this week looking after business 
for his company. He was a guest of the E. A. 
Thornton Lumber Co. at the initiatory banquet 
of the Lumbermen’s Club of Chicago held at the 
Palmer House on the evening of April 5. Mr. 
Kidd stated that inquiries are fair and prospects 
very encouraging. 


Walter B. Vanlandingham, of the Vanlanding- 
ham Lumber Co., who returned recently from a 
ten days’ trip to the South, reports finding mill- 
men more optimistic. There is a scarcity of 20- 
to 26-foot dimension in both Nos. 1 and 2 grades. 
He also found that 1-inch No. 2 common, par- 
ticularly in Alabama and Mississippi, was getting 
searce and prices advancing, and that 1x4-inch 
Nos. 2 and 3 were in low supply. 


——$———_. 


H. V. Newell, sales manager of the oneal 
Goodman Co., Marinette, Wis., was in Chicago this 
week conferring with H. H. Butts, of the ¢om. 
pany’s local office. Mr. Newell reports the com. 
pany fairly busy. Mill stocks are badly broken, 
and with the log input lighter this year than for 
several seasons it is not likely that there will be 
any great accumulation of stocks. Mr. Newel} 
looks for a steady market this spring on all items 
of northern hardwoods. 


J. H. Krueger, president of the Krueger-Brough- 
ton Lumber Co., Minneapolis, Minn., with saw 
and planing mills at Bemidji, Minn., when in Chi- 
cago last week reported that logging conditions 
in northwestern Minnesota were very poor this 
season because of the fact that the swamps were 
covered with heavy snows before the frost came, 
making it next to impossible to do any swamp 
logging. The northern pine manufacturers were 
not affected so much by this condition. 


Fred C. Nave, manager Roselle Farmers’ Codp- 
erative Elevator Co., Roselle, Ill., was a Chicago 
visitor on Monday. Mr. Nave’s company, in addi- 
tion to its business in grain, feeds and coal, retails 
lumber and other building materials. Mr. Nave 
reports business good in his territory, and the out- 
look favorable. In addition to other jobs he is 
just now furnishing material for a country club, 
and in that connection commented upon the numer. 
ous recreational clubhouses that are being built all 
over the country, even in the smaller towns that 
have not heretofore “gone in’ for golf and other 
sports requiring buildings of this character, which 
in the aggregate are making an outlet for consider- 
able quantities of lumber and other materials. 


A welcome visitor to the offices of the AMERICAN 
LUMBERMAN this week was Charles J. Kinzel, gen- 
eral manager of the Kinzel Lumber Co. at Merrill, 
Wis. Mr. Kinzel, in company with his wife, was 
on his way to pay a business visit to the Mount 
Emily Lumber Co. at La Grande, Ore., where his 
son, Leslie K., and his brother-in-law, August H. 
Stange are located. The trip, which will take 
approximately five weeks, Mr. Kinzel said, is for 
both business and pleasure and they will travel 
by the southern route to California and then to 
Santa Monica where they will visit some of Mrs. 
Kinzel’s relatives, thence to San Francisco, Port- 
land and La Grande. Mr. Kinzel stated that the 
log input in Wisconsin has been shortened at least 
two. months, by the early spring, as no logs have 
been put in since the snow left the ground. Mr 
Kinzel expects that the shortage of logs will have 
an advantageous effect upon the hardwood market 
later on. At La Grande, Mr. Kinzel said, condi- 
tions are beginning to improve, for with some 
difficult logging operations about completed, plans 
are being made to extend manufacturing when the 
market situation becomes better. 


Rail Distributer Opens Local Office 


The L. B. Foster Co., distributer of steel rails 
and complete track equipment, has opened offices 
in the Illinois Merchants Bank Building, Chicago. 
under the management of Reuben A. Foster. vice 
president of the company. Adequate warehouse 
and storage yard facilities have also been provided, 
and plants for the housing of fabricating and re- 
claiming machinery are in process of erection. so 
that a complete service can be had from this 
point. The L. B. Foster Co. is one of the largest 
distributers of rails and track accessories in the 
United States with offices, plants and warehouses 
in Pittsburgh, Pa.; Jersey City, N. J.; Baltimore, 
Md.; Hamilton, Ohio; Roanoke, Va., and Chicago. 


Sean aaeaeanaaanat 
Activities of Key Industries 

According to the April 1 bulletin on business 
conditions issued by the seventh Federal Reserve 
district, operating schedules of automobile com- 
panies were expanded still further in February, as 
evidenced in production figures for that month. Thé 
output of possenger cars in the United States 
totaled 260,330, an increase of 32.2 percent over 
January and almost 90 percent greater than the 
low point of production in December, 1926. The 
number of cars manufactured was 18.6 percent 
below February a year ago, and 21.4 percent under 
the corresponding month of 1924, but 7.1 percent 
larger than in February, 1925. Truck production 
for February in the United States of 38,029 ex 
ceeded that of January, and was higher than in 
February of the three preceding years. 

Sales of agricultural machinery and equipment 
billed during February to domestic and foreign 
customers by 77 manufacturers in the United States 
showed a gain over January of 27.9 percent for 
heavy machinery, of 24.5 percent for all other 
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ae 
(exclusive of barn supplies), and of 20.5 percent 
for barn equipment. 

Orders booked by 26 furniture manufacturers 
in the seventh Federal Reserve district in Febru- 
ary totaled less by 26 percent than in the preced- 
jng month, a seasonal trend. Nineteen firms re- 
ported an aggregate of new business 0.5 percent 
yelow February, 1926, and 14 percent under the 
same month of 1925. Shipments averaged 14.7 
percent heavier in February than in January, 1.4 
percent under a year ago, and 5.9 percent over 
February, 1925. Unfilled orders declined 1.3 per- 
cent from Jan. 31, owing to the excess amount of 
shipments over orders booked, and were 5.7 per- 
cent below the end of January, 1926. The rate of 
operations changed little or increased over Janu- 
ary with the majority of manufacturers, but con- 
tinued under the rate of 1926. 


(@a@@ agg agg aaa a 2 


To Sell Fir in Eastern Territory 


Wilber Hattery, who for the last two years has 
been on the Pacific coast, is back in Chicago to 
engage in the sale of fir lumber, specializing to 
the railroad and car building trade. He will 
maintain offices in the Monroe Building, 104 South 
Michigan Avenue. Mr. Hattery was formerly vice 
president of the Geo. T. Mickle Lumber Co. and 
secretary-treasurer of the Mickle Mills (Inc.), of 
Portland, Ore., both concerns now inactive. 

Within the last few months the Mickle Timber 
& Lumber Co. has been organized in Portland, Ore., 





WILBER HATTERY, CHICAGO; 
Who Will Handle Fir Sales of Car and Railroad 
Material in Eastern Territory for the Mickle Tim- 
ber & Lumber Co., of Portland, Ore. 


by Mr. Mickle, and this concern has been appointed 
exclusive sales agent for the following well known 
fir mills, for car material to all car builders in 
the United States and Canada and railroad mate- 
rial for rail shipment to all eastern railroads: 
Booth-Kelly Lumber Co., Beaver Lumber Co., 
Beaver-Linnton Mills, Bridal Veil Timber Co., 
Clark & Wilson Lumber Co., Cobbs & Mitchell Co., 
DuBois Mill Co., Willapa Lumber Co., Pacific 
Spruce Corporation, Peninsula Lumber Co., Charles 
K. Spaulding Logging Co., and the Willamette 
Valley Lumber Co. The combined annual capacity 
of this group of mills is one billion feet. 

Mr. Hattery will handle exclusively all the ter- 
ritory east of the Rocky Mountains. He was one 
of the pioneers in introducing fir in the east for 
ear building and railroad uses, having organized 
the fir business for the old Mickle company and 
being directly in charge of its wholesale activities 
in western woods for about fifteen years. Mr. Hat- 
tery has made a particular study of fir lumber for 
car and railroad purposes, and the knowledge thus 
acquired will be valuable in his new connection. 


New Edition of “Blue Book’ 


The April, 1927, edition of the “Blue Book,” 
published by the National Lumber Manufacturers’ 
Credit Corporation, has been distributed to sub- 
scribers. The new issue includes the usual street 
addresses in all the larger cities, double-page maps 
of the States, and a digest of the commercial laws 
of the United States. In announcing the new 
edition, the Credit corporation states: “Small mar- 
gins of profit always require, among other things, 
a close check on credits. For that reason the 
lumber industry has probably never needed the 


constructive help of credit service more than it 
is needed today. That is one reason why lumber- 
men have chosen to control the credit agency situa- 
tion by owning the ‘Blue Book’ service. The estab- 
lishment and maintenance of a dependable source 
of credit information for nearly twenty-five years 
has assured lumbermen of the best protection that 
it is possible to obtain.” 

The National Lumber Manufacturers’ Credit 
Corporation maintains headquarters at 2017 Con- 
way Building, Chicago, while the western office 
is at 376 Pittock Block, Portland, Ore., under the 
management of Harold F. Hubbs. 


President Offered Lumberman’s Lodge 


On March 31, Alpheus Shreve Badger, of Chi- 
cago, addressed a letter to Walter B. Heinemann, 
of Wausau, Wis., extending an invitation to Presi- 
dent Coolidge to occupy the Badger family home 
“El Pedregral”’ on Big Lake in Vilas County, Wis- 
consin, for his summer vacation, copies of his let- 
ter having been sent to the President’s secretary, 
Everett Sanders, and to Goy. Fred R. Zimmerman, 
of Wisconsin. In acknowledging the letter, Mr. 
Sanders wrote to Mr. Badger that “the President 
very much appreciates the cordial hospitality which 
you show in placing at his disposal this fine prop- 
erty. He has not made any definite decision as to 
where he will go, despite, certain newspaper dis- 
patches, He still has many attractive suggestions 
under consideration. It may be some little time 
yet before he can reach a conclusion.” 

Mr. Heinemann, in replying to Mr. Badger’s 
offer, said, “I am glad to have this Jetter, and you 
may be sure that if the President decides to come 
.to Wisconsin, your home will be given considera- 
tion. As you know, published reports to the con- 
trary notwithstanding, there has been no decision 
by the President as to where he will spend his 
summer. Of course we are all hopeful that he will 
spend it in Wisconsin. I know that he is interested 
in coming and of course the people of the State 
are particularly interested in having him do so.” 

Not only the entire lumber fraternity of Chicago 
and the middle West but the people generally are 
greatly interested in the possibility of President 
Coolidge and his family spending their summer 
vacation in this territory and are hopeful that 
this section will be selected. The residence of the 
President in the middle West even for only a brief 
summer vacation will give the Chief Executive an 
opportunity to know this section, its people and 
its problems better and will make for a better re- 
lationship all around. Mr. Badger has been com- 
mended by his many friends in this section for the 
generous offer he has made of his beautiful Wis 
consin lodge for a summer White House. 


Lumberman Reélected Mayor 


St. Louis, Mo., April 6.—John B, Chipman, 
vice president of the Wiles-Chipman Lumber Co., 
was reélected mayor of Webster Groves, a suburb 
of St. Louis, at yesterday’s election. One of his 
opponents was Fred Holekamp, of the Holekamp 
Lumber Co. Mr. Chipman has been mayor for two 
2-year terms. 


Trouble and Litigation 


BALTIMORE, MpD., April 4.—Receivership proceed- 
ings instituted in the circuit court here on Feb. 
28 against General Lumber Products (Inc.), by 
the Morocto Roofing Co., which claimed it is a 
creditor in the sum of $6,022, have been followed 
by the institution of similar proceedings in the 
United States district court on March 30, when 
Judge Morris A. Soper named Frank B. Ross and 
J. A. Hesse receivers, requiring them to give $10,- 
000 bond each. The receivers appointed by Judge 
Stump on Feb. 29 were Frank B. Ross, Robert B. 
Browne, the general manager of the corporation, 
and John Thomas Scheu, an attorney. The effect 
of the Federal court case, it is said, will be to 
go ahead with the liquidation of the business, 
whereas, under city court jurisdiction there were 
prospects of a settlement of some sort. 





BuFFraLo., N. Y., April 4.—The White River Lum- 
ber Co., which did a wholesale business, has made 
an assignment. The company was established sev- 
eral years ago by James H. Walsh. 


ABERDEEN, WASH., April 2.—A petition in bank- 
ruptcy has been filed in the Federal court against 
the Grays Harbor Boom Co. The bankruptcy pro- 
eeedings were instituted by the Aberdeen Lumber & 
Shingle Co. of Aberdeen. 





’ DELARED EXPORTS from Bangkok, Siam, to the 
United States in 1926 included 195,000 board 
feet of teak boards, valued at $40,170 and 243,- 
777 board feet of teak flitches valued at $52,775. 
This was an increase over the figures for 1925 
when this country imported 85,163 feet of teak 
boards and flitches valued at $18,476. 





CHICAGO 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern -HARDWOODS — Southern 
Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A. J. BOYLES 


Fir, Spruce, Redwood 


Idaho White 
and 
Western Pine 


Red Cedar 
Lumber 
and Shingles 


Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 








R. G. KEIZER FRED L. LEIDINGER 


INLAND EMPIRE 
LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 758-760 CHICAGO 


Conway Building, 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 


PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., . . CHICAGO 








GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2165 


Griffith- Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 805, 11 South La Salle Street, Chicago, Ill. 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car invoices, ya’ 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Chicago, Ill. 
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Dealers 


whoare Pushing 
Out for More 
Lumber Sales 


In the “Realm of the 
Retailer’ (see each 
week’s issue of the 
AMERICAN LUMBER- 
MAN) written by an edi- 
tor who is constantly 
visiting lumber dealers 
throughout the United 
States you will find fre- 
quent mention of dealers 
who are selling more lum- 
ber by selling “Homes 
Complete.” 

You can do that, too, 
if you have our 


New House 


Plan Book 


Twenty-three homes 
illustrated with floor 
plans are shown therein. 

You can loan it to 
prospective home build- 
ers for selecting the house 
plan best suited to their 
needs. 

Sample newspaper ad- 
vertisements for featur- 
ing these plans in your 
local newspaper are now 
appearing in the AMEr- 
ICAN LUMBERMAN. 

Send today for your 
free copy of book. 


American fimberman 


431 So. Dearborn St. 
CHICAGO 





























Atlantic States Shippers Board Meets 


WASHINGTON, D. C., April 5.—“The work of our 
railway managers, and the results of your codép- 
eration, have brought about an industrial accom- 
plishment such as I do not believe we have ever 
seen in our country in so short a period of time.” 

This statement was made by Secretary of Com- 
merce Hoover at the luncheon of the Atlantic 
States Shippers Advisory Board, which held its 
fourteenth meeting today at the New Willard Ho- 
tel. The meeting was attended by some six hun- 
dred shippers and railroad officials from New 
York, eastern Pennsylvania, New Jersey, Delaware, 
Maryland, District of Columbia and part of Vir- 
ginia. 

Mr. Hoover declared that the railroads came 
out of the World War thoroughly demoralized. 
Transportation had been subject to periodic car 
shortages for years before that. Yet in so short 
a time as five years “we find the country equipped 
perhaps for the first time with completely adequate 
transportation.” He stressed the vital importance 
to industry, to both producer and consumer, of 
keeping an even flow of transportation, avoiding 
car shortages or strictures in transportation, which 
levy an enormous toll. 


“The railway managers have not alone provided 
a sufficiency of transportation and therefore cured 
a thousand ilIS in the business world,’ said Mr. 
Hoover, “but they have shown an extraordinary 
capacity in the improvement of the efficiency of our 
railroads. That has been brought about in some 
measure at least by the codperation of these ad- 
visory boards, and it is a result in which every 
shipper participates, as well as transportation. 

Importance of Expeditious Transportation 

“The importance of this ample and expeditious 
transportation warrants one more remark in em- 
phasis. 

“Recently we had a partial canvass made of the 
wholesale and retail lumber trades, and we found 
that the retail lumber dealers were able to carry 
on their business with approximately 4,000,000,000 
feet less in stocks than six years ago, estimated 
to result in a saving of over $600,000,000 of capital 
in that one industry. 

“One of the reasons for the abundant capital 
in our country today has been the enormous de- 
crease in the inventories, not alone in lumber but 
in dry goods and every commodity in the country, 
because of the complete confidence of business and 
industry that they can receive supplies on demand. 

“One of the reasons for the stability in our price 
levels has been the fact that goods move quickly, 
and that there is not the stimulus to rising prices 
and the pyramiding of orders that come about in 
the face of any suspension of ample transporta- 
tion.” 


Reports submitted to the meeting by various 
commodity committees which are representative of 
the basic industries of the Atlantic States section 
indicated that for the next three months there will 
be an increase in business of 2%4 to 25 percent as 
compared with the same period last year. 


Report of Lumber Committee 


Frank Carnahan, chairman of the lumber com- 
mittee, submitted a brief report taken from replies 
to a questionnaire sent to dealers and wholesalers 
in the Atlantic States region, which indicated that 
stocks in retail lumber yards are normal for this 
time of year; that lumber receipts during the next 
90 days as compared with the last 90 days are 
expected to run 15 percent higher; that receipts 
for the coming quarter will be about the same as 
for the same period last year, and that a majority 
report business at this time is fair, with the pros- 
pect of fair to good business during the coming 
quarter. 

The next meeting will be held in Atlantic City 
in October. 


Freight Loadings Show Increase 


WASHINGTON, D. C., April 6.—Loading of rev- 
enue freight for the week ended March 26 
exceeded the million-car mark for the third con- 
secutive week this year. Total loading for the 
week of March 26 amounted to 1,008,888 cars, an 
increase of 2,027 cars over the preceding week, 
due almost entirely to the heavier movement of 
miscellaneous freight. Small increases over the 
week before were also reported in the loading of 
ore and coal. Compared with the corresponding 
week last year, the total for the week of March 
26 was an increase of 40,943 cars while it also 
was an increase of 76,119 cars over the correspond- 
ing week in 1925. 

Loading of revenue freight for the first thirteen 
weeks this year (Jan. 1 to March 26, inclusive) 
amounted to 12,365,075 cars, the greatest number 
ever loaded during any corresponding period at 


_—_ 











this season of the year. This was an increase of 
382,090 cars over the corresponding period in 1926 
and an increase of 582,666 cars over the corre. 
sponding period in 1925. 

Coal loading for the week of March 26 totaled 
206,990 cars, an increase of 35,564 cars over the 
same week last year and 64,841 cars over the cor- 
responding week in 1925. 

Grain and grain products loading totaled 37,365 
cars, a decrease of 915 cars under the correspond- 
ing week last year but 2,350 cars above the same 
week in 1925. In the western districts alone, 
grain and grain products loading totaled 23,220 
ears, an increase of 541 cars over the same week 
last year. 

Forest products loading totaled 70,867 cars, 
7,262 cars below the same week last year and 
11,075 cars under the same week in 1925. 


Awards in West Coast Case 


WASHINGTON, D. C., April 4.—Following further 
hearing on the question of determining reparation 
due to various complaints, Examiner W. A. Hill 
has recommended to the Interstate Commerce Com- 
mission specific awards in Docket No. 8,819—West 
Coast Lumbermen’s Association et al. vs. Boston 
& Albany Railroad Co., Director General, as Agent, 
et al. This is an old case, which was consoli- 
dated with Anson, Gilkey & Hurd Co. vs. Southern 
Pacific Co., in which, after prolonged hearings 
and arguments the commission found unreasonable 
rates on knocked-down sash, common unglazed 
doors in straight carloads, unglazed doors, sash, 
set up or knocked down, in mixed carloads with 
each other or with lumber of the same species etc. 


The report also embraces No. 15.044—Pacific 
Mutual Door Co. vs. Ann Arbor Railroad Co. et al. 
—involving the same question. In No. 8,819 the 
reparation period extends from Oct. 15, 1915, to 
Oct. 17, 1923, inclusive, and in No. 15,044 from 
July 1, 1921, to Oct. 17, 1922. Complainants sub- 
mitted reparations statements purporting to be in 
compliance with Rule V. Some were approved by 
defendants, some approved in part and some re- 
jected. 


Further hearing was held last May for the sole 
purpose of determining the amounts of reparation 
due. Many thousands of dollars of reparation, 
plus thousands of dollars of interest are involved. 
Mr. Hill states that defendants offered no addi- 
tional evidence at the further hearing, their par- 
ticipation consisting of the cross-examination of 
complainants’ witnesses and of the “interposition 
of objections to the receipt in evidence of prac- 
tically all the testimony and exhibits hereinbe- 
fore described.”” These objections were overruled 
and exception duly noted. The principal ground 
for these objections was that much of the evidence 
was hearsay. In other words, many of the wit- 
nesses of complainants did not actually make the 
original entries in the books. Traffic experts were 
employed by some of the complainants to prepare 
the reparations statements. Mr. Hill states they 
were amply qualified for this work. 


“If the rules of evidence are to be deemed to 
require that every entry in every book of original 
entry shall be verified by the employee making the 
entry,” says the examiner, “and, moreover, that 
even the competency of that employee may be suc- 
cessfully challenged unless it be first shown by 
other employees that they actually performed the 
particular transaction so recorded and reported 
the fact to the employee making the original en- 
try, then proof of damages becomes so burdensome 
that it borders on the impossible.” 

Large awards are recommended for the Wheeler 
Osgood Co., Buffelen Lumber & Manufacturing Co., 
Nicolai Door & Manufacturing Co., Robinson Man- 
ufacturing Co. and smatler awards to the Clatsop 
Mill Co., Henry McCleary Timber Co., Western 
Pine Manufacturing Co., Weed Lumber Co., White 
Pine Sash Co. and Pacific Mutual Door Co. 


To Issue New Lumber Tariffs 


MEMPHIS, TENN., April 5.—Announcement is 
made by J. H. Townshend, secretary-manager of 
the Southern Hardwood Traffic Association, that 
the southwestern carriers are issuing new rough 
material tariffs and, while there is no change in 
the rules, new contracts must be signed by all 
affected by the provisions of the tariff. Announce- 
ment is also made that tariffs are now being pub- 
lished to Canadian points which will contain the 
new rates recently agreed upon by carriers, ship- 
pers and receivers. The new rates will probably 
be effective on June 15, 1927. 
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Latest Reports on Lumber Prices 
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SOUTHERN PINE 














mill prices are taken from sales made during week ended April 2: 
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. a La Se > = 60.39 58.91 Shiplap Fee BS sca] Mob OM--. > 41.25 
Drop Siding ea ve veuseecs 64.89 65.46] No, 1— or 8°. 12" on 23,00| X® 2 cheese. -Kxees 17.50 
1x4 or 6” B&better.. 39.47 42.10 panietions Jambs 1x8”, a 2 pte 18.38 20.37 Car Sills 
No. 1... 36.64 87.73 oe rar 65.00 2 (10 te 20° a he weees oe 18 & 20’ 20.81 26.00 _, 5 — 42.7 
No. 2... 23.07 26.75 en he : : 0 : 0. WD cc icoess ee Jp to 10”, 0 36’... “75 
oe ee wee 1%, 1% & 2x4 & 6” ...... 85.00 SE ora: 21.18 21.80] ~~  Ayeiatete 0.52 20.25| Up to 14”, 37’..... ..-.. 63.75 
Byrkit Lath SE tee tates 21.40 21.71 18 & 20 —se. ST Serr 63.75 
Plaster Lath OE POPLIN ae 13.62 | No. 3 {all lengths) : 2x12”, 12’ ....... 20.48 24.50 Roofers 
No. 1, %”, 4’...... Ci . BR Di cisscsiscens snvde a eee 17.24 16.85 Oe 23.42 33.00] No. 2, 1x6” ....... , er 
No. 2, %”, re see 1.69 2.10'12’ & longer....... ..... 16.54 1x10” Beitr 18.00 18.03 18 & 20 25.20 35.28 ee ic oa  & * eee 
Following are f.o.b. mill sales prices from Shreveport (La.) territory for the period ended March 30: 
Flooring Finish : Fencing, S18 Shortleaf Dimension, SIS1E|Shortleaf Dimension, SIS1E| Longleaf Dimension, S1S1E 
1x3” EG sap B&bet.. 68.00] B&bet. surfaced: No. — o xn) No. 1— 16’ .- 21.751 No. 1— 
WO WO. Boccscces Y ' go ere 1x4”, other Igts..... 32. a ie a are 26.50 18 & 20 . 25.75] Ox 4”, 
1x4” EG sap B&bet... 64.50] 1x6” 111.22 2lt23 1x6”, other Igts.... 38.50 eee 21.50] 2x10”, 12’ ......... 20.25 
FG sap B&bet... 43.00] 1x8” ......... No. 2, (all Igts.): aS 25.00 SR 20.25 
-1& i 1x5 & 10” SS gg aE? 16.75 18 & 20’..... 30.00 ‘+ or 24.25 
8 _ ROR 1x6” Letikcaiwiaknas Ka oe epemlepies SRGGt Sx18", 12 20.0 000000 23.75] ox 6” 
5/4x4”, 6 & 8” No. 3 (all lgts.): SF cesenvese 22.75 18 & 2’..... -75 : 
0  _— (EES = os LE 12.75 s 4 TF 2000 oS No. 3, — Kota eanacne aes 
: ” = ee waseecwne ‘ S| hee : " 
O surfaced: . BOP esecancnescss 16.58  esanoeee: 25.00 These 4.50| 2x 8”, 
1X8” oo esse esse eeeee 45.75 Shiplap 136 3..... 28.50 2x4 to 12”..... 13.75 : 
No. 1— ee Je 25.25 2x10”, 
= — S18 or 828 1x8”, other Igts.... 37.00 12” oe eee eee oe Longleaf Timbers 2x12" 
 — ™ 2 meni teccecccs le No. 1 Sa. E & §, S48, =e 
1x8”, other Igts.... 36.75 < ~ bow : vsti “ora oe . —_—— 18 & 20’..... 24.75 20’ & under: 
1x10”, other Igts... 41.75 = ie Palo ete 90.75) 2X12". 12% eee eee 36.00 > ee 28.751 no 
Partition 1x12”, other Igts... 50.50] . 9" ait ists) oF ews *** od oe cree ol 
as 8 Oa» +0 40.751 No. 2 (all 10 to 20’): PE dada varsadans 17.25|No. 2— alanis ; gill enghrciemnese ere — =~: ; 
magpatablenganie rt ais . Ry eas 20.50] 1x20” ..........000e 18.25] 2x 4”, 10’ ......... 23.00 Shortleaf Timbers : 
Casing and Base GOR 21.75] 1X12” .....- eee eeees 18.25 ere 21.75] No. 1 rough, 20’ & under: 29 
B&better: 1x12". 1/0’ on. 00 29.00 e | RE 22.25 ot Sees 5.50} 2x 6”, 10’ 24.25 
YS > Ae 60.00| 1x12”, 18 & 20’.... 31.25 Car Material 18 & 20’..... SU Pt Sos seccsh sates cis 34.00 12’ .eesseeee 22.00 
= 2 ehhh 64.25] 1X8" oes eeee eee eens 17.501 (All 1x4 & 6”) ie eee 20.25 on a 25°00 
De skicesasanenne 7.00! No. 1. 9 & 18’. 36.00 eet 1.25 Drop Siding 18 & 20’..... 25.00 
Plaster Lath Me” epracgesasnds ee 40.25 18 & 20 22.00|1x4 or 6” B&bet..... 42.50| 2x 8”, 18 & 20’ . 29.25 
a, a Ae ... 8.50] No. 4, all widths & Random .... °° Cty aa 21.00 RTE ac resgmaaes 40.00} 2x10”, 12’ ... . 23.75 
| a eee 2. SO: sos paccescans 8.00| No. 2 random......... 21.50 TT svsvnsavs 20.75 My Bisa seks ara 27.00 18 & 20’..... 30.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 1: 
Flooring Finished—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better Cc No. 1 : No. 2 ‘ Pe Pe : gi? ; 
SE seen WE OM, a ccnnax eeeeeees $66.50 $50.00 | 12, 14, 10, 18, 12, 14 10, 18, | 1X 4” ...-.eeees . . . 
B&better ........... $74.00 °69.00 | 1x6” .......... IIEIT"¢8:25 "51.00 | __ 16’ 20’ 16° 20" |: 1x GF... 2. +0. 5 
ptt PRR ceheltetieeh. .se. 67.50 | 1x5, 8, 10” ........ .. 72.00 53.00 | $25.00 $27.50 2x 4” $24.00 $25.50 | 1x 8” ....-...-. SS fe foe 
ST  censénhendeiaies 73.75 55.00 | 24.25 25.50 2x 6” 20.50 21.75 | 1x10” .......... = Sh ist 
Flat grain— 1%, 1%, 2”x4 to 8”.. 75.00 ae 24.75 27.38 ax 21.50 23.00 rr 47.50 26.75 19.00 
ia 1%; 1%; 2”x5, 10, 12” 76.50 ; : x 1 : i 
; ~e oe . abe $48.50 oe. a4 7 see 27°75 «30°25 2x12” «25:50 26.75 Casing and a" 7 
cs a Ceiling and Partition , 1x4, @ ore. 0 
Cis, Gg, Clg. Part. ee 6 2 
Moldi 58” No.1 No.2 No.3 sae 
: somes Bé&better $38.8 50 D $40. 25 $41. 50 $4. 50 SO ee $36.25 $19.50 $16.25 Lath s 
15” and under..28 percent discount | No. 1 ..... TES -asessenses 35.50 21.75 17.25 , 1 No.2 
1%” and over...24 percent discount No. 2 iueee 30. 50 BP catcccuess coon |}«60RMS S17.36 TS 19G 9 —E" nn ccc veces ett ‘40 $3.45 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HpMLOcK Boarps, a No. 1 HeMiock, 8181EB— : , 
3’ 12’ 14’ 16’ 18&20’ 3/16’ 8’ 10’ 12” 14’ 16’ 18&20 22/24 
lx 4” . -- $26.00 $27, 0. $27.00 $27.00 28.00 $30.50 $27.00 $29.00 $30.00 $29.00 $28.00 $30.00 $32.00 $34.00 
2] ccswece Be 29.50 29.50 29.50 31.00 33.50 29.50 26.00 27.00 27.00 27.00 29.00 31.00 34.00 
ee ostacce Oe 31.50 31.50 31.50 33.00 35.50 31.50 28.00 30.00 29.00 29.00 30.00 32.00 34.00 
Se wannees 31.50 32.50 32.50 32.50 coes 36.50 4 28.00 31.00 31.00 31.00 32.00 33.00 35.00 
ee 2.50 33.50 aie 33. ~~ N ow - 37. Fy -, a 33. 4 BREE on vonse 29.00 32.00 32.00 32.00 33.00 34.00 36.66 
For merchantable S18, deduct $3 from price of No. or No. educt ” 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. i a am. rough, 6’ and longer, 2x4” and wider, $21.00; 1x4” and 
Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $25.00; wider, 
No. 3, $21.50. For No. 2 dimension, deduct $4 from price of No. 1. 
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Duluth, Minn., April 4.—All items of northern pine lumber are steady. 


COMMON BOoarpbs, nano 


NORTHERN PINE 


FENCING, RoucH— 


Prices f.o.b. Duluth follow: 


8’ 10’ 12° 14’ 16’ 18’ 20° 6’ 8’ 10,12&14° 16° 1829" 
Sa ee $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ........eseeceeeeee $51.00 $55.00 $59.00 $61.00 $61.00 
|| bait 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 ig adreneoanetentecqntenee 38.00 41 43.00 46.00 46.00 
a seckuas 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 RE eteniaeheiatenperrs, 28.00 30 32.00 33.00 33.00 
PR Wevcecces 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 .....ccccceeer cece 47.00 50.00 56.00 62.00 62.00 
i . usudite 38.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 a Bah seet tee: 33.00 36 41.00 47.00 45.00 
— appt: 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 Wk: SD accnuantanddedtans . 25.00 28.00 29.00 30.00 29.00 
©. 8, BM .rcccces ‘ . . x . A ° ba , 4, $26; 6”, 50. 
weeds 29:00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 pg erg: cg mines wits, ©. § oan.e8 
eis 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30.60; 


For 81 or S82, add 75 cents; SIS1B, add £1 dog penton add $1. 
Drop siding, ‘grooved roofing and 0.G. s hiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Sturr, 8iSizq— 


6’ 8’ 10’ 12’ 14’ 


All white pine, Nos. 1 and 2, add $1. 
5, $21. S1 or S2, add 75 cents; S1S1B, add $1. 


Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 
4” 


16°18’ 20” 6” “6 
SF scsconaial $28.50 $32.50 $34.50 $32.50 $32.50 $83.50 $35.50 $35.50 Benetter i 20.00 $22.00 
SUD cin oupanded 28.50 29.50 32.50 32.50 32.50 34.50 34.50 yar enemas eae Norway, C&betier.... 34,00 "36 
Skee BR fe Be Be BR Be Be Be Sco RR ER oe 7 
B12” 122.2, $280 $9.50 38:50. $680 36:50 34:50 36:50 36.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


No. 4 moce stutt, $3 less than No. 1; pine, 
or 848, 


rough, deduct 75 cents; D&M 
~ HA, ‘larch, 2x4- and 2x6-inch, $3 under Norway pine. 


grade 


Siding run to O.G., 


$2 a thousand extra; product of the strip as it 


Ss. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., April 4.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended April 1, as reported to the North 
Carolina Pine Association: 





Rough: 

4/4 Edge— 
ie ss ccna euedéenekwenerenbion $48.75 
No. 1 SEE winaunedss Sateueseneee kind caer 24.75 
Ps Oy dade dendeuereree nde esns0eeeebuns 21.00 

No. 2 > & I EE incon we eiva debe eee adh 67.00 

oS a Peer chkienenbeneas 28.00 

1x12” tiie ct tal Select ten OP el es combat 29.75 

Meee, FEO. F & DSC, BGs ccccccccesccseses 57.75 

SRR ae 63.50 

rr. Cr ee 2 ae. cccsnegeekaasoneus 36.00 

Pt PD. <~bicce sesaudananew beens 19.00 

Dressed: 

Flooring, +3” 21%” 
ee POO ccccnncacadtan awe $44.25 $49.50 
 —E eran 42.75 48.75 
ME oak dike intow et whine eee ate as 38.50 40.50 
Se eee 40.50 init 

i Sr OCC... «teceasaeeenserscnes $38.50 

Box bark strips (dressed or resawed)...... 17.00 

*Air 

Roofers: No. 1 dried 

DET k@owiinee een enaewduceewaswee $28.00 $18.00 

Dt? «vie cevadh bubhaseeadaesn aes 27.75 19.25 

Dt abhitenseesesebeenbinesenine 28.00 19.00 

RE 35 wenn weuidinaca da nwinnnéiine 36.50 19.75 
*F.o.b. Georgia-Alabama mills. 


Seattle, Wash., April 2.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, '/e-inch 





Width— Clear —— _ 
MD dnteterevessaneak $25.00 $24.00 $16.00 
Dn. seneeseoseneaeuen 27.00 25.00 20.00 
DE Giveatepden aakeaac 31.00 28.00 24.00 
Dn dusedewisaneeaiad 35.00 hao - 
DP -itsnedeeetecnanea 43.00 ee 

Clear Bungalow Siding, 34-inch 
DL ~s71decbeukedandrabaaunen tana Wuasedicl $46.00 
PL iNchttrigevibannvadshxieadekateenene 56.00 
DT srinctivadsdeitentabnidweeewanainnee 65.00 


Seattle, Wash., April 2.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Mxtra, stare, 6/2..cccccecoss ". 68@1 72 *. al 15 
Extra stars, 5/2 80 


Extra clears ............. i '88@1.92 3 36@2. 40 
i. Ci cennaneseauee 2.41 3. 00 
Eurekas’ inked twat eee 2.30@2.34 3.15@3.20 
OEE cctceevanenreda 2.89@2. 96 3.90@4.00 
First Grades, Rite-Grade Inspected Stock 
rn Cee. GFE ..cecceses $1.84 $2.25 
Extra stars, 6/2 .......e.- 1.92 2.40 
MEN: ¢icrsctcenswee 2.20 2.75 
I EE oh nngentadahaed 2.45@2.53 3.05@3.15 
et ia te ea nh tak eee taligla 2.55@2.59 3.50@3.55 
TN cnet een canaceaea 3.00@3.07 4.05@4.15 
Second Grades, Standard Stock 
Common stars, 5/2........ $0.80@ .84 $1.00@1.05 
Common stars, 6/2........ .92@ .96 a 15@1. 20 
Common clears ........... 1.40 1.75 
British Columbia Stock, Seattle Market 

eee CUNO) oo cccccdc cscs $3.00 
Dt Gals Ge secvcnects $2.73 3.40 
SY icn's uehdlncbae wane 2.88 3.95 
IL» dies ch aknee eats 3.07 4.15 





Spokane, Wash., April 2.—Following are re- 
vised prices, f.o.b. mill, according to discount 
Card No. 3, which became effective March 4: 


Pondosa Pine, 16-Foot, Inch— 


No.1 -No.2 No.3 No.4 No.5 
Fc cnaneeeell $42.00 $28.00 $19.50 ..... «seece 
— rer. . eS 6: eee 
ars 40.00 24.00 21.50 ..... «eoon 
i”: wpceatinne 42.00 24.00 20.50 ..... cece 
De” “ascauaed 46.00 25.00 FL.BO .ccoce cvvce 
i Ce as dese <ense xeces $15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 
Cc No No.2 No.3 Com. 
ve & 6/4. 50 $41. 50 $25.50 $16.00 ..... 
OTe assctavess 71.50 61.50 36.50 16.60 ..... 
nt scactenzesd ach iene saewr sana $24.50 
Idaho White Pine, 16- <= 
1 No. No.3 No.4 No.5 
OP «ep siteidrtieagtl $47.00 339,00 Se. asses ‘weno 
ee 48.00 40.00 29.50 ..... cevcce 
Era [—' hOCURCLUChUCURRDlhLCClU—r—h = 
Me tssavkianen See 6S | 6 techs 86 eves 
Se camatnaiewe  - Ee Y ee! heer ee 
7 Mss sete “aueee <aoeue $19.00 $ 7.00 
White Fir, 6- to 20- Foot, Inch— 

6” 8&10" 12” 4”&wdr. 
es. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
.  akencass 15.00 18.00 19.00 20.00. ..... 
No Se 6adcanew cies 


[Special telegram to AMERICAN LUMBERMAN]) 
Portland, Ore., April 5.—The following are 
f. o. b. Chicago prices on Pondosa pine shop, S28: 


No.1 No.2 No.3 
sve eee $56.00 $41.00 $33.00 
 ktiettetnumubicinkuntdanenal 66.00 51.00 33.00 


Above shop prices are for shipments of No. 3 
ang _— For straight cars of specified grades, 
a q 


CALIFORNIA PINES 


San Francisco, Calif., April 2.—The follow- 
ing are average f.o.b. mill prices of California 
pines, as compiled from the weekly report of 
the California White & Sugar Pine Manufac- 
turers’ Association, those on commons repre- 
senting 1l-inch stock only: 

California White Pine 
i C sel. D sel. No. 3 clr. 





A/ERE.W.. ccccces $63.85 $54.45 $46.40 
SO a 71.20 62.75 54.25 57.65 
ae 68.70 59.60 45.30 58.15 
ere 78.70 70.00 60.15 68.75 
California Sugar Pine 

Nos. 1&2 clr. C sel. D sel. No. 3 clr. 

SIGREW: cccces $101.85 $84.75 $69.75 $53.65 
5/4xa.w. ....-. 84.90 77.85 61.70 63.75 
OS eae 82.65 73.55 53.65 64.10 
CPanel... snwass 92.20 84.80 70.30 78.30 

White Pine Shop Mixed Pines 

Inch shop ....... $28.30 No. 1 common...$45.20 
a = shop, 5/4 x No. 2 common... 30.20 
neababeneus 2.55 . No. 3 common... 22.00 

No. 2 shop, 6/4 x ED sanieeeks 21.80 
done as a SED TE cscncvcancsss Be 

Panel, 1%xa.w... 71.75 No. 1 dimen., 1% 17.88 

Sugar Pine Shop BR.W. ccocccscece ° 

Inch shop ....... $36.20 Lath, No. 1...... 5.80 
No. 2 shop, 5/4 x ie SS ee 4.10 


re ee 


No. z shop, 6/4 x me 
aa aaa einai .95 
White Fir siding, B&better 


.  _ ereertapeers 32.45 
C&btr. (all sizes).$43.95 
No. 3&btr., com. 23.95 C&btr 


ee 


- bg rau ane 45.35 
No. 1 dimen., 1yYe COMGIGE, c6cccces eet 
KALW. weeesceees 20.55 Timbers ......... 28.90 
Export Dimension ...... 17.70 
Australian, 4/4x Cedar 
NG. davicsceteus $53.10 Miscellaneous ...$20.10 





DOUGLAS FIR 


[Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., April 5.—F.o.b. mill prices on 
actual sales of fir, April 2, 4 & 5, direct and 
wholesale, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B Bé&btr. Cc 
i énthvexeernens $36.00 $36.25 $29.50 
EE eS Sines 38.50 aes 
lr ae hed 39.25 
Flat Grain Flooring 
OR -naenacien nin anes 25.25 20.25 
De ° wetceceabmes ake 31.00 28.25 
Mixed cer ere 
BO hed vewvaserews $16.75 
Ceiling 
” dphvadevenes ee: 24.50 19.75 
BU Giniieateaaece acne 24.25 21.75 
Drop Siding, 1x6” 
DE ecavnewessnd-os naa 29.75 26.75 eile 
. ea oven eae 26.75 oune 
[eee 17.75 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
Ce $43.25 $44.50 $51.25 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
i M niticimnen wa $18.25 $18.00 $16.75 $19.75 
i: dD eteceeniewens 11.75 11.25 11.75 14.25 
De Mh aikice eases 10.75 9.50 9.50 oewe 
Dimension 


No. 1, 2” thick— 


12’ 14’ 16’ 18’ 20’ poaae’ 26-32’ 
4”. .$16.25 $16.75 $18.50 $19.25 $19.2 
6”.. 15.50 15.25 17.50 17.75 17. 50 $21.50 $23.00 
8”.. 16.00 16.00 17.25 17.75 17.75 20.75 23.50 
10”.. 16.75 17.00 18.00 17.75 18.00 22.00 20.50 
12”.. 17.25 17.50 18.50 19.50 18.50 23.25 21.75 
2x4”, 8’, $15.75; 10’, $16.50; 2x6”, 10’, $14.75. 


pontom-— 2x4” 2x6” 2x8” 2x10” 2x12” 


NO. 2 ccccceee $11.50 = 50 $ ae ” =e ” = - 
BO. BD cccccees 8.75 -75 


No. 1 Common Timbers 





Sa8 to 4232" toe 90’, wertnced 2... cccccsceves $19.50 
Ce OO eee OP Ge, SOU vc cccccesscseess 19. 
5x5 to 12x12” to 40’, surfaced .........006 19.75 
Fir Lath 
Sk Ey ee ge inckeas seberteciansnxeeukon $2.75 
Bé&better, Flat Grain Car Siding, 9 or 18’ 
BT wa cienaaks Waa CRE OEE he eae weNanere $36.50 
DE.) -chidvitwiekintamnaaeen nda wat dabeoe 40.0 


(Special telegram to AMmpRICAN LUMBERMAN]) 


Portiand, Ore., April 5.—Log market quota- 
tions: 


Fir, yellow: No. 1, $22; No. 2, $17; No. 3, $12. 
Fir, red: Ungraded, $15.50@16. 

Cedar: $14@16. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., April 2.—Log market: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $15@16; 
lumber logs, $28. 


Hemlock: No. 2, $12@13; No. 3, $10@11. 
Spruce: $1 higher than fir. 





n< +o #s 


a witht hs es in. 





1927 


ose 
ss ’ 


as it 


3 on 
and 
» the 


16.75 


17.75 
x12” 
51.25 


x12” 
19.75 
14.25 


»ta- 


$12. 
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WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., April 5.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— 
a ..ccovees $73.00 1 - * cnvcessesasee 
ix4—10” ...... 62.00 ite ceecccccens ed 

Bevel siding— io couse 
x4” nee oo 2000 §6=LatR .cceee sevkee ae 
-_ aneeesee 31.00 Green box lumber 19.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- 
and 16-foot, containing not more than 10 percent 
of shorts nor more than 50 ao. of 16-foot: 


Dé&bet No. 2 No. 3 

7 Bd 6&8/4 wie 4/4* 4/4* 
' eee. $66 $82 $82 $53 42. $33.00 
a scsws 61 82 82 54.00 41.50 35.00 
i cases 65 82 82 54.00 39.50 35.00 
1” cccce 80 85 85 55.00 41.50 35.00 
TD «couse 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8 4 in No. 1, add $10 to price of 
4/4 1h same width; in No. 2, add $6; in No. 3, 
add $5. 


Random widths, 6- to 16-foot lengths— 
No. 4, $4040" $80.50; 5/4, $34.50; 6/4, $38.50; 


Ro 4 4/4, $25.50; other thicknesses, $29.50. 
For ail rough stock, add $2.50. 
Spruce lath, 4-foot "No. 1, $8.45; No. 2, $6.95. 


CYPRESS 


St. Louis, Mo., April 4—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 





New Grades— Factory No.1 
Tank Selects Shop Box 
OM icetiesenasan $116.75 68.75 $51.75 $31.75 
ee pdiecnbeneeke 121.7 78.75 63.75 33.75 
Fa 123.75 81.75 66.75 33.75 
eee 131.75 88.75 73.75 31.75 
SE st esdeinswens 136.75 93.75 78.75 eae 
SE Aaesie tonal 136.75 93.75 78.75 ie 
scsi ioia ete 141.75 98.75 93.75 a 
i OC ME won seca ennmekeel ew ene $24.75 
Common Rough— No. 1 No. 2 No. 3 
PE | sexereisdveksenend $54.75 $43.75 $32.75 
reer 61.75 50.75 34.75 


Ada $2 for specified lengths on common grades. 
Finish, S1S i — 


D 
1x4—10” . $108 1 $ 08. 75 ‘ - "18 $ by %5 ve a 
ll a 0.75 6.75 1.7 
a” sasene 120. 75 te 75 110. a 102. is 
| +aevusn 125.75 120.75 115.75 106.75 
Bungalow Bevel Siding— A B C&btr. 
Mr: tsigunbenceas@ceeen $53 $45 $43 
i” <sgicsaskeeeeae eae 64 55 53 
MT” wicachieseeepeboed nae 70 61 59 
Bevel Siding— A B Cc D 
OY Ksccodadwend $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select Shop com. com. 
Oe ncmusieens $ 72 $59 $36 $31 $26 
Se ianbeveeer 75 62 48 35 29 
| ees 75 63 50 35 29 
i Sisecanwee 82 68 a ve = 
Set acdacrness 100 75 
Boards— No. 1 com. No. z com. ” ante 
Dn cusihesoe reckon $42.50 a 0 6=—ts KS 
Mt -ccpncnnenetali +. 42.50 er 
DE Scishaneceunen - 43.50 | ae 
PE  cctihnia cemeah 53.00 0c 
Pee. BEEF cccéecse evan Soe $23.00 
KILN DRIED TUPELO FLOORING— 
B&better Select No. 1 
alll EPS ESE $61.50 $51.50 $43.50 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
March 26, as reported by the Oak Flooring Manu- 


facturers’ Association : 

8x1%” 38x2%" %x1%” 3x2” 
Clr. qtd. wht..... $113.50 on3e. * $81.50 064 - 
, at i aaarerres 
ee eS eae 7 i 61.49 
Cor. Cae. Wat..... 67.50 80.22 54.44 62.19 
Cir. pin. red. ..... 62.85 75.14 52.11 61.60 
Sel. pln. wht..... 56.42 65.88 46.06 48.65 
Sel. pln. red...... 56.56 66.94 47.67 47.64 
No. 1 common.... 39.77 45.72 28.32 30.92 
No. 2 common.... 19.57 18.88 9.38 

Yex1y” yx Q” ¥eX1y” sx2” 
Clr: até. wht..... $105.50 ae 44 ee mana 
Cor. Gee... wed... i 98.50 ada ae 
Sel. qtd. w.&r..... 75.50 i oe $70.50 
Cir. pln. wht..... 78.00 o 46 $63.50 77.81 
2 OS aaa 69.41 63.50 70.81 
Sel. pln. wht..... 63.50 ape oe ean 60.63 
ee ee hes 60.30 

7.17 
8.00 


No. 1 common.... 45.07 4 
No. 2 common.... 1 1 


1 
0 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 


HARDWOOD LOGS 


Memphis, Tenn., April 4.—Following are quo- 
tations based on average dimensions, 14-inches 
and up in diameter, and 12- to 16-foot in length: 








averaged as follows, f.o.b. cars flooring mill basis, Delivered ‘2. 

during the week ended April 2: Memphis territory 
Variety— Per M Per M 

MaAaPLEe— Clear No.1 Factory | Red and white oak. .$35.00@40.00 $27.00@32.00 

48x14” $64.32 GE ain ecaseeseeeees 37.00@42.00 29.00@34.00 

WESE TE essere sceesic . ceee the DEED cccnswet sashes 37.00@42.00 28.00@33.00 

Re ae ees aga es 68.31 $60.65 SGI E BE iisiadieaccdsnecsae 30.00@32.00 22.00@28.00 

Ash, 12” and up..... 40.00@45.00 33.00@38.00 

Hickory, 12” and ue. 40.00@42.00 32.00@34.00 

BLACK WALNUT Maple, 16” and up... 40.00@45.00 32.00@37.00 


Cincinnati, 


Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, $265. 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $180. 
No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $130. 
No. 2, 4/4, $45; 5/4, $55; 6/4, $50; 8/4, $55. 


Ohio, April 4.—The following are 
today’s prices on American black walnut f.o.b. 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the price range is supposed to 
cover average for both. 


Differences between delivered and f.o.b. price 
ranges are based on distance logs are hauled, 
and weight. Oak, ash and hickory are from 
wider distances; while gum, poplar and elm 
come only from nearby points. 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., April 4.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended March 29, as reported to the Hardwood Manufacturers’ Insti- 





tute: 
RED GUM TUPELO-COET'D RED OAK-CONT 'D SOFT MAPLE-CONT 'D 
“Yiain ce el i eel ies 
Figured Wood 
Chgo Clev s'Seoont ae Chgo Clev Chgo Clev 
Firsts 4 Seconds poaaes & & Second: Ho 2 Com-Cont'a Firsts & Seconds 
4-4 122,75 .., $8 - ee 4-4 45,00 47,75 5-8 54,50 .., 
No 1 Com & Sele on4 58° 50 5-4 47.50 ,,: No 1 Com & Sels 
4-4 75,00 ... Ho 1 Com & Seis” Fas Worny 5-8 44, pmo 
Quartered 5-8 30,00 ... €-6 ce 68,00 Pla: 
a & Seconds ae 37.00 eee Sound Worny Mixed Firste & Seconds 
1 225 een 6-4 45,50 eee 4-4 38,00 4-4 58, 00 
5-4 107.25 ;:: No 2.Comnon Ho 1 Com’ 4 Seis” 
6-4 106.25 °.. 5-8 19,75 ... No 4 2... 46,00 4-4 45,00 
8-4 103,75 ;.. 4-4 30,00 4-4 57.7 75 67,00 nee 
10-4 130,00 .,., = Plain “an Firsts 4 Seconds 
No 1 Com & Sels Firsts conds Panel & Wide Ho 1 Common 4-4 00 
5-8 47,75 ,.. 5-8 88,75 .., 4-4 125,75 ... 5-4 70 set 
4-4 61,50 .., 3-4 101,25 ,., 5-4 135,75 .., 
5-4 66,25 .., 4-4 125,00 ,.. usar" Box Boards Firsts & Seconds 
6-4 67,50 .., 5-4 139,00 ... eee 119,50 69,00 ... 
8-4 68,00 .,, 6-4 146,50 rivets A Seconts 4-4 71,50 .., 
10-4 75,00 ,., No 1 Com’ & Seis” 5-4 69, ie 
Plain 1-2 51,25 ... ‘3 88° 25 112500 8-4 78,75 ... 
Firsts & Seconds 3-4 70,50 ,... 5-4 104,25 ..- Bo 1 Com & 8 
4-4 106,50 .., 4-4 77,25 ,.. 6-4 104,00 ,., 47, ne 
6-4 111,75 ... 5-4 681,50 ,., 8-4 111,00 137,00 5-4 49, eee 
No 1 Com & Sels 8-4 98,25 ,., 16e4 ... 162,50 6-4 58, eee 
5-8 41,75 ... No 2 Common Saps 6-4 58,75 .., 
4-4 56,25 .., 4-4 51,00 64,75 || 4-4 67,75 85, 75 No 2 Common 
5-4 60,50 ,,. Plain S=6 sce 225 4-4 30, eee 
6-4 63,50 ... Firsts 4 Seconis 6-4 Ha 5-4 33,75 ... 
No 2 Common 3-8 44,75 ... Sape & "Selects 6-4 36,50 .., 
4-4 34,00 ,,, 1-2 56,00 68,25 || 4-4 66,75 ,,, 8-4 33,50 
5-4 33,00 5-8 66,00 85,50 |] 5-4 75,00 ... 
2a 3-4 81,25 ... No 1 Com & Sels Firsts % Seconts 
Firsts oonds 4-4 88,50 111,50 |] 4-4 .., 65, : 4-4 ... 0,25 
4-4 63,00 ... 5-4 109,25 128,00 |i wo 16 Hiret® & Segonte 5-4 ... 142,00 
5-4 66,25 ... 6-4 109,25 127,50 || 5-8 36,25 ,,, 4-4 55,75 .., 6-4 .,. “ 
6-4 67,50 ... 7-4... 183,25 |] 4-4 51:50 60,25 |] 6-4 68,50 °.. 8-4 147,00 
8-4 69:75 ... 8-4 184,00... 5-4 55,00 ,,. 8-4 69,75 °.. 
10-4 82. 10-4 ,,. 165,00 |}10-4 65,00 .,, 10-4 81,25 .,, Firsts % Seoonis 
Ho 1 Com’ & Seis’ 12-4 140, 12-4 78,75 ... 12-4 77,50 ,., 4-4 79,00 .,, 
4-4 53,50 ... No 1 Com & Sels No 2 Common fio 1 Com & 8 5-4 85, a sos 
5-4 52,25 ... 3-8 33, - 6-4 42,00 ,,, 4 ° oe 6-4 80.25 °°: 
6-4 50,50 °.. 1-2 40,50 88:25 || so 24 Common 6-4 53,50 ;.. 8-4 68,75 °°° 
8-4 59:50 °:- 5-8 46,00 54,50 |] 4-4 38,00 44,75 || 6 ae ase Selects & W 
10-4 pigak® ons 3-4 54,50 71,25 || 6-4 37,50 ,,. 10-4 67,25 ... 4-4 62,25 ,., 
13-17 x Boards 4-4 61,75 74,75 || 6-4 38,50 .,, 12-4 62,50 ... 5-4 71,50 ... 
4-4 .69,75 ,., 5-4 68, 250 1110-4 45,00 ... No 2 Common 6-4 67. 78 rt 
13" & War F 6-4 72,75 81,75 |}12-4 56,00 .,, 4-4 26,25 .., Bs 72,75 | 2, 
4-4 66,00 ,,, 8-4 82,00 63,25 || No 2B Common 6-4 29,50 ... 12-4 95,75 ; 
Firsts & Seconis 12-4 104,25 .., 4-4 30,00 27,00 |] 84 33,75 .., No 1 Shop RW 
45.25 ... Bo 2 Common 5-4 29.75 ..¢ 10-4 39,25 .., 4-4 43,25 .., 
3-4 53,50 ... 5-8 .j 31,50 8-4 30,00 ,.., 12-4 31,75 ... 6-4 52,25 ... 
4-4 59:75 °°: 4-4 46,60 ... |i No 3 Common He 3 Common 6-4 56,75 .., 
5-4 65,00 ,.. No 3 Com Flg Grade jj 4-4 29,25 5-4 eee 8-4 62,50 ,, 
6-4 64,50 5... 4-4 31,75 82,25 || “ker 2-4 ee. 00 No 1 Com RW 
8-4 70,00 ,., No 3 Common Firsts © Secente 4-4 36,75 ... 
No 1 Com’& Seis 4-4 24,50 25,75]| 3-4 64,00 ,.. 13-17" Tox Tore Bet 47,50 <:- 
£ 31,50 ... 5-4 24, eee 4-4 89,25 ... 4-4 76,00 ,,, 6-4 40,00 ,,, 
3-4 37.25 °.. FAs 5 woray 5-4 90:75 [::  |]23" awar, os No 2 Common RW 
4-4 46,25 .., cet 73,001] 6-4 103,75 ... 4-4 70,00 ,,, 3-4 29,00 ,,, 
5-4 51,25 ... 5-4 ase 85,25 8-4 113,75 .., Firsts & Seconds 4-4 33,75 ... 
6-4 50, ee ted Gan sas 85,25 || 12-4 120,50 .,, 4-4 57,00 ..., 5-4 31,75 ,.. 
Bo 2 Common 8-4 ... 95,00 |} 16-4 120,25 .., 5-4 62,75 .. 6-4 «te: 
5-8 18,00 .,, Sound Worny 20-4 150,00 we 3 Com 4 Seis” Boxing RW 
3-4 22,00 ,,, tac 31,50 |lwo 1 Com’& Seis’ 40,50 .., 4-4 25,00 ,,, 
4-4 27,00 .., 4-4 46,25 3-4 44,00 .., wo 3 Common Peoky R W 
5-4 30,50 ... = 4-4 55.25 °°: 4-4 35,75 ... 4-4 26,50 ,., 
6-4 27,25 .., No om 8 5-4 61,00 ,,, No 3 Common 
8-4 29,75 ... 4-4 65,00 .,. 6-4 62,50 72,25 ach eae eee 
No 3 Common No 2 Common 6-4 73,75 ... 
4-4 21,00 ee poe 54,75 1110-4 98,50 .., “~Piain- 
S ain 12-4 108,50 ,.,, Pa & orate 
Firsts & Seconas Firsts & Seconds 20-4 120,00 ,,, occ 
4-4 49,75 ... 1-2 49,75 ... No 2 Common é-4 ee ie! 50 
5-4 54,00 ,,, 5-8 60,50 ... 4-4 29,00 .., 8-4 .., 
8-4 62, cil 3-4 74,00 ,., 5-4 38,50 ... No 1 Com & Sels’ 
10-4 66,50 4-4 00,75 106,001] 6-4 34,50 ,.. 4-4 .., 54,25 
No 1 Com’& Seis” 5-4 109,75 8-4 37,50 .,. 5-4 20. 68,25 
4-4 39,25 ,.. 6-4 111500 123,50 |] so 3 Common 6-4 ... 59,50 
5-4 44,00 °°: 8-4 117,25 131,50|] 4-4 26,50 " 8 coe 60,50 
8-4 52°50 °°: 12-4 140,00 ,.. 6-4 83°75 ||No 2 Common 
10-4 56.50 ;.. No 1 Com & Sels 4 eee 0,50 
Plain 5-8 41,50 ... Firsts &.Seognds No 3 Common 
No 1 Com & Sels 3-4 47,00 2 Sh cco Ve mt os0 5,75 
4-4 35,75 .., 4-4 58:75 67,251 No 1 Com’s Sels Sound Wormy 
No & Sommon 5-4 63,75 ... 3-4 ... 46, 5-4 46,00 
4-4 29,50 6-4 71,00 73,50]/No 2 Commo: 
6-4 78,50 ... eee 35,00 ~ 3 Common 
Hy ed No 2 Common S68 cae 42,75 eee 26,75 
4-4 0,2 eee 5-8 27,75 eee g . 41,25 
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MICHIGAN HARDWOODS 


The following list.represents present values of hardwoods, f.o.b. Lower Michigan mills: 


No.1 No.2 No.3 


FAS Selects com. com. com. 


Bass woop— 
4/4 $65@ 68 $55@ 58 +45@ 48 $27@29 $21@23 
5/4 65@ 68 55@ 58 48 28@30 23@25 
6/4 75@ 80 65@ 70 $2 55 33@35 

8/4 80@ 85 70@ 75 657 0 
10/4 95@100 85@ 90 70 


Beecu— 
5/8 No. 2 common and better 
50 48633 


30@32 12@14 

4/4 60@ 65 45 35 23@25 18@20 
37 28@30 19@21 

42 30@32 20@22 


52 33 


6/4 105@110 85@ 90 57@ 60 38@40 20@22 
8/4 110@115 90@ 95 70@ 75 40@45 ...... 
10/4 120@125 105@110 80@ 85 50@55 ...... 
12/4 125@130 110@115 90 650@55...... 
16/4 140@145 120@125 105@110 ...... ...... 
Sort ELM— 

4/4 65@ 70 55@ 60 45@ 50 26@28 20@22 
5/4 75@ 80 60@ 65 50@ 55 28@30 22@24 
6/4 85@ 90 70@ 75 60@ 65 30@32 22@24 
8/4 90@ 95 75@ 80 65@ 70 35@40 ...... 


100 80@ 85 70@ 75 40@45 
12/4 100@105 85@ 90 + 4 80 40@45 
16/4 120@125 105@110 1 50@55 





No.1 No.2 
FAS Selects com. com, com. 


HarD MAPLE— 


60@ 65 47@ 50 28@30 15@17 
5/4 80@ 85 ug 70 55@ 58 = 32 17@19 


80 65@ 68 35 18@20 
90 70@ 75 38 40 20@22 
105 85@ 90 45@50 26 
110@115 95@106 45@50 28 


14/4 140@145 125@130 115@120 50@55 ...... 
16/4 160@165 145@150 135@140 50@55 ...... 
HARD MAPLE RovuGH FLOORING StocK— 

) wessaces esbwasde 40@ 42 28@30 18@20 
Me . sakeaenés ~nenseese 43@ 45 28@30 20@22 
Sorr MarpLe— 

4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 75@ 80 65@ 70 50@ 55 33@35 18@20 
6/4 80@ 8 70@ 75 55@ 60 40 18@20 
8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 
EnpD Driep WHITE MAPLE— 

4/4 105@110 ........ + a sea0ee eeneen 
5/4 115@120 ........ i ‘seucee conne ‘ 
OG BeeeeEEe cccccves SE -saseee “essen 
8/4 120@126 ....c.0- Seay GO cedeon éscnce 
OakK— 

4/4 90@ 95 70@ 75 55@ 60 33@35 18@20 
5/4 95@100 75@ 80 65@ 70 35@37 20@22 
6/4 95@100 75@ 80 65@ 70 38@40 20@22 
8/4 105@110 85@ 90 75@ 80 43@45 ...... 





WISCONSIN HARDWOODS 


Following are prices of Wisconsin hardwood f.o.b. mill points: 


No.1 No.2 No.3 
FAS Selects com. com. com. 
ASH— 
a. wapei $ 92.00 $ 77.00 $ 58.00 $37.00 $20.00 
| eee: 100.00 85.00 65.00 40.00 21.00 
ae even 110.00 95.00 70.00 40.00 21.00 
en -. awaes 115.00 100.00 75.00 45.00 Te 
Basswoop— 
oe swhen 73.00 63.00 50.00 30.00 23.00 
ee ahees 73.00 63.00 50.00 30.00 24.00 
7 arr 78.00 68.00 55.00 34.00 25.00 
Ree 90.00 80.00 65.00 35.00 25.00 
0 eee 100.00 90.00 75.00 50.00 cate 
a:  -¢eene 110.00 100.00 85.00 60.00 eae 
BircH— 
Oe -eeces 100.00 80.00 *48.00 *30.00 20.00 
| ae 105.00 85.00 53.00 34.00 21.00 
8: cannes 110.00 90.00 58.00 38.00 21.00 
ee. exons 115.00 95.00 75.00 42.00 22.00 
| ae 125.00 105.00 90.00 55.00 ‘a 
Sr 130.00 110.00 95.00 60.00 
er 88.00 70.00 42.00 26.00 
| a 85.00 68.00 35.00 
Sorr ELM— 
ee 67.00 57.00 44.00 27.00 21.00 
ae 72.00 62.00 47.00 30.00 22.00 
ae weens 80.00 70.00 55.00 30.00 23.00 
a” tenes 85.00 75.00 65.00 35.00 23.00 
a °eeiake 95.00 85.00 75.00 40.00 on 
a wii 100.00 90.00 80.00 45.00 ‘ 


No.1 No.2 No.3 
FAS Selects com. com. com. 
Rock ELM— 
eee 70.00 45.00 25.00 18.00 
ee game 80.00 50.00 30.00 19.00 
Se wsades 80.00 55.00 30.00 20.00 
|" ae 85.00 60.00 35.00 *25.00 
ee sede 95.00 70.00 45.00 al 
Tare saves 100.00 75.00 50.00 *30.00 
HarD MAPLE— 
ee 70.00 60.00 45.00 32.00 17.00 
ee. énuen 75.00 65.00 50.00 33.00 19.00 
7 Fee 88.00 78.00 63.00 33.00 19.00 
a 93.00 83.00 68.00 38.00 21.00 
7 or 108.00 98.00 83.00 50.00 meee 
en: severe 115.00 105.00 90.00 55.00 
ae. aecans 165.00 150.00 135.00 oan 
Sort MAaPLE— 
eee 65.00 55.00 45.00 27.00 20.00 
) aa 70.00 60.00 48.00 33.00 21.00 
ee ateat 85.00 75.00 60.00 35.00 21.00 
ee. aateuc 90.00 80.00 65.00 38.00 21.00 
ReD OaAaKkK— 
Oe saan 95.00 75.00 60.00 38.00 19.00 
en sanne 100.00 80.00 65.00 40.00 20.00 
oe. «xeae 105.00 85.00 70.00 44.00 20.00 
ee 110.00 90.00 75.00 47.00 20.00 


*Bridge plank. 





PHILADELPHIA PRICES 


Philadelphia, Pa., April 4.—Wholesale prices secured from authoritative sources exclusively for 


the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”....$44.00 DOE svecceccsece $49.00 
3x6” and 6x6”.... 42.00 Dr secenvesees 58.00 
oy ** 4x8” and DT deconewnawe 56.00 

a” ccaueesded 43.00 eae: 68.00 
sxi0” tcteemenene 50.00 EE siveveencates 65.00 


Lengths 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.50 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x234-inch Face 
(Rail Delivery) 


PC S00 o. 66 ce aevasbne hirer keckdae ene $90.00 
i (rn Ce seensaeceseteweavosbenoeeane 77.00 
Dt tn Scan deanenedavennenseesaneeeeks 58.00 
i Min son ns oe naeheceeeieee 47.00 
es Gs GP Ps vc cccccaccesereesesessus 25.50 
Air Dried No. 2 Common Roofers 
fa. | ee $26.00 1x10”, %x 9%....$27.50 
i a 27.50 1x12”, %x11%.... 28.00 
Shortleaf Stenson, Fee I Y-inch Scant, 10- to 
00 

ThA nk oe tamieicale lO $29.00 
i EE ES Se AME -exvcdadeeedns 30.50 
a aa ds Saeed 28.00 


Lath, 4-foot No. 1 


eel wewiareaarale $6.75 c.i.f.—$7.25 delivered 
seavecueweves 5.25 c.i.f.— 5.75 delivered 


Spruce 


Kiln Dried North Carolina Roofers 
1x 6”, %x 5% 
1x 3”? %x 7% 
1x10”, %x 9% 
1x12”, %x11%. 


##-inch thick, 
Red Cedar Bevel Siding 





$1 more. 





I cpesudsacdhonetdbnenaveusseusia $42.00 
i. i iaiiteuakiecnd ke sedate ndindeeei-ae 62.00 
i Sn cece tedeneeukbbecdnmhaetawwews 69.00 
Maple Flooring f.o.b. Philadelphia 
H et clear 
x2%”, No. 1 
x2", ~_ x 
x1%” and 2 
Western White Pine, Dressed 
Cc D No. 2 No. 3 
= $ 72.50 $62.50 $45.25 $37.25 
DG teonaseds 87.50 77.50 43.25 39.75 
. | Oe 77.50 67.50 45.25 39.75 
PT suns anaes 77.50 67.50 42.25 38.75 
DT vhivteaes 87.50 77.50 42.25 38.75 
ston ada'e 102.50 92.50 44.25 39.75 
13” and up... 107.50 97.50 ene eve 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
{ TM x6 eednenedaee $80.00 c: errs 
RE” GE sid ovevseaete 55.00 44.00 $27.00 








POPLAR 


Cincinnati, Ohio, April 4.—The following are 
average wholesalers’ carlot prices, Cincinnatj 
base, on poplar: 


Sort TsxTuRE— 4/4 . Pty 8/4 
. sere $290@120 ee 110 
Saps & select.. 72 $ a2 220 
No. 1 com..... 50 Hes 85 70 


No. 2 com. A.. 36 38 42 45 45 48 
No.2 com. B.. 25 27 27 29 28 36 
VALLEY— 


BOE scscscses $ 90@ 95 $ os 198 100 

Saps & selects. 80" 65 a . 73 e es 
No. 1 com..... 45 = b2 be oS 60 
No. 2 com. A.. 35 37 40 40 4 


No. 2 com. B.. 25 3 26 28 27 «3 


POPLAR BEVEL SIDING 


Louisville, Ky., April 4.—Better weather is re- 
sulting in some increase in building activity, and 
better buying on the part of retailers. Con. 
sumption so far has not been up to expectations, 
but is considered fair. Prices are firm all along 











the line. Louisville quotations read: 

Clear Select No.1 No.2 
DT. cssecnawenad $55 $40 $28 $22 
 -itenrcecnwns 55 36 26° 20 
. sadodeeswnas 48 35 24 18 


St. Louis, Mo., April 4.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, °° 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 15 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

Ties Plank 

PD Me cecnanrenndunaun ed $43.00 $42.00 
Pe MEE. Rbwbsncaveceaesenenense 40.00 38.00 





CHICAGO RECEIPTS AND SHIPMENTS 














Reported by J. J. Fones, secretary Board of 
Trade. 
RECEIPTS FROM MARCH 1 TO APRIL 2, INC. 
Lumber Shingles 
DE tp sthierksepeaaeeae 394,620,000 49,657,000 
BE. hbatsKereeteueaeaced 410,193,000 35,422,000 
PEPER TOTES a ee 14,235,000 
ee STEIEEe ki canceses 
RECEIPTS FROM JAN. 1 TO APRIL 2 
Lumber Shingles 
ee ere 924,083,000 86,102,000 
Wd Werden eae eae 985,355,000 81,356,000 
DE ccsnkce cannes eembaaen 4,746,000 
re ee ek. J ar 
SHIPMENTS FROM MARCH 1 TO APRIL 2, INC. 
Lumber Shingles 
BEE tdicerernedcancedbae 172,768,000 33,350,000 
DE cncxwadrvnenaneeaawne 202,836,000 47,617,000 
CO 20,068,000 14,267,000 
SHIPMENTS FROM JAN. 1 TO — 2 
Lum Shingles 
1927 ccc ccccecececeee-BO4644-600 70,686,000 
DE aivcadekieexhackaa 519,488,000 97,453,000 
PINS: 6.0pickaenadaee 124,844,000 26,767,000 


CHICAGO BUILDING PERMIT TOTALS 


Following are comparative building permit 
totals for March: 





Permits March, 1926 Feb., 1927 March, 1927 
ee eee 142 = 173 
Offices & hotels 13 11 
Residences ... 756 507 868 
Halls & 

churches .... 1 2 2 
Theaters ..... 1 id pia 
Apartments .. 374 378 560 
Stores & 

ee 2 3 7 
Stores & 

residences .. 22 8 18 
Stores & halls ae 2 
Stores & 

Apartments . 27 28 32 
Miscellaneous . 4 3 5 

ED wewievs 1,342 1,051 1,676 
PE: sceneges 1,272 1,028 1,604 
DO «tancece 70 2 72 
Frontage, ft. . 41,259 34,128 54,158 
SE: sntetenecs $32,976,200 $34,977,900 $47,759,500 

Total Jan. 1 *. March 31, 1926— 

uildings Frontag e,ft. Cost 
GG. --akesesuen $33, 976, 200 $34,977, 500 347,595,000 
3,061 97,160 $77,402, "600 


Total Jan. 1 to March 31, 1927— 
3,393 110,545 $104,610,500 
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SOUTHERN PINE TIES 


New York, April 4.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


ane’ C— Sap . Heart 
TT , «t- seh eibuitias) enews ache ken $1.40 $1.75 
RT) «5.5 ck Mealcaoal teracol ae Giitacerdatat ne eneiald 1.30 1.65 
i” ssapheebenbavescent ekvinewas 1.20 1.40 





For Editorial Review of Current Market Oon- 
ditions See Page 43 


NORTHERN PINE 


MINNEAPOLIS, MINN., April 5.—Northern 
pine is moving in fair volume, especially to the 
yards in the larger cities. Poor country roads 
are retarding sales in rural districts. Railroads 
are consistent buyers. Industrial users generally 
are taking a normal volume. Prices are firm. 


BUFFALO, N. Y., April 6.—The northern pine 
trade does not show much activity, though at 
some yards in this section it is said to be fully 
up to or ahead of that of a year ago. Buyers 
are looking for small lots of dry lumber in most 
cases, and place their orders at the yards, rather 
than wait for mill shipment. Upper grades are 
finding considerable competition from other 
woods, but the latter are now a little firmer than 
they were. Lower grades are firm. 


EASTERN SPRUCE 


BOSTON, MASS., April 5.—Eastern spruce de- 
mand is more active, and the tone of prices is 
firmer. Good weather and the stiffening quota- 
tions on West Coast softwoods are favorable 
factors. Spruce frames are $39@40 base. Easy 
yard orders cut to length can be bought for a 
little less. ‘There is a little more inquiry for 
Provincial random. Quotations on scantling 
range $32@34. Boards are quiet, but offerings 
are light and prices are slowly gaining strength. 


HARDWOODS 


CHICAGO, April 6.—The feature of the north- 
ern hardwood trade is the demand from auto- 
mobile interests, as a result of which dry stocks 
of thick maple, elm and basswood are pretty 
well cleaned up, and prices on these woods are 
strong and tending upward. Retailers show 
more interest in the market. The furniture 
trade is comparatively quiet. Interior trim in- 
terests are doing some buying. There is a good 
demand from box factories, and stocks of No. 3 
box lumber in the North are low and prices 
strong. The demand for maple hearts continues 
very satisfactory, and prices are advancing. 
The most active items in southern hardwoods 
are tupelo, elm, hickory, sap and red gum. Oak 
is plentiful but demand is slow. 


NEW ORLEANS, LA., April 4.—Thick elm 
and maple and FAS sap gum continue to lead 
the call, with common sap gum reported quieter 
and a little weaker. Oak is rated relatively in- 
active. The automotive interests are said to be 
the leading buyers. Mill stocks of thoroughly 
dry FAS sap gum, available unsold, are reported 
in low supply. Curtailment of production con- 
tinues in certain of the southern hardwood dis- 
tricts. 


ST. LOUIS, MO., April 4.—Continued demand 
from automobile concerns, and an improvement 
in call for low-grade box factory stock, feature 
the southern hardwood market this week. Thick 
elm and maple are moving well. The building 
trades are quiet, but a decided improvement is 
anticipated this month. Prices are steady. 


CINCINNATI, OHIO, April 4.—A better tone 
is reported in the hardwood market. There is 
a scarcity of dry stocks, but demand is not suf- 
ficient to bring about any material price ad- 
vances. Inquiries indicate a better volume for 
the next three months. 





BUFFALO, N. Y., April 6.—The hardwood de- 
mand has been rather light and some consumers 
have covered their needs for the time being. 
Automobile factories are reported to be busier 
than for some time, and are sending out a 
pretty fair inquiry for maple and ash particu- 
larly. Southern hardwoods are inclined to be 
firm in price, owing to the curtailment of pro- 
duction by floods in many localities. 
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There is nothing more unprofitable than a price war. 


The mills suffer through inability to keep their product up : 


to a high standard and compete with lower prices. 
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The consumer suffers because in looking for a low price 
he too frequently gets low quality. 


The retailer suffers because he has lessened his margin of 
profit, but most of all because he lends favor to the fallacy 
that good lumber cannot be obtained any more. 


You cannot cheapen a product and make it better. 


NATALBANY has never tried Any stock you may receive with 
to cheapen its operations. It has the numbers 71, 72, and 73 on 
always made its lumber the best the end of the stick is as safe as 
that skilled men, good timber, buying sterling. 
and the latest developments in = 
—o- manufacture could pro- 

uce. 


NATALBANY 


LUMBER COMPANY, LTD. 
OF FICE 


LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 
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8,000 cars a year of long and short leaf Southern Pine, delivered with speed 
over the Illinois Central Mainline. 
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This Ross Carrier Handles 35,000' 


of Lumber Per Hour 


The photo opposite shows a gaso- 
lme Ross Carrier handling 14 pieces 
of rough Douglas Fir 6144"x1444"— 
40’ long at the plant of the Cameron 
Lumber Company, Ltd., Victoria, 
B. C. This is a load of approxi- 
mately 4000’ B. M. and weighs 


nearly 7 tons. 


hour. 


This is but one example of how Ross 
Gasoline and Electric Carriers are cutting 
We will 
gladly tell you about other lumber manu- 
facturers who are saving from $93 to 


$269.23 daily since they installed Ross 


handling costs for lumbermen. 


Carriers. 


Let us send you data on Ross Carriers and 
tell you how they will save money for you. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 


This same carrier handles 
an average of 35,000 feet of lumber per 


“Our Ross Carrier has en- 
abled us to dispense with 2 
yard jitneys, our only yard 


horse, a number of 


trucks and a dozen men. 


large 


So far, it has come up to 
our expectation; indeed it has 
Proven most successful.” 


Thomas Anderson, 

Ass't Manager, 

Cameron Lumber Co., Ltd., 
Victoria, B. C. 











MURRY JACOBS COMPANY 
69 Columbia Street, - - - - - - - Seattle 


249 Monadnock Building, - - San Francisco 
S46 Maison Blanche Annex, New Orleans, La. 








FIR, SPRUCE, CEDAR 


CHICAGO, April 6.—Retailers are holding off 
placing orders for fir believing they can buy at 
the lower range in effect some weeks ago, but 
mills hold firmly to the higher prices ruling for 
the last two weeks. The upper grades and 
dimension are $2 higher and boards $1 more 
than a couple of weeks ago. Mill stocks are 
not heavy and are not being added to appre- 
cilably on account of curtailed production on 
the Coast. 

NEW YORK, April 4.—Demand has picked up 
to a certain extent. Why irresponsible yards 
have been able to get hold of large supplies has 
been an enigma. Several fly-by-night firms 
have just failed. Supplies appear to be about 
normal, but there is considerably less specula- 
tive lumber coming forward than at this time 
a year ago. 





BALTIMORE, MD., April 4.—The fir move- 
ment shows no great expansion thus far, with 
returns held down by active competition. The 
tendency among more and more dealers here is 
to get into the fir business. 


KANSAS CITY, MO., April 5.— Further 
strength is being shown in fir and larch dimen- 
sion and in Nos. 3 and 4 boards, in which there 
has been considerable buying of late. Fir de- 
mand is a little heavier, and there is better in- 
quiry coming from country districts. A good 
volume of business is reported from the South- 
west. 


LOS ANGELES, CALIF., April 2.—Fir reserves 
are much lower than they have been at any 
time this year. Prices are firm, and the retailers 
are buying liberally without questioning. Hurry- 
up orders are being placed by the wholesalers, 
and the coming week is expected to witness a 
big increase in volume. Stocks in the retail 
yards are low for this season. 


CYPRESS 


NEW ORLEANS, LA., April 4.—Orders main- 
tained the volume of the preceding week, but 
registered no further gain. Inquiry, however, is 
rated brisk, prices rule unchanged and well held, 


and production in this district is reported steady 
and of normal proportions. 


CHICAGO, April 6.—There is a seasonable de- 
mand for cypress, and numerous inquiries are 
being received from consuming sources. Retail 
yards are buying in fair quantities and indus- 
trials are ordering frequently. On account of 
the heavy rains and floods tn the South there 
will be less lumber manufactured by the smaller 
mills, whose stocks are somewhat broken. Dry 
stocks with the larger mills are well assorted. 
Prices remain on a steady basis. 


ST. LOUIS, MO., April 4.—There is a slightly 
better tone to the red cypress market. Inquiries 
are more numerous than for some weeks, both 
retail yards and industrials showing interest. 
The price list reflects no radical changes. De- 
mand for yellow cypress continues very quiet 
at unchanged quotations. 


HEMLOCK 


CHICAGO, April 6.—Retail yards are placing 
good sized orders for northern hemlock, and in- 
dustrial consumers are taking considerable 
quantities of this wood for crating purposes. 
Prices are strong at $5 off the Broughton list, 
with many mills asking $4.50 off, 


NEW YORK, April 4.—West Coast hemlock 
sales are about normal for mid-spring. There 
is far less demand for eastern hemlock, and 
prices are considerably higher than for the rival 
wood. Stocks in the hands of wholesalers are 
not heavy. Prices are holding firm on all grades. 


BOSTON, MASS., April 5.—Wholesalers have 
booked some fairly good orders for western hem- 
lock. Coast mills have stiffened their lists and, 
with firming cargo rates, mill shipment prices 
have advanced about $1. Some bargains can 
still be found in transit lots. Eastern clipped 
boards are $31@32; northern clipped are $31, and 
random are $29@30. 


WESTERN PINES 


CHICAGO, April 6.—Demand for western 
pines from the retail yards is fair. Industrial 
consumérs are taking considerable quantities 
of shop lumber. Prices are pretty firm on Nos. 








3 and 4 common Pondosa and Idaho pine. Stocks 
of California white pine are not over-plentify 
and prices are strong. Sash and door interestem« 
are well represented in the market. a 


SAN FRANCISCO, CALIF., April 2.—There 
has been a slight increase in demand for upper 
grades, with lower grades in heavier local call. 
Prices show a steadiness which indicates an 
upward trend may be expected to begin shortly, 
The pine outlook, with curtailment in effect, js 
exceedingly optimistic. 


NEW YORK, April 4.—No. 3 common Pondosa 
is scarce, and prices are high and firm. Idaho 
pine in upper and lower grades is also holding 
its own, although the market is not particularly 
active. Supplies of Idaho are not heavy. 


BUFFALO, N. Y., April 6.—The western pines 
show more firmness at the mills, and where con- 
cessions are being made they are likely to be 
those of wholesalers. <A better situation is 
shown not only in California pines, but in Ore- 
gon and Idaho lumber. Stocks are much broken 
at the mills and some items are entirely sold 
out. The demand in the West, rather than that 
in the East, is said to be responsible for in- 
creased strength in the market, as trade here- 
abouts is light. 


KANSAS CITY, MO., April 5.—Demand for 
western pines is increasing a little, including a 
better volume of business from industrial con- 
sumers. Scarcity of boards is more marked, and 
common grades have advanced $1. Dimension 
also is up 50 cents to $1. 





LOS ANGELES, CALIF., April 2.—The Cali- 
fornia white and sugar pine market has taken 
a change for the better. Mill representatives 
report an increase in production, with sizable 
orders coming from Texas, Oklahoma and other 
southwestern points. The volume moving into 
southern California is larger and prices are 
firmer. No. 3 common boards have been fea- 
turing the market, these being especially active 


and strong. 
REDWOOD 


CHICAGO, April 6.—Redwood is moving in 
good volume in local territory. Retail yards are 
placing orders right along and industrial con- 
sumers are also in the market for considerable 
quantities. Most mills have a fairly good as- 
sortment of stock, although there is a 
scarcity in some items of A and B grades, 
prices on which are firming up. 


SAN FRANCISCO, CALIF., April 2.—Demand 
continues ahead of production. Increased cut- 
ting has not yet been resorted to, but some mills 
report stocks at low ebb. Eastern demand is 
showing considerable gains, but export during 
the month fell off slightly. Local business is 
above normal. Prices are about the same. 


LOS ANGELES, CALIF., April 2.—The red- 
wood market has a firmer tone than it had a 
week ago, and the southern California demand is 
especially active. Commons are firm and supply 
is low, with the market for uppers, especially 
in siding, looking much better. Split products 
are strong. with practically no stocks on hand. 


SOUTHERN PINE 


NEW ORLEANS, LA., April 4.—Local reports 
indicate that sales volume is about on a par with 
that of the week preceding, quotations virtually 
unchanged but tending to greater firmness, and 
mill stocks more or less broken with respect to 
the lower grade items, which have been leading 
the call. 


CHICAGO, April 6.—Southern pine demand is 
on about the same basis as last week. Retailers 
are moving considerable amounts of stock from 
their yards, but are not replenishing actively at 
present. Sash and door factories are ordering 
rather freely. Industrial trade is holding up 
pretty well. Prices show a firmer tendency. 


KANSAS CITY, MO., April 5.—Early last week 
there was some falling off in volume of southern 
pine business, but the latter three days showed 
improvement. Some items are getting a little 
scarcer and prices have been tightened, but up- 
per grades still are inclined to be soft in spots. 
There is a heavy run of mixed car orders, and 
a better volume of industrial business. 


NEW YORK, April 4.—Pine flooring is weak, 
and in some cases the retailer can make his own 
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a 
prices. Supplies are not especially heavy, but 
there is not much buying. Prices on all south- 
ern pine lumber have a tendency to softness. 


gT, LOUIS, MO., April 4.—Demand for south- 
ern pine continues to show improvement. Re- 
tail yards and industrials are both active, most 
orders calling for mixed cars. The demand for 
uppers is rated somewhat better. There has 
peen no particular change in the market. Ship- 
ments are rated heavier than orders and cut. 





BOSTON, MASS., April 5.—Although demand 
for southern pine has improved quite appre- 
ciably distributers still find the market unsatis- 
factory because of intense competition and 
irregular prices. Roofers are offered at $29.50@ 
$31 for 8-inch, air dried. Pine flooring ranges 
from $73@84.50 for B&better rift, 1x4; $55@75 
for C rift, and $49.50@55 for Bé&better flat. 
Partition is moving a little better and the price 
range is $49.50@53 for B&better }}-inch. 


SHINGLES AND LATH 


SEATTLE, WASH., April 2.—While the de- 
mand for red cedar shingles has not swung into 
its full volume, there is largely increased buy- 
ing activity. Wholesalers have orders they 
would like to place, and mills are booking con- 
siderable business. Production is still at a low 
level, probably 70 percent for the industry 
throughout the Pacific Northwest. British Co- 
lumbia mills have been down 50 percent, but 
are expected to resume on full time at an early 
date. Cedar logs on Puget Sound are easy; but 
on Grays Harbor and Columbia River the supply 
is decreasing and the market is tightening. 


MINNEAPOLIS, MINN., April 5.—Prices are 
trending upward as the season for more general 
use of shingles approaches. There is no surplus 
of red cedar shingles in this market, few transit 
cars are being offered, and there is little pres- 
sure to sell. Clears went up 5 cents, to $2.30, 
and stars remained at $2.10. The strength of 
the lath market is maintained. Wholesalers are 
showing no disposition to shade prices for large 
orders, and large buyers are delaying purchases. 
Northern pine mills report a fair demand for 
mixed cars ana a fair proportion of lath. 


KANSAS CITY, MO., April 5.—There is a lit- 
tle better inquiry for shingles and siding ip 
mixed cars, and lath are also in better demand. 
Shingle prices are still weak, with small] cars 
wanted and large ones hard to dispose of. Clears 
ire $2.20, and stars, $2. Southern pine lath are 
in demand in the South, and western pine and 
redwood in this section. Siding demand is slow, 
and prices remain: soft. : 


NEW YORK, April 4.—Eastern spruce lath 
continue to suffer severely from over-supply. 
The wholesale price for water shipments re- 
mains about $6.75. West Coast shingles are 
selling well and are plentiful. 


NEW ORLEANS, LA., April 4.—Cypress shin- 
gles are in seasonally quiet demand, with prices 


. unchanged, production relatively light and mill 


stocks low. Cypress lath continue moving in 
satisfactory volume, mainly in mixed car orders. 
No price change is noted. 


BOXBOARDS 


BOSTON, MASS., April 5.—Boxboard distrib- 
uters report fair demand for slightly firmer 


prices. Small box and shook mills are placing - 


modest orders. Large consumers are contract- 
ing ahead. Leading boxboard producers are 
looking for a steady to firm market during the 
next quarter, although some uneasiness is ex- 
pressed regarding the number of smaller op- 
erators who are now starting up. Reports from 
New Hampshire state that 54 mills were running 
there as against 39 on Dec. 1, 1926, and 34 one 
year ago. Round edge white pine boxboards, 
inch, are $27@30. 


CLAPBOARDS 


; BOSTON, MASS., April 5.—There has been a 
little improvement in the demand for clapboards 
during the last two weeks. Retail yards are 
lightly stocked. There has been no definite 
change im prices. Offerings of eastern spruce 
and white pine clapboards are light and quota- 
tions are firmly held. Some distributers speak 
of Coast clapboards as rather firmer. 





















Combination 
For Dealers 


Craig Mountain Quality trees and the 
Craig Mountain mill. Here is a combina- 
tion that means good selling lumber for 








Mouldings dealers. The trees furnish the natural 
Finish lightness, softness and whiteness and the 
Bevel Siding mill the good manufacture that builders 
Base, etc. want. 
These two factors have built the good 
Shop and reputation that 


Factory Lumber 


SALES REPRESENTATIVES: Craig Mountain Quality 


J. C. LACKEY, 


$53 Lincola Avenue, P d yy 
Rye onaosa rine 
4347 Benton Blvd., LIGHT—SOFT—WHITE 


Kansas City, Mo. 


pap atleadednesong” “4 has throughout the country. You can de- 
R. D. HUNTING pend on Craig Mountain Quality Pondosa 
af a on Pine to satisfy your customers and win 
Cedar Rapids, lowa. their permanent good will. Once your 
COLORADO CONTI- : : 
oe ARR CO trade has used some of it they will want 
Chamber of Com- more. Why not try a mixed car? 
secee Bidg., Denver, 
010. 


ALEX W.STEWART, 


iitinier exes’ | Craig Mountain Lumber Co. 


Bidé., Minneapolis, 
Minn. WINCHESTER, IDAHO 


E. H. Van Ostrand, Pres. W. C. Geddes, Vice-Pres. & Gen. Mgr. 






































QUAL ITY"OAK FLODREN \\ 


. 
Order “*KILMOTH’ Make Homes Vermin-proof 
peng age <-> Every clothes closet, in old and new homes, should be made 
po a ots mixed wit vermin-proof by the use of 
“e ” —_ 
‘6 QU ALITY” KILMOTH” Red Cedar Closet Lining 
Here is a profitable side-line for your business, Go after the 
- orders today and we will keep you supplied with stock made from 
Oak Flooring famous Tenn. Aromatic Red Cedar. 


“Kilmoth” lining is made in %x2, 2% and 8% inch widths. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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News Letters 


(Continued from Page 83) 
New Orleans, La. 


April 4.—The market apparently marked time 
last week. A slight decline of southern pine book- 
ings was reported, the cypress folks reported their 
sales volume maintained, while southern hardwood 
reports indicated no gain in bookings. Inquiry is 
reported rather brisk. It is suggested that buyers 
are holding back to test out current quotations, 
but local comment indicates no important weak- 
ening. Southern pine and hardwood production 
continues subnormal, with southern pine mill 
stocks broken in respect of some of the lower 
grade items. Dry stocks of hardwoods are re- 
ported decreasing even under the present sales 
volume. 

Louisiana State University’s school of forestry 
is planning the dedication of its new forestry build- 
ing on the 1,000-acre forest reserve presented to 
it by the Great Southern Lumber Co. Among the 
speakers announced for the occasion are Shirley 
Allen, forester for the American Forestry Associa- 
tion, and Maj. J. W. Kelley, district forester in 


charge of the eastern district of the United States. 

Sixteen seniors of the Yale Forestry School ar- 
rived at Urania, La., the other day for the annual 
spring training in field work and practical for- 
estry on the Urania Lumber Co.’s forest reserve. 

The Edward Hines Lumber Co. has contracted 
for 600 square feet of display space in the New 
Orleans Permanent International Trade Exhibi- 
tion and will, it is announced, install a complete 
and comprehensive exhibit. 

R. H. Fleming, widely known and popular 
Louisiana lumberman, has been appointed manager 
of the New Orleans office of the Krauss Bros. Lum- 
ber Co., succeeding John Griffith, who was trans- 
ferred to Baltimore. 

Charles R. Currie, president Pontchartrain Lum- 
ber Co., which operates a retail yard at Shrews- 
bury, just outside New Orleans, leaves this week 
for Europe, to spend several months in travel, 
accompanied by his family. 


Laurel, Miss. 


April 4.—The beginning of April finds the pine 
lumber market somewhat stronger. Heavy ship- 
ments during March were made by all local mills, 
yet order files have been well maintained. Prices 
on some items, especially in lower grades, show 
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How the Ryman Lumber Co. 
solved its handling problem 


The Ryman Lumber Co. of Wilkes 
Barre, Pa., specializes in large timber. 
For a long time it handled the timber 
by hand but the output was limited 
and the handling far too costly because 
of the number of men required. 


Now an ORTON Crane Truck 
handles thetimber. It is shown above 
with a 24 ft. boom loading a 12x12x50. 
It lifts loads varying from 10,000 lbs. 
at 10 ft. radius to 3,000 lbs. at 25 fr. 


radius. 


Cranes 








The Crane Truck travels and steers 
in any direction on high grade steel 
wheels and heavy duty rubber tires. 
It is furnished with 53 H. P. gasoline 
motor or high torque heavy duty elec: 
tric motor. 

This size crane is also mounted on 
wide steel road wheels,Flexible Crawl- 
ing Treads or even a motor truck. 

Write for Bulletin A-40 contain- 
ing descriptive and numerous instal- 
lations. 
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a favorable response. Finish continues slow, as 
also do upper grades of flooring. Nos. 2 and 3 
common dressed stock, 1x6- to 12-inch, is espe- 
cially in demand, and mill stocks have materially 
declined. ‘The demand for dimension has mate. 
rially improved. Last week, local mills receiyeg 
very heavy inquiry for industrial bills, largely 
for construction south of the Ohio River. Both 
logging and manufacturing operations have beep 
materially benefited by favorable weather. There 
is, however, practically no small-mill productigp 
and there is little likelihood of such mills resum. 
ing operation until there has been a decided up. 
ward change in prices. Demand from most export 
markets is fair. On account of the lack of stocks, 
there is little likelihood of any further price de- 
cline in this market. 

W. H. K. Bloomer, of Berner & Neilson, London, 
England, was a Laurel visitor last week. 


Bogalusa, La. 


April 4.—Bogalusa was host last week to five 
members of the Goodyear family, of Buffalo, N. Y,, 
consisting of C. W. Goodyear, treasurer of the 
Great Southern Lumber Co.; Frank and Bradley 
Goodyear, directors of the company, with two sons 
of the latter, Bradley, jr., and Jack. This was 
one of the regular visits to Bogalusa of C. W. 
Goodyear, and he and other members of the party 
were especially pleased to note the absence of 
live stock from the streets as a result of the 
recent passage by the city council of an ordinance 
forbidding stock running at large on the streets. 

Another group of important visitors to Bogalusa 
recently consisted of a trio of Swedish bankers, 
paper makers and lumbermen, accompanied by an 
uttaché of the Swedish embassy of Washington, 
who were in Bogalusa for the purpose of investi- 
gating the industries in Washington and adjoining 
parishes. In the party were John Eckman, pulp 
and sawmill operator; Carl Kemp, interested in 
lumber, paper and pulp manufacture; A. J. Stem, 
president of the largest bank in Sweden, all of 
whom are located at Stockholm, and C. Sapland, 
of the Washington embassy. While here the dis- 
tinguished visitors were guests of the Great South- 
ern Lumber Co. and were shown the various indus- 
tries by R. A. Laftman, manager of the Bogalusa 
Paper Co., and J. K. Johnston, chief forester of 
the Great Southern Lumber Co. The visitors were 
greatly impressed with the progress that has been 
made in reforestation and in waste utilization and 
the modern methods employed by the Great South- 
ern Lumber Co. and its associated enterprises. Mr. 
Stem said that Sweden boasts of paper mills that 
have been in continuous operation for more than 
300 years, this being made possible only through 
reforestation. The sawmills of his country also 
depend on reforestation for a continuous timber 
supply. 

An interesting event that occurred here last 
week was the celebration of the eighty-fourth birth- 
way of Mrs. Margaret Sullivan, mother of Mayor 
W. H. Sullivan. 

A recent addition to the sales force of the Great 
Southern Lumber Co. is Jack Folensby, one of the 
best known lumber salesmen in the South. He 
will have charge of the New Orleans office of the 
company, succeeding Robert Beard, who has been 
transferred to Wilkes-Barre, Pa., and will direct 
the sales in eastern Pennsylvania from that point. 


Toronto, Ont. 


April 4.—Prospects continue to improve in con- 
nection with the lumber business in Ontario. 
Weather conditions are unusually favorable this 
year, and economic conditions are showing the ef- 
fect. All softwood culls are extremely scarce. The 
larger producers of spruce, hemlock, and Jack 
pine in northern Ontario have sold their stocks 
at an advance of $1 to $2 over last year’s quota- 
tions. It is practically a seller’s market, and 
wholesalers are asked to pay millmen more than 
the wholesalers can obtain from retailers, who are 
pretty well stocked up. 


E. C. Plant, late of the E. C. Plant Lumber Co., 
Montreal, has been appointed eastern sales repre- 
sentative of the Kirkpatrick Lumber Co., Toronto. 


At the last regular weekly meeting of the 
Western Lumber Distributors’ Association, at 
Toronto, one of the guests was Wm. McNeill, man- 
ager of the Timber Industries Council, Vancouver, 
B. C., who gave a short address upon the work of 
the council. 

One of the important matters to be discussed 
at the next meeting of the directors of the On- 
tario Retail Lumber Dealers’ Association, in 
Toronto on April 14, will be the annual midsum- 
mer outing. 

The Quebec Government have decided to post 
pone until April 1, 1928, the date for the enforce- 
ment of the new Workmen’s Compensation Act, 
which was passed in 1926. 
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